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Modern Design 
Promotes Efficiency, Permits Expansion 








THE OLD WAY 


Showing exposed gears— 
a source of trouble and 
expense 


THE NEW BEAVER WAY 
(Patented) 


Gears fully enclosed and 

packed in graphite grease. 

Lower end of driving pin- 

No. 41-E ion supported in bronze 


B E A Vv E R bushing. 





“Here’s the reason why No. 41-E is 
such a popular tool!” 


which will cut oversize, undersize or standard threads WITH- 
- OUT AFFECTING THE LENGTH OF THE THREAD ON THE PIPE! 


which has a FULLY-ENCLOSED gear case! (No chips or dirt 
can get in the gears of a No. 41-E BEAVER). 


which has a “straddle mounted” pinion, supported at BOTH 
ends, providing smoother operation and minimum wear! 


which will cut STRAIGHT THREADS as well as taper threads! 


which will thread 242, 3, 32 and 4-inch pipe WITHOUT CHANG- 
ING DIES! 


which is FULLY ADJUSTABLE by merely moving a cam lever! 


Oo PO N pe 


BEAVER, alone 


manufactures FULLY ADJUSTABLE geared pipe threaders. The 
following sizes are available: 


No. 41-E 22 to 4 inch No. 61-E 2¥2 to 6 inch No. 61-E 4 to 6-inch 
No. 80 442 to 8-inch No. 90 9 to 12-inch 


SQUARE-END KNIFE PIPE CUTTERS ARE MADE IN CORRESPONDING RANGES. 





Highest Quality * WARREN, OHIO * For~ 46 
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Although an issue of MILL 
SUPPLIES contains numerous ar- 
ticles of vital interest to salesmen, 
the September Sales Guide Issue 
will be one issue that no industrial 
supply salesmen, new or old in the 
field, can afford to overlook, It will 
be made up of grass roots material 
—material that will furnish every 
salesman with ammunition for de- 
veloping new customers and in- 





creasing the size of orders from 
old customers. 


®@ Briefly, the next issue of MILL 
SUPPLIES will chart the “Major”, 
“Good” and “Fair” markets for a 
host of products. Just by glancing 
through the charts a salesman will 
be able to pick out the industries 
on which he can concentrate his 
sales effort for individual products. 


@ Imagine having advance infor- 
mation on what products to dis- 


cuss when you visit every cus- 
tomer on your list. That’s what 
the Sales Guide Issue will give 
you. Make a note of it now; you'll 
not want to miss the next issue, 
you can’t afford to miss if you 
want to meet successfully the 
competitive conditions that are in 
store for the supply industry. 

The regular features designed to 
help you do your job better also, 
of course, will be included in Sep- 
tember. 
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Each month the HOLO-KROME 
"100% Distributor Distribu- 
tion Sales Policy" appears in 
black and white in the favor- 
ite industrial magazines of 
users and prospective users of 
HOLO-KROME Socket Screw 


Products. 


THE HOLO-KROME SCREW CORP., HARTFORD 10, CONN. 


STRIPPER JQ 
2S 
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OU SHOULD KNOW ABOUT AND SELL . . 
\ 


“THIS IS A 
TOUGH JOB 
FOR A CHAIN" 


When you are face to face with a severe service condition 
for chains in conveying or power transmission, you can have 
a ready answer for the customer. When you recommend 
LINK-BELT PROMAL Chains you can be sure the jobs 
are well provided for over long service periods. You know 
that the customers will reduce breakdowns — be delayed less 
for replacements — save time and expense of frequent instal- 
lations of new chains or new links. 

Sell LINK-BELT PROMAL CHAINS where greater resist- 
ance to wear is desired — for longer life in abrasive service 
—for the hard jobs where operating conditions are severe 
—and where the strength and toughness of PROMAL will 
insure dependable service at lowest cost. 

You can meet the widest range of service conditions with 
PROMAL CHAINS for they can be furnished in all standard 
sizes of cast chains, with all standard attachments. 


PROMAL CHAINS will operate on the same wheels as 
malleable chains of corresponding number and dimensions. 
Send for Catalog No. 850. 


LINK-BELT COMPANY 


Chicago 9, Indianapolis 6, Philadelphia 40, Atlanta, Dallas 1, Minneapolis 5, 
San Francisco 24, Los Angeles 33, Seattle 4, Toronto 8. 
Offices and Distributors in Principal Cities. 


UINK-BELT 
PROM A; 


For smooth operation, endurance 
and maintained efficiency, rec- 


ommend this combination for 
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We left 








ee 


the toggles out-- 





of Mishawaka, Ind. eee ee 


and made a better clutch 


To simplify means to improve. Again Dodge engineering “know-how” 
has applied basic principles to make a great improvement—the Rolling 
Grip Clutch. A circle of hardened steel balls, forced into a wedge- 
shaped groove by a sliding cam, develops the power-transmitting pres- 
sure on the friction disc. Cam and groove contours use the principle of 
the wedge to multiply the force exerted on the shifter collar into a 
much greater force on the friction disc. 


Dodge Rolling Grip Clutches give outstanding flexibility and ease of 
control without any sacrifice of positive drive. Rugged, compact, easy 
to adjust and low in cost, this new Clutch is suited to a wide range of 
applications requiring from 1/2 H.P. to 20 H.P. at 100 R. P.M. Get the 
details now about this and other new developments by Dodge of Mish- 
awaka to help you cut costs and increase production. 


DODGE MANUFACTURING CORPORATION « MISHAWAKA, INDIANA 


CALL THE TRANSMISSIONEER 


He’s a factory-trained spe- 
cialist in the mechanical 
transmission of power, 
qualified to analyze your 
problems and it cor- 
rect equipment. A talk with 
him will mean savings to 
you. Look for his name un- 
der “Power Transmission 

















IN LEADING BUSINESS PUBLICATIONS DODGE ADVERTISING WORKS FOR DODGE DISTRIBUTORS 
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PERMATEX PIPE JOINT COMPOUND No. 51 


is applied with a brush. It spreads evenly over threaded 
surfaces . . . and stays put! 


Does not harden or crack. Remains flexible and resistant to 
continual vibration. Assemblies can be adjusted easily .. . 
without breaking seal. 


PERMATEX PIPE JOINT COMPOUND No. 51 


produces unions that are leak-proof to hot or cold water, 
salt water, steam, illuminating gas, lubricating oils and 
greases, fuel oils, gasoline, kerosene, ethylene glycol and 
many other liquids and gases. 


~ 7,  PERMATEX COMPANY, INC. 
pn JOINT COMPOUT BROOKLYN 29, N. Y., U. S. A. 
— 





—" 


Leaders in Chemical Research and Production since 1909 
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Serving 


UBRICANTS 


with thee NEW 
GRACO 


LUBE SERVICE CART... 





One upward pull of the 
pressure lube handle 
charges the 12-foot hose. 
Squeezing the pressure 
booster control valve de- 
velops high pressure. Built- 
in gun loader included. 


ne, 




















A finger tip valve on the 
12-foct oil hose releases 
up to one-half pint of oil. 
Hinged lid on roomy 
tool box provides handy 
step for reaching high 
bearings. 


@ Add extra profits to your menu . . . sell Graco’s new 
Lube Service Cart. Point the way to more efficient pro- 
duction with this complete lubrication department on 


The two compartment wheels. The sturdy, lightweight cart carries a generous 
ucke s pi ° A ° ° 
pressure lube, 12 pints of supply of both oil and pressure lubricant, provides 
oil. Either compartment = ‘ e 

easily filled without remov- systematic plant-wide service. 

ing pump. 


One man quickly maneuvers the compact unit be- 
Two one-pound lever ° ° . . 
guns... one with "Quick tween crowded machines to reduce lubrication time. 
m voive... other man- ° e . . 
vally filled for special Frequent trips to the oil storage room are eliminated. 
ubriconts. . e ° : 
Find out more about this profit-serving cart... write 
Note semi-pneumatic tires 
and brackets on cart handle for catalog page 1308. 


for coiling hoses. Half-pint 
pistol oiler also included. 


GRAY 


COMPANY Graco Square 
Minneapolis 13 
INC. 


Minnesota 
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NOW A COMPLETE LINE 
IN STAINLESS STEEL 4 









W-S FORGED STAINLESS 
STEEL PIPE FITTINGS 


(Screw-End and Socket-Welding Types) 








Now you can save your 
customers time and money by 
offering them stainless steel pipe 
fittings from Watson-Stillman, because the 

W-S line is complete in both screw-end and socket-weld- 

ing types. The following AISI types are offered: . 





TYPE 304. Highly resistant to corrosion and high Such stainless steel fittings do not corrode or erode, 
temperature oxidation. When fully annealed has 
excellent impact properties at extremely low 
temperature. 


TYPE 347. Identical to Type 304 with the added 
advantage of maintaining its fine corrosion resist- 
ance properties without heat treatment after fusion 


thus preventing product contamination and assur- 
ing long, dependable service. 

The complete line of Watson-Stillman Forged 
Steel Pipe Fittings includes Screw-end and Socket 


Welding types in Carbon Steel, Carbon-Molybde- 


welding. num and Chromium-Molybdenum, as well 
TYPE 316, Similar to Type 347 except that the addi- as Stainless Steels. In selecting equipment for 
tion of Moly increases its corrosion resistance prop- particular applications, ask for the advice of a 
erties in a wide variety of services. Watson-Stillman expert. 

@ 3127 


WATSON-STILLMAN CO.-eRoselie, New Jersey 
Sold Through Leading Industrial Distributors 








Designers and Manufacturers of Forged Steel Fittings, Valves, Wire Rope Shears, Hand Pumps, Jacks, Pipe Benders and Hydraulic Equipment 
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~— Makes EASY Work © 
of TOUGH Spray Jobs- 


The "HOLLOW AIR” 
Atomizer Head makes 
a BIG DIFFERENCE in 


paint spray results! 


di t ’ 
Spot 





J é] B 8B ER S$ / Sell the sensational, nationally 
advertised “HOLLOW AIR” spray gun... feature entire pattenernstt _ 
HOLLow _- * w Prevents runs, *2¢ging 
» in m ess Costly, too, That's 


attraction of the Black Arrow line of paint spray 
equipment. Write for details of our 100% JOBBER 
ae oe that a Much soft, 
ofter, More 


Casy Product; 
tion o; _ 

eet HOLLow pl eatin "Pray patterns 
o—. 





PROPOSITION today! 
The Black Manufacturing Company 


1416-1428 WEST BALTIMORE STREET © BALTIMORE 23, MARYLAND 


Sell the Gun with HOLLOW AR” 
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IT PAYS TO BUY . 
LEATHER BELTING .) 
| FROM THE 


ae NN 

























These %4 page, two 
color ads are appear- 
ing in pairs during 
1947 in Factory, 
Mill & Factory, 
Industry & Power 
and Textile Industries. 





GRATON 


AWD 


KNIGHT 


DISTRIBUTOR 
a yous Hen 










sends 


leather belting ' 
BUSINESS 
TOYOU..... 


When your prospects and customers see G&K advertising 
in their magazines, they get a lot more than just an idea why 
G&K leather belting is a good buy. We give them that, 
of course, in a 24 page ad on the left-hand page. 

But what’s of most interest to G&K Distributors is the 
24 page ad on the page opposite. Here is a forceful message to the 
buyer to order leather belting from his nearest G&K 
Distributor. . . for reasons of quick delivery, less inventory, 
and helpful engineering service where needed. 
And how will he find you? If you’re a G&K Distributor, 
your name is listed in G&K’s THOMAS’ REGISTER 
Belting insert . . . and in the yellow section of the 
phone book. We tell him so. 

This service — giving a selling help to the Distributor — 
is but one of the ten advantages of a G&K Franchise. 
If you are set up to qualify as a G&K Distributor, it will pay you 
to investigate. There may be an opening in your territory. 


GRATON & KNIGHT COMPANY 


355 Franklin Street, Worcester 4, Massachusetts 





GRATON & KNIGHT COMPANY 


TAMMERE OATHE@ RB YHG (HOU #T RAL EATNER PROOUETS 















re 
390 FRAMMLIN OTRERT WORCEETER 4, masgacnusEria 


Industrial 
Leather Products 


Tanners... 
Leather Belting 
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Golem | 


HIGH SPEED STEEL 
TOOL BITS 


... PUT THEM 
TO WORK FOR YOU 


These ‘Production Tools That Per- 
form” are top sales builders. Put 
them to work in YOUR sales depart- 













OC 


ment now! No matter what your cus- 
tomers require in the way of High 
Speed Cutting Tools, GORHAM has 
the right tool bit for the job. In thou- 
sands of plants, GORHAM cut- 
ting tools are proving the an- 
swer to fast, economical pro- 
duction. * * * You can build up 
a fine business with GORHAM 
Tool Bits as the foundation. 


~ ee 6 


Every day, new manufacturing, 
methods bring new and differ- 
ent uses for GORHAM cutting 
tools. The demand of industry 
for these High Speed Steel 
Tool Bits means bigger profits 
for you... and a market that 
is constantly growing. Let in- 
dustry’s choice be your guide. 
Put GORHAM on your sales 
staff today! 








GORHAM TOOL COMPANY » 14400 WOODROW WILSON © DETROIT 5, MICHIGAN 
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Warehouse : 


TO BACK UP DISTRIBUTORS STOCKS 
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ONLY Dayton V-Belt 
Distributors enjoy these 


@ Modern warehouse facilities, with complete 8 BIG ADVANTAGES 
stocks of perfectly matched V-Belts, strategically 
located in key cities throughout the country, and % Unsurpassed y. Belt 
staffed by power transmission specialists . .. that’s Packaged fo Quality: 
one of the eight big advantages enjoyed by Dayton 7] ling and el ee — 
V-Belt Distributors. This on-the-spot service Mics a ervice! 
helps fill customers’ needs promptly. ©) the In ee Catalog in 
Dayton V-Belt Distributors enjoy many other ‘ strial V-Belt Field! 
advantages. Seven more are listed in the box on QO viens Man in the Distrib 
this page. All of them are backed by Dayton’s * Territory! : 
reputation as The World’s Largest Manufacturer wy complete Training Pro 
of V-Belts. It is a reputation that has been won or Distributor’s Sales ae 
by manufacturing quality products of natural and 6) Sales Helps and Ad " 
synthetic rubber for over 40 years. The result to Fit Distributor’, Neotel 
is that Dayton Rubber is the best known name be Pe ers pan ~ds 
in V-Belts throughout industry today! It’s a Fit Every Pees py Line to 
reputation that is helping Dayton V-Belt Dis- Warchou ve Need! 
tributors everywhere to make more V-Belt sales. Up Sidie to Back 


. o 9, 
Get the complete story. Write today. t's Stocks! 


DAYTON RUBBER ¢ DAYTON, OHIO 


Dayton iulbar 











THE MARK OF TECHNICAL EXCELLENCE IN NATURAL ANO’SYNTHETIC RUBBER 





MILL SUPPLIES © AUGUST, 1947 HN 


LUMI) 





“We Save 
“pe to SOK of 
Production “lime 


WITH WALKER-TURNER DRILL HEADS 
IN SPECIAL JIGS‘’... Wright Aeronautical Corp. 


“To eliminate costly setup time, a number of small indi- 
vidual jig-drill combinations employing Walker-Turner 
standard drill units costing $100 to $400 have been 
installed. 


“Housing sections of the Wright Cyclone engine require 
hundreds of holes of various depths, diameters and angles. 
With this installation the changing of jigs and fixtures 


becomes unnecessary. 


“PRODUCTION SCHEDULES ALLOWED AS MUCH AS 
30% OF TOTAL OPERATION TIME FOR THIS SETUP 
PROCEDURE. This new method eliminates setup and the 


possibility of error is reduced. 


‘We now have more than 30 special jig-drill setups em- 
ploying Walker-Turner Drill Heads in this plant all working 


to our complete satisfaction." 


E. PRANGE, Supervisor 
Process Engineering 
TWENTY-FIFTH YEAR Wright Aeronautical Corp. 


1922 1947 


SOLD ONLY BY AUTHORIZED INDUSTRIAL 
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MACHINERY DISTRIBUTORS 








-_- > i-—_— =e «+ 
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Since | 
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Signing UD, 
With 
Goodyear 


KY got 
millions of 
Cxtra ‘ 


Salesmen’ 
working for me 





8-POINT BLUEPRINT 
FOR SALES SUCCESS 


Goodyear. Industrial Rubber Products 


Bovey Goodyear Industrial Rubber 
Products advertisement, many of which 


reach millions of readers, is a “‘sales- 


man” for Goodyear distributors. For 
each ad carries a special notice that 
directs customers right to your door. 
That’s just one of the eight valuable 
advantages wrapped up in a Goodyear 
franchise. The blueprint at the right 
lists them all. Look at them and you'll 
see why Goodyear products are among 
the first three money-makers in the field 
—on the word of leading supply houses. 
If your present deal is not giving you all 
these eight helps, why not switch to one 
that will? Inquire now about a Goodyear 
franchise in your territory. Write: 
Goodyear, Akron 16, Ohio or Los 
Angeles 54, California. 





. Reputation of the greatest name 


in rubber’ 


Proved quality that brings 


repeat business 


Aggressive national advertising 


that boosts distributors, too 


Liberal franchise thot creotes 


profit opportunities 


THE GREATEST NAME 


$. 


Technical soles assistance of the 
G.1.M.—Goodyear Technical 
Man 

Hard-hitting, business-getting 
direct mail campaign 


. Leadership in new-product devel- 


opments pioneered by Goodyeor 
Research Laboratory 

Substantial profit margin on 
each sole 


GOOD*YEAR 


IN RUBBER 
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in ROOFING ano SIDING 


So ee 


STEEL_+., strength, 


durability 


BOND COAT_:., » 
permanent binder plus 
non-corrosive protec- 
tion 

PLASTICS COAT— 
for air-tight protection 
against weather and 


en 7 | TRY corrosion 
o/ PERMANENT PROTECTION FOR INDUSTR MICA FINISH | oe 
AL: PROFITS: FOR - COAT —fos extra pro- ‘MICA cy 
DISTRIBUTORS. . tection and attractive , 


appearance 







JAY 


Plasteel is more than a name. It’s more than a brand name. Plasteel is 
product identity—that important factor that influences sales and profits. 
That's why when we say—remember the name—we say it advisedly. Today 
with the trend more and more toward permanent building protection provided by Plasteel, there 
are more opportunities than ever for alert distributors to share. The Plasteel Line of Roofing 
and Siding is supported by every facility to make selling easier and more profitable for you: 
(I) uniform quality and consistent performance (2) a planned program of advertising and promo- 
tional aids (3) a skilled staff of engineers (4) experienced district representatives to serve yous 


If we've missed serving you in the past, may we come in now 
and present the potential markets open to you with Plasteel. 


Write or Wire Today 


PLASTEEL PRODUCTS CO. 


WASHINGTON, PENNSYLVANIA 


Basan: pies Pra eee ae He 5 ae pe 
NOW STOCKED AND SOLD BY -LEADING MILI SUPPLY DISTRIBI 


L 
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PREFERRED 
FOR PROFIT 


---BY DISTRIBUTORS AND USERS 


THOR PORTABLE ELECTRIC TOOLS enjoy the industry-wide acceptance that 
makes them a logical preferred line for profit minded distributors: 1. The Thor Line 
is complete, 2. Thor consistently leads in electric tool development to keep distribu- 
tors ahead of competition. 3. Thor’s powerful advertising speeds sales to production 
and maintenance buyers throughout the nation—and world. 4, Every customer 
and prospect uses portable electric tools. 5. Thor’s selective sales policy assures 
profitable volume for distributors. Look ahead, get ahead—stay ahead with Thor! 
INDEPENDENT PNEUMATIC TOOL COMPANY 


600 W. Jackson Boulevard, Chicago 6, Illinois 


Birmingham Boston Buffalo Cincinnati Cleveland Denver Detroit Houston LosAngeles Milwaukee New York 
Philadelphia Pittsburgh St. Louis St. Paul Salt Lake City San Francisco Toronto, Canada London, England 






PORTABLE POWER 


re 28 © © * @ £8 © 2 ee 4 2 @ 


WOLE 


PNEUMATIC TOOLS © UNIVERSAL AND HIGH FREQUENCY ELECTRIC TOOLS * MINING AND CONTRACTORS TOOLS 
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Known names carry plenty of weight with 
men who buy and use the products you sup- 
ply. Performance is closely associated with 
brand name. 


In abrasives no name is better known than that 
of The Carborundum Company. It is instantly 
recognized and widely respected wherever there 
ate grinding, sanding or finishing operations. 
In recommending and selling abrasives by 
CARBORUNDUM, you are dealing with prod- 
ucts. familiar to purchasing, management and 
the men who use them. 





products by caRBORUNDUM 
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TRADE MARK 





The Carborundum Company is strongly com 
mitted to a policy of maintaining and building 
the reputation of its products and services. Thi: 
is reflected in the quality of its abrasives, the serv- 
ices of its engineers, the work of research an 
development and other support benefitting the 
industrial supply distributor and your customers. 
As a result, it is only logical to expect easie 
profitable selling plus proven performance and 
ready acceptance when you feature abrasives b 
CARBORUNDUM. The Carborundum Com 
pany, Niagara Falls, New York. 


° 


Abrasives by 
CARBORUNDUM 


TRADE MARK 2 





Filing Cabinets 


Gravity 
Conveyors 


STANDARD LYON PRODUCTS 












> cal 





. Home Appliance 

aan Sentoat Stands Testing 
Cabinets 

= | , 

Special Parts 
Storage Battery ie Office Equipment 
i Racks Stands 
Water Cooler 
tainers 





CONTRACT PRODUCTION OF SHEET STEEL ITEMS 


(Gauges from 8 to 30) 





a 


Here is how Lyon’s modern sheet steel 
fabricating facilities and ample skilled man- 
power have helped many companies—and 
can help you if you or your customers have 
steel on hand or available. 

To complete your customers’ plant ex- 
pansion or conversion program, we will 
accept your sheet steel (12 to 24 gauge and 
certain sizes of band steel) and supply you 


pound for pound with any selection of “Lyon 
Standard Products” currently in production, | 
a few of which are: Steel Shelving, Lockers, 
Gravity Conveyors, Shop Equipment, and | 
Filing Cabinets. ' 
Get in touch with your nearest Lyon District 
Office salesman. Ask him to show you what 
this ‘Steel’ campaign means for better cus- 
tomer service and bigger distributor profits. 











“. METAL PRODUCTS, INCORPORATED 
General Offices: 853 Monroe Avenue, Avrora, Illinois = 
Branches and Dealers in All Principal Cities t 
: 
A PARTIAL LIST OF LYON PRODUCTS 
Shelving eKitchen Cabinets Filing Cabinets Storage Cabinetse Conveyors eTool Stands Flat Drawer Files 
e Lockers @ Display Equipment *Cabinet Benches ¢Bench Drawers eShop Boxes Service Carts Tool Trays ¢ Tool Boxes 
¢ Wood Working Benches Hanging Cabinets Folding Chairs eWork Benches Boar Racks Hopper Bins Desks @ Sorting Files 
¢ Economy Locker Racks ¢Welding Benches Drawing Tables Drawer Units © Bin Units eParts Cases © Stools @lroning Tables 
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MORE LIGHT FOR LESS MONEY 
with G-E Mercury Lamps 


IGHT is a vital production tool. Better seeing 

means better workmanship, fewer accidents, high- 

er plant morale. Now, with General Electric mercury 

lamps, proper industrial lighting levels can be main- 
tained more economically than ever before. 


Here are three reasons why G-E mercury lamps as- 
sure your customers /owest cost of light: 


1. HIGH EFFICIENCY — Initial light output 40 lumens per 
lamp watt. 


2. LONG LiFE— Up to 6000 hours rated life, depending 
upon wattage and number of starts. 


3. SUSTAINED LIGHT OUTPUT—Lamps still produce 35 
lumens per watt at 70% of rated life (burned 5 
hours per start). 


G-E mercury lamps are available in sizes from 100 
watts to 3000 watts, for installation in a variety of fix- 
tures. They combine well with filament lamps, installed 
on alternate staggered outlets. For full price and 
delivery information, call your nearby G-E Lamp dis- 
trict office. General Electric Company, Dept. MS-8, Nela 
Park, Cleveland 12, Ohio. 


G-E LAMP 


rm sa A g| GENERAL @Q ELECTRIC 


GENERAL ELECTRIC 
MERCURY LAMP 


Average illumination of 40 foot-candles is maintained in this large 
machine shop by alternate staggered twin 400-watt mercury lamps 
and 1500-watt filament lamps. Mounting height 40 feet. 
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“builds more 
business for you” 


Rooted deeply in continuous engineer- 

ing, panties and precision manufacture, “Built 

better by Kellogg-American” gives your customers a better air com- 
pressor... more air per dollar. 

More cubic feet of air per kilowatt hour is delivered. Overall effi- 
ciency is high. Operating costs are low. Compressor life is long and 
trouble-free. Customer satisfaction and repeat business are assured. | 

Backed by Brake Shoe’s* long-established, wide reputation in 
the industrial field, Kellogg-American air compressors find ready 
acceptance throughout industry. 

Kellogg Division maintains a cooperative, profitable distributor 
sales policy that merits your confidence. For complete information 
write on your company letterhead. American Brake Shoe Company, 
Kellogg Division, Rochester 9, N.Y. 

A PRODUCT OF *Ten Divisions, Sixty Plants In The United States. 


KELLOGG DIVISION 
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Only the SIDE X 


\ 


of a V-Belt | \ 
TOUCHES the Pulley 


The SIDE Does ALL the Gripping-- 
.... Naturally it GETS the WEAR! 


Every ounce of load a V-Belt carries must first be picked up by 
the sides of the belt. Clearly so, because only the sides touch the 
pulley! The sides do afl the GRIPPING—they get all the WEAR 
against the sheave-groove wall. The sides pick up the load. They 
transmit that load to the belt as a whole. And then, once more, the 
sides—and the sides alone—grip the driven pulley and deliver the 
power to it. 

No wonder you have always noticed that the sidewall of the 
ordinary belt is the part that WEARS OUT FIRST. 


Now See How the Patented CONCAVE SIDE 
* SAVES Sidewall Wear and Lengthens Belt Life! 


Naturally, since the sidewall is the part that wears out first, any- 
thing that prolongs the life of the sidewall will lengthen the life of the 
belt. 

The simple diagrams on the right show exactly why the ordinary, 
straight-sided V-Belt gets excessive wear along the middle of the sides. 
They show also why the Patented Concave Side greatly reduces side- 
wall wear in Gates Vulco Ropes. That is the simple reason why your 
Gates Vulco Ropes are giving you so much longer service than any 
straight-sided V-Belt can possibly give. 








%* Longer Sidewall Wear is MORE IMPORTANT NOW 
Than Ever Before! 


Now that Gates SPECIALIZED Research has resulted in Super 
V-Belts capable of carrying much heavier loads—up to 40% higher 
horsepower ratings in some cases—the sidewall of the belt is called 
upon to do even more work in transmitting these heavier loads to the 
pulley. Naturally, with heavier loading on the sidewall, the life- 
prolonging Concave Side is more important NOW than ever before! 
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POPS SCHOOL of FULING 


DoT DO THAT!) 


| / FILE-FLINGIN’ FREDOIE!- | 
WHEN ME CAME OFF TH’ 


ONCE AGAIN manufacturing compe- 


tition is getting keen. There’s the 
problem of keeping production costs 
and profit margins in line with the 
prices consumers are willing to pay. 
All of which means putting Maxi- 
mum Efficiency to work in every 
manufacturing operation and in the 
use of every tool. 

On mass-work especially, the 
proper use and care of files enters 
heavily into savings in man-hours, 
materials and new-file costs. Here 
are some timely suggestions which 
it will pay your file customers to 
post in the tool-room, on shop bul- 
letin boards, and over work benches: 


© Don’t throw files among other tools or 
objects. 


° 
OSESo NICHOLSON FILE CO. 
2U.S.A.% 


© 42 ACORN ST., PROVIDENCE 1, R. |. 


(In Canada, Port Hope, Ont.) 








* Don’t lay files on top of, or stack them 
against, one another. Keep them sepa- 
rate—either standing with their tangs in 
holes or hung on a rack by their handles. 
Keep files in a dry place so rust will not 
corrode their cutting edges. 


Keep files clean of filings or “chips.” 
After every few strokes tap the file on 
wood (not on metal) to loosen the chips. 
Files should also be brushed frequently 
with file brush or “card.” 


e Never “tear” into the work with too 
much pressure on the forward, or cut- 
ting, stroke. 


¢ Never “drag” the file back under need- 
less pressure. 


© Use The right file for the job. 

The better the file the greater the 
reward of care. Nicholson and Black 
Diamond files are of the highest 
quality—made to serve long under 
normal circumstances, still longer 


under proper use and care. 
— sao, 
> <a 
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—says Pop the Foreman 


FREE BOOK... 


For rendering a good-will ser- 
vice to file-using customers, your 
salesmen can gain helpful infor- 
mation on kinds, use and care of 
files from book, FILE FILOSOPHY. 
Write for as many copies as you 
need for your salesmen. 






















| HOOK UP 


A JOINT— AND FILL 











what am I ? 


> I'm a low-melting, free-flowing alloy that bonds quick as a wink. 
Know me? I come from a complete line of non-ferrous metals and 
alloys you can get easily anywhere in the United States. Know me now? 


I’m solder, of course. Federated solder. 


And each Federated solder is but one of a tremendous family of “joiners”. 
Federated solders are supplied in all commercial forms and composi- 
tions. Federated solders are made to fit the job—to provide low-melting, 


quick-freezing, a specific plastic range, or other required properties. 


This complete line is your assurance that Federated can supply you 
with the exact solder in the form you need. And Federated’s 
technical representatives are glad to help you solve industrial soldering 
problems. For information and prices, call or write 


Federated Metals Division, American Smelting 






and Refining Company at 120 Broadway. 
New York: 5. N.Y... or the office nearest vou. | 


Sedilte METALS DIVISION 


AMERICAN SMELTING AND REFINING COMPANY 





mmeor ri: 
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DROP FORGED STEEL ‘ 


VALVES, FITTINGS & FLANGES 


—<—S—— 
¥F On 


JY 


SAFE and SURE control of vapors and 
liquids at high pressures and high tempera- 
tures in modern steam generating plants is 
dependent on piping materials having an in- 
herent “plus” of strength and toughness. Drop 
forged steel Valves, Fittings, and Flanges 
made by Vogt play a vital part in the smooth, 
efficient operations of leading power plants. 


Catalog F-8 is the drop forged 
steel Valves and Fittings Blue Book. 
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' SELL THE-~COMPLETE LINE OF 
gor gt MODERN DESIGN —BRADFORD 


THE BRADFORD MACHINE TOOL COMPANY 
655 EVANS STREET, CINCINNATI, OHIO 
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SS is 
Precision Since 1840 





Words are powerful selling tools — 
but when you quickly, dramatically 
demonstrate the Laughlin Line’s 
sales-clinching advantages—-you 
have a big edge over competition. 
Laughlin’s famous comparison, 
“Fist-Grip vs. Finger Pinch” con- 
vincingly proves the superiority of 
the Laughlin clip over the conven- 


tional U-bolt. And the merits of 
Laughlin’s Safety Hook are clearly 
demonstrable by thumb-action as 
shown in the above illustration. 
Together, these items are real door 
openers because you’re talking ex- 
clusive, unique features which 
give your customers worthwhile 
dividends on the job. Then the way 


is open for you to work in the com- 
plete Laughlin Line of rugged, drop- 
forged, weldless fittings. Yes, the 
“Fist-Grip”’ Clip and the Safety 
Hook will open doors that may have 


been closed to you...crack new 
markets that will expand your busi- 
ness—-and your PROFITS. Send 
today for information that proves: 


Laughlin Protects the Distributor 


JAUGHLIN 


THE MOST COMPLETE LINE OF DROP-FORGED WIRE ROPE AND CHAIN FITTINGS 
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EJECTOR-TYPE 


TOOLS 


WITH SOLID CARBIDE 


REPLACEABLE BITS 


‘ 


SEE THEM RUN AT 
BOOTH 676 


THE 


MACHINE TOOL 
SHOW 


CHICAGO 


SEPTEMBER 
 -17* TO 26% 
INCLUSIVE 


21650 Hoover Rd., Detroit 13, Mich. 5210 San Fernando Rd., Glendale 3, Cal. 
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LUCKY BREAK FOR | 


~ 2 
grat! a DISTRIBUTORS 


s\ yas This advertisement is part 
Re of the expanded national 
campaign Reliance is run- 
ning to help distributors 
sell more spring lock wash- 
ers, It's only part of the 
Reliance plan for boosting | é 
distributor sales of Reliance 

products. Write for price 

list Number 501. 


ee os 


+Rinppemanemanieoe’’ 


@ Make a note of your Reliance Distributor's tele- WHEN SPRING LOCK WASHER 
phone number and keep it handy. You'll find it lucky SUPPLY EMERGENCIES ARISE 


when you need spring lock washers in a hurry—the 
key to speedy dependable service. 


Such service is not just luck. Reliance Distributors 
maintain adequate stocks of Reliance Spring Lock 
Washers in American Standard sizes. They know lock 
washers and their applications; they know the impor- 
tance of service and have built up their organizations 
to save you time and trouble. 


Reliance Spring Lock Washers are made from special 
analysis steel, cold drawn in Reliance's mill to give 
long, non-fatiguing reactive pressure that holds 
bolted fastenings tighter longer. There's a quality 
guarantee in every package. 





There's a Reliance Distributor near you. 
If you don't know his name and telephone 
number, we'll be happy to furnish it. 


Reliance Spring Lock Washers are packed in the Red 
Seal Package that protects their quality, prevents 
loss, and is plainly marked for size and quantity. 
It saves storage space, facilitates handling and 


inventory, prevents mix-ups. 
y: Pp t p , D): “ 
Oance eth 
SRA NMTR@ NE orrices ano evans MASSILLON, OHIO 


EATON MANUFACTURING COMPANY Sales Offices: New York + Cleveland + Detroit « Chicago St. Louis » San Francisco * Montreal 
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© LONGER need you guess about 
N which make of truck to buy! Now 
you can know, beforehand, which one of 
all five sales leaders has delivered the 
longest service, which has the longest 
life-expectancy! Ford! 

And the proof is certified proof! Certi- 
fied by the same scientific methods used 
by life insurance companies in com- 
puting their rates! 


FUND TRNAS NST LONGER 








4,967,000 Trucks Studied. Wolfe, 
Corcoran and Linder, noted New York 
Life Insurance Actuaries, assembled 
the records of all trucks of the five sales 
leaders registered from 1933 through 
1941—a total of 4,967,000 trucks! Then 
they prepared truck life-expectancy tables 
in the same identical manner in which 
they prepare human life-expectancy 
tables for life insurance companies. 
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Ford Wins! Up to 19.6% longer life for 
Ford ‘Trucks! Up to 19.6% longer life 
than the four other sales leaders! That’s 
what the certified truck life-expectancy 
tables prove! The reason? Ford knows 
how to build trucks to last longer. Ford 
Trucks are built stronger! See your Ford 
Dealer today. He’ll show you why it’s 
gvod business to wait for the truck with 
the longest life-expectancy — Ford! 


The life-expectancy of a Ford Truck is: 
13.1% longer than thot of Truck “B” 
3.2% longer than that of Truck “C” 
7.6% longer than that of Truck “D" 
19.6% longer than that of Truck “E” 


OFFICIAL ACTUARIAL CERTIFICATE 


Based on the application of sound and accepted actu- 
arial methods to the actual experience as measured by 
truck registrations, we hereby certify that, in our 
opinion, the accompanying table fairly presents the 
relative life-expectancy of the trucks involved. 


WOLFE, CORCORAN AND LINDER 
Life Insurance Actuaries, New York, N. Y. 
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KEEP Tian SALES MOVING! 


Yarways are the strainers that do prevent rust, scale 
and dirt from clogging customers’ steam equipment, 
and do keep supply house strainer sales moving. 


It's this dependable, satisfactory service that brings 
large volumes of profitable repeat orders. 


With Yarways “the screen's the thing’’...a high- 
grade Monel woven wire screen with mesh fine enough 
to catch the dirt—yet ample free area for passage of 
clean condensate or oil and other fluids. 


Other features include cadmium-plated body for 
protection against corrosion and for better appear- 
ance, readily removed screen cap that automatically 
aligns screen when screen and bushing are inserted 
together, reasonable price, immediate delivery, and full 
range of sizes from 4" to 2” for pressures up to 600 psi. 


See Bulletin S-201. 


YARNALL-WARING COMPANY 
111 Mermaid Ave., Philadelphia 18, Pa. 


YAR WAY FINE SCREEN STRAINERS 
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Everything You Need On the Job! 


All steel case contains Sterling Portable 
Electric Sander (for fast, economical fin- 
ishing), extra sanding pads, oil, grease, 
filters—complete, everything needed on 
the job. New slide rule abrasive selector 
with answers to hundreds of finishing 
problems in each kit. 





Case provides safe storage, saves time, 
and keeps all material together in one 
place. Descriptive folder gives all 
details on Sander operation and kit. 
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HERMAN NELSON PRODUCTS ma: 
SERVE MILLIONS IN AMERICA a: 
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“Whitehall” 


Classroom Building at Brown 
University, Providence, R. I. 
Architects—Perry, Shaw & rs “ 7” 
Hepburn, Boston, Mass. En- © ie — i" ah 

gineer — Office of Hollis Bs =: as apg erm 
French, Boston, Mass. Gen- : CULE ! NSAS 

eral Contractor — Gilbane Ss 2 a ae — IFORNI 
Building Co., Inc., Provi- ee ms ~ ionen Su 
dence, R. |. Heating Con- << = ‘ was BP San Fran 


tractor—Joseph P. Cuddi- ; —e Seams tren a iy Holbre 
gen, East Providence, R. I. i lett 
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jansen Su: 
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[ n some of the finest college and university buildings . . . as well as 
modern grade and high schools all over the country . . . Herman Nelson 
Heating and Ventilating Products are maintaining comfortable and 
healthy air conditions. 


Because the average man spends about 80 per cent of his entire life- 
time indoors, it is important that all buildings in which he goes to school, 
works and plays be properly heated and ventilated. 


For over 40 years, The Herman Nelson Corporation has been building 
quality heating and ventilating equipment for public, industrial and com- 
mercial buildings. Leading Architects, Engineers and Contractors, as well 
as Owners, know that the use of Herman Nelson Products will assure 
maintenance of desired air conditions. 


THE HERMAN NELSON CORPORATION 


Since 1906 Manufacturers of Quality Heating and Ventilating Products 


MOLINE, ILLINOIS 





the grawe. 


erman Nelson Branch Offices 


W. N. Murray, Mgr., J. F. Flannery, R. M. 
Burbank, Product Application Engineers. 
icago—C. A. Pickett, Mgr., J. C. Donaldson, Herman 
Stai, R. C. Taylor, Product Application 
Engineers. 
nnati—W. J. Killian, Product Application Engineer. 
and—Frank B. Johnston, Jr., Mgr. 
it—Charles W. Trambauer, Mgr., Robert G. Keller, 
Product Application Engineer 


ukee—Carl H. Amundson, Product Application 
Engineer. 


erman Nelson Product 


querque, N. M.—Boyd Engineering Co. 
ta, Ga.—Felix J. Commagere. 
alo, N. Y.—Edward H. Cox. 
bpe Elizabeth, Me.—The Partridge Co. 
bariotte, i; C.—Charles M. Setzer & Co. 
Biumbus, Ohio—Russell H. Smith Equipment Co. 
bilas, Tex.—W. E. Lewis & Co. 
paver, Colo.—Fox Metal Products Corp. 
bs Moines, lowa—Products, Inc. 
vivth, Minn.—Williams- Swanson Co. 
Paso, Tex.—Boyd Me one we Co. 
and mapas, Mich.—Marshall & Wells Co. 
on, Tex.—D. R. Rippey 
denapolis, Ind.--George Heidenreich. 
Miss.—H. M. Ludlow. 
sa City Mo.—H. H. Wright Company. 
isville, ‘ey. —John Zimmermann, 





Minneapolis—Anthony Spoodis, Mgr., Carl H. Johnson, Jr., 
Product Application Engineer. 

Moline—Frank T. Tyler, Mgr. 

New York—Bruce P. Hyde, Mgr., Charles E. Wandas, 
Product Application Engineer. 

Philadelphia—P. A. Cavanagh, Mgr., C. R. Anderson, 
Product Application Engineer. 

Pittsburgh—G. M. Heslop, Mgr., Charles R. Holsclaw, 
Product Application Engineer. 

St. Louis—Harold C. Gerboth gr., E. Paul Harder, 
Product Ap —. Engineer. 

Washington, D. C.— Osborne, Mor., F, M. Hewltt, 
Product* Application Engineer. 


Application Engineers 


Los Angeles, Calif.—F. J. Hearty & Co. 
Memphis, Tenn.—Southern Sales Co. 
Miami, Fia.—R. P. Kelley. 

Missoula, Mont.—W. M, Walterskirchen Co. 
Nashville, Tenn.—Southern Sales To. 
New Orleans, La.—Cressy Sales Co. 
Oklahoma City, Okla.—O. T. Carroll. 
Omaha, Neb.—Verne Simmonds. 
Phoenix, Ariz.—Boyd Engineering Co. 
Portland, Ore.—T. C. Langdon & Co. 
Richmond, Va.—W. Wallace Neale. 
Saginaw, Mich.—W. A. Witheridge Co. 
Salt Lake City, Utah.—Midgley-Huber. 
San Antonio, Tex.—Harry J. Dalton. 

San Francisco, Calif.—E. C, Cooley Co. 
Seattle, Wash.—E. H. Langdon Co. 
Spokane, Wash.—R. L. Nelson. 


erman Nelson Distributors 


NSAS Palmer Supply Co., Portland. 
RYLAND 


e-Rogers Co., Fort Smith. MA 

RNIA 
ane Company, oe Bernardino. Baltimore. 
Dallman Supply 
San Francisco Secremente. 
industries Supply Co., San Diego. 
ay-Holbrook, Inc., 

n Francisco, Fresno, San Jose, 
Sacramento, Stockton. 
DNNECTICUT New Bedford, 
ansen Supply Co., New London. Corcoran Suppl 


an. 
MASSACHUSETT: 


LLAWARE Charles Millar & So 
Desco Corporation, Wilmington. 
ORIDA MICHIGAN 

joca Corporation, Bond Supply 
Jacksonville, Tampa. 


ic Supply Co., Atlanta. 
a Corporation, 


jOls MINN 
t ‘et aoe & Htg. Supply Co., 


Fox Elec Supply Co., Elgin, 
Hoe Supp oy Se Christopher. Springfield 
inlond-Peor a Sur ply Co., Peoria. 
Inland ng Bg Champai ign, i 

Danville, Elgin, ‘Joliet. 

Mott Brothers Co., Rockford. 
Yelton-Weaver Supply Co., 
Springfield. 


MISSOU 


baker ~ name iod and Supply Co., Inc... NEW HAMPSHIR 


Logansp: Palmer oie Supply Co: Sy 


Evansville Supply Co., Evansville. 
Industrial Suppl Co, Terre Haute. 
Supply , Muncie. NEW JERSEY 


Central Metal & Supply Co., 
Frederick Trading Co., Frederick. 


Shore Distributors, 
Western Maryland Supply Corp., 


Babbitt Steam ‘specialty Co., 


Washburn-Garfield = " Worcester. 


Co., 
Kalamazoo, Battle Creek. 
ORGIA Brammall Supply Co., 
Benton Harbor. 
The Link Company, Jackson. 
bus, Savannah. ee S Supply Co., Lansing. 


——— -Wells Co., Duluth 


Missouri Water & Steam Supply 
‘sa = Kansas City. TEXAS 
U. S. upply Co., 
DIANA wee Bradley So. Reno. 


Laconia, Rochester. 
George E. Trude! Co., Manchester. 


wen 5 Trades Supplies, Inc., 


The W. H. Kiefaber Co., 
Dayton, Hamilton. 
The Roekei Co., Zanesville. 
Strong, Carlisle & Hammond Co., 
Cleveland. 
Ss a 

cooper Supply Co., Tulsa. 

©. & Senne Ce 

"Olichene City 


Salisbury. 


Co., OREGON 
arsden & Wasserman, Inc., Hyannis, Brockton. 
Hartford. Holyoke Supply oe Sng 


Johnson Heating Supply Co. 
Holyoke. Portland. 
., Springfield. PENNSYLVANIA 
Bailey-Farrell Co., Pittsburgn. 
Busser Supply Co., Lewisburg. 
Careva Company, York. 
W. A. Case & Son Mfg. Co., Erie. 
Desco Corporation, C ester. 
E. Keeler Company, es. 
Lehigh Valley Suppl 
ntown, fps = Rag East 
Stroudsburg, Easton. 
Luzerne & Lackawanna Supply Co., 
Wilkes-Barre. 


Harry Cooper Supply Co., Reading Foundry & Supply Co., 
Id. 


Reading, Lebanon, ottsville. 
RHODE ISLAND 
International Supply Co., Providence, 


Calcasieu Lumber Co., Austin. 
Omaha, Electric Supply Co., Galveston. 
Morrison Supply Co., 
~ Fort Worth, Suestwater, Wichita 
— Falls, Amarillo, Lubbock. 


Waco, Corpus Christi. 
Southern Equipment Co., 
San Antonio. 


enmaerere Selling Co., Trenton. J. A. Walsh & Co., Inc., Houston. 


Coder Rapids Pump & Supply Co., NEW YORK 
7 a “4 Go, Burli 
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Globe lobe Machinery & upply 
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Kester Machiner 


ane ion. 


n, : The Hughes Supply Co., Mansfield. 


W. A. Case & Son Mfg. Co., 


John B. Davie Co., 
a J.D. Johnson Co., 


LeValiey, McLeod, Kinkaid Co. Inc., 
The Salina Supply Co., = Elmira, Schenectady, Olean. 
The Tho! Charles Millar & Son Co., 
venworth. Utica, Binghamton. 
The Topeka Steam Boiler Works Co., NORTH CAROLINA 
Are Topeka. Veloce Corporation 
arlotte, Asheville, 


Co., 
Wilmington, Fayettovitio 
Winston-Salem, High Point, 


The Hardware & Supply Co., 


VERMONT 
Canney-Plue, Inc., Rutland. 
Charles Millar & Son Co., 
Inc., Rochester. St. Johnsbury. 
Inc., VIRGINIA 
Hajoca Corporation, 
Richmond, Norfolk, Danville, 
Roanoke, Staunton. 
WASHINGTON 
J. C. Bowles Co., Seattle. 
Marshall-Wells Co., Spokane. 
WEST VIRGINIA 


The Universal Supply Co 
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Herman Nelson 
Direct Drive 
Propeller Fans 


Herman Nelson 
Belt Drive 
Propeller Fans 


Herman Nelson Horironta! 
Shaft Propeller-Fan 
Type Unit Heaters 


Herman Nelson 
Type H 
Centrifugal Fans 
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_— ‘ Herman Nelson Vertical 
| Shaft Propeller-Fan 
Type Unit Heaters 


Herman Nelson 
Type HB 
Centrifugal Fans 
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Herman Nelson 
Blower-Fan Type 
Unit Heaters 


Herman Nelson 
DeLuxe Unit Heaters 


Herman Nelson 
Unit Ventilators 


Herman Nelson 
Belt Drive 
Unit #'- vers 
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Corrosion and the Sun’s Damaging Rays 


Throughout the world, more and more refineries, grain 
mills, tanks, trucks, railway cars and industrial plants 
of all types are appearing in silver-bright, metal-like 
“armor coats” of PERMITE Aluminum Paint. 


Industry's preference for PERMITE Ready-Mixed Alumi- 
num Paints is based, first of all, on PERMITE’s recognized 
maximum protection against moisture, smoke, fumes, 
acids and other destructive agents. Another important 
factor is PERMITE’s high reflectivity of the sun's rays, 
reducing interior heat in tanks, storage buildings, etc. 
Liquid losses through evaporation are minimized, cold 
temperatures maintained, perishable goods preserved. 
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PERMITE’s reflective qualities also 
make building interiors brighter 
and promote better working con- 
ditions. 


PERMITE Aluminum Paints are quality-plus. They're 
made of 99+% pure aluminum pigment scientifically 
balanced with PERMITE’s exclusive, specially formulated 
vehicle. The vehicle makes the difference! 


You help your customers gain true painting economy 


when you sell them PERMITE Aluminum Paints. 


ALUMINUM INDUSTRIES, Inc. 
CINCINNATI 25, OHIO 


THE ORIGINATOR OF READY-MIXED ALUMINUM PAINTS 
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“ROUGHING IT” THE EASY WAY 


Another problem solved by 15 W HI! 


Applying a new facing to a big western 
dam posed a problem for the contrac- 
tor. The old face had to be “roughed” 
with compressed air into an irregular 
pattern to hold the new concrete. That 
meant finding an air hose that could 
“take” high pressures, heat and oil 
from the compressors, shocks from 
sharp falling rocks and contact with 
rocky surfaces. To handle this job, 
BWH recommended tough Bay State 
Air Drill Hose. 


The cube of this rugged hose is made 


with the highest-quality, extra-heavy 
rubber . . . able to withstand the 
deteriorating action of hot oils. Several 
plies of strong duck, bonded together 
with long-life friction, form the carcass. 
Since the contractor selected 214” hose, 
the duck had to be 40% heavier than 
for smaller sizes. 


Tube and carcass were encased in a 
tough rubber cover . . . the strongest 
ever devised to resist surface damage. 
This powerfully built hose performed 


perfectly . . . helped the contractor 


finish the job without costly delays. 


Bay State Air Drill Hose is just one of 
the many quality products manufac- 
tured by BWH. Whatever industrial 
rubber goods you need, look to BWH 
for dependable ruggedness . .. BWH 
distributors for dependable service. 


HAVE YOU A JOB WHERE STAMINA COUNTS? 
Bring us your toughest problems . . . 
we're specialists in solving them. Con- 
sult your nearest BWH distributor, or 
write direct. 


Boston Woven Host & RUBBER COMPANY 


Distributors in All Principal Citiés 
WORKS: CAMBRIDGE, MASS., U.S. A. * P. OG, BOX 1071, BOSTON 3, MASS. 
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ave thy Htuted plains” 


This, too, is America. For true 
character is no better symbolized 
than by the fundamental goodness 
of the soil... 

And the more than six million 
fertile farmsteads, peopled with the 
earthy, land-wise sonsand daughters 
of the country, who multiply the 
talents of nature to feed and clothe 
their fellow men. Nowhere does 
the “nobility of man” find kinder 
expression! 

On the farm, as in industry and 
commerce, imagination and deter- 
mination have always mixed freely 
to achieve our highest aims. But 
the painful transition from tilling 
earth with sharpened sticks to roll- 


STEEL PIPE MAKES 


ing the furrows of soil with multiple 
plows was no harder for the farmer 
to affect than the change from the 
sweep well to the automatic water 
system. 

Only the invention and mass pro- 
duction of stee/ pipe finally banished 
the old oaken bucket and made 
fresh, pure water under pressure 
available at the turn of a tap in the 
house, the barn or the “north forty.” 

Today America is the “bread 
basket of the world” largely because 
steel pipe... for irrigation, stock 
watering, spraying, labor . saving, 
sanitation and just plain conven- 
ience... has made farming a modern 
industry. Itis the medium by which 








IT POSSIBLE! 


and through which the energies of 
water, gas, steam, oil and other 
resources of America are made the 
servants of Americans. Yes, steel 
pipe makes it possible! 

The interesting story of ‘Pipe ia 
American Life” will be sent upon 
request, 


Committee on 
Steel Pipe Research 
OF 


AMERICAN IRON AND 
STEEL INSTITUTE 
350 Fifth Avenue, New York 1, N.Y. 





. -» better living through pipes of steel for plumbing and heating purposes, 
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Rex Detachable 


~tel-te - 


Baldwin-Rex Roller 


Rex Double Flex 


eo 
a a 





Rex H-Type 


eee nnn 


el 











Here’s your HANDY reference 
= | fo the complete REX line... 


he Rex Table Top 

td Bulletin 46-10 offers you a quick, handy reference to the complete eer 

io Rex line of standard chains and sprockets. It contains illustrations Zz me ae 

on and concise application information on Rex Steel and Cast Chains e 
for drive and conveyor service . . . typical installation photographs a. ‘ae 


- enema 


ee 


covering virtually every industry . . . data on standard attachment — 


links and cast and cut tooth sprockets. 
"1 This handy booklet is an ideal sales tool for you, both as a con- 
densed catalog for your salesmen and as a mailing piece to your 
customers. For all the facts, write Chain Belt Company, 1622 West 
Bruce Street, Milwaukee 4, Wisconsin. 


Rex Ley Bushed 


Rex Combination 
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Po. with special, reversible universal 


electric motor...plug into any wall socket...no 
torque reaction to the operator...takes the drudgery 
out of a multitude of maintenance and production 
jobs*...here is a leading equipment line for all 


Ingersoll-Rand distributors. 


Imprinted distributor literature now available. 


Ing ersoll-Ran 


i! BROADWAY, NEW YORK 4, N. Y. 
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ATKINS Scie 
? gree! e 


with a “lift-and-curl”’ 


cutting action 


S2e what 
happens whew 


Curled-Chip 


4 tooth hits 
tough metal 


Because its tooth-form is scientifically right, Atkins 
New Curled-Chip Circular Milling Saw is 
reducing the cost of removing metal in plants 
everywhere. That inward-curved cutting face of 
the tooth lifts the chip with a smooth continuous 
curling action — no power is wasted pushing the 
chip against a vertical face. And the curled-up 
chip, like a tightly-coiled clock spring suddenly 
released, literally explodes from the gullet. 
There's no excessive heat generated by friction 
to break down the cutting edge. This means 
greatly increased cutting life. Actual case studies 
in many leading plants offer positive proof that 
Atkins Curled-Chip Circular Milling Saws permit 
faster, heavier feeds .. . reduce downtime... 
save dollars. Write for details today. 


<SSM5 ©1947, €.C. A. & Co. 


MAKE SALES FOR 
YOURSELF BY 
CUTTING COSTS 
FOR YOUR 
CUSTOMERS 


@ Arrange a demonstra- 
tion with prospects or 
customers, on work or 
materials they select — 
Atkins Engineers will 
gladly demonstrate the 
time-and-money-saving 
advantages of these 
saws. 


be’ E. a ATKIN § AN D CcCOMPAN Y 


ATK | NS Home Office and Factory: 402 S. Illinois St., Indianapolis 9, Ind. 
BRANCH FACTORY: PORTLAND, OREGON 


Branch Offices: Atlanta * Chicago * Memphis * New Orleans * New York * San Francisco 
Makers of Better Saws for Every Cutting Job— Power and Hand Blades... Milling Saws... Segmental Cold Saws... Metal Cutting Bands 
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VERTICAL SPINDLE 
GRINDERS 


Angle plate mounting with screw feed, either verti- 
cal or horizontal, if desired. 





Also constructed for heavy thrust grinding with 

spindle in horizontal position. For use on boring 

mill, lathe, planer, milling machine, etc., they may 

be mounted at any angle, horizontal to vertical. 

Motors are 40-degree centrigrade ratings, momen- Contact YOUR DISTRIBUTOR 
tary overload capacity enore than 100%. Heavy FOR DETAILS AND PRICES 
duty ball bearings can be furnished for 5% addi- Drills, grinders, surfacers, polishers, sanders, 


tional charge. tappers, saws, hole saws, valve seat grind- 
ers, valve refinishing shops, flexible shatt 
machines and other electrical tools. 


7he UNITED STATES ELECTRICAL TOOL @. 


CINCINNATI, OHIO 
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et the lower costs everyone 
w heads can’t burr. 


wants — enru automatic, hi iving- 

Drivers can't slip. Work cannot iled. Fi *¢ famble. And whether 

you're “putroning up” bicycles OF radios, i airplanes, you cash 
in on time-savings UP to 50%! 


up when American 
minute. Buyers 
mart looks 
n. Write, 


N Showmanship and salesmanship 8° 
Phillips go in! look modern, 4r¢ as modern as this 
right dowo i j like their $ 
and the story nd solid constructio 
wire, of phone i ntages roday- 
AMERICAN SCREW COMPANY, PROVIDENCE 1, RHODE ISLAND 
Chicoge Mi: 589 £. Winols St- Detroit 2: 502 Stephenson Building 





monel, Eve 
con bronze) 
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A Few Facts You Should Know 


About Z “7, ), 
bot 


SIMPLE CONSTRUCTION + EASY TO OPERATE + FACTORY TESTED 















To understand the operation of the ‘‘Acorn’”’ Die, one should see it in 
relation to the “Acorn” Die Holder as pictured at the right in sectional 
view. The feature which makes the “Acorn” Die so convenient and accurate 
is the manner in which the four prongs or threadedlands are compressed 
when the holder cap is screwed down onto the holder. As all bearing sur- 
faces on the holder and die are ground to insure correct alignment and = ADJUSTING 
accuracy, even pressure is brought to bear on each of the prongs simulta- CAP 
neously so that they all adjust equally and concentrically. This is done & 
quickly and automatically by tightening the cap and turning up the lock 
nut. No other adjustments are necessary. 

A positive adjustment to size can be obtained by using the threaded 
plug which comes with every “Acorn” Die. This plug has actually been 
threaded by the die in which it is shipped and has been carefully checked 
for accuracy. Thus, if it is used as a setting plug, accuracy of the set up will 
be assured. For close to shoulder work, quick change over of jobs, accurate threads, 
recommend ‘'Acorn’’ Dies to your customers. 


ld "9 
HOLDERS ADAPT PYCONE Ded ror ANY MACHINE 


Regular ‘‘Acorn”’ Die Holder with longi- 
tudinal float which allows the die to 
follow its own lead independent of any 
lag in the machine. This holder may be 
used on practically all automatic screw 
machines and any other machines which 
provide for automatically reversing the 
die or rod at the instant when the de- 
sired length of thread has been cut. 


RELEASING 


Releasing ‘‘Acorn’’ Die Holder, while 
suitable for all machines, is especially 
recommended for hand operated ma- 
chines. The improved clutch mechanism 
allows the holder to be released with- 
out shock. 


The “‘Acorn’’ Die Adapter permits the 
use of ‘‘Acorn”’ Dies with existing round 
die holders. It consists of three parts, 
a Cap to hold and adjust the die, a 
Lock-Nut to secure the adjustment and 
a Body. The shank fits round or spring 
die holders of corresponding size. 










mi > snp FOR NEW 
3 70” YEAR, 
GREENFIELD 
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DIE CORPORATION ~- Greenfield - Massac 
Ms New Haven Division The GEOMETRIC TOOL COMPANY 














Pie.” 




























TELLING YOUR MESSAGE 
TO YOUR CUSTOMERS « 
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Free reprints of the above ad with your imprint are available 
to all A-C dealers. Tie in your direct mail efforts with the 
nation-wide Texrope advertising campaigns of Allis-Chalmers. 
Send your orders to Dealer Sales Department, ALLIS- 
CHALMERS, MILWAUKEE 1, WISCONSIN. 


A 22s. 


A CENTURY 
OF SERVICE 
to Industry 


THAT MADE 
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Toncan Iron 


Combines Molybdenum with Extra Copper 


It’s a proved fact that long-lasting Toncan Iron offers the highest rust-ree 
sistance of all ferrous material in its price class. Why? Three reasons: (1) The 
highly refined open-hearth iron, which is its basic ingredient. (2) Extra 
copper content — actually, twice that of copper-bearing steel and iron. 
(3) The addition of molybdenum, which multiplies the effectiveness of 
the alloyed copper. 


For nearly 40 years, Toncan Iron has provided low-cost, unfailing rust 
protection in thousands of different sheet metal installations. It repeatedly 
has proved itself to be uniformly ductile, easy to fabricate and weld by all 
methods. And it has demonstrated that it is unaffected by shearing, bend- 
ing, punching, corrugating, riveting and other cold working. 


Complete information on request. Write to: 


REPUBLIC STEEL CORPORATION 
GENERAL OFFICES CLEVELAND 1, OHIO 
ae Export Department: Chrysler Seildiac. New York 17, New York 


vertisements regular- 
ly in the pages of 
AMERICAN ARTISAN 


ARCHITECTURAL 
RECORD, ENGINEER- 
ING NEWS-RECORD, 
IRON AGE, SHEET 
METAL WORKER and 
STEEL. 




















«for these parts of your product and for these sheet metal applications in your plant where low-cost resistance to rust is needed—and for corrugated metal drainage products 
e 
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NUCUT “a” tort FILES 











Month after month—in leading trade magazines 
FY E RY M T b —Heller ads keep working. Finding worthwhile 
tool prospects in your territory. Educating tool 


users on Heller quality. Pre-selling tool buyers on Heller 


files and hammers, chisels and Masterenches, other fine 
Heller Sales Messages ——cootsfor you 


This aggressive promotion gives you an extra sales 


i : d . Lead | profits. Make th 
wrens! 2c 
RRR ER oe 











; ucales 
Rounding o 
or Engineers’ Her 








amiths’ vend 


BROTHERS 
T4004 Poe 


Goad Jools Since 1836 
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MARVEL Saws Speed-Up Deliveries)... 


e Satis 
Steel warehouses and stockrooms deliver for rere ’ Pequi, hae corvin te Hag 
cut-off lengths in any quantity FASTER— Sor ang Rea lengths 8nd boyje @bling WS are 
BETTER—CHEAPER when equipped with es, “Fa mdninys P88 to one 
MARVEL 6A and 9A Automatic Hack Saws. °f cost 
Far faster, floor to floor, than any other have bee 8 oe » both 
hack saws, they save valuable machine "atisracta’ ®ttents, 
hours by reducing cutting-off time to a ry. 2 to opr re 
fraction-save other machining hours by Wir ment 


producing accurately cut pieces of 
exact length. 


There is a MARVEL Saw for every 
need —in every capacity range and 
price class. Your local MARVEL Saw- 
ing Engineer will gladly study your 
metal sawing problems and require- 
ments and make recommendations 
as to methods and equipment. 








1947 
ACHINE 


cuicaco 
Sant t7-26 
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OOL 
Dates : : : a 
° Better Machines-Better Blades © es | _ 


ARMSTRONG-BLUM MFG. COMPANY 


“The Hack Saw People” 
5700 BLOOMINGDALE AVENUE CHICAGO 39, U.S.A. 
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AristoCraft AristoCraft AristoCraft AristoCraft AristoCraft 


Power Drills Power Blowers Power Bench Grinders Power Grinders Power Presses 





ARISTO POWER TOOLS, INC. 601 West Washington Blivd., Chicago 6, IIlinois 
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@ More customers than ever ask for Circle ® Bolts and 
Nuts when they buy. Because they see these well-known 
fasteners advertised nationally . . . see them used on many 
of the nationally-advertised products they buy. This is the 
kind of customer recognition that you can turn into steady 
profits...extra profits...simply by stocking the Circle © line. 


BUFFALO BOLT COMPANY 


NORTH TONAWANDA, N. Y. - SALES OFFICES IN PRINCIPAL CITIES 
Export Sales Office: Buffalo International Corp., 50 Church Street, New York City 
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The most widely used pipe in America... 


“NATIONAL” 


HY does NATIONAL Steel Pipe lead all others 
W in sales and use? Why have three generations 
of pipe users—plumbers, heating contractors, and 
builders—shown their continuous preference for 
NATIONAL by buying it again and again? Simply 
because for more than 60 years, and in hundreds of 
thousands, even millions of installations, NATIONAL 
Pipe has proved itself the all-round best bet for 
plumbing and heating systems. 

Constant improvement is the reason for this:— 
the use of higher quality steels, advanced manufac- 
turing processes, more rigid inspection, the removal 
of scale, increased corrosion resistance, better 
threading qualities. All these have contributed to 


Columbia Steel Comp 





give NATIONAL users the greatest value for their 
pipe dollars. 

Remember, only U-S-S NATIONAL Pipe has all 
these ten advantages: 1—Consistent uniformity. 
2—Strength and ductility. 3—Easy threading and 
cutting. 4—Easy coiling and bending. 5—Strong, 
tight joints. 6—Corrosion resistance (Spellerized ). 
7—Clean, smooth surfaces, (scale free). 8—Thor- 
oughly tested. 9—Controlled from raw material to 
finished pipe. 10O—Made by the world’s largest and 
most experienced manufacturer of tubular products. 

That’s why NATIONAL — “America’s Standard 
Wrought Pipe”—leads in sales and in value. That’s 
why it is handled by leading distributors. 





NATIONAL TUBE COMPANY 


PITTSBURGH, PA. 











, Pacific Coast Distributors 





ot ee ie OB, 


y, San Fr 
United States Steel Export Company, New York 


SITALES @F taawek 
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- CYCLONE 


Model M 
HEAVY DUTY HIGH SPEED HOIST 


Capacities from 4 ton up 


“> 96% EFFICIENCY 


conserves worker energy 
and increases productivity 


| => 42% FEWER PARTS 


simplifies maintenance 


“> 63% LESS WEIGHT 


yet definitely a heavy 
duty hoist 


> Plus SEALED-IN LIFETIME 
LUBRICATION 


simplifies servicing... prolongs 
life...maintains efficiency 


| => Plus HERC-ALLOY CHAIN 


America’s First and Safest 
Steel Load Chain 


The Cyclone Model M Heavy Duty Hoist 
is entirely new, completely different. 
Size and weight have been greatly re- 
duced, and strength and durability 
greatly increased through the use of to- 
day’s stronger alloys of steel and Alcoa 
aluminum. Efficiency and ease of opera- 
tion have been increased to new high 
levels through the use of precision ball 
bearings at all rotating points. The 
many advantages of this unusual 
hoist are being demonstrated daily 
on-the-job by thousands of Cyclone 
Model M’s already in service. Ask your 
distributor to show it to you. 


@ New type load brake gives 

smooth, positive control at all - 

times ...exceptionally valuable 

in spotting or assembly work. a wi . 


Famous CM “Herc-Alloy” double pe es = 
duty alloy steel load chain is HOIST ‘CORPORATION 
standard equipment on all mod- 
els. The 1-ton model weighs 
only 35 pounds, has a mini- GENERAL OFFICES AND FACTORIES: TONAWANDA; N. Y: 
mum headroom of only 133”. SALES OFFICES: New York + Chicago + Cleveland + San Francisco.» Los Angeles 


, ‘ . 
Affiliated with Columbus-McKinnon Chain Co; poration 
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These are typical 
pupemenne reports 

we suggest 

you do a little 
arithmetic 


Your Question: : 


If one Bayflex disc outperforms 
the ordinary coated abrasive 
disc 40 to 1, how much will | 
save per year? 

































In your calculation you may neglect the cost 
of our disc wheel. Its cost is completely 
absorbed in the waste time saved in changing 
39 ordinary discs. Yes, turned into dollars, 
the saving in labor cost for slacking 39 nuts, 
removing 39 ordinary discs, replacing 39 
ordinary discs, tightening 39 nuts — gives you 
our disc wheel free. Please do the arithmetic 


The chances are better than 40 to 1 it will 
















pay you handsomely to buy Bayflex. 


DISTRIBUTORS NOTE: This is the type 
of message you will be pleased to pass 
along to your customers. Bayflex is a 
natural. It is one of the most powerful 
“Sales-Getters’” ever offered by the 
abrasive industry. 


If you do not carry an abrasive line 
already, or if you are contemplating a rae 





change, be sure to investigate the numer- 5. 
ous advantages offered by BAY STATE. 
















Fer welds on ~ For’ hord-to-get- as dreds of uses in = Has.no equal for © 
ile: iton frames. at places, ‘repair. shops smoethin s. F 
3 


aig U; S. Pot. Off. (Resilient Kbrosiya Wheels’ li boy Bay Stole Abrasive Products Co.) “7 f 


BAY STATE ABRASIVE PRODUCTS CO. «© WESTBORO, MASSACHUSETTS, U.S.A. 
ere tee 
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R/M FLEXIBLE METALLIC PACKING 


R/M’s flexible metallic packing is a new and valuable addition to 
the R/M line, recommended for use on steam and air rods, centrifugal 
pump shafts, valve stems and other applications where the 
temperature does not exceed 450° F., and surface speed is less than 


600’ per minute. 





Like a fabric packing, this packing is sensitive to gland adjustment, 

but it has the added advantage of non-frictional ‘wearing surface. It is 
constructed of non-frictional metallic foil and asbestos yarns, 

combined with temperature-resistant lubricants and flake graphite. 


The outer layer is an open-mesh, braided cotton jacket. 





alba. This packing is typical of the engineering that goes into R/M products. 
There is an R/M packing for special work where your customers 
need packing by prescription, or for the routine jobs where 


they demand the utmost in dependability. 


RAYBESTOS-MANHATTAN, INC. 
ASBESTOS TEXTILE & PACKING DIVISION 


Manheim, Pa. ° Bridgeport, Conn. ° North Charleston, S.C. ° Passaic, N. J. 





IT’S “PACKED WITH SATISFACTION” WHEN YOU USER/M 
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YOUR SALESMEN SHOULD KNO 
THIS “2 FINANCING PLAN. 


© because your customers 








4 id Equipment 
iy Plan 


You . 
Pay only 25% down: then loke up to 3 yeor. 
© pay off the bolance in monthly instalimenis  - : 


Here are 


COMMERCIAL CREDIT'S 
low rates 
FOR 12 MONTHS 
SIMPLE INTEREST 
erent Sra nae 
6% 


«oo ws eawret 





'F YOU Ant INTERESTED 


WRITE FOR FREE 
CATALOG SHEETS 


Ail you need to put Commercial No Credit Risk—No Cost— 


Credit’s Machinery & Equipment 


sonore dary a No Contingent Liability ! 


is a supply of Catalog Sheets. 
We will be glad to furnish these. 








Naturally, there’s no obligation. Buyers throughout the country know the advantage of Commercial 
Just write or phone the nearest Credit’s Machinery and Equipment Financing Plan from reading 
Commercial Credit office listed advertisements in business publications. Thousands of buyers have 
below, and tell us how many sent for detailed information and are using our plan to pay for 
catalog sheets you require. machinery and equipment to a total of millions of dollars. Some 


of them are probably your customers or prospects. 


———————— " s 
Under our pian we finance the purchase of the machinery your 
Here’s Your Customer’s customer needs . . . on liberal terms at low cost. You get your full 
Total Cost selling price in cash. We purchase your customer’s paper from you 
< - without recourse, and you are in no way liable if your customer 

per $1,000 Financ fails to complete his payments under the financing agreement. 
12-Month Terms ...-$ oo Your salesmen should know about our plan . . . so they can use 
24-Month Terms . . « 122.50 it effectively as a sales tool... and so they will have the facts when 





36-Month Terms ..-- 






prospects ask about it. The catalog sheets give 
the full story. Send for your supply today. 


EET ee mel 


COMMERCIAL CREDIT 
a ricrioae mmecmrinnt 


$80,000,000 CHICAGO 6, LOS ANGELES 14, 


a Surplus 
Capital and Sut SAN FRANCISCO 6, PORTLAND 5, ORE. 


D. 
BALTIMORE 2, 
OFFICES IN MORE THAN 300 CITIES OF THE UNITED STATES AND CANADA 
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GY - A\ATIPLY the UTILITY 





@ For dry grinding small cylindrical 
work, tapers and work requiring in- 
dexing, the new Brown & Sharpe 
Cylindrical Grinding and Indexing 
Attachment extends the usefulness 
of surface grinders. It saves time 
and expense and often makes unnec- 
essary the installation of extra cylin- 
drical grinding equipment. 
Straight cylindrical or tapered 
work is ground between centers or 
if Y%” diameter or less, can be held 
in the indexing spring chuck. In- 


able to the desired taper. 


RDO\MA/NI £2 


Gain cylindrical grinding 
facilities with 
NEW No. 616 ATTACHMENT 


@ Grinding taper shank. Attachment is adjust- 





dexing is performed with headstock 
index plate or with interchangeable 
indexing spring chuck. 

Centers swing 6” diameter, take 
work 514” in length. Maximum 
grinding angle, 45°. 1/60 H.P., 115 
V., A. C. motor is completely en- 
closed. Write for illustrated folder 
about the new time-and-money sav- 
ing No. 616 Cylindrical Grinding 
and Indexing Attachment. Brown 
& Sharpe Mfg. Co., Providence 1, 
R.1.,U.S. A. 


Visit our Booth 505 at Machine Tool Show, Dodge-Chicago Plant. 


by plunger. 


@ Grinding parallel flats using index plate. 
index plate has 24 slots and is locked or released 


@ Angular grinding of work held in spring cel- 
let. Attachmeht is held on permanent magnet 
chuck. 


CHARDE 


of SURFACE GRINDERS 










@ Grinding work held between centers. Tail- 
stock center is withdrawn for work change by 
simple swing of lever. 









IBS 











































Tail- 
ye by 











ant to Increase Your 
Van Dorn Volume 25% 7 


Check the Condition of Customers’ ACCESSORIES Now! 





Plenty of profitable, easy-to-get business is yours 


for the asking when you push Van Dorn acces- ALL Your Men Can Make 
sories! Spot checks we have made prove that you PROFITABLE Accessory Sales! 


can increase your electric tool volume as much as 


25%— if you put on a concerted drive for this acces- 







SALESMEN! ct t 


Get accessory business on e ip. 
sory business! every call. Check grinding (f) "| 
wheels, screw driver bits, 
sanding discs, wire wheel 
It’s not a one-man job. Salesmen, countermen brushes, hole saws, etc. 


and deskmen can all help. So start checking the 


condition of your customers’ accessories today. ay ome 
. . W---  COUNTERMEN! 
Sell them on replacing worn-out accessories. Sell j M4 When a customer comes 


ed » in, ask him about accessory 
q if) items which he needs but 
“ has neglected to buy— 


them on filling in with accessories they do not 
like drill stands, hole saws, 


have, which will increase the usefulness of their 
“Koolflex” pads, etc. 


tools. Begin your drive for more accessory busi- 


DESKMEN! 


ness right now! The Van Dorn Electric Tool Co., 
On every phone call, check 


your customers on grinding 
717 Joppa Road, Towson 4, Maryland. chee, unbeaten 
sanding discs, other easily re- 


membered items. 








BOOST PROFITS 
ON THESE ITEMS! 


vv DRILL STANDS 

















Vv HOLE SAWS 


FOR POWER SPECIFY 








a SANDING DISCS AND BELTS 
Vv WIRE BRUSHES 
v GRINDING WHEELS 


. HAMMER TOOLS 






v SAW BLADES AND DISCS (DIV. OF BLACK & DECKER MFG. CO.) 


PORTABLE ELECTRIC TOOLS 


v SCREW DRIVER BITS 





v ROTARY PLANER HEADS 
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Like an ENIAC,* J&L Wire Rope is Precisionbilt to save you 
time and money. J&L rope is made of J&L Controlled Quality 
Steel to last longer and reduce the down time of your equipment. 
It is a wise economy to standardize on J&L Precisionbilt Wire 


Rope for all uses. Specify it on your next order. 
*The ENIAC (Electronic Numerical Integrator and 
Computer) is a phenomenal “thinking” machine that 
does in seconds scientific and engineering calculations 
which would require weeks—even years—if done with 
pencil and paper by trained computers. 


JONES & LAUGHLIN STEEL CORPORATION 
GILMORE WIRE ROPE DIVISION 


PITTSBURGH 30, PENNSYLVANIA 


Jai (Arecivionbile- PERMASET PRE-FORMED WIRE ROPE 
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isi helps you 
fell Kennedy Velves. This Full 
8 ada is pone 
Hive ae publications oo. 
: ee recosecian of 350,000. 
tota 


? 


this 


durable. Look at this iton-body Bate 
ote Out ©ONStruction of the disc , 
Septionally thick and wide disc and sear rings , , 
Proportioned Stem threads 
You get these Many other features When you Specify 
“€8. Wane ful) details? Write for a Copy of 

240-page Catalog. It contains complete informa. 

Kennedy bronze and iton-body Bate, globe, angle 

Pipe fittings, flanges, and other valves and 

aCCeSsories, 


BUY FRoM YOUR LOCAL pis7 


KENNEDY... 


THE KENNEDy VALVE 


+» the ex. 
. the heavily 


a ELMIRA, NEW YORK Offices and Warehouses in 


Principal Cities 
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WARNING! >, 


Visible 


UNBALANCED INVENTORIES — and 
heavy overstocks of slow-moving items—threaten 
the very business existence of many distributors. 
Free-and-easy buying habits of the last few years, 
if continued, may lead to the accumulation of seri- 
ous overstocks. With fluctuating prices, model 
changes and swift obsolescence, excess stocks of 
items on which the trend of demand is downward, 


can be extremely dangerous. 








Now is the time to protect yourself against this 
threat with an efficient stock control system. You 
can no longer afford to depend upon hunches or 
guessing. A Kardex Visible stock control record 
will enable you to start now assembling a detailed 
month-by-month record of sales and demand on 
each item in stock. The Kardex system gives you 
a sure guide to profitable buying—a sure safe- 


guard against unbalanced inventory. 












SEE THE CHART THAT THINKS — latest Kardex development for simplified 
stock control. With this system you can keep better stock records with less clerical 
help than required for older, more cumbersome methods. For more facts about 
creating profitable turnover with a minimum investment in inventory write today for 
Bulletin KD-350 (free). Systems Division, 315 Fourth Avenue, New York 10, New York. 





PEP EE PEEL LEI L 


THE FIRST NAME IN BUSINESS SYSTEMS 
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“Hallowell” Shop Equipment of Steel is hitting an WORK BENCHES 
all-time high with mill, shop and factory mainte- 
nance men. It's sturdy, all-steel construction — 
welded or hydraulically riveted joints — smooth 
splinter-proof surface eliminates frequent replace- 
ments. We make everything for the shop — trucks, 
tool stands, work benches, stools, foreman's desks, 
chairs — all of steel — all of sturdy construction. 

“Unbrako" Screw Products are first with mainte- 
nance engineers and mechanics. Their precision 
and accuracy — their quality and strength keep STOOLS 
them in constant demand. The knurled head of the FIG. 1334 
“Unbrako"” Socket Head Cap Screw is a feature 
that saves time and money. The knurled cup point 
of the ‘‘Unbrako" Socket Set Screw makes this a 
Self-locking set screw that will never back-out in 
spite of the most chattering vibration. 

“Unbrako" and ‘‘Hallowell'’ Products are sold 
entirely through distributors —if you do not 
already carry these products — why not let us help 
you to serve your customers promptly and efficiently. 


FIG. 732 
PAT'D - PATS. PEND. 
DRAWER IS EXTRA 





OVER 44 YEARS IN BUSINESS 


STANDARD PRESSED STEEL CO. 


JENKINTOWN, PENNA., BOX 519 
Boston @ Chicago @ Detroit @ Indianapolis @ St. Louis @ Sen Francisco 





PAT'O & 
PATS. PEND. 


Reg. U. S. Pat. Off. 


SCREW PRODUCTS 





PAT'D - 
PATS. PEND. 


sm WN 


You can’t screw socket screws in or out, without a hex 





socket wrench,— so why not get our #25 or +50 


“Hallowell’’ Hollow Handle Key Kit which contains most 
SELF-LOCKING NUT 
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cost by ordering Shinyheads and ~ 
rite. up the order the long way _ 
p tradename, as indicated. ~- 
is.its ind your guarantee. ee 

y specify Shinyheads NC = Shinyheads NF | 
hi eads mean hexagon head cap screws of high carbon C-1038 
steel—full finished—bright, shiny heads—NC or NF thread. 


Simply specify— Hi-Carbs NC Hi-Carbs NF 


Hi-Carbs mean hexagon head screws of high carbon C-1038 steel, 
double heat treated, black satin finish, NC or NF thread. 


These Ferry Cap products are carried in stock in popular catalog 
sizes in bulk and in attractively labeled packages. 


















The FERRY CAP & SET SCREW Co. 


2153 SCRANTON ROAD e Dept. A23-2 . CLEVELAND 13, OHIO 


CAP AND SET SCREWS + CONNECTING ROD BOLTS + MAIN BEARING BOLTS + SPRING BOLTS AND SHACKLE BOLTS-+ HARDENED AND GROUND BOLTS + SPECIAL 
ALLOY STEEL SCREWS + VALVE TAPPET ADJUSTING SCREWS + AIRCRAFT ENGINE STUDS + ALLOY STEEL AND COMMERCIALSTUDS + FERRY. 
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NOW is the time 












. «+ Ghout this money-saving 
Delta* Abrasive Belt 
Finishing Machine! 


Your nearby Delta distributor is ready to show you how 
this efficient machine reduces your cost per unit for pre- 
cision finishing, polishing, sizing, edging, and burring of 
small metal parts . . . finishing, finning, and surfacing of 
plastic parts. 


Have him show you how completely flexible this ma- 
chine is: That it’s husky enough to handle almost any 
finishing job, yet portable enough so you can use it just 
where you want it. ... How it can be set sic 
horizontally. ... How it cise 
for small vies 















live mda cke the mott of re Delia Machine 
in leo busine’ —_gunities. — oor, 8° ange oil the 
ising cts in on ects 
Delta rages ot eon. you peso all yorell oe of them! 
na H ° 
Mw | LWAUKEE ie Delta Machine — machines an 
‘ sales floor in a pos ew ith- 
ye '® Be sure ¥ ee switch. Shipping weight 10 540 
e@revrevee ee eee eee eee eee eee eneee —— 





SPECIFICATIONS 


Dimensions: horizontal position, 54” high in ver- ameter drum (512”). Large driving 
Tilting table (tilts 45° from belt, tical position, pulley. No rubber covering required 
20° towards belt)......71/2” x 14%6" Construction and design features: © drums, thus eliminating one 
ihn ntnmeneie on. Ye" x Ya" Completely ball-bearing eavipped. source of replacement expense. Ad- 
Cloth-backed Lubricated-for-life ball bearings, ivstable deflector on drum hood 
e a = double-sealed against abrasive shop catches practically all dust. Hood 
belt........ 6" wide x 48 5/16" long uss, Completely enclosed and provided with suction spout. Adjust- 
Overall dimensions: guarded for maximum safety. Heavy able fence for edge sanding and 
28” long, 18” wide, 36” high in main drive shaft, carrying large-di- adjustable back-stop for flat sahding. 














DELTA MANUFACTURING DIVISION 
SECA ROCKWELL MANUFACTURING COMPANY 


MILWAUKEE 1, WISCONSIN 
Generel Seles Office * 6 NORTH MICHIGAN AVENUE, CHICAGO 2, ILLINOIS 


*Trade Mark Reg. U.S. Pat Off. 0-54. 


Your Delta distributor is now showing Delta Toolmaker*® Grinders ... Delta Cut-Off Machine ... . Delta Super-Hi*-Speed Drill Presses 


Delta 17° Drill Presses Delta Multiple-Spindle Drill Presses Delta Metal-Cutting Band Saw . Delta Abrasive Finishing Machines 
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RECOMMENDED FOR: 


Turret lathes and automatic lathes, particularly where 
special work-holding jigs and fixtures are required. The 
body is designed so that attachment and alignment of 
such fixtures is easy and positive. Master jaws are most 
carefully fitted and accuracy in centering is an outstand- 
ing feature. Also the wide jaw opening permits the use of 
a dovetail adapter and dovetail jaws if desired. Bulletins 
on request. 


THE CUSHMAN CHUCK COMPANY 
HARTFORD 2, CONNECTICUT « U. S.A. 


CUSHMAN 


AMERICA’S FINEST—A WORLD STANDARD FOR PRECISION 
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OTHER CUSHMAN 
STYLES & TYPES 


¢ 
4-Jaw Independent Chucks 
Light, Medium and Heavy Duty 


3 and 4-Jaw Self-Centering Chucks 
Light, Medium and Heavy Duty 


3 and 4.Jaw Combination Chucks 
Medium and Heavy Duty 


2-Jaw Chucks 
Medium and Heavy Duty 


oe 
Collet Chuck and Collets 

* 
Power Wrenches 


Write us for Catalogs and Literature 





VISIT US AT 


THE MACHINE TOOL SHOW 
CHICAGO, SEPT. 17-26, BOOTH 271 
























PRESSED-STEEL 
CONSTRUCTION 


Here’s what it means to you! You're giving 
your customers what they want in hand trucks 

. almost unbreakable construction that means 
longer service life and lowers maintenance costs. 
Plus these features of American Pressed-Steel 
Hand Trucks that show your customers reduced 
materials handling costs: 


@ Light weight but strong for heavy loads 





















@ Scientific balance for easy handling 
@ Rubber tread wheels for smooth rolling 
®@ Anti-friction bearings for fast hauling 


It only takes 30 seconds 
to make more sales ... more 
money when you talk American 
Pressed-Steel Hand Trucks 

...on every telephone call ...on every counter call 
.-. on every sales call 


4220 Wissahickon Ave., Philadelphia 29, Pa. 
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more working space 
greater accuracy 


DURO 6’ Jointer offers many important advantages 


A low-cost Jointer that incorporates exclu- 
sive features and basic advantages not 
found in machines that cost much more. Has 
patented roller extensions giving effective 
table length of 60”—the greatest effeciive 
working length of any 6” Jointer. Fence can 
be set accurately for rabbeting with one 
hand—can be swiveled for smoother cuts in 
curley wood—and is mounted on rear table 
which eliminates dangerous gap over rear 
table. One piece steel combination cutter- 
head and shaft with machine-chip breakers 





assures greater accuracy, less vibration and 
easier adjustment of blades. New Departure 
Ball Bearings. Cuts to 4%” depth on material 
6” wide. Has many other unusual features. 


Vv Vv Vv 


SEND FOR CATALOG—for full details and prices 
on the DURO 6” Jointer. Also lists specifica- 
tions and prices of complete line of DURO 
single and multi-spindle Drill Presses, Cir- 
cular Saws, Jointers, Routers, Shapers, 
Grinders, Lathes, Portable Electric Drills. 


DURO “!OO18S 


MACHINE TOOL DIVISION 


DURO METAL PRODUCTS CO. 2670 N. KILDARE AVE., CHICAGO 39, ILL. 


ALSO MAKERS OF 


DURO HAND TOOLS 
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GREAT FOR GRINDING! 


-o- BIG POWER...LIGHT WEIGHT 


With surprising power for their size...ARO Air Grinders meet 
demands for top-speed and efficiency in a wide range of grinding, 
polishing and burring applications. 

Check your other production needs for screw driving, nut setting, 
drilling. There is an ARO air tool for every job. See your ARO Jobber. 
The Aro Equipment Corporation, Bryan, Ohio. 





MODEL 7015 


Model 7015 ARO Short 
Grinder is widely used for 
grinding, polishing, or with 
rotary file burrs—21,000 
rp.m., weight 1% pounds. 








CORNERSTONE OF 
LUNKENHEIMER SERVICE 


There's no secret about the superior service to which 
LUNKENHEIMER VALVE users have become accus- 
tomed. Based upon a long established policy of mar- 
keting our products through LOCAL DISTRIBUTORS 
we have been able to build an organization that spe- 
cializes in cooperation with Valve Buyers. 


ESTABLISHED 1862 


THE LUNKENHEIMER C2. 


ALITY = 





CINCINNATI 14, OHIO. U.S.A, 
NEW YORK 13 CHICAGO 6 
BOSTON 10 PHILADELPHIA 34 


EXPORT DEPT. 318.322 HUDSON ST., NEW YORK 13, N.Y, 

At left is one of the ads 
appearing in publications with 
a combined fotal circulation 
of over 380,000 readers. 
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ble Service, Long Life, 


Fig. 2125 ia 
Bronze Gore Reli Cost 














Ce inn sey wh Ce ENGINEERING 
treet a gears, INDUSTRY & POWER 
secant 10 "onesie ee NATIONAL ENGINEER 
more a ign nd I eset Val FOOD INDUSTRIES 
se a OIL & GAS JOURNAL 
ven mote siccwnngT MER? PETROLEUM REFINER 
ees PETROLEUM ENGINEER 
pan yam CALIFORNIA OIL WORLD 
coven vert 18288 10 gr pisTRrsuToR! 
Le : PETROLEUM WORLD 
ae Sean COTTON 
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SUGAR 
POWER 
PURCHASING 


FACTORY MANAGEMENT 
& MAINTENANCE 


POWER PLANT ENGINEERING 
MILL & FACTORY 


SOUTHERN POWER 

& INDUSTRY 
MECHANICAL ENGINEERING 
PAPER INDUSTRY 

& PAPER WORLD 
TEXTILE WORLD 
CHEMICAL & METALLURGICAL 








HEATING PIPING 
& AIR CONDITIONING 








Ses Every Operation Square Head or Safety Type 


Each year more buyers specify “ARMSTRONG 
EYE BOLTS.” They have learned that the Arm-and- 


Hammer is an absolute guarantee of dependable 


CUTTERS HOLD-DOWN ond 
pes fc Too! Ho 


strength, uniformity—of properly engineered and de- ; 2 se1-uP TOOLS 


signed eye bolts, drop forged and heat treated to maxi- 

mum tensile strength. - _WRENC KMURLS 
They come in 14 sizes, plain or shoulder pattern, “8 

blank or threaded. Extra length EYE BOLTS can be 

furnished upon application. Your best way to get and 

hold this profitable volume business is to Catalog, ? ARMSTRONG BROS 

Stock and Sell ARMSTRONG EYE BOLTS and 

also the other ten major ARMSTRONG lines Aaa “SPECIALTIES 


ARMSTRONG BROS 
CHAIN TONGS 
For Pipe and Fittings 


“Across the Board”’. 


ARMSTRONG BROS. TOOL CO. 
"The Tool Holder People’’ 

323 N. Francisco Ave., Chicago 12, U.S.A... 
Eastern Whse. and Sales: 199 Lafayette St., New 
York 12, N. Y. Pacific Coast Whse. and Sales Office: 

1275 Mission St., San Francisco 3, Calif. 
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Your customers know that heat, 
smoke and gases reduce worker 
efficiency—cut down production. 
Show them how to improve their 


operations—with 


From the compact VS 219 (10” blade moves 700 cfm) to the 
big, husky VS 221 (16” blade—1400 cfm) there is a model for 
every requirement. The Victron line of popular priced, ring-type 
Exhaust Fans are top-quality performers—built to stand up 
under the most rigorous demands of continuous service. 


Low Cost...Llow Maintenance 


Super-powered by the smooth-running, self-cooling Victron 
motor; felt-packed, oversize, graphite-impregnated bronze bear- 
ings. Heavy duty fan blades, dynamically balanced for maximum 
. minimum vibration. Designed and 





eficiency and quietness . . 
precision-built entirely by Victor. 


VICTOR ELECTRIC 


PRODUCTS INCORPORATED 
2950 Robertson Ave. Cincinnati 9, Ohio 


Bie 


sell VICTRON 
-and you sell 
SATISFACTION 










FOR YEAR 'ROUND COMFORT AND SALES 


. fans are on 365-day 





@ FT SERIES— 
sturdily built 






In stores, offices, factories . . 


in 12” and 

16” sizes; 90° @ F semies—at- duty... cooling in summer, aiding warmth-circula- e po ggg FB sd 
oscillating tractive, mod- : : ” Te ' r 
shtene’ Guee ern design in tion in winter. Victron Desk, Bracket, Pedestal Fans for large area 
speeds; for 10”, 12", 16” and Air Ciroulators provide year ’round comfort... coverage; height 





desk use or 
wall mount. 
Five yeor 
guarantee. 


sizes; 90° os- 
cillation; avail- 
able olso with 
pedestal base. 


dependable and trouble-free service year-after-year. 


© 1947 Victor Electric Products, Inc. 
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adjustable 594,” 
to 93”. 
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4 The Authorized Bunting Distributor in your 
community has this new Catalog. 
It lists: 256 sizes of Bunting Bronze Bars, 21 of them new; 842 Standard 
Stock Bearings, 76 new sizes; 270 Electric Motor Bearings, 36 new. 
For the latest in Bunting Bronze ask your Distributor for Bunting Catalog 46. 


The Bunting Brass & Bronze Company, Toledo 9, O. Branches in principal cities. 
69 


BRONZE BEARINGS 
PRECISION BRONZE BARS 
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FAST and EASY 
onl to 2 PIPE 


Semi-automatic 


FreiFZkiIb No. 65R 


now widely popular, offers g 
you easy profitable sales 2 


@ No wonder this remarkable thread- 
er has won friends everywhere. It’s 
self-contained — threads 4 sizes of 
pipe with one set of high-speed steel 
chasers that stay in it, no extra dies 
to lug around or lose. It’s semi- 
automatic — sets to pipe size in 10 
seconds; workholder sets instantly, 
only one screw to tighten, no bushings to fuss 
with. Cuts perfect threads with least effort. Don’t 
miss your share of ready-made No. 65R business! 


Stands up 
on floor, ready at 
hand. 




















THIS HANDY 
PIPE WRENCH 


If this Housing ever 
Breaks or Distorts we 
will replace it Free 


THE RIDGE TOOL CO 
ELYRIA, O. 

















RIFAID 


4 
<b 
Guarantee 
‘ against 


means fast sales for you 


@ For workers — comfort-grip I- beam 
handle they can throw their weight 
around with; adjustment nut that spins 
easily in all sizes, 6" to 60”; pipe scale on 
hookjaw that fits it to pipe without time 
waste. For employers—guarantee against 
warp or break of housing, no replace- 
ment expense and bother, fewer spares 
needed, plus profit from fast, easy work. Easy to 
sell — millions of enthusiastic users of efficient 
RimmaiD wrenches and other pipe tools! 





End wrench 
for pipe in 
coils or on 
flat surfaces. 
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CENTURY MOTORS 


Deliver Dependable Power 


the Veb,/ 























From the precision high speed produc- 
tion of an automatic screw machine to 
the rugged power of a large press, 
there’s a Century motor with the stam- 
ina to stay on the job. 


Throughout their wide range of types 
and sizes Century motors are ruggedly 
built. Rigid frames, accurately ma- 
chined feet, large shafts, accurate 
alignments, adequate ventilation sys- 
tem and good mechanical and elec- 
trical balance — all contribute to their 
outstanding performance. 






20 horsepower Century Squirrel Cage 
motor driving an automatic screw machine. 


Century builds a complete line of 
fractional and integral horsepower 
electric motors, polyphase, single phase 
and direct current, in the popular sizes 
to meet the require- 
ments of industrial 
production, process- 
ing, commercial and 
appliance needs. 


Specify Century 
motors for all your 
electric power re- 


quirements. 10 horsepower Cen- 


tury Squirrel Cage 
motor driving an 
abrasive cut-off 
machine. 





Century Electric Company 
1806 Pine St., St. Louis 3, Mo. 
Offices and Stock Points in Principal Cities 

7'/, horsepower Cen- 

tury Squirrel Cage 

motor driving a pump 
on.a hydraulic press. 











350 
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“WOW... 


400 PIECES AN HOUR 
WITH THIS 
SILVER STREAK BELT...” 






ney He 


iia bh 
(aie 
! Jt aaa 


*.best | was able to do 
before was 200” 


_© MANUFACTURERS EVERYWHERE are discover- 
ing that with Silver Streak (insulated) and 
Jewelox (aluminum oxide) Belts they can double 
and treble their output. At the same time they 
cut abrasive costs to a quarter what they were 
with older methods! 


And both of these belts are finished by the 
Velvet Joint process. They lie smooth, never 
jump or bump under the work... both have the 
quality features that mark all Jewel Abrasives. 


Try a belt! See for yourself! Immediate deliv- 
ery on most sizes. Phone your jobber or write to 
Abrasive Products, Inc., 517 Pearl Street, South 
Braintree, Massachusetts. 


S$ MASSACRUSETTS MAKERS OF J 


> Abrasive Products Inc 


COATED ABQRasiyv 
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More than a century ago Powell 
started pioneering in the field of 
industrial valves. 


The first bronze regrinding globe 
valve was a Powell “‘first’’. 


And, twenty-five years ago, with 
the establishment of the Special 
Design and Alloy Valve Division, 
Powell Pioneers were the first to set forth on the trail to a line of corro- 
sion-resistant valves for the chemical and process industries. 


Today the complete Powell Line includes Bronze and Iron Valves of 
every required. type, design, size and pressure; Cast Steel Valves of 
every type, in pressure classes from 150 to 2500 pounds; and, for the 
chemical and process industries, a complete line of Corrosion-Resistant 
Valves in many special designs and the widest range of pure metals 
and alloys ever used in making valves. 


Fig. 1708 — 200-pound 
Bronze Globe Valve with 


screwed ends, union bon- 
net, renewable, specially 
heat treated stainless 
steel seat and regrind- 
able, renewable, wear- 
resisting ‘‘Powellium” 
nickel-bronze disc. 





Fig. 241—Large 125-pound 
Iron Body Bronze Mounted 
Globe Valve. Made in sizes 
2” to 16”, incl. Has outside 
screw rising stem, bolted 
flanged yoke and regrind- 
able, renewable bronze seat 
and disc. Also available in 
All tron. 





Fig. 375—200-pound Bronze 
Gate Valve. Screwed ends, 
inside screw rising stem, 
union bonnet and renew- 
able, wear-resisting ‘‘Pow- 
ellium’” nickel-bronze disc. 





Fig. 1793—Large 125-pound Iron 
Body Bronze Mounted Gate Valve. 
Made in sizes 2” to 30’, incl. Has 
outside screw rising stem, bolted 
flanged yoke and taper wedge solid 
disc. Taper wedge double disc can 
be provided in sizes 2” to 12”, incl. 





Fig. 1503—Class 150-pound Cast Steel 
Gate Valve, Has flanged ends, outside 
screw rising stem, bolted flanged yoke 
and taper wedge solid disc. 


The Wm. Powell Co., Cincinnati 22, Ohio 


DISTRIBUTORS AND STOCKS IN ALL PRINCIPAL CITIES 
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This Top-/ 
meets 


S24 Quality Line 


Machine bolts. Lag and carriage bolts. Rivets. Spikes. Nuts. You'll 
find these and many more among the fastenings Bethlehem makes. 
The Bethlehem line of fastenings is so all-inclusive, both in styles 
and sizes, that it meets practically every customer requirement. 
Bethlehem fastenings are tops in quality, too. Made to exacting 
specifications from strong, tough steel, they have the strong, sturdy 
heads and smooth-fitting threads that customers like. 
B ETH LE ry F And you'll like the extra convenience and time-saving advantages 
STE EL of obtaining all your fastenings from this one dependable source, 
BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 


On the Pacific Coast Bethlehem products are sold by Bethlehem Pacific Coast Steel Corporation 
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SELF-LOCKING 









— the Red Elastic Collar protects against 
costly breakdowns caused by VIBRATION! 


Detachable fasteners on the wheel ped- 
estal bolts of wooden frame mine cars 
have two difficult jobs. First, they must 
hold tight against the violent vibration 
built up by heavy, hard riding on poor 
tracks, uneven road-beds and flat wheels. 
Second, they must maintain their posi- 
tioned settings on the bolts as the unsta- 
ble timbers seat and unseat them during 
the alternating operating cycles of wet- 
ness, dryness and freezing. 

Fastener failure means derailment, tied- 
up equipment and disrupted production. 

Here again, actual mine tests have 
proven that ESNA Elastic Stop Nuts— 


ELASTIC STOP NUTS 
A> ANCHOR WING g SPLINE 3 CLINCH 


PRODUCTS @F: ELASTIC STOP NUT CORPORATION OF AMERICA 


INTERNAL 
WRENCHING 


UM | 


with the self-locking, self-sealing and re- 
usable Red Elastic Collar—hold tight 
permanently! 

Easily removed and reusable ESNA 
Elastic Stop Nuts provide dependable 
protection against Vibration, Thread 
Corrosion, Thread Failure, and Liquid 
Seepage. Industrial distributors are 
stocked and ready to serve you, And 
ESNA engineers are available to study 
your fastener problems. Address: Elastic 
Stop Nut Corporation of America, Union, 
New Jersey. Sales Engineers and 
Distributors are conveniently lo- 
cated in many principal cities. 
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ON THE 


WHEEL PEDESTAL BOLTS 











LOOK FOR THE RED COLLAR 
THE SYMBOL OF SECURITY 


It is threadless and dependably 
elastic. Every bolt—regardless of 
commercial tolerances — impresses 
(does not cut) its full thread contact 
in the Red Elastic Collar to fully grip 
the bolt threads. In addition, this 
threading action properly seats the 
metal threads—and eliminates all 
axial play between the bolt and nut. 

All ESNA Elastic Stop Nuts—re- 
gardless of size or type—lock in 
position anywhere on a bolt or stud. 
Vibration, impact or stress reversal 
cannot disturb prestressed or posi- 
tioned settings. 








GANG CAP 
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Talk of the Trade 

























OPPORTUNITY KNOCKS: Ronnie Bennett got off to a flying start as an out- 
side salesman for J. Russell & Co., Holyoke, Mass. . . Ronnie was making 
his initial trip to Gardner, Mass., when he was attracted by a group gathered 
around a radio announcer conducting sidewalk interviews. . . Ronnie was 
asked to participate and when the announcer learned that Ronnie was not a 
native of Gardner the next question was: “Well, what are you doing in Gard- 
ner?” . . . Ronnie hesitated only a split second and then clearly and distinctly 
announced to the listeners of WHOB: “I’m an industrial sales representative 
of J. Russell & Co., calling on Gardner factories to supply them with main- 
tenance, repair and operating supplies.” . . . It was an introduction that 
J. Russell couldn’t have purchased nor planned. . . Ronnie found many of 
his prospective customers were waiting to see him. 





NEW DOCTOR: Carl O. Hedner (Yale & Towne) was on hand in Harrogate. 
Tenn., recently when Mrs. Hedner received a doctor of music degree from 
Lincoln Memorial University. 








SEEING AMERICA: W. G. “Billy” Ritzenthaler (Great Lakes Supply Co.. 
Chiéago) took a three weeks trip to Yellowstone Park with Mrs. Ritzenthaler. 


WANTED: A NEW PITCHER: Keystoners are beginning to contact various 
baseball clubs throughout the country to see if they are interested in acquiring 
a pitcher. . . The Keystoners would like to have Bill Hoffman (Maddock & 
Co., Philadelphia) join some team so he couldn’t pitch for the guests at the 
annual Keystoners’ outing. . . Yep, Bill pitched the guests to victory again this 
year, making it 9 out of 10 for him. 
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BUILDING PLANS: R. A. Bogensberger (Rawlins Bros. Los Angeles) has run 
into delay in getting a steel warehouse addition underway—he’s looking for a 
large traveling crane and until he finds one, the designing of the addition has 
to be held in abeyance. 


Jen 
Fig 








SIGN OF THE TIMES: Ed Martin (M. N. Thackaberry, Los Angeles) says his 
shirts are lasting twice as long now as they did last year. . . Ed explains it all 
by pointing out that last year the collars wore out from shaking his head from 
side to side and saying “No, we don’t have it. Sorry, we haven't got it”, etc. 











TROUBLE: Gordon Hartfield (Hartfield-Healy Supply, Buffalo) was pretty 
proud as he was driving down the avenue the other day in his brand new auto- 
mobile. . . . The feeling didn’t last long, though, Gordon reports, because 
a careless driver crashed into the shiny new car. 








R.W.B. 
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@ IF ANY PART of the seating 
combination is to eventually need 
replacement, why not have it the 
most accessible part—the wedge 
rather than the seat? It’s easier, 
quicker, cheaper to slip on a new 
wedge, than to install a new body! 

That’s the principle on which 
Jenkins Engineers designed the new 
Fig. 270-U Bronze Gate Valve, with 
a high-quality bronze wedge seating 














against MONEL seat rings expanded 
in the body. With this sensible de- 
sign, the wear affects only the most 
accessible part—the bronze wedge 
—which can be replaced by simply 
slipping it off the stem and slipping 
on a new one. Prolonged tests, in 
toughest service, prove it the best 
seating combination to beat wear, 
reduce care. 

This new, better Fig. 270-U will 


LOOK FOR THIS DIAMOND MARK 


NS rtem Coes 1664 


ENKINS VALVES 


WRITE FOR THIS FOLDER 
(Form No. 181-A). It describes 
the Fig. 270-U and many other 
popular Jenkins Bronze Gate 
Valves. Or, ask your Jenkins 


Distributor. 


Types, Sizes, Pressures, Metals for Every Need 
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... Its FAK AHEAD — 
In DESIGN -\NOUKAEILITY 


JENKINS FIG. 270-U BRONZE GATE VALVE 


1 “MONEL” SEAT RINGS EXPANDED IN 
*BODY The seat rings, expanded into 
place in the body, are equivalent to integral 
faces. The “MONEL” metal used is about 
24 times the hardness of valve body bronze 
— provides exceptional resistance to erosion 
and corrosion. 


2 LARGE SPINDLE THREADS LAST LONGER 
* The threads on the traveling spindle are 
exceptionally long and large in diameter, 
which reduces wear to a minimum and in- 
sures easy operation. Spindle metal is hard, 
tough manganese bronze. 


3 DEEP STUFFING BOX—MORE PACKING 
* Deeper than most 200 Ib. gate valves, it 
holds more packing. Keeps stuffing box tight 
around spindle with less friction, and pack- 
ing nut can be turned with less effort. 


4 LIBERAL BODY DIMENSIONS ADD 
*STRENGTH Made of 35,000 Ib. tensile 
strength cast bronze — has full length of pipe 
threads and liberal clearance between thread- 
ed ends and diaphragm wall. Union assem- 
bly reinforces and strengthens body neck. 


5 EXCEPTIONALLY RUGGED BONNET 
* Projection on bottom assures snug fit into 


7 neck of body. Large diameter Acme threads, 


with long bearing, assure improved wear 
resistance. Machined bevel on underside 
matches beveled shoulder on spindle for 
back-seating under pressure and protecting 
spindle threads when valve is wide open. 


HEAVY BONNET RING Union Bonnet 
*joint withstands exceptionally high hy- 
draulic pressures. Liberal thread engage- 


4 ment assures assembly that can be made tight 


and kept tight after repeated disassembly. 


7 BODY AND BONNET RING LUGS Rugged 

* sturdy lugs of novel design on body ends 
and bonnet ring permit repeated application 
of conventional wrenches. 


BIG BUSINESS BUILDER 
FOR JENKINS DISTRIBUTORS 


give you unequalled economy in any 
service requiring a 200 lb. pressure 
Bronze Gate, and especially under 
severe conditions, such as in oil re- 
fineries, dye houses, chemical, food, 
and rubber plants. 

Jenkins Bros., 80 
White St., New York 
13; Bridgeport, Conn.; 
Atlanta; Boston; Phil- 
adelphia; Chicago; San 


Francisco. Jenkins 


Bros., Lid., Montreal. 
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REPUBLIC’S 
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LINE 


A line of rubber items sufficiently com- 
plete to permit effectively supplying the 
requirements of the trade solicited. 


QUALITY 


A quality of product uniformly good 
and capable of delivering service results 
that should reasonably be expected. 


PRICE 


A price basis inducing and making pos- 
sible aggressive competition with reason- 
“able profit return. 


FREEDOM 


Freedom from competition from his 
source of supply, either direct or indirect, 
among the trade covered by his day to day 
solicitations. 


SELLING 


Selling helps of reasonable amounts so 
that his sales force may be given the ad- 
vantage of specialized training and a knowl- 
edge of the product sold. 
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RECESSION, 1947---% 


indicates that there is still a prospect of a slight reces- 

sion this year, although it will start later and will be 
less severe than had previously been expected. Currently, 
employment, national income and production are at, or near, 
record peacetime levels. But, on balance, the deflationary 
elements in the outlook appear to outweigh the inflationary 
forces. The nature and magnitude of these opposing forces 
are, of course, subject to constant change. 

In appraising the business outlook, it is helpful from an 
analytical point of view to break the overall picture down into 
its component, dynamic elements. What then are the ele- 
ments of continued strength? 

In the first place, there is still a tremendous volume of 
unsatisfied demands for such things as automobiles, heavy 
industrial equipment, refrigerators, etc. It is next to im- 
possible to have anything approaching a real slump when 
heavy goods industries cannot produce enough to meet 
demand. As one automobile manufacturer put it, “the 
delivery situation on cars will be as bad a year from now as 


T: WEIGHT of opinion among business analysts now 


it is today unless we get a lot more steel than there appears 
to be any chance of our getting.” Added testimony to the 
strength of demand for industrial equipment is provided in 
the latest S.E.C.-Commerce Department figures showing that 
business plans to spend $3.8 billion for new plant and 
equipment in the third quarter. This will top the record 
set in the final quarter of last year. 

Second, a number of industries, particularly textiles, are 
in the process of successfully negotiating the tricky shift 
from a sellers’ to a buyers’ market. These shifts or adjust- 
ments are being staggered in their timing and, to date, any 
softness in the overall situation created by them has been 
offset by strength in other lines where output is expanding. 
If such timing of adjustments continues, we will probably 
get a period of relatively high level, overall production not 
unlike that prevailing during the mid-1920’s. The serious 
slumps occur when adjustments in many industries take place 
simultaneously without offsetting elements of strength else- 
where in the economy. 

Third, the last major wage contract has apparently been 
completed without a serious work stoppage. While John L. 
Lewis got a remarkably generous settlement, it is doubtful 
that it will set off an inflationary chain reaction. Some 


prices may have to be marked up because of the wage in- 
crease, but even in the steel industry and the railroads (the 
two biggest users of coal) it is figured that the increase in 
costs will be less than 2 percent of total costs. Moreover, 
there doesn’t seem to be much chance that Lewis’ undoubted 
coup will start other unions on the warpath for 45 cents an 
hour. Except for the railroads, wages are already set for 
another year in the big industries. Even where the wage 
question is open or can be reopened, the increase comes at a 
time when it is becoming increasingly difficult to pass along 
higher costs by boosting prices. 

Turning now to the elements of weakness, there are three 
dynamic forces in the current situation whose effects tend 
to be deflationary—declining exports, slackening inventory 
buying and the government surplus. Exports have been run- 
ning at a $20 billion a year clip as against imports of $8- 
billion. The gap between exports and imports has given busi- 
ness a powerful shot in the arm—it is probably one of the big 
reasons why the long-awaited business recession has not 
arrived yet. But foreigners don’t have the dollars to keep im- 
porting from us at the pace set in the past few months. Even if 
they get additional credits under the Marshall program, they 
will have to tighten restrictions on imports of U. S. produets. 
So demand for U. S. goods and services may be cut by as 
much as $5 billion a year. 

The rate of inventory accumulation has been tapering off 
gradually. Early this year business was adding to stocks 
to the tune of $10 billion a year. By now the rate may be 
down to $5 billion or less. And prospects are that inventory 
buying will virtually disappear before the end of the year. 

The government is siphoning about a billion dollars a 
month out of the income stream right now and thus throwing 
its heavy fiscal weight on the deflationary side. The full 
weight of these three deflationary factors will begin to be 
felt at a time when a number of industries are going through 
the painful shift from sellers’ to buyers’ markets. 

All in all, the dramatic economic developments of the past 
month or two do not change the outlook for some letdown in 
business activity during the second half. But there are 
more and more signs that it will be a gradual, orderly read- 
justment confined to specific lines which, for one reason or 
another, have gotten out of step. And prospects for most 
heavy goods lines are as good as ever. 
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This new home of the Dilworth Co., in Memphis is now under construction and will be finished about Oct. 1. 


Modern Design Promotes 


Dilworth quarters will feature flexible layout to permit future expansion in Memphis 


the new half-million dollar offices 
and warehouse of the J. E. Dilworth 
Co., especially designed for an indus- 
trial supply house, with every modern 


[Je construction in Memphis are 


convenience available. 

Officers are: Walker L. Wellford, Jr., 
president, Walker L. Wellford, Sr., vice- 
president, D. C. Shepard, Treasurer, 
Miss M. L. Coleman, secretary, W. H. 
Allen, Jr., manager of sales, G. R. Mc- 
Calla, purchasing agent and V. C. 
Foster, branch manager of Jackson and 
Vicksburg, Miss. offices. 

As a result of keen observation, a 
study of all phases of serving the cus- 
tomer, as well as simplification of rou- 
tine handling of orders and warehousing 
problems, backed by 27 years experience 
in operating a mill supply house, the 
plans have emerged, with a sound prac- 
tical function geared to the require- 


82 


ments of the jobs to be done, in a 
simple, uncomplicated manner, with 
facilities for future expansion. 

“One of the most important factors 
considered in the new plans was room 
for expansion without waste, and to have 
the layout of arrangements inside the 
buildings so flexible that they could 
easily be rearranged without makeshift 
facilities being added,” Mr. Wellford, 
Jr., said. “The shift of industry to the 
South makes our expansion program 
necessary if we are to maintain our pres- 
ent position in the trade.” 

With this outlook underlying the Dil- 
worth plan of operations, and the fact 
that the firm had already outgrown its 
present quarters sometime ago, the 
officials were fortunate in that they 
could start from scratch in a new loca- 
tion to meet present and future needs. 


Actual construction began last March, 
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and officials expect to move into the new 
Before a 
spade was put into the ground, how- 


quarters in the early fall. 


ever, almost a year was spent in plan- 
ning. And before the plans were put 
on paper, there were preliminary inves- 
tigations, consulations with suppliers, 
employees for sug- 
gestions and ideas as to how to do jobs 
more efficiently. 


customers and 


Since design and construction of 
buildings to be used exclusively for in- 
dustrial supply distribution is compara- 
tively in a new era, the officials, accom- 
panied by the architect, Charles S. 
Peete, made trips to various other sup- 
ply firms over the country to see existing 
warehouses and discuss problems. These 
trips provided valuable aids in design- 
ing the new quarters. 

From an economical standpoint, as 
well as from a more efficient method of 
































































SIZE OF BUILDING AREA 
Description | Width | Length | Heighth 
Office building | 5/ feet | /30 feet 39 feet 
Warehouse bldg.| /63 “ 3/2 a * 
Crane bay orea 60 « 1463 “ 30 “ 
OFFICE BLDG, LEGEND 
1 Through 7____ Private offices 
8 


—________ Credit manager's office 
9_Men's locker room & toilets 
10_Viomen'’s powder room 
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The floor plan is expected to permit maximum efficiency and, at the same time, be flexible. 


Eificiency, Permits Expansio 


; open house celebration planned for October; new building costing $500,000 


y handling orders and stock, it was de- 
2 cided to build the warehouse on a one- 
is floor level. 

- The selection of the location for the 


t building was a result of careful study 
a of various locations available in the 
, city as to convenience to trackage, acces- 
'. sibility to customers, suppliers and em- 
Ss ployees. Some compromises had to be 
made, as there is no such thing as a 
f perfect location and perfect operating 
1. facilities, but the officials are well 
1- pleased with their selection. 
1- The lot is situated at Third at Broad- 
q way, on a wide thoroughfare, yet away 
)- from the highly congested areas of the 
g city. On the south side there are seven 
e main line railroad tracks feeding into 
1- the Memphis Union Station and Grand 
Central Station. The lot is not square; 
1S it has 210 feet facing Third St. and is 
if 150 feet deep, then it drops back to a 








width of 169 feet, and this width is 
maintained approximately to the entire 
depth of the lot, a total of 958 feet, 
providing an offset on which the general 
office building is being erected. 

Only one concession was made in the 
design of the building and it had no 
direct bearing on utility from the stand- 
point of efficient storage and handling. 
The concession was that the general 
office building be located on the offset 
portion of the lot. However, it is be- 
lieved that this will be an advantage 
rather than a handicap, because routine 
handling of the operations can be car- 
tied on without interruptions, or with- 
out customers having to pass through 
rows of desks to reach the sales offices 
or the warehouse. 

Due to the elevation of the lot, the 
second floor of the office building proper 
will be on the same floor level as the 
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The first floor will be a 


semi-basement for heating and air con- 


warehouse. 


ditioning equipment and for future 
office expansion. The front windows on 
the ground level will be used for dis- 
plays. 

Actual warehouse space totals 53,000 
sq. ft., and it is so designed that an 
additional 40,000 sq. ft., can be added 
if needed. Office space totals 6,500 sq. 
ft., and is arranged so that an addi- 
tional 4,000 sq. ft., can be added. The 
office will house approximately 65 em- 
ployees. 

The office and warehouse fronts are 
concrete and steel with glazed brick 
veneer. The balance of the buildings 
will be of concrete and steel construc- 
tion. The general offices and display 
room will be air-conditioned and 
equipped with modern labor and time 


saving machines. Lighting will be flu- 
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Radiant heating coils are being installed in the office 


building, driveway and entrances. 


orescent with a desk level intensity of 
approximately 50 foot candles. Electro- 
static air filters will be installed to re- 
The filters will 


be circulated 


-move dust and smoke. 
operate and air will 
throughout the summer and winter. 

The symmetry and generous propor- 
tions of the buildings make an effective 
foil for light and shadow. On the front 
wall of the warehouse, “Dilworth” let- 
tering will be cast stone 10 feet high 
and set out from the wall approximately 
3-in. to give a shadow effect. 

On top of the office building, the firm 
name will be repeated in stone. On the 
retaining wall of the parking lot, again 
the firm name and type of business will 
be displayed in large painted lettering. 
The will be flood- 
lighted at night and the front window 
displays effectively lighted. 


warehouse front 


Parking facilities for customers only 
is provided in front of the warehouse, 
with space for shrubs and evergreens in 
the corners and around the retaining 
wall, enhancing the general modern ap- 
pearances. A parking lot in the rear 
will be provided for employees. 

Due to the elevation of the warehouse 
floor it was necessary to build a drive- 
way to the parking area on an incline, 
and to put steps from the street along- 
side the office offset to connect with the 
city sales offices, which are situated at 
the end of the office building and in the 
corner of the warehouse. There are 
semi-circular steps to entrances to the 
sales office and to the general office. 
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Just yawning holes now, these openings will be display 


windows when the building is completed. 


Heating coils are being installed in 
the concrete driveway to the parking 
area, the steps and entrance. The coils 
may be turned on when snow or ice 
might cause slipping or skidding. Con- 
trol will be from a point just inside 
the entrance door to the general offices. 


Radiant Heating 


General heating will be done by floor 
radiant or panel type heating, with pipe 
coils embedded in the concrete floor of 
the office and shipping department, 
through which hot water will be cir- 
culated. The heating of the warehouse 
itself will be controlled to allow only 
enough heat to prevent rust or moisture 
forming on iron and steel products. 

Since the general offices are located 
in the offset portion of the lot, the sales 
offices are separated and connected to 
the warehouse to facilitate easier and 
more efficient means of handling orders. 
In the sales office there will be five city 
salesmen and six outside men with a 
telephone on each desk. All products 
and materials handled by Dilworth will 
be grouped and departmentalized. Each 
man is trained especially to handle a 
group of related products. This is a 


service, officials believe, that will be’ 


welcomed by customers. Full attention 
can be given the customer without send- 
ing him all over the place. 

Next to the general sales department 
is a 28 x 33 ft., display room, which will 
be separated only by a plate glass parti- 
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tion, and double Herculite glass doors. 
It will be lighted to an intensity of 100 
foot candles, which will be a sufficient 
amount of additional light over and 
above that of the sales department to 
immediately attract the attention of 
anyone entering the sales room. Elec- 
trical outlets will be installed so that 
working exhibits of machines can be 
displayed. Various voltages, both single 
and 3-phase power, will be available. 

No conference or sales meeting room 
was provided in the new plans, as the 
officials have found out from experiences 
that sales meetings are better when 
held away from thus 
preventing interruptions. 


the business, 


A special engineering service was 
set up last year, with R. E. Overman 
in charge. This department is located 
in the general office area, but convenient 
to reach from the sales offices. It was 
established to offer a complete engineer- 
ing service to plants too small to main- 
tain adequate engineering departments. 
This service is provided without addi- 
tional cost to the customer, and has 
proved its value. The officials feel that 
such a service is a “must” for a mill 
supply distributor. 

In the rear of the warehouse are the 
shipping and packing departments. 
Down through the center of the ware- 
house is a 36-in. wide Jeffrey slat type 
conveyor, the top being at warehouse 
floor level. This conveyor will run at a — 
speed of 60 feet per minute and will 
handle all merchandise shipped from 
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In preparation for moving into their new quarters, part 
of the personnel of Dilworth Co., gathered with a few 
manufacturers’ men for this group picture. In the bot- 
tom row are Ann Glasgow, Florence Ward, Sara Ogelsby, 
Jewell Dodds, Eva Burns, Martha Howell, Mrs. Walker 
Wellford (mother of the president), Minnie Lee Coleman, 
Felice Gerald, Bernardine Wasson, Bess Thomas, Louise 
Harmon. 

Row 2: Jerry Underwood (Black «& Decker), Stanley 
Smith, Harry Obinger (Marquette Mfg.), V. C. Foster, 
W. H. Allen, Jr., Billy McLean, Dick Thomason, R. E. 
Overman, Guy Hoshall, Bill Brandon, Dean William Fred 





Minton, Clem Goad, D. C. Shepard, C. L. Schlicher, 
Walker L. Wellford, Sr., Walker Wellford, Jr. 

Row 3: Jim Sansing, Robert Wilson (Jones & Orth), 
Bill Slack, James Wright, Norris Pifer, Gene Meyers, 
John McGill, John Drake, Sam Vick, Jean Buhler, Tom 
Carum, Allan Davis, Harry Wellford, Alex Wellford, 

Row 4: C. E. Greggory, G. R. McCalla, Bob Wright, 
Don Lambert and Jack McCloskey (Falk Corp.), Max 
E. Wells, C. O. Richards, Bill Louma, Bryan, Frese 
(Hewett Rubber), Lloyd Griffin, Walter Hoshall, George 
Dunn, John Goldsmith, Ed Lehde, Cliff Milton, Max 
Ream. 








the front part of the warehouse to the 
shipping area. Efficient and speedy 
handling of orders after they are re- 
ceived prompted the installation of the 
conveyor, as items are merely loaded 
on the conveyor and transmitted to the 
proper department. The conveyor is 
reversible, and will be used at certain 
periods during the day to move the 
incoming stock from the receiving area 
into the stock areas. 

A crane bay is located in the rear of 
the warehouse and will house a five-ton 
all electric crane having a 60 ft., span, 
168 ft., runway length and a floor clear- 
ance of 20-ft. It will be used to handle 
heavy steel items and large machinery 
that cannot be handled conveniently by 
hand. It will be a floor control type, 
operated with push buttons. Railroad 
cars can be spotted inside the building 
on a siding directly under the crane 
runway. This track is at such a level 
that trucks also can be driven under 
the crane for loading and unloading. 

Across the rear of the warehouse 
there will be six large overhead doors 
for shipments handled by trucks. 

All shipments of bulk items will be 


handled from the shipping department, 
and only the smaller items that can be 
carried by hand will be delivered 
through the city office. 

The shelvings and bins will be of 
steel and of such a height that a man 
standing on the bottom of the second 
bin can reach into the back of the top 
bin. Steel shelving was selected because 
it lent itself more to rearrangement. 

Carrying out their theme of flexibility 
of arrangements, Dilworth officials will 
install a pneumatic tube system to han- 
dle all papers between the warehouse 
and office. However, installation is be- 
ing deferred, until, through actual ex- 
perience, the proper locations for the 
sending and receiving stations of the 
carriers can be determined. 

Even the fluorescent lighting of the 
warehouse will not be a fixed installa- 
tion, but will consist of one light, 40 
watt, fluorescent units suspended from 
a steel messenger with conduit runs and 
receptacles placed to allow maximum 
flexibility in the movement and rear- 
ranging of the lighting. To accomplish 
this, it will be necessary only to move 
the steel messengers and plug the lights 
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into another socket. 

Ventilation of the warehouse will be 
accomplished with large fans mounted 
in each end of the crane bay. 

The company, founded in April 1920, 
has 15 salesmen traveling the Mid- 
South. Offices with warehouse facilities 
are located at Jackson and Vicksburg. 

In planning the new Memphis quar- 
ters, not only was the customer and 
handling of his orders and the manufac- 
turers’ stock given major consideration, 
but training of personnel to carry out 
the plans effectively was considered. 
Due to the anticipated expansion pro- 
gram. Dilworth inaugurated “On the 
Job Training” following the war, in 
cooperation with the Veterans Adminis- 
tration. At present they have some 25 
veterans in training, ages ranging from 
20 to 35 years. From these ranks have 
come some of the specialty salesmen 
and other personnel. This program will 
be maintained by the company after the 
present veterans plan is completed, as 
they feel the only way for a company 
such as theirs to secure adequate per- 
sonnel is to keep up such a program of 
training continuously. 

















Gordon Sondraker studies Cham- 
berlain’s overdue accounts. Some 
go on C. O. D. basis. 





Steel’s slow ac- 
counts pass a specified time limit, 
H. W. Pearcy stops shipments. 


When Percival 





W. A. Haney 
Sanitary’s 


Anchor 
account list 


reviews 
overdue 
every four or five days. 


Distributors Vigilance 


Rise in number 


XCEPT FOR SOME increases in the 

number of overdue accounts, in- 

dustrial distributors do not appear 
unduly concerned over recent credit de- 
velopments. Despite an increase in the 
number of business failures in the na- 
tion, higher average liabilities and in- 
creased commercial borrowing. indus- 
trial distributors’ credit losses are re- 
ported to be still under normal. The 
reason for the calm in the face of such 
manifestations of credit perils is that 
distributors, maintained firm 
credit policies when money was easy, 
are aware of the need to continue the 
vigilance. 


having 


The chief reason for the growth in 
the number of overdue accounts is short- 
material 
parts. With work on products as much 
as 90 percent completed, many cus- 


ages of raw or component 


tomers have been unable to make deliv- 
eries and hence unable to collect to pay 
distributors for supplies. The distribu- 
tors dealing with such customers are 
faced the task 
whether to carry 


with of determining 


these customers 
through such delays. The alternative 
appears to be to demand cash for future 
orders or to refuse new orders. Such 
decisions require considerable investi- 
gation by credit men of the customer's 
inventories of raw materials and parts, 
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of overdue accounts because of customers’ production tie- 


the proportion of finished goods to semi- 
finished goods and the sales possibili- 
ties of the goods in an increasingly 
competitive market. 

Overdue accounts, stemming from 
production tie-ups, appear to be more 
common in the Mid-West, and on the 
West Coast. In other sections of the 
country, these symptoms of readjust- 
ment have not been as noticeable. 

G. R. Bartels, credit manager of 
Chandler-Boyd Co., Pittsburgh, reflects 
the thinking and practice of many dis- 
tributors when he cites the reasons for 
continued firm credit policies during 
the war. According to Mr. Bartels, many 
distributors were unwilling to increase 
their capital investment during the war, 
and it became necessary to keep a close 
watch over credit to make the existing 
capital do twice the work it had done. 
A firm credit policy contributed greatly 
to the increased turnover in accounts 
and inventories. 

The distributor, Mr. Bartels pointed 
out, was and still is in a strategic posi- 
tion to insist on prompt payments. An 
analysis of big business’ methods of 
handling credit during shortages, con- 
vinced him the distributor should follow 
the same line. The amount of service 
the distributor can give a customer de- 
pends on the prompt payment of bills 
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by customers. Mr. Bartels pointed out 
that the distributor must discount his 
bills to merit consideration in the allo- 
cation of scarce items. Otherwise these 
items might be diverted to others who 
show appreciation for the service with 
prompt payments. The distributor’s cus- 
tomer bears the same relation to the 
the latter does to his 
supplier. To assure himself of the de- 
livery of items in short supply, if they 
are available at all, the customer should 
pay his bills promptly so that the dis- 
tributor can meet his obligations. In 
general, any interruption of the flow of 


distributor as 


money from the consumer via the dis- 
tributor to the manufacturer, has an 
equally adverse effect on the flow of 
goods from manufacturer via distribu- 
tor to consumer. 

Mr. Bartels does not foresee credit as 
any great problem for the alert ‘distrib- 
utor in the future although deflation is 
always to be considered as a threat. 

J. J. White, president of Anchor 
Sanitary Co., Pittsburgh, also advocates 
a firm credit policy at all times. Credit 
management at Anchor is considered 
important enough as a function to war- 
rant giving W. A. Haney, company sec- 
retary, complete autonomy over credit 
matters. Mr. Haney does not interpret 


“firm” as meaning “rigid.” He believes 
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REPORT OF PAST DUE ACCOUNTS 


CUSTOMER'S NAME 


.asT TOTAL 
MONTH PAST OVE 
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DAYS PAST OUE 
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A past due account report is made out each month at Anchor Sanitary Co., Pittsburgh 


credit should encourage sales but, at 
the same time, losses should be kept at 
a minimum, and no unwarranted risks 
accepted regardless of who instigated 
the sale 

Mr. Haney’s credit problems are com- 
plicated a little by the fact that he has 
industrial supply customers and plumb- 
ing and heating customers to watch 
over. Although risks are relatively 
fewer among industrial supply custom- 
ers than among plumbing and heating 
customers, Mr. Haney continually ex- 
plores all channels of credit informa- 
tion for customer data. 

Local credit information, said Mr. 
Haney, is the determining factor in all 
credit extension. Most of this is ob- 
tained by salesmen through observation 
and inquiry. The chief points of infor- 
mation affecting a prospect’s credit 
rating as sought by salesmen are: 

1. Number of employees. 

2. State of inventories. 

3. Business and merchandising meth- 
ods. 

4. Individual proprietor’s contribu- 
tion: productive or overhead. 

5. Length of time in business. 

6. Trade references, if any. 

Point 4 and part of 3 usually are 
applicable to plumbing and heating cus- 
tomers and seldom applied to industrial 






supply customers. Naturally, salesmen 
seeking such information must be cir- 
cumspect and make their observations 
and inquiries with discretion. Sales are 
not encouraged by a display of concern 
over the prospect’s ability to pay. At 
Anchor Sanitary, the gathering of credit 
information just about concludes the 
salesman’s responsibility in credit de- 
cisions. They may be asked to cooper- 
ate by reminding a delinquent customer 
of bills, but the company assumes re- 
sponsibility for any losses incurred, 
once a sale is approved by Mr. Haney. 

Local credit information is supple- 
mented by credit bureau reports, cham- 
ber of commerce data and other busi- 
ness information. A file is kept on each 
customer and prospect, and this is kept 
up to date as much as possible. In addi- 
tion, Mr. Haney watches credit statis- 
tics and news in the newspapers, trade 
papers, business reports, and credit 
services for new trends. It is against 
such a background of an overall credit 
picture that he weighs the local infor- 
mation in arriving at a decision. 

Mr. Haney reviews delinquent ac- 
counts constantly. An assistant prepares 
a monthly account age analysis which 
lists past due accounts and the amounts 
involved. This analysis reveals cus- 
tomers’ names, total balance owed, 
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ver Credit Continues 


ups seen as sectional problem; credit losses still below prewar averages 


amount owed in the current month, the 
amount owed the past month and the 
total past due. The total past due is 
broken down into amounts past due 30 
days, 60 days, 90 days, 120 days and 
more to give a clearer picture of the 
overdue account, and to indicate what 
action had been taken to collect. This 
analysis is reviewed every four or five 
days by Mr. Haney, who directs the 
steps to be taken in collecting. So far 
these accounts have not been too 
numerous. 

The Percival Steel & Supply Co., Los 
Angeles, has always maintained a 30-45 
day limit on all overdue accounts so 
the situation with this firm has not 
changed materially, H. W. Pearcy, vice- 
president, explained. After the limit 
date is reached and the account has not 
been cleared, Mr. Pearcy refuses to 
make additional shipments until pay- 
ment is made. 

Credit losses at Percival Steel do not 
affect the salesmen’s drawing account, 
commission, etc. The management takes 
the attitude that the salesman is not re- 
sponsible for making credit extensions 
and hence it would be unfair to penal- 
ize him. The salesman does give the 
company his opinion of the customer’s 
credit responsibility but credit deci- 


(Continued on page 154) 
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Although crowded, the display space at Lorenz Co., attracts customers and sells products. 


Display Pays Off 


and Medford, Ore., have concrete 

proof that adequate display of indus- 
trial equipment and supplies produces a 
great many sales. They had been con- 
vinced of the value of display for some 
time but now the conviction is backed up 
by sales figures, figures that show that a 
15 x 18-ft. display accounts for an aver- 
age of $6,000 in sales each month. 

To arrive at these figures, a daily 
record sheet was prepared for use in 
both offices of the company. Every sale 
that is consummated by showing and 
demonstrating equipment and supplies 
on the display floor is entered on the 
sheet by the counter salesman. 

The display space used in the Med- 
ford office was virtually wasted space a 
few months ago. Three or four large 
items were usually stored in the space 
primarily to keep it from looking bare. 
Then officials became display minded 
and put numerous items on display. 
Now when a customer is held up for a 
few minutes at the counter he begins to 
browse around the display which in- 
cludes all types of items. 

A steady stream of orders resulted 
from the display right from the begin- 
ning. Records have been kept faith- 
fully and at the end of a six-month trial 
period the orders were totaled. 

Yes, Lorenz officials say, display does 
pay off. 


Fae Co., officials in Klamath Falls 
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A typical daily record sheet proves the display space pays its way. 
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Before Hubert Castle, circus high wire performer, starts 
a backward somersault through a 25-in. hoop on a cable 


high above the ground, he makes sure the wire is at 
proper tension by adjusting it with Coffing hoists. 


Manufacturers Promotion 


HE INCREASING importance of keep- 
T ing their names before the public 

has been recognized by many man- 
ufacturers with the result that promo- 
tion departments again are striving to 
devise new and novel ways to publicize 
products. 

The recent hotel fires and the re- 
sultant concern of hotel operators in 
all sections of the country prompted 
Pyrene Mfg. Co., Newark, to reproduce 
in its fire protection publication, “Fire- 
fax”, a cartoon used in the advertising 
of the United States Fire Insurance 
Co. One of the readers, a hotel opera- 
tor, asked permission to reproduce the 
cartoon and place it in each room. This 
suggested the idea that other hotels 
might like to do the same thing so 
Pyrene contacted hotels with 100 or 
more rooms. To date, 640 hotels in all 
48 states have ordered more than 150,- 
000 of the cartoons. 

Parker-Kalon Corp., New York, has 
based its latest advertising and pro- 
motion campaign on the average per- 
son’s willingness to test his abilities. 
The campaign employs optical illu- 
sions. In addition to the illusions being 
used in advertising, the company has 





HOW IS YOUR 


A quiz booklet on optical illusions is 
being distributed by Parker-Kalon 
Corp. as part of its promotion. 


had a booklet printed, “How is Your 
Eye-Cue?”, which will be distributed 
at the National Machine Tool Show. 
Coffing Hoist Co., Danville, IIl., has 
found that an unsolicited testimonial let- 
ter has promotion value. The letter was 
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If you MUST 4 in bed... 


More than 150,000 of these cards have 
been distributed by Pyrene to hotels 
for placing in rooms. Recent hotel 
fires prompted this campaign. 


written by a circus aerial performer, 
Hubert Castle. The performer wrote 
that he had been using the company’s 
safety-pull rachet lever hoists for eight 
years to keep his high wire at the proper 
tension. 


8? 











SALESMAN 


DALLMAN SUPPLY CO. 


SALESHAN'S CONTRACT 


BRAICH 





ADDRESS 


TERR. # 





DATE 








this business. 


allowance of $ 


allowance of $ 


1. By this agreement effective 


3. You will receive a monthly salary of $ 


on each of our semi-monthly pay days. 
and apvroved by the Branch Manager to the extent of your monthly allowance 
11 bee a ites 


2. Dallman Supply Co. reserves the right to make any changes in customers, 
territory, salary or car allowance, effect immediate dismissal, or make 
any other modifications which the Company may deem for the best interest of 











Dallman Supply Co. employs you 
as Salesman, and you agree to faithfully serve Dallman Supply Co. during 
the time this agreement remains in force, under the conditions named below. 


and a monthly automobile 
for the car which you are to furnish, or you will 
be furnished an automobile, the depreciation and expenses of which will be 
charged to vour regular expense account, and a total monthly expense 
One-half of your monthly salary will be paid you 
Reimbursable expenses as authorized 





So there will be no misunderstandings, Daliman Co. has its agreement with salesmen in writing. 


Contracts for Salesmen 


Daliman Supply Co., signs agreements with salesmen, specifying duties and 


obligations and providing for compensation including a profit-sharing bonus 


#6 Is CONTRACT is the most important 
H thing to a salesman” a distribu- 
tor once said. He smiled as he 
spoke but there was no mistaking his 
seriousness. “I guess you can’t blame 
the salesmen either,’ he continued. 
“They want to make the best deal they 
can. I do too. That’s why we put 
our agreement down on paper.” 

While there seems to be no typical 
salesman’s contract, most agreements 
do fall into four general classes: (a) 
those under which salesmen operate on 
straight salary; (b) those providing for 
straight commission; (c) a combina- 
tion of (a) and (b)—salary plus com- 
mission; and (d) salary plus a yearly 
bonus based on the company’s gross 
profits. 

Typical of the salary plus bonus type 
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of contract is the agreement which Dall- 
man Supply Co., Sacramento, Calif. 
signs with its salesmen. It opens with 
the usual statement of intentions on the 
part of both the distributor and the 
salesman, and makes the usual division 
of labor. It then goes into specific 
details, including a provision for a 
fixed allowance for the automobile used 
by the salesman and a total monthly 
expense allowance over and above his 
car expenses, 

In the event the salesman does not 
have a car, the company provides him 
with one, with the understanding that 
the expenses of operation and monthly 
depreciation shall be deducted from the 
salesman’s regular expense account. 

Necessary expenses above those ordi- 
narily allowed are reimbursable when 
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they are approved in advance by the 
salesman’s superior. 

The Dallman agreement allows the 
salesman complete freedom, both in his 
activities and his decisions, in servicing 
his accounts. It reserves for the com- 
pany rights which are generally con- 
sidered fundamental: determining what 
territory the salesman shall be assigned, 
or what customers, what his salary shall 
be, and his allowance. The company 
also is privileged to specify the classes 
of materials the salesman may solicit 
from any account or it may assign two 
or more salesmen to a single account. 
It can limit a salesman’s participation 
in the profits that may be made on con- 
tracts with public agencies, or on large 
accounts, without consulting the sales- 
man. 











In crediting a salesman with sales 
made to customers assigned te him, the 
company insists that the salesman must 
have been calling on the customer at 
regular intervals. Five calls per year 
per customer is considered a minimum 
necessary to constitute regular intervals. 

Finally, the company can decide what 
constitutes sufficient cause for a sales- 
man’s dismissal, or define any other 
modifications which it deems in the best 
interest of its business. 

A salesman is expected, under the 
contract, to cooperate as well as he can 
with the financial department of the 
company. While he is not expected to 
know the dollar and cents worth of his 
customers, he is required, before closing 
a sale, to exercise judgment about the 
customer’s ability to pay. He must keep 
his accounts collected and he is re- 
warded for all collections made by 
himself or by his company on his old 
accounts. He may, on the other hand, 
be held liable in whole or in part for a 
customer’s default on payment. The 
Dallman Co., sets aside a “bad debt 
reserve” which represents a percentage 
deduction from the salesman’s gross 
bonus payment at the end of the fiscal 
year. 


"Salesman's Factor" 


This “gross bonus” share in the 
profits is the most unusual feature of 
the Dallman contract. The company 
found, by experience, that the salesman 
who works only for a salary and ex- 
penses may earn a liveable income, but 
the arrangement is hardly an induce- 
ment for the salesman to make great 
exertions in the company’s behalf. An 
incentive was offered, therefore, in the 
form of a bonus which permits the sales- 
man to share in the company’s pros- 
perity, the amount depending on the 
salesman’s contribution to the prosper- 
ity. The salesman cannot start to 
participate in the profit-sharing plan 
until he has earned X times the total 
of his salary, expenses and automobile 
insurance. The number of times the 
salesman must earn the total of his 
monthly salary and expenses depends 
on such things as the territory he covers, 
the type of accounts he contacts, etc. 
The figure is known as the “salesman’s 
factor” and, along with other considera- 
tions, it determines the extent of his 
participation in the profit-sharing bonus 
plan. 

The bonus has proved to be a great 








THE DALLMAN SYSTEM 
OF COMPENSATION FOR SALESMEN 


Unpber THE DALLMAN Supply Co.’s contract with salesmen, each 
salesman receives a salary, a car allowance, an expense 
account, and, if his sales warrant it, a profit sharing bonus. 
Employing fictitious figures for the purpose of illustration, 
the system works in this way: 

Mr. Salesman is paid a salary of $375 a month. His car 
allowance is $50 a month and he is granted a limited expense 
account of $50 monthly. His sales for the year were $300,000. 
Of that amount, his sales from stock totaled $275,000 and his 
direct or brokerage sales totaled $25,000. The company had 
computed its average gross profit on sales from stock and had 
found it to average 17.5 percent; on direct or brokerage sales 
it was 7 percent. 

During the year, Mr. Salesman collected accounts amount- 
ing to $1400, which sum had been charged off in previous 
years. On the other hand, he had charged off against him, 
during the year, accounts which had been placed in reserve 
amounting to $900. 

The computation of the salesman’s bonus would be as 
follows: 


Salesman’s Annual Salary ($375 a month)......... $4500 
Car Allowance ($50 a month).............. - 600 
Expenses (including automobile insurance)......... 600 
$5700 
es ie dial Se gies X6 
GROSS PROPTT QUOTA sic ic civcveciccckecsees $34,200 
Statistical Gross Profit for year on sales from stock (17.5 
PE Sali havccwene Rha Med EeK eee Redd $48,125 
Statistical Gross Profit for year on brokerage sales (7 per- 
GE I Roane rec Sd wie oss ane kas boeweeeawes 1,750 
Total Btatiotion) Goose Prete ceive civiciciccccvcs cccvescccces $49,875 
eh SN EE Cob Saas ca mene wwaceeneaeieeeedenns 34,200 
EXCESS GROSS PROFIT...... dan Ceacaaaeeneret« eu $15,675 


Excess Gross Profit is the “working figure” the Dallman Co. 
uses to determine the salesman’s profit bonus. His participa- 
tion is not under a full percentage figure, but is broken down 
into $5,000 amounts, the salesman receiving a bonus of 10 per- 
cent on the first $5,000; 7 percent on the next $5,000 and so on. 
(The salesman’s contract, of course, explains in detail what is 
described here only briefly.) The computations would look 
something like this on the page: 


EXCESS GROSS PROFIT BONUS: 


$5,000 =x 10 percent........c.0:. Being Dae eatin $500. 
SOOO =z 7 POTOORt. cs cccees ~~ : ; 350. 
5,000 x 5 percent........ et racaaNeseins , 250. 
ae IN aie-c shh. weeds sesdiaedines 202.50 
$1302.50 
Add 10 percent of collections on bad debts for prior years 
0) eee ee cere ee Pe eee 140.00 
$1442.50 
Deduct 10 percent of bad debts charged off during year 
ddan eeuc cone sek hes ewes enceinctsassacctedtecsckae 90.00 
TOTAL EXCESS GROSS PROFIT BONUS FOR YEAR.... $1352.50 





inducement against a salesman quitting terminate, it is understood 
The contract, however, does receive no portion of the bonus. Should 
provide for definite termination pro- the agreement be terminated by the 
Either party to the agree- company, without justifiable cause, the 
ment usually can terminate the contract 





salesman is entitled to an apportion- 


by written notice to the other party. 
However, should the salesman elect to 
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ment of his bonus, up to the date of 
the contract’s termination. 
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Palletized incoming stock, on a manual hydraulic lift, 
is easy to place for opening and checking. 


Keeping Stock on 


St. Louis distributor applies engineering 


IRTUALLY EVERYTHING at Central 
V Hardware Co., St. Louis, moves 
As a result, the cost 
of getting merchandise into and out 


on wheels. 


of the warehouse has been minimized, 
a factor going a long way toward 
reducing the cost of sales and conversely 
lengthening net profit. 

Among the equipment used by Cen- 
tral in lowering materials handling 
costs are: Approximately 30 trucks of 
various sorts, mostly four-post trucks 
with center wheel and four casters; 250 
pallets, three manual hydraulic lift 
trucks and 25 special tables on casters. 
Coming soon, is a powered fork truck 
which will tier pallet loads of a wide 
variety of shapes and sizes, maximizing 
use of warehouse space. 

It is in the use of the special tables 
that the efficiency of the Central Hard- 
ware system for materials handling is 
accented. The tables were designed and 
built by Central. They are, in fact, 
nothing more than a regular metal work 
bench put on casters. The bench is 
mounted on two pieces of wood, one for 
each pair of legs. On each wood 
mounting are two casters, 
each leg. Thus the work bench is 
made portable. To facilitate the cart- 
age of merchandise on the table top, a 
wood rim is built around the edge of 
the top. One side of this rim is hinged 
so it can hang down, permitting free 
access to the bench top. Underneath is 
a second metal top, or section, on which 


one for 
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more merchandise may be laid. Dimen- 
sions of the special tables are: length, 
6-ft. 2-in.; width, 3l-in.; sides, 7-in. 
deep; height, 34-in. from floor (this 
latter was decided to be the ideal work- 
ing height.) 

These tables play an important part 
in the flow of materials in and out of 
the building. 

Merchandise arrives at the Central 
warehouse by truck and railroad. Most 
of the goods arriving by rail is heavy 
or large and is handled exclusively on 





Warehouse Superintendent Manesberg has no trouble 
reaching items on this table with a hinged side. 


pallets. The special tables are used 
largely for smaller shipments arriving 
by truck. 

The truck receiving, the rail and the 
shipping docks are all inside the ware- 
house. In most instances the merchan- 
dise delivered by truck is stacked on 
wood pallets. (The pallets are 7-in. 
high, being made of two pieces of 7-in. 
x 1-114-in. planks, 4-ft. long. These are 
laid like runners on a sled. On top of 
the runners are screwed planks 114-in. 
thick and approximately 6 to 8-in. wide 


Outgoing orders clear through the shipping room for checking and marry- 
ing-up. Note the three-tiered truck at the right. 
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Once loaded on the special table, the items are wheeled through the 
assembly-line pricing room where girls affix price tags. 


and 3-ft. long. These are placed cross- 
wise, forming a solid top.) 

After each pallet has been loaded, a 
hydraulic lift is backed under the pallet 
which then is wheeled into place to 
await the next step. In loading, care is 
exercised to see to it, insofar as it is 
practical, that all cartons, etc., on each 
pallet are destined to one department. 

The next step involves the use of the 
special tables in the receiving room. 
The cartons are opened and the mer- 
chandise is laid out on the tables. Small 





methods to moving stock in building 


items are placed on the table top, heav- 
ier items go on the second shelf. A 
table carries goods for only one depart- 
ment; if a second department is in- 
volved, a second table is used. After the 
incoming merchandise has been checked 
against packing slips, the tables are 
pushed to a large freight elevator a few 
feet away and transferred to the second 
floor for pricing. 

Pricing is done by girls. This depart- 
ment, situated in a large, airy room, has 
the appearance of an assembly line. In 


The carry-everything method is supplanted by four-post trucks for moving 
merchandise to the shipping dock and motor trucks. 


LUMI) 
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Still on the table, the goods go to 
clearly labeled bins. 


Wheels Cuts Costs 


the center is a long table on which are 
two automatic tag printers. Gummed 
price tabs which require no wetting are 
used. 

After the tables are wheeled into the 
pricing room from the elevator they are 
pushed into place at a girl’s station. She 
prices each item without removing the 
items from the tables. When pricing is 
completed, the tables then are wheeled 
into the warehouse where they go to 
stock aisles. There the merchandise is 
placed directly into bins. This, by the 
way, is the first time, since these spe- 
cial tables left the receiving room, that 
the merchandise has been lifted and 
handled. 

Of course there are variations. For 
instance, when a consignment of buckets 
come in, they are stacked on pallets, 
and the pallet, by means of the hy- 
draulic lift truck, is wheeled right into 
the pricing room. The buckets are priced 
and the pallet is then towed to the 
proper storage point. The buckets never 
leave the pallet until sold. If a number 
of buckets equal to the number on the 
pallet, or more, is included in one order, 
the pallet is towed right to the shipping 
dock. This procedure is not uncommon 
and quite a bit of the merchandise re- 
ceived stays right on the pallets until 
sold. This also is true of the heavier 
items received by rail. In the case of the 
latter type of merchandise, it usually is 
not routed through the pricing room. 

(Continued on page 134) 
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SALES TIPS from SALESMEN 





Maurice Culhane 


Organizing Sales 
Effort Pays Off 


MANY SALES OPPORTUNITIES are inher- 
ent in the number and variety of dif- 
ferent items that an industrial supply 
salesman has to sell industrial custom- 
ers. Maurice Culhane, salesman for 
Erskine-Healy, Inc., sees the salesman’s 
job as presenting these products to 
customers in orderly and convincing 
fashion, to achieve maximum sales re- 
sults right along the line. 

With a number and variety of items 
to sell, Mr. Culhane does not believe in 
spreading his sales efforts too thin. 
This means he concentrates the greater 
part of each visit on a particular line. 
He prepares himself for each round 
of calls by studying all the available 
literature on a line and _ consulting 
with all the available engineering tal- 
ent and manufacturer’s men. He fol- 
lows up this with a study of related 
products which can be mentioned as 
useful to the prospect. As an example, 
if the line selected for promotion dur- 
ing one round of calls is coated abra- 
sives, he mentions sanders. 

The introduction of a related item, 
says Mr. Culhane, is usually reserved 
for the close of a presentation of the 
line being currently promoted. In the 
case of presenting coated abrasives, he 
closes by bringing out a_ portable 
sander which he carries around with 
him. This method gives the proper 
stress on the line being promoted. It 
is possible that the related item will 
arouse more interest than the line 
being promoted. This is a gain be- 
cause the interest comes at the close of 
the main presentation which would 
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have been curtailed had the related 
item been introduced too early. 

A graduate of the University of 
Rochester with a BS in general studies, 
Mr. Culhane has been employed by 
Erskine-Healy for 10 years. 





James M. Reid 


Shop Experience 
Is Not Enough 


MACHINE SHOP EXPERIENCE is a good 
beginning for an industrial supply 
salesman as far as product knowledge 
and application is concerned but it is 
only a beginning, says James M. Reid, 
salesman for The Henry Walke Co., 
Charlotte, N. C. Mr. Reid, who has 
had four years machine shop experi- 
ence before entering the industrial sup- 
ply selling field, has no illusions as to 
the extent that his previous experience 
can be of assistance to him in selling a 
general line of supplies. 

Industrial supplies, Mr. Reid points 
out, include many other products than 
those customarily associated with a 
machine shop. Selling supplies also 
requires familiarity with a lot of differ- 
ent customer operations. 

This means that the salesman with 
shop experience cannot afford to as- 
sume that his knowledge of products 
and applications is complete, according 
to Mr. Reid. A perusal of the dis- 
tributor’s catalog will indicate this. 
Much time could be spent profitably 
learning more about such lines as pipe, 
valves, fittings and steam specialties; 
portable tools, power plant equipment, 
power transmission, materials handling 
equipment, to mention only a few. 
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The shop experience is valuable in 
selling items to machine shops but since 
these items are only a portion of the 
general line salesman’s volume, he 
should continue to learn. That is a 
large order, according to Mr. Reid, 
but well worth the effort. 





Frank Smith 


Call Regularity, 
Stock Review Advised 


REGULAR CALLS PLUS a familiarity with 
stock conditions make for a_ well- 
rounded out service and selling job, 
says Frank Smith, salesman for the 
Gastonia Mill Supply Co., Gastonia, 
N. C. Regular calls are no problem 
to a salesman who plans his work, but 
keeping up with stock conditions, Mr. 
Smith says, takes extra time and effort. 

Mr. Smith’s review of stock condi- 
tions is facilitated by the fact that 
Gastonia Mill Supply is rehabilitating 
its perpetual inventory record, which 
had been hard hit by the manpower 
shortage during the war. Several min- 
utes spent at the inventory record each 
day by Mr. Smith give him a good idea 
of what items are in good supply, what 
ones aren’t, how soon the firm will re- 
ceive a shipment of scarce items and 
how items are moving generally. By 
knowing what calls he plans to make 
each day, Mr. Smith knows what items 
to check in the inventory record. 

Mr. Smith has been selling industrial 
supplies for 14 years, during which 
time the importance of making regular 
calls has been emphasized frequently. 
Such emphasis is usually in the nature 
of large orders, such as the one for 
some $8,000 worth of plumbing and 
heating supplies he received while mak- 
ing one of his regular calls. 
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The value of having complete stocks is discussed by J. R. 





=Belting Sales 


Atlanta distributor has system for auto- 
matic inventory control, keeps accurate 
records on customers’ belting needs 


sell transmission belting and_al- 
lied products, says J. R. Almand, 
manager of the supply department and 
buyer of industrial supplies for Atlan- 
ta’s Beck & Gregg Hardware Co. It 
is a matter of surveying the customer 


T= Is NO sleight of-hand needed to 


needs, keeping him well informed in 
the most practical, economical and ef- 
ficient use and being of maximum serv- 
ice, Mr. Almand points out in describing 
procedure and operations of the trans- 
mission belting and rubber supply de- 
partment. 

Success in operations is written in a 
125 percent increase in business of this 
department last year over 1945. For 


something else 


1947, Beck & Gregg expects to double 


last year’s sales. 

A complete line of transmission belt- 
ing up to 14-in. is carried in stock, and 
the company is geared to supply any 
type or quality to meet special require- 
ments. For ease in handling this large 
stock, the company had special racks 
and shelves constructed from salvaged 
lumber, at about labor cost. Light rub- 
ber hose is placed on large spools on 
the top rack, with the heavy belting 
stored at floor level. The intermediate 
shelf is used for endless belts and 
remnants. 

Each type of material is fully labeled, 
and inventory is automatic. As lengths 
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in common—their names. 
O. H. Jones and N. R. Jones (no relation). 


Almand and J. W. Webster. 





In addition to selling belting, these salesmen have 


They are 


of belt are cut from the rolls, the lengths 
are recorded on a card, which gives the 
balance remaining. When a minimum of 
stock is reached, a re-order is sent to 
the manufacturer. 

Not only has transmission belting be- 
come a major item, but all types of wa- 
ter, steam, air, spray, creamery, suction, 
oxygen, acetylene, flexible steam-iron, 
and other types of hose to supply a 
myriad of industrial uses have become 
important standard stock items. Rub- 
ber matting is gaining in industry ac- 
ceptance and the demand growing. 

J. W. Milligan is responsible for keep- 
ing an accurate count on inventory and 

(Continued on page 136) 


95 











Don Erskine, president of Erskine-Healy, thinks its time 
to drop shortages as excuse for indifference to cus- 
tomer’s problems. 


or not. 


W. C. Viergiver, industrial supply manager, is attentive 
to all inquiries whether items asked about are stocked 
Customers like this type of service. 


Lip Service ls No Match 


Rochester, N. Y. distributor battles apathy to customers’ problems 
bred by shortages through interest in inquiries and clinic program 


rings. The salesman, answering it, 

greets the caller, presumably a 
customer, and asks him what he can do 
Why, they haven’t had any 
pipe in stock for months. Each ship- 
ment goes out as soon as it arrives. 
Sorry, good-bye! 


T: PHONE on the inside man’s desk 
for him. 


Considering the acute shortage of 
pipe and other industrial supply items, 
few management officials would be in- 
clined to criticize anything in the above 
incident. Don Erskine, president of 
Erskine-Healy, Inc., Rochester, N. Y., 
thinks that there is something wrong. 
Customers may understand that short- 
ages are not of the distributor’s making, 
Mr. Erskine concedes. They do resent, 
however, a lack of interest on the part 
of the distributor and his staff in their 
problems. The incident described above, 
Mr. Erskine states, indicates the degree 
of apathy toward a customer’s problem 
that can develop in a distributor’s serv- 
ice staff without anyone in the organiza- 
tion being aware of it, especially if the 
shortages continue for any length of 
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time. It is a natural tendency, said 
Mr. Erskine, but, because it is natural, 
it should be watched closely and 
checked as soon as possible. 

The adverse effect that indifferent 
replies have on customers was em- 
phasized to Mr. Erskine by an incident 
which he almost passed off as inconse- 
quential. Recently he received a call 
from a firm which had bought a few 
items from Erskine-Healy in the past, 
but which could not be classified as a 
large customer. The caller needed some 
After telling the customer he 
had no pipe, Mr. Erskine asked if the 
caller had tried certain other sources. 


pipe. 


The customer had tried all the sources 
Mr. 


Erskine promised to make a few in- 


he knew but had had no success. 


quiries. 

After making a few long distance 
calls, Mr. Erskine located some pipe 
outside of the territory. He immediately 
informed his customer who was very 
appreciative. But, the customer added, 
how appreciative, Mr. Erskine didn’t 
know. It was the first time in years 
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that anybody had taken the trouble to 
do anything more than say “no, we 
haven’t any,” and hang up. Even had 
Mr. Erskine been unable to secure the 
pipe, the customer added, the mere fact 
that he had tried was extremely grati- 
fying. 

When Mr. Erskine considered how 
he had been tempted to take the easiest 
road out—to plead shortage as an ex- 
cuse for not trying—he decided it was 
about time for a check-up on himself 
and his staff from telephone operator 
to manager. Although a check of the 
service staff indicated that individual 
members were maintaining a high level 
of performance on inquiries under the 
direction of W. C. Viergiver, manager 
of the industrial supply department, the 
subject was reviewed. The importance 
of making the customer feel that the 
distributor had his interest in mind was 
reemphasized. The handling of in- 
quiries for items in short supply re- 
ceived particular attention. Three 
points in the handling of such requests 
were stressed. They are: 
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Kenyon Raby’s experience makes 
him valuable to customers seeking 
lighting information. 


For Action 





Two views of sample 


1. Ask if the customer had _ tried 
other sources. 

2. Suggest additional sources. 

3. Take details of what he needs and 
make some inquiries regarding avail- 
ability of the item or items. 

Naturally, the time and expense to be 
expended in handling each inquiry has 
to be considered. Unusual cases which 
require a great expenditure of time and 
expense would require a decision from 
management. 

Under the supervision of Mr. Vier- 
giver, mail inquiries receive the same 
attention and consideration in the in- 
dustrial supply department. Mr. Vier- 


The industrial supply experience of A. L. Schieble (left) and L. W. Strong 
(right) totals 55 years. Their help is valuable to J. R. Fraser (center) who 


is being prepared for salesmanship. 


giver sorts the mailed inquiries daily 
and distributes them. Some he retains 
to answer himself, some he gives to 
Kenyon Raby, assistant manager who 
is an authority on industrial lamps, and 
others to L. W. Strong and Anthony L. 
Schieble, both experienced supply men. 

Mail inquiries usually involve other 
problems than scarce goods. A very 
common inquiry, according to Mr. Vier- 
giver, is one from customers asking in- 
formation about items which Erskine- 
Healy do not handle. Answering the 
customer that Erskine-Healy did not 
handle the product, Mr. Viergiver said, 
wouldn’t do. The customer probably 
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display room which is also used to stage production clinics. 


knows that and is seeking information 
from this source because he feels that 
the company is in an excellent position 
to obtain reliable information. This is 
a reputation to be guarded by a will- 
ingness to perform such services, Mr. 
Viergiver added. 

Sometimes the requests are for in- 
formation a little afield from industrial 
supply such as the request from one 
customer about plastics. This customer 
complained that the plastic-handled 
screw drivers he was using had a 
tendency to flash and did Erskine-Healy 
know any manufacturer who made plas- 

(Continued on page 192) 
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Reels are rolled from trucks to 

docks, the 10-ton crane deposits 
them on revolving platforms, each 
holds three reels. 


John H. Caskey, department 

supervisor for Frick & Lindsay, 
Pittsburgh, shows how reels are 
pushed for unreeling rope. 


DELIVERING 


WIRE 


ROPE 


TO ORDER 


Less than reel-length orders take time fo fill but Pitts- 
burgh distributor's system has minimized major 


difficulties by utilizing mechanical aids 


NDUSTRIAL DISTRIBUTORS are a popu- 
| lar source of supply for wire rope, 

especially for less than reel lengths. 
According to a survey conducted by 
McGraw-Hill Research (Mit Suppties, 
October, 1946) rope is an im- 
portant item in the distributor’s stock. 
Of all customers reporting in the sur- 
vey, 87 percent spent less than $2,000 
annually for wire rope. Of these, two- 
thirds obtained their requirements from 
distributors. Thirteen percent of the 
purchases reported were $2,000 or more 
annually and most of these obtained 


wire 
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their requirements direct. These figures 
indicate the strong reliance of industry 
on the distributor for short lengths. 
Handling short length orders involves 
some difficulties for the distributor. The 
filling of these orders is a topic of 
never-ending interest to distributors, re- 
gardless of whether they have what 
they consider the most practicable set- 
up. The wider the range of sizes and 
types of wire rope handled, the greater 
are the problems of storage, unwinding, 
measuring, cutting and coiling. Even 
a lone reel in stock must be lifted free 
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3 Having received an order for 

150 ft. of 34 rope, Raymond 
Stathers hangs block on adjacent 
reel to serve as a guide. 





7 The required length is marked 

and three seizings are made on 
each side of the mark where the 
wire rope is to be cut. 


of the floor to unwind, measure, cut and 
coil for delivery. The use of a hoist or 
jack is required. and filling one order 
is seldom a one-man operation. 

Frick & Lindsay Co., Pittsburgh, has 
had considerable experience in han- 
dling this product. The firm’s current 
method of receiving, storing and order 
filling is the result of that experience 
and careful planning for most efficient 
results. As one of the largest distribu- 
tors of the product, the company han- 
dles an exceptionally large variety of 
sizes and types of wire rope. A special 
department manned by experienced 











Irwin Kalmeyer reeves the rope 

around two large sheaves on 
the floor (50 ft. apart) and up to 
the winding machine in rear. 


The rope is now cut between 

the seizings by a lever cutter, 
smaller diameter wire rope re- 
quire fewer seizings. 


hands has been set up and, considering 
the weight and bulk of wire rope reels, 
order filling takes on the smooth rou- 
tine of an ordinary stockroom, accord- 
ing to William Patterson, president of 
the firm. 

Frick & Lindsay’s wire rope depart- 
ment is supervised by John Caskey, who 
has been with the company since 1900 
and has seen the wire rope department 
grow to its present proportions. Wire 
rope is stored and orders filled in two 
long bays about 25x 75-ft. The large 
size bay is equipped with a 10-ton trav- 
eling crane and hoist, a winding ma- 


5 The rope is measured from the 

pipe marker to the sheave down 
the floor (not shown) and back to 
the wood block nailed to the floor. 


The ordered length is lashed 

with four wire bindings before 
dismounting from the temporary 
reel holding the coil of rope. 


chine, and 18 large floor based turn- 
tables on which rope reels are placed 
on their sides, to facilitate unwinding 
without any further handling of the 
reel. As many as three reels are placed 
on a single turntable, giving the large 
reel bay a capacity of more than 40 
reels. The small-size reel bay is simi- 
larly equipped except for the crane and 
hoist, a small chain hoist being suffi- 
cient to handle the reels. 

The work of unwinding, measuring, 
seizing, coiling and cutting wire rope 
for individual orders is done by Ray- 
mond Slathers and his assistant, Irwin 
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Fixing the temporary reel to a 

turning axle on the winding 
machine, the right side of the reel 
and core are demountable. 


10 The bound coil of required 

length is taken off the tempo- 
rary reel which has been removed 
from the winding axie. 


The 


time is between 10 and 15 minutes per 


Kalmeyer. average order-filling 
order, depending on the size and num- 
ber of seizings required for each cut of 
rope. Large size rope requires three 
wire seizings on each side of the cut, 
the smaller sizes only two, to prevent 
unraveling. This is a time-consuming 
detail for a service appreciated by cus- 
tomers, 

In addition to this service, Frick & 
Lindsay prepares slings to order. The 
slings are custom-made by J. L. Schaffer 
and his son, George, in a special shop 
next door to the wire rope bays. 











New Products 
with sales possibilities 








Friction Drive Clutch 


AN INGENIOUS V-BELT FRICTION DRIVE 
CLUTCH is designed to grip or release 
directly on V-belts. The clutch units, 
complete in themselves, may be used 
either as driving or driven pulleys. In 
operation, the positive clutching ac- 
tion is the grip of the sidewalls of the 
pulley against the belt. When the 
clutch is opened, the belt slackens and 
idles on a free-running, grease sealed 
ball bearing, with no attendant belt 
drag or creep. The clutches can be 
employed with internal combustion en- 
gines, motors, tractors and many other 
types of machines.—V-Belt Clutch Co., 
Los Angeles 5._-Miu Suppiiets, August 
1947, 





Safety Valve Seat 


SEARCH FOR A SATISFACTORY safety 
valve seating material for compressed 
air has resulted in the development of 
a new valve which utilizes a nylon disc 
against a bronze seat. Said to possess 
all the essential characteristics of wear 
resistance, hardness and flexibility, the 
nylon will not flow or creep under 
spring compression, nor stick or weld 
itself to the seat. It conforms exactly to 
the seat and has a recovery characteris- 
tic which quickly seals off the slightest 
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air leakage after the valve pops. The 
new valve meets all A.S.M.E. require- 


ments for air compressor service.— 
Manning, Maxwell & Moore, Inc., 
Bridgeport, Conn.—Mi.t Supp ies, 


August 1947. 





Stud-Type Jackbit 


NEW, WING CURVES OF A NEW STUD- 
TYPE JACKPIT enable it to retain new 
bit proportions through many resharp- 
enings. Designed for use in rock drill- 
ing equipment, the jackbit has an at- 
tachment member that is designated as 
the “Jackstud”. Small gage loss per- 
mits using successive bits with reduc- 
tions in diameter of ye-in. or less per 
change. Drilling speeds are higher 
than those possible heretofore, and the 
time consumed per hole is less.—Inger- 
soll-Rand Co., Phillipsburg, N. J.— 
Mii Suppuies, August 1947. 





Journal Jack 


OUTSTANDING FEATURE of a new ball- 
bearing, journal jack is the fact that 
it weighs only 28 lbs. It’s capacity, 
Closed, its height 
is 10-in. with a rise of 5%-in. Easy 
to carry and quickly set in place, the 
new tool is designed to reduce fatigue 
among railroad shop and mechanical 


however, is 25 tons. 
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The ball-bearing action of 
the aluminum-alloy journal jack as- 
sures smooth raising and lowering and 
positive control of the load.—Buda Co., 


workers. 


‘Harvey, Ill—Mit Suppriies, August 


1947, 
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Drill Speeder 
STURDY AND SELF-CONTAINED, a new 
drill speeder now on the market 


consists of a high speed electric drill 
that fits into the chuck of any standard 
drill press, lathe, milling machine or 
specially designed machines and fix- 
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PRODUCT PAGE NO. MAIN FEATURE MANUFACTURER 

Friction Drive Clutch 100 Direct grip, release V-Belt Clutch Co. 

Safety Valve Seat 100 Nylon disc on bronze seat Manning, Maxwell & Moore, Inc. 

Stud-Type Jockbit 100 Retains new bit advantages Ingersoll-Rand Co. 

Journal Jack 100 Weighs only 28 Ibs. Buda Co. 

Drill Speeder 100 Fits standard chucks The Dumore Co. 

Pressure Gauge 101 For corrosion service Jas. P. Marsh Corp. 

Centers 101 Smooth operation, accurate Ready Tool Ce. 

Cord Clamp 101 Shock-proof, sturdy Trico Fuse Mfg. Co. 

Pipe Bender 219 -| Welded parts throughout Electric Cord Co. 

Selectors 219 Stepless precision control Worthington Pump & 
Machinery Corp. 

Reseating Tool 221 Simplified, easy operation Grace Products Co. 

Heater 221 Turbine drive, compact L. J. Wing Mfg. Co. 

Nib Type Taps 223 For long-shank tapping Detroit Tap & Tool Co. 

Air Registers 223 Distribution control Tuttle & Bailey, Inc. 

Indexing Attachment 225 Adapts surface grinders Brown & Sharpe Mfg. Ce. 

Hand Trucks 225 Carry load to frame The Ace Co. 

Floating Holders 227 Quick aligning of tools Barnaby Mfg. & Tool Co. 

Screw Driver 227 Sleeve device fixes slot C. N. Craley Co. 

Soldering Tool 229 Cordless, quick-heat type Sound Equipment Co. 

Drum Truck 229 Eases drum handling Allied Welding & Mfg. Co. 

Blower and Cleaner 230 Less maintenance, long life Holub Industries, Inc. 

Four-Jaw Chucks 231 For home and factory L-W Chuck Co. 

Rod Parter 231 Cuts close tolerances O'Neil-Irwin Mfg. Co. 

tures. Equipped with %¢-in. straight corrosion service. The gauge features are said to maintain smooth operation 


shank or No. 2 Morse taper shank and 
self-powered, the Jacobs chuck and 
motor parts are accurately balanced so 
that small hole drilling can be _per- 
formed at high speed with minimum 
drill breakage.—-The Dumore Co., Ra- 
cine, Wis——Mitt Suppiies, August 
1947. 








Pressure Gauge 


RECOMMENDED FOR USE with acetic 
acid, alcohol, sodium acid sulphate, 
oxalic acid, and similar acids and so- 
lutions is a new pressure gauge for 


a lathe turned beryllium copper bour- 
don tube, with beryllium copper lock- 
tite cones screwed at the tip and socket. 
The latter is made from brass bar 
stock. The gauge can be furnished 
in several case styles and dial sizes. 
Jas. P. Marsh Corp., Chicago 14.—MI1.u 
Suppties, August 1947, 





Centers 


DESIGNED FOR USE with high speed 
steel cutting tools, new, standard ball- 
bearing centers are now available in 
both shank and ball and roller-bearing 
types. The double row angular con- 
tact preloaded precision ball bearings 
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and provide thrust capacity one-and-a- 
half times radial capacity. Of all- 
alloy steel construction, the spindle is 
heat-treated. Accuracy is held within 
.0002-in. with point zero. Labyrinth 
enclosure prevents entry of cutting oil 
or chips, or escape of lubricant.— 
Ready Tool Co., Bridgeport 5, Conn.— 
Mitt Suppuies, August 1947, 





Cord Clamp 


THE NEED OF PRODUCTION AND MAINTE- 
NANCE MEN for a sturdy, heavy-duty, 
shock-proof clamp is met by a new 
tool to be attached to ends of cords 
on portable equipment such as flood- 
lights, sanding machines, floor polisher, 
drills, welders, etc. The new clamp ap- 
(Continued on page 219) 


101 























































Problem 


How to load and unload heavy ma- 
chinery and industrial supplies without 
dislocating a couple of vertabrae. 


Solution 


A heavy duty lift-about (right) solved 
the problem for the Oakland Mill Sup- 
ply Co., of Pontiac, Mich. A _ four- 
wheeled rides an overhead monorail 
from the loading platform doors back 
into the heart of the area. Suspended 
chains and grappling hooks complete 
the outfit, with hand controls at waist 
height for ease of operation. 


in the receiving department. 





Fred Boucha demonstrates the ware- 
house lift-about, the most prized tool 


QW THEY DO IT 


Distributors ease loading difficulties; save space in storing rope; 
convert landing strip to flooring; build special V-belt room. 





Surplus Landing Strip Makes Ideal Flooring 


WHEN THE Onondaga Supply Co., Syra- 
cuse, N. Y., needed additional space to 
store surplus stocks, none appeared 
available until the space between the 
top of the seven-foot shelves and the 
ceiling was noticed. Descriptions of 


how distributors have utilized such 


space have appeared often in this de- 
partment. 
tors laid down a wooden floor upon 


In most instances,. distribu- 


the top of the shelves, erect stairs and 
that’s that. 

Onondaga Supply figured on doing 
the same thing. Fire department regu- 
lations, however, posed a problem. If 
a wooden floor were laid, another set 
of automatic sprinkler outlets would 
have been required for the lower level 
ceiling. This would have been expen- 
sive. 


Stock room clerks at Onondaga Supply 
pile excess stocks on the landing strip 


floor above the stock shelves. 
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Fhe War Assets Administration un- 
wittingly solved the problem by offering 
for sale at this time, a large quantity 
of steel landing strip used by the armed 
forces hastily constructed land 
bases. Made entirely of steel, hinged 
for convenience in transporting, and 
perforated with holes of about 4-in. 
diameters, the strips were ideally suited 


for 


for the purpose Onondaga Supply had 
in mind. Sufficient strip was purchased 
to lay over the shelves and form a sturdy 
floor for excess stocks. 

Although the strip was rusty and 
needed considerable working over with 
wire brush and paint, it was worth it. 
The many perforations permit the 
originally installed sprinkler system to 
cover both levels of the stock room. 

Two unlooked for advantages in the 
new flooring are that the perforated 
holes permit light and air to come up 
through these spaces from the floor be- 
low, something that would not be pos- 
sible with conventional types flooring. 
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Henry F. Leonhardt, buyer of all supplies at Gastonia 
Mill Supply Co., feeds rope up through the holes in 


the basement ceiling to 


himself on the main floor where he demonstrates 
how it is passed through the measuring pulley and 


counted off ‘‘to order.” 


Space Saved By Rope Storage 


Out OF THE way storage of its rope 
stocks, and effective display, has been 
accomplished by the Gastonia Mill! Sup- 
ply Co., Gastonia, N. C., with a con- 
siderable saving of space and a mini- 
mum of display installation. 

All rope stocks are stored in the 
basement at a conveniently open area. 


V-Belts Are Stored 
Like Bananas 


RusBBeER BELTS, like bananas, have their 
own peculiar storage characteristics. 
They keep best in a dark, cool room. 
The Essmueller Co., St. Louis, had that 
in mind when they built the special 
room (right) for storing their V-belt 
stocks. Seven ft. high and 20 by 20 ft. 
in area, the room is just off the com- 
pany’s steel shelving section, where 
industrial supplies are kept. In place of 
a door, a heavy canvas curtain shuts 
out the sunlight and heat. Like ripen- 
ing bananas the belts hang down from 
the ceiling and walls on iron brackets, 
and even the oldest belts are found to 
be alive and flexible. Larger belt sizes 
hang back against the walls; smaller 
sizes hang down from the rafters. 


Above the reeled rope, often still in its 
original wrapper for protection, five 
holes have been drilled in the basement 
ceiling. Through these holes are 
passed the five strands of rope, of vari- 
ous thicknesses. They emerge on the 
main floor and are run through a frame 
bracket which backs up against one 


end of the stock shelving. 

At the top of the bracket, at waist 
height for convenient handling, a rope 
measuring device has been installed. 
The rope size desired is passed around 
this device and a needle pointer auto- 
matically measures off the rope to the 
required length. 





V-belts thrive in the dark, cool room especially built for them by the 
Essmueller Co., St. Louis distributor. 
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To Sell Grinding Machines 


Why keep your nose to 
the customer's grindstone 
when you can sell ‘him a 
wheel-dresser? So why not 
back off and “true up" on 
these 25 questions, then 
turn to Page 138 for the 
answers. 


QUESTIONS: 

1. Grinding operations are necessary in 
modern machine shops because they 
(a) give more employment to machin- 
ists (b) result in smoother finishes (c) 
make possible closer tolerances in work 
dimensions. 

2. When “finishing to size” in a grind- 
er, what two factors are most import- 
ant? 

3. Other factors that will determine ac- 
curate “finish size” will include (a) 
grade of wheel (b) grain of grit (c) 
type of lubricant and (d) feed. Which 
one is wrong? 


4. A machinist put in a new wheel, got 
lazy and left off the flanges, using only 
a nut fastener. What do you think hap- 
pened? 


5. To increase the speed of a grinding 
wheel gives the effect of a harder wheel; 
decreasing the speed gives the effect 
of a softer wheel? True or false? 


6. Running floor and snagging grind- 
ers at low speeds, as many shops do, 
results in (a) savings on the electric 
bill (b) less wear to the wheels (c) 
loss in cutting efficiency. 

7. For finishing cylinder bores the 
grinder to recommend is (a) cylinder 
(b) internal (c) surface. 

8. The universal grinder differs from 
the plain cylinder grinder in its uses. 
How? 


9. Joe Dope forgot to keep his bearings 
well-oiled and ended up with a busted 
wheel. Why? 


10. A “wet grinder” is one that (a) 
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has been left out in the rain (b) that 
employs a running lubricant over the 
work (c) that grinds best under water. 


11. What are the two ways of locating 
work in internal centerless grinders? 
12. A wheel 12 in. in diameter is to be 
mounted on a floor grinder. The flange 
diameters should be (a) less than one- 
third the wheel diam. (b) one-half the 
wheel diam. (c) one fourth the wheel 
diam? 

13. What are the usual drives in bench 
and floor grinders? 

14. A wheel in operation takes a cut 
.00025 of an inch deep. Most likely that 
is (a) a rough grind (b) a finish grind. 


15. What factors tend to outweigh any 
production gains achieved by grinding 
excessively deep cuts? 

16. Joe Dope ran through 96 drill rods 
in production before he noticed they 
were all ground at an angle on the 
O. D. What was his mistake in set-up? 


17. What will happen if a customer 
uses his wheel on work of a small diam- 
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eter when it is most suitable on work of 


a very large diameter? 

18. In what two general types are sur- 
face grinding machines available? 

19. Which of the two would you recom- 
mend for grinding flat rings, disks and 
the like? 

20. “Knife-grinding and 


grinding of blades of one kind or an- 


operations 


other are carried on with such machines 
in different forms, “What type of grinder 
did the salesman have in mind? 


21. What is the purpose of the “V- 
block” on drill grinders? 

22. Wheels 
should always be 
speed at which they are to run. True 


for cylindrical grinding 


trued at the same 
or false? 
23. How are feed lines caused? 


24. Does the color of a grinding wheel 
affect its cutting quality or life? 

25. Cut chips should be (a) long and 
curly or (b) spherical, in grinding 
metal. 
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HIS manufacturer of thermo- 

static bimetals for tempera- 
ture control was literally in a 
“pickle’’. Following annealing 
operations, the material was trans- 
ferred to pickling tanks for re- 
moval of the scum and scale it had 
accumulated. It came out of the 
tanks clean but there was a high 
scrap loss due to resulting cor- 


rosion. 
Then brushing was suggested. 








BRUSHES 


GOT THIS JOB 
OUT OF A "PICKLE" 








LARGEST 


MANUFACTURER OF 


A special machine was developed 
through which the metal strip is 
fed between two sets of power 
driven Osborn Master wire wheel 
brushes. It moves through fast, 
emerges sparkling clean. There 
is no material loss and the smooth 
brushed surface makes the strip 
easier to re-roll. Illustration at 
top shows unit designed to brush 
light gauge metals and the 
enclosed machine shown in the 


5401 Hamilton Avenue 
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BRUSWES oR 





inset services the heavier gauges. 

Many plants are today using 
Osborn Brushes to speed produc- 
tion, save time and money. But 
others are missing these benefits, 
not aware of the important pro- 
duction jobs being done by mod- 
ern brushing methods. Let an 
Osborn sales engineer introduce 
you to brushes not as a product 
but as a process with a proved 
record for cutting costs. 


THE OSBORN MANUFACTURING COMPANY 


Cleveland, Ohio 





INDUSTRY 
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THE SALES 


THE SALES INDICATOR—Supply sales in June rose to 369 
on the index, a 7-point recovery over the May figure but 
9 points behind the April high of 378. June had 25 working 
days, one less than May. Size of the average order in June 
fell off a few cents to $38.25. Orders per working day rose 
from 105 to 106, and average sales per salesman declined 
only $200 from the May figure to $17,200. Orders per sales- 
man per day in June were 16, up one from May. The sales 








Orderper Volume Size of Order per 
Sales Salesman per verage Working 

Area Indicator perDay Salesman Order ay 

North Adlantic May 381 15 $16,000 $41.00 101 

June 387 15 15,000 36.90 105 

Southern May 368 1s $19,950 $37.40 114 

June 375 16 20,500 40.45 116 

North Central May 309 15 $16,300 $28.25 107 

June 399 18 16,200 28.60 106 

Western May 490 _ $17,400 _ _ 

June 418 - 14,500 ~ oe 

Pacific May 470 18 $14,450 $18.25 - 

June 466 15 15,400 36.40 - 
120 120 545 54 
110 110 50 50 
46 46 

100 Fe 100 
be 42 42 
90 90 
* 38 38 
80 80 34 34 
70 70 30 30 
60 60 26 26 
eA 8 ar hr eae em a a oe 2 a re Oe a Ae ee 











INDICATOR 


Supply Sales Trends 








decline which began in April in the North Atlantic States 
continued through May and June, down to $15,000 per 
salesman. The Southern and Pacific Coast groupings again 
showed rises in both volume per salesman and in the size 
ef each salesman's order. The Western groups volume 
dropped down again from its May gain over April to $14,500 
for the month of June. 


SALES AREA STATES 











ORDERS PER WORKING DAY 


SIZE OF AVERAWE ORDER 
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HIGHLIGHTS ON THE OSTER NO. 502 “‘PIPE MASTER” THREADING MACHINE 








OSTER NO. 502 MACHINE 
IS A REAL MONEY-MAKER 


Packed with selling features, this complete, 
power, pipe threading machine is a pleasure 
to sell! Actually, all you need for “sales 
ammunition” is a copy of Catalog No. 502 
and you'll-be all set to convince anyone that 
the Oster “PIPE MASTER” is a real buy! 


No. 422 “Power Vise Stand” con 
verts hand tools to power tools for 
threading, cutting, reaming pipe. 





No. 502 "Pipe Master," the lowest 
priced complete, portable power, 
pipe machine on the market. 





Me. 2 he Thumb,” another 
‘er portable power p machine 
designed for speed and accuracy. 





No, 531 “Tom Thumb," rotary die- 
head type designed for threading 
bolts, rods, studs, pipe, nipples, etc. 





No, 572 “‘Rapiduction Junior"... 

floor type power pipe machine 

for production threading of the 
smaller sizes. 


Threads pipe from 3 to 6 times 
FASTER than Hand Threading 
Catalog 502 contains time studies that cover the 


standard range of 1/4” to 2” pipe. For example, 
complete floor to floor time on 1/4" pipe is 45 





Mounted ° ~ M fed 
rane: ay seconds; 1" pipe — 56 seconds; 2” pipe only 73 ehedieiend 
Oster “Rapiduction" floor-type, (en extra) seconds. Other sizes at comparable high speeds. (en extra) 


high speed, high production thread- 
inp machines. Made in three sizes. 


Note the new exclusive “SPINFAST” Front Chuck. No chuck wrench needed. 
Spin the easy-to-grip chuck one way to open the jaws. Insert the pipe 
to be threaded. Spin the chuck in the opposite direction. The job is 
chucked. Unchucking is as fast and easy. 











Oster es gover threading 

machines Ges'gne fF maintenan + 7 

and production threading. Two sizes, Nipples as short as 3-1/2” in the 2” size can be threaded on both ends 
| without a nipple chuck! (Other sizes in proportion). Pipe or studs as short 


as 2-1/2” can be held and threaded on one end. 
Standard range of the Oster “Pipe Master” is 1/4" to 2” pipe. Extra 


Otter No. 300 Series general purpose range 1/8” pipe. Range with drive shaft is 2-1/2" to 6” pipe. Bolt 
die-head ond open type vise. range 1/4" to 1-1/2". 


Send for a copy of Catalog No. 502. Study it carefully! The better you 
know the “Pipe Master” the more it will help you sell! 


No. 642 "Repiduction Junior” with THE OSTER MANUFACTURING COMPANY 


Ine, Handles wide voriety’ ot ; 
 isgureading werk. 2041 East 61st Street + + + Cleveland 3, Ohio, U.S.A. 
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ORDERS PER SALESMAN PER DAY 


VOLUME PER SALESMAN 


Keeping Up with Business 


CED Reports on 
Small Business 


Steps for meeting the special prob- 
lems of small business and protecting 
its future welfare are outlined by the 
Committee for Economic Development 
in a recent report to the public, the 
result of two years of study of small 
business and its prospects. 

Number one problem of small busi- 
ness, according to the report, is man- 
agement. The CED finds that more 
failures are due to lack of skill in 
running an enterprise than to any other 
single cause. Problem number two is 
financing and the inability to get suf- 
ficient grants of long term credit and 
equity capital, particularly in times of 
emergency. The committee found bur- 
densome on _ small certain 
provisions of the taxing system, and it 
asks for relief reforms. It recommends, 
also, a general reduction in both busi- 
ness and personal income taxes. 

Its major recommendation, however, 
calls for a review of federal legislation 
on competition and business practices. 
In its view, these laws have sometimes 
denied competitive freedom to small 
businesses, and often have forced them 
into bankruptcy, or compelled them to 
sell to their larger competitors. To 
point up the vital influence of small 
business in the economy, the committee 
cites the fact that 98 percent of all 
business firms are small, having less 
than 50 employees each. Yet they do 
35 percent of the country’s volume of 


business 


business, and provide for 45 percent of 
all those engaged in business as em- 
ployers or workers. 

The CED approach to an arresting 
of unfair competitive practices on the 
part of big business recommends co- 
operation within the business system, 
and equality of opportunity for every 
type and size of business. It advocates 
the adoption of a positive program of 
action, based upon the recognition that 
all business in the American system is 
interdependent. 


Distributors 
Take Notice 


A group of companies engaged in 
producing durable goods were ques- 
tioned recently about the extent of their 
expansion over the last seven years. 
What they reported should be of inter- 
est to industrial supply houses, as 
indicative of how short a time they may 
have to wait for their back-orders to 
come through. Of the 233 companies 
polled, almost all admitted their ca- 
pacity had increased over pre-war years. 
Increases of 50 percent and more were 
reported by 156 companies; increases 
of 100 per cent were registered by about 
116; and 58 companies had expanded 
to three or four times their old capacity. 

With all that added capacity supply 
should be catching up with demand 
any day now. What happens after that 
will depend on the distributor’s sales 
force. 
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Pricing Elements 
Outlined by N.I.C.B. 


Costs, profits, and competition are the 
most important elements of pricing, 
according to a survey of business prac- 
tices just completed by the National 
Industrial Conference Board. Replace- 
ment costs on raw materials, industry 
and trade practices, the novelty of the 
product, and a fair return on the com- 
pany’s investment in developing and 
producing the product, were other 
factors that must be considered before 
prices are set or changed. 

Aside from production costs, com- 
petition was thought to be by far the 
most important consideration in price 
determination. The Conference Board 
survey found that the importance of 
keeping prices in line with competition 
is so great, in some industries, com- 
panies have had to establish systems 
for keeping abreast of competitors’ 
price activities. , 


Corporate Profits 
Show Increase 


Corporate profits before taxes in 1946 
have been estimated at $21.1 billion, 
an increase of $1 billion over the 1945 
total but about $3.5 billion below the 
1943 war peak, the Department of 
Commerce has reported. 

Corporate profits after taxes were 
at a record high of $12.5 billion, $2 
billion above the previous peak set in 
1943. 
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THE MODERN 
LUBRICANT 


THERE 1S A LUBRIPLATE PRODUCT 
FOR YOUR EVERY NEED 
LUBRIPLATE represents one of the most 
important advancements in lubrication in 
mony years. It possesses characteristics 
not found in conventional lubricants. In 
addition to superior lubricating qualities 
it prevents rust and corrosion. The adop- 
tion of LUBRIPLATE by practically all im- 
portant industries and the Army and 
Navy is indeed a record of achievement. 
LUBRIPLATE is available in a ber of 
fluid and non-fivid densities to meet 

every operating «¢ 




















FOR your 
MACHINERY 
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Ne. 130-AA—K»y, 
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WHAT WE MEAN BY 
SALES SIMPLICITY 


In the current LUBRIPLATE Advertisement to Industry 
shown at the left of this message, you see the “Prescription For 
Your Machinery.” Please note that but six LUBRIPLATE 
Products are listed. This selection was made after careful analy- 
sis of the lubrication requirements in every known type of 
plant. It was found that these six numbers perfectly satisfy 
72% of all the industrial needs for oils and greases. Think what 
this means to the busy industrial supply salesmen. Each num- 
ber of LUBRIPLATE has the maximum market potential. 
Each sale of LUBRIPLATE is made with the minimum effort. 


This is real sales simplicity. Following is the market breakdown 


by percentages of each of these six products. 





Nor is the remaining 18% of the lubrication requirements left 
unsatisfied by the LUBRIPLATE Line. This 18% is largely 
made up of special purpose requirements such as high and low 
temperature, chemical resistance, high speed, extreme loads, 
etc. There is a LUBRIPLATE Product that does a better job 
in every application. The salesman who has LUBRIPLATE 


to offer can sell everyone. Ask your sales manager about it. 
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Industrial Production 


TOTAL PRODUCTION in May held at 186, 
although total manufactures fell off two 
points to 192. Both durables and non- 
durables were down two points; dur- 
ables from 222 to 220, non-durables 
from 172 to 170. Production of min- 
erals, which contributes in smaller 
measure to total production figures, rose 
from 142 in April to 152 in May. 

Factory employment and factory pay- 
rolls in May hit an all-time peak. Manu- 
facturers inventories also increased in 
May. with durable goods industries 
accounting for two-thirds of inventory 
The this 
writing, is running close to the $182,- 
000,000,000 income mark, and gives 
promise of topping that figure Pefore 
the end of this year. 

This department has referred, in an 
earlier issue, to the extraordinary leap 
upward of wages of factory workers 
and workers in allied industries. In 
actual wage rates per hour, official 
statistics on typical “high pay” workers 
look something like this: 


expansion. economy, at 


Industry Per Hr. Rate 
re ree $1.63 
Automobiles ......... 1.45 
BME Suse cssnen owes 1.44 
Farm Machinery...... 1.36 


Electrical ........+: 










May* Apr. May 

1947 1947 1946 

Total Production ...... 186 186 159 
Total Manufactures... 192 194 167 
ED Keech Sci Gss 220 222 176 
Non-durable 1706 #172 161 
Ee ee 152 142 115 





* These figures are preliminary and subject 
to minor revision on the basis of additional 
data. 





The miners have consistently regis- 
tered the highest gains, both in the 
amount of each wage increase and in 
income rise over the pre-war period, 
with the steel-workers a close second. 


Large Jump 


Some idea of how large was the jump 
in basic average hourly wage rates in 
these industries can be gained by com- 
paring these figures with the basic per 
hour average for all workers in 1939, 
which was then under 75c an hour. 
While in actual dollars and cents cur- 
rent wages buy less today than did 
wages in 1939, they do serve to keep a 
solid floor under workers’ buying power, 
which in turn results in high production 
output. 

The cycle of wages, buying power and 
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production is inherently dynamic; it 
cannot halt at any one level for long, 
and reaction in one segment of the cycle 
inevitably produces reaction in the 
other two segments. Thus when coal- 
mining costs $1.20 more each day per 
worker, as it will under the new con- 
tract. coal prices must go up propor- 
tionately to offset the added cost. When 
coal prices go up, steel is affected, soft 
coal being a prime ingredient in steel 
fabrication. When steel wages and 
prices go up, as some economists predict 
they will, automobiles, construction and 
heavy goods production is affected. 
When coal-burning railways have higher 
fuel costs, as they undoubtedly will, 
freight rates must be raised another 
notch to bring the industry back into 
profitable operation. And so on, out- 
ward, in ever-lessening waves of re- 
action in the price and wage structure 
of the nation until -the coal cost in- 
creases have finally been absorbed by 
all industry. 

It’s an interesting cycle and not 
necessarily a vicious one. It accounts, 
in part, for the fact that we have not 
yet had the serious recession which 
some economists had forecast for 1947, 
but seem headed for even higher levels 
of wages, buying power and production. 














Simplify Selling WITH “NATIONAL'S” 
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COLOR SCHEME 


on “National’s” New Labels 


Color of Ink 
j Black = Flat Head 
Red = Round Head 
STOVE BOLTS Green = Truss Head 
Blue = Oval Head 
(All printed on white paper) 


Color of Paper 


White P. = Steel 
COTTER PINS ) ieee = Game 


(All printed in black ink) 






Colorful Labels 


The color of the labels on 
“National's” new boxes makes 
it easier to handle and sell 
these quality fasteners. 


The same color scheme will be used on all 
of “National’s” complete line of fasteners. 

All you need to remember is this: The 
color of the paper tells whether the metal 
is steel, brass or blued steel. The color of 
the ink shows what type of head is on the 
fastener. 

Below is the color scheme for Wood 
Screws. On the left is the table for Stove 
Bolts and Cotter Pins. Show this ad to your 
salespeople. These attractive, new 
“National” packages are designed to make 
it easier for you to handle and sell the most 
complete line of quality fasteners. 





Color Scheme on Labels of “National”’ 
WOOD SCREWS 


COLOR OF PAPER COLOR OF INK 


White = Steel Black = Flat Head 
Yellow = Brass Red = Round Head 
Blue = Blued Steel Blue = Oval Head 








Example: (1) Black printing on white label 
means fiat head steel screws. (2) Red printing on 
blue label means round head blued steel screws. 











Sold by leading distributors 





THE NATIONAL SCREW & MFG. COMPANY, CLEVELAND 4, OHIO 
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Plaudits for 


"New Products" 
Duluth, Minn. 


I Have just looked through your “New 
Products” Department in the July issue, 
and I want to congratulate you on a 
fine job. Your write-ups of new tools 
and machines available to the distribu- 
tor market are really well-written, short 
and to the point, and easy to read. 

As a matter of fact, I have only two 
criticisms of the department, minor 
ones, probably, but I am sure they must 
have occurred to some of your other 
readers, too. They are: (1) that you 
do not include sufficient information in 
each write-up of a new product about 
what it can do, and (2) that model 
types, sizes and specifications do not 
always appear in each write-up. 

I realize that on the first point very 
often space limitations will prevent your 
including all the information available 
about the working properties and appli- 
cations of these new products. But on 
the second point, types and sizes of the 
tool or machines, which are naturally of 
particular interest to the distributor, 
I believe your write-ups could stand 
with some improvement. 


“A Purchasing Agent” 


7.99 


>“A Purchasing Agent’s” explanation 
for point one is ours, too. As for his 
second point: Our policy has always 
been to emphasize general information 
in the “New Products” Department. Dis- 
tributors interested in particular types 
or models of the product are invited to 
contact the manufacturer directly. 
Hence the inclusion in each item of the 
company’s name and address. 


More Praise for 
“Layout and Display" 


Houston, Texas 
We Have carefully read the section of 
the May issue which was devoted to the 
subject of display and layout. The 
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writer thinks that it is one of the finest 
articles you have ever presented in your 
magazine. 

Frankly, we believe that our Industry 
is at least twenty-five years behind time 
on the subject of proper display and 
layout of merchandise. We doubt very 
much if much progress will be made in 
this direction in the next twenty-five 
years, but it is the feeling of the writer 
that we give up a nice volume of sales 
daily to competitive sources due to our 
lack of knowledge of proper display 
and layout in merchandising many items 
which all of us handle. 

We are of the opinion that many a 
sale goes to the large chain stores 
mostly due to the fact that these con- 
cerns give plenty of thought to display 
and layout, regardless of the type of 






ters to the Editors 


The readers have their say on this page— 
your ideas on distribution are solicited 


merchandise involved. While it seems 
to be the opinion of our Industry that 
the nature of the merchandise is such 
that no thought is necessary along this 
line. Our Industry seems to generally 
feel that if a man wants the tool, he will 
come in and ask for it. Frankly, this 
may be true to some extent, but we cer- 
tainly agree with your thinking that 
proper display and layout would cre- 
ate an additional volume of house sales 
that would be astounding to anyone who 
would approach the situation with the 
proper understanding. 

Let us say again that we certainly 
think your article is one of the best 
that you have ever presented, and we 
hope that more of them will be coming 
along from time to time. 


W. H. Rutherford 
Wessendorff, Nelms & Co. 
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" Let's quit kidding ourselves about these number 10 bolts, Mabel—you and 


I know | always buy all my stuff here." 
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DISTRIBUTORS 


Here’s the kind of help you can count on month after month to spearhead 
your way to steady sales and good profits. The advertisement reproduced 
here appears currently in leading metal working publications having a com- 
bined circulation of 375,000. Write now for full information on Simonds 
Abrasive’s complete line of grinding wheels for every mill, shop and fac- 
tory requirement in your territory. 


ISIMONDS 


ABRASIVE CO.| 


—T i 


PHILADELPHIA, PA. 








SIMONDS ABRASIVE COMPANY, TACONY AND -FRALEY STREETS, PHILADELPHIA 37, PA. 
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Central States Group 
Plans November Meeting 


The Central States Mill Supply Asso- 
ciation will hold its anual meeting in 
the Palmer House, Chicago, Ill., on 
November 17, this year. 

Members of the new committee who 
will handle arrangements for the meet- 
ing include: Chairman Sam Clark, of 
Samuel Harris & Co.; R. W. (“Ross”) 
McKinstry, vice-president of Sterling 
Products Co., Inc., Chicago; A. A. 
Beaufils, of H. Channon Co.; Howard 
Learn, Chas. H. Besly Co.; Will 
Pedersen, Pedersen Bros. Tool & Sup- 
ply; Al Steed, Barrett Hardware Co., 
Joliet, Ill, and Roy Bauer, of R. J. 
Bauer Supply, Milwaukee, Wis. 


Black & Decker 
Opens New Branch 


Increased industrial and automotive 
activities in the Carolinas and eastern 
Tennessee have resulted in the estab- 
lishment of a new service branch at 
Charlotte, N. C. for the convenience of 
users of Black & Decker and Van Dorn 
portable electric tools. Company- 
owned and operated by factory-trained 
experts, the station is equipped with 
special servicing machinery and_ re- 
placement parts, and is located at 117 
E. Ninth Street, Charlotte 6, N. C. 








Thomas J. Giblin, on the job since 
1899 with Charles H. Besly & Co., 
Chicago. Tom began as errand 
boy, is now chief shipping clerk 
on country orders. 
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The loggers’ and contractors’ sup- 
plies department is a key division 
in the B. & J. warehouse at Seattle. 


B. & J. Equipment Co. 
Succeeds Ropes, Inc. 


The Seattle company that was 
launched in 1935 under the name 
“Ropes, Inc.” has now become the 
B. & J. Equipment Co., located at 2244 
First Ave. South, Seattle, Wash. Lee 
A. Bellingar is president; E. C. John- 
son, vice-president and treasurer; M. T. 
Burkland, general manager and sales 
manager; William Parent, purchasing 
agent. 

The company’s various activities in 
industrial and agricultural equipment 
lines are housed in a completely re- 
modeled building which affords ample 
office and warehouse facilities. 


Campbell Hardware 
Appoints Poling, Pommer 


Woodrow Poling. formerly inside 
salesman in the Campbell Hardware 
Co., Seattle, Wash.. and Howard Pom- 
mer, who had worked up through the 
organization, have been promoted by the 
company to serve as outside salesmen. 
Mr. Poling will travel the Tacoma, 
Wash., area, and Mr. Pommer the Gray’s 
Harbor territory. 

Harold Bonetto has been added to the 
inside sales force as city desk salesman. 
Formerly he was with the Schwabacher 
Hardware Co. 
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Arntzen Succeeds 
Ernie Rauh 


Harry Arntzen has succeeded Ernie 
Rauh as buyer of heavy hardware for 
Marshall-Wells Co., in Portland, Ore. 
For many years Mr. Arntzen had been 
assistant to Mr. Rauh, who has decided 
to retire from active participation. 


Neill La Vielle Co. 
Founds “Bearings, Inc." 


“Bearings Incorporated”, organized 
as an outlet for the ball and roller 
bearing business of the Neill La Vielle 
Supply Co., is located at 501 West Main 
Street, Louisville, Ky. The company is 
owned and operated by Fred Pfeiffer. 
Sr., M. H. (“Bud”) Young and John L. 
Pratt, president and executive vice- 
presidents respectively of the Neill 
LaVielle Supply Co. W. R. R. LaVielle, 


Jr., is the supply company’s secretary. 


Johnson Appointed 
Purchasing Agent 

Robert Johnson was recently named 
pufchasing agent of the W. S. Walter 


Co., Tacoma, Wash. He was formerly 
with the Atlas Foundry Co., in Tacoma. 








Mill supplies will be concentrated 
on the first and second floors and 
the basement of the new building 
to be erected by Schaberg-Dietrich 
Hardware Co., Lansing, Mich., di- 
rectly outside the office windows 
of Simian R. Dietrich, president 
and general manager. 
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Strong ACCESSORY 
Campaign Can Boost Your Sales 25% 








————— 


Questions Like These 
Land Accessory Orders! 





} 
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WHAT ABOUT SOME 5 ® 

FRESH DISCS a. y, 

FOR THIS | ff a" 
| _ SAwDER ? ~~ 










HOW ARE YOU FIXED 
FOR WIRE WHEEL 
BRUSHES 7 











HOLE SAWS FOR THAT 
NEW DRUL WERE AX 
SENDING You ? 





















Putting extra pressure on accessory sales is a sure-fire 
way to push up your electric tool volume. We have 
tested distributor accessory campaigns across the 
country. The results are always the same! Sales up as 
much as 25% when special emphasis is put on 
these highly saleable items! 


You can start right now to get your share of these 
profits . . . by making your store a headquarters for 
Black & Decker accessories. Tie in your whole selling 
force with this campaign . . . outside salesmen, counter- 
men, deskmen. Have them begin checking customers on 
the condition of their accessories. Then, sell your custo- 
mers on replacing worn accessories . . . and filling in 
with accessories they do not have. There’s almost no end 
to the business you can dig up once your campaign 
starts rolling. The Black & Decker Mfg. Co., 617 
Pennsylvania Ave., Towson 4, Maryland. 





LEADING DISTRIBUTORS a= EVERYWHERE SELL 
va 


vo 


Yack $i Decker 


PORTABLE ELECTRIC TOOLS 
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ANNOUNCING 





As a natural result of close association with 
industries where acute corrosive conditions in- 
tensify maintenance problems, Koppers Com- 
pany, Inc., now markets a line of Protective 
Coatings that are built to withstand destructive 
fumes and vapors by effectively sealing them out. 


Highly refined coal tar bases make Koppers 
Protective Coatings tough. Further processing 
gives fluidity, workability, resistance to sunlight 
and absence of porosity. Six specific formulations 
provide the most stubborn corrosion defense 
for the surfaces to which they apply: 


KOPPERS 


Bituplastic Bitumnstic Super Service Black 
Bitumastic No. 50 Bitumastic Tank Solution 
Bitumastic Black Solution Bitumastic Hi-Heat Gray 


KOPPERS PROTECTIVE COATINGS 
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BITUPLASTIC®# 


A KOPPERS PROTECTIVE COATING 





THIS NATIONALLY KNOWN PRODUCER OF COAL TAR PRODUCTS 
OFFERS TO DISTRIBUTORS A LINE OF PROTECTIVE COATINGS 
FOR USE BY ALL INDUSTRY 
















APPLY WITH BRUSH— Sel i ! 
OR STANDARD SPRAY ONS COAT oll Bituplastic for 
THIS THICK vapor sealing sur- 
oo ae 4 faces exposed to 
THIS THICK 
a THE BASE IS TOUGH... 
THREE COATS a time proved seal against corrosion . . . refined 


THIS THICK coal tar—as a stable dispersion in water—forms 
a thick plastic coating for the protection of 


metal, concrete or masonry surfaces. 


EACH COAT OF KOPPERS 


AND THE COAT IS THICK... 


BITUPLASTIC Bituplastic covers heavily; '4”’ to a coat, or about 
a 5 times the thickness of ordinary paint. Succes- 
EQUALS 5 COATS OF PAINT sive applications can provide a seamless, non- 


porous sheath up to 46” in thickness, completely 


Bituplastic is not paint . . ad 
=e resistant to most corrosive conditions. 


iT 1S... 
V a highly refined, easily workable coal DISTRIBUTORS — 
seal cemaieannsat Bituplastic sells on its thickness and toughness 
Vv applied cold with brush or standard ; 
spray Every plant has a corrosion problem 
v a complete vapor seal This is a good repeat line 
J Gre retardant Packed in standard containers 
V¥ impervious to temperatures of —50° F For distributor sales information address— 
to +500° F 





V applicable to damp surfaces 


V virtually odorless and tasteless 


KOPPERS COMPANY, INC. 


V quick drying (usually a matter of 


i - ARTMENT 
minutes) WAILES DOVE-HERMISTON DEP 


WESTFIELD, NEW JERSEY 
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Harry Pulver 


Officers Elected By 
Chicago Association 


The Chicago Mill Supply Association 
held its annual meeting recently, at 
which officers were elected for the com- 
ing year. Harry Pulver, of Pulver 
Machinists Supply Co., Chicago was 
elected president, succeeding Ross 
Dickson, of the W. D. Allen Mfg. Co. 
A. M. (Al) Steed, general manager of 
Barrett Hardware Co., Joliet, Ill. was 
named vice-president of the organiza- 
tion. Among the directors elected were 
J. G. Christie, of Barrett-Christie Co., 
Chicago; A. E. Klinger, president and 
sales manager of the South Bend Sup- 
ply Co., Ind. and J. J. (Joe) Badalli, 
president, general manager and sales 
manager of Standard Equipment & Sup- 
ply Corp., Hammond, Ind. Both Mr. 
Christie and Mr. Klinger served last 
year, also. 


Buffalo Distributor 
Alters Facilities 


Beals, McCarthy & Rogers, Buffalo, 
N. Y., has been granted a building 
permit by the Federal Housing office to 
make alterations to its warehouse at 629 
S. Park Ave. Estimated cost of the 
project will be about $7,000. 


Cleveland Company 
Honors Employees 


Service pins were presented to 53 em- 
ployees of The Cleveland Cap Screw 
Co. at the second annual banquet of the 
“Plus Five Club”, held recently in the 
Cleveland Club, Cleveland, Ohio. 
Watches were awarded to two 27-year 
men. J. W. Fribley, president of the 
company, and Louis B. Seltzer, editor 
of The Cleveland Press, spoke. 

The Club, composed of employees who 
have worked with the company five 
years or more, now numbers 173, in- 
cluding 30 with records of twenty years 
and over. 


Porter Co. Names 
Coast Sales Manager 


Harold A. Hintz has been named Pa- 
cific Coast sales manager of H. K. Por- 
ter Co., Inc. and J. F. Morley has be- 
come district sales engineer, with of- 
fices in Monadnock Building, 681 Mar- 
ket St., San Francisco 5, Calif. 

Mr. Hintz will direct the activities of 
all Porter sales offices on the coast 
and will maintain headquarters in the 
Petroleum Building at Los Angeles. 


Ellis & Lowe Co. 
To New Location 


Ellis & Lowe Co., Tampa, Fla., is 
moving to its new quarters at 230 South 
Waters St. Eventually, the company 
plans to construct its own building on 
a lot purchased for that purpose. 

Four salesmen are now on the road 
for the company: Charlie Mason, John 
M. Estes, III, Ed Ellis, Jr., and Leon 
Shearer. Bill Gaskin, formerly with 
Cameron & Barkley has been made 
counterman. Lee Kohanyi, formerly 
purchasing agent of Food Machinery 
Co., of Lakeland, has been appointed 
office manager and H. L. Halcomb, 
formerly with Dave Gordon Co., is now 
in charge of the price department. 





A. L. Beirnes 


Beirnes Appointed 
Harden Sales Manager 


A. L. Beirnes has been named sales 
manager of Charles H. Harden & Co., 
Seattle, Wash. Formerly he was asso- 
ciated with the Garlock Packing Co., 
starting with that organization 12 years 
ago in San Francisco. 

Mr. Beirnes, a native of Montana, 
has been with the Harden company 
since the first of the year. 
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Douglas M. Lyon, (right), has been 
appointed sales manager of the 


Porter-Cable Machine Co., Syra- 
cuse, succeding H. L. Ramsay, 
(left), who has been made vice- 
president in charge of merchan- 
dising. 





Plomb Advances 
Executive Officers 


R. W. Kerr, formerly vice-president 
and treasurer of the Plomb Tool Co. 
of Los Angeles, was made executive 
vice-president at the recent meeting of 
the company’s board of directors. H. C. 
Baumgartner, formerly secretary and 
controller, was made secretary and 
treasurer. 

Other officerships confirmed at the 
meeting include: M. M. Mautner, vice- 
president in charge of industrial reia- 
tions; C. W. Coslow, vice-president in 
charge of manufacturing; F. G. Rob- 
bins, vice-president in charge of re- 
search and development and J. P. Dan- 
ielson, vice-president in charge of the 
J. P. Danielson division. 


Lutes Succeeds Newhall 
At Diamond Expansion Bolt 


Eugene Lutes has succeeded Luther 
Newhall as manager of the San Fran- 
cisco office of the Diamond Expansion 
Bolt Co.. Inc.; and Thomas Wright, 
for many years manager of the com- 
pany’s Los Angeles office, has been pro- 
moted to sales manager of the Pacific 
Coast. 

L. S. Foley, of Portland, Ore, will 
continue to represent the Diamond 
company in the state of Oregon. 


Cady Named 
By Ajax 

Robert G. Cady has been appointed 
manager of the materials handling di- 


vision of the Ajax Flexible Coupling 
Co., Inc., of Westfield, New York. 
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TheThermoid line of heavy-duty, light- high in wheel efficiency. For replace- 
weight industrial wheels is engineered ment on old equipment or installation 
and manufactured to provide a new on new, you can’t lose on this wheel. 


 — - Ifthe th Why... 


‘ Designed specifically for industrial service. 
\ Tough, light-weight aluminum alloy casting . . . precision balanced. 


Y Oversize, heavy-duty ball bearings with built-in grease seals . . . keeps 
grease in and dirt out. 


\ Smooth, silent, cut-resistant rubber tread. 


\ Large grease reservoir, equipped with fitting, for maximum lubrication and 
minimum maintenance. 


\ Built-in safety factor . . . wheels designed to carry more than rated capacity. 
\ Wheels shipped ready for mounting . . . no adjustments required. 


\ Full range of diameters, hub lengths, axle sizes in stock. 


Distributors ... 


Here is a product that will sell readily in a steady nermoi 


replacement market. Get complete information on 
prices, discounts and stocking arrangements by | rere) d uct Ss 
addressing Thermoid Industrial Wheel Department, Automotive « Industrial 
Trenton 6, New Jersey. Qi! Field + Textile , 


Thermoid Company, Trenton, N. J., U.S.A. 
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Distributors salesmen “learn by doing” at one of the Wailes Dove-Hermiston 
Corp. factory training courses. From the top down they are: Ralph Nixon 
of W. L. Smith Co., Newburgh, N. Y., Jesse Graham of H. W. Mills Co., in 
Newark, N. J., T. J. Battle of Wailes Dove, James Van Bavel, of H. W. 
Mills Co., Passaic, N. J., Charles Piper of the Smith Co., John Christensen 
of Wailes Dove, Bernard Hogan and Chester Kirchner of Mills Co., Passaic. 
Bottom row includes: Garry Paans, Matthew Piche and R. D. Bunnell, all 
salesmen for the Mills Co.’s Newark office, K. P. Stearnes of Wailes Dove 
and Chester Smith of the Mills Co., in Passaic. 


Sales rose 40 percent when C. W. 
Steltzriede returned to the Sagi- 
naw Hardware Co., Michigan. 





Mildred Neighbors, a secretary at 
Hays Machine Tool Co., in Mem- 
phis, has sold tnat power saw. 





Purchasing agents and plant men (above), guests of The Keystoners, manu- 
facturers’ salesmen (below), outhit and outplayed the latter to win the 
soft-ball game that highlighted their tenth annual outing. (For additional 
pictures and the story, please turn to page 203.) 





R. E. Clemmer, purchasing agent 
at the Gastonia MIll Supply Co., in 
Georgia, is rounding out his 
twentieth year of service. 





INDUSTRIAL DIAL SCALES «+ 


BECAUSE YOUR CUSTOMERS GET— 


A hoist that’s number one in its class. One that’s 
famed throughout the world for its sound engineer- 
ing, speed and safety of performance . . . its long, 
dependable life, and unfailing ability to lower pro- 
duction costs by making child’s play of the heaviest 
lifting jobs. Holds loads in suspension by an auto- 


matic brake 

BECAUSE YOU GET— 
Greater sales and income possibilities from a hoist 
that’s easy to sell because it is in demand. Capaci- 
ties from % to 40 tons. Hook and trolley types with 





YALE HOIST 
SALES ove SERVICE 
Avnlable Through 


modifications that take care of every hand hoist 
application. 
And to boost your profits higher, sell the Yale 


Cable King and Midget King Electric Hoists and 


the portable Pul-Lift, “indispensable tool of indus- 


try.” The Yale & Towne Manufacturing Co., 4530 


Tacony St., Philadelphia 24, Pa. 


MATERIAL HANDLING MACHINERY 


CUTS PRODUCTION COSTS...SAVES TIME...SAVES EFFORT...PROMOTES SAFETY 


HOISTS—HAND AND ELECTRIC - 
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TRUCKS—HAND LIFT AND ELECTRIC 
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The new seven-story home of Central Rub- 
ber is constructed of reinforced concrete. 





ITH SALESMEN and officers, in- 
Wa 73-year-old Almus G. 
Ruddell, on hand to greet visitors, the 
new quarters of Central Rubber & Sup- 
ply Co.. Indianapolis, were opened, in 
June with a three-day open house cele- 
bration. More than 4,000 persons, in- 
cluding customers, manufacturers’ rep- 
resentatives, and old and new friends, 
visited the new building. 

Features of the affair were the 80 dis- 
plays and demonstration booths set up 
and manned by factory engineers. 


With Almus G. Ruddell, president, are his two sons, 
James, vice-president, and Warren, treasurer. 
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The open house was more than just 
that to Mr. Ruddell for it marked 50 
years he has guided the company. It 
was back in 1897 that Mr. Ruddell pur- 
chased the controlling stock in the three- 
year-old Central Rubber & Supply Co. 
for $3,500. Today the firm occupies 
100.000 square feet of floor space, stocks 
40,000 items from 700 sources and en- 
joys a sales volume of millions each 
year. 

All of the city and country salesmen 
and many of the officers were in the 
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Fluorescent lighting, air conditioning, a sound-proofed ceiling and 
rubber tile floor make the main office an efficient working place. 


4000 Attend Open 


Central Rubber & Supply entertains friends, customers and suppliers 





lobby of the building during the three 
day celebration, ready to act as guides 
and to show the visitors around the 
plant, alone or in groups. The tour of 
inspection began at the reception desk 
on the first floor and by means of 
signs, roped aisles and red arrows 
painted on the floor, visitors were guided 
into every part of the building. 

After inspecting the industrial and 
automotive displays and stocks on the 
first floor, the stocks of cutting tools. 
grinding wheels and heavy industrial 





Tours started in the entrance lobby where visitors were 
greeted by salesmen and officers of the firm. 




















rs 














Mill supply items are moved from the 
basement on a light conveyor belt. 


equipment and mill supplies in the base- 
ment, the heating and pumping equip- 
ment, belting, hose and rubber stocks 
on the fifth floor and the fluorescent 
fixtures and electrical supplies on the 
second floor, everyone ended up in the 
well-lighted main office with the adjoin- 
ing sales meeting room where girls 
were kept busy serving sandwiches, cof- 
fee, ice cream and cake. 

Customers entering the new building 
saw a large well-lighted display room 
with semi-permanent exhibits against 





As part of his tour, Jonathan Birge gets weighed in by 
Warren Ruddell. Julius Birge and Evans Woolten look on. 





Ledgers are kept in movable racks 
behind a roll fire door at _ night. 


House Celebration 


in new seven-story Indianapolis home; manufacturers have booths 


hoth of the side walls; window displays 
that are a part of the floor exhibits, and 
walls covered with huge photographic 
enlargements of industrial machinery, 
helting and tools in actual use. Long 
glass-topped counters covering displays 
of machine tools in lighted show cases 
are on both sides of the reception room. 
Covering the wall and stock bins in 
hack of the counters are 10-ft. plywood 
panels holding wrenches, pliers, ham- 
mers, saws and tools of every sort, used 
for both display and handy stock racks. 


MILL SUPPLIES © AUGUST, 1947 








Filling orders is simplified with a 
special truck with built-in ladder. 


In the center of the room is the recep- 
tion desk and directly behind it is the 
lobby with two passenger elevators and 
the stairway to take care of customers 
and company personnel. The main 
office is on the second floor and runs the 
full width of the building with the 
switchboard operator placed in position 
to enable her to act as receptionist. All 
desks are in one large office including 
the president's and the rest of the offi- 
cers’; there are no private offices. All 


the desks are the same size, lined up so 





Ice cream and soda were served visitors by Viola 
Roberts, Estherlee Webb and Lucille Ward. 





MANUFACTURERS MAN DISPLAYS 





Ray Kincaid (shirtsleeves), Central 


salesman, 
while M. D. Mooers, Black & Decker, explains a drill. 


listens Almus Ruddell 





At the 
Customer C. E. Evans and W. I. 


Behr Manning display were 


White,. Central salesman. 

that everyone can work together. Dur- 
ing the open house, incidentally, on each 
of the 50 or more desks was a huge, 
beautiful arranged bowl of flowers from 
friends of the company. 

To expedite the incoming and out- 
going freight and customer service, 
there are two large freight elevators in 
the rear of the building, and a two-way 
heavy duty conveyor running from the 
basement stock room to the receiving 
and shipping room on the first floor 
for handling pipe, rods and heavy equip- 
ment. Trucks are able to take on and 
discharge heavy loads at an inside load- 
ing platform within easy reach of both 
of the freight elevators and the larger 
conveyor belt. A smaller two-way con- 
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Using wheels taken from stock, Ted 
Rowlands, Simonds salesman, enter- 
tains on his Simonds Abrasiphone. 


veyor belt leads from the basement to 
the first floor packing rooms. This light 
conveyor is used to carry the loads of 
machine belts and other mill supply 
items in canvas baskets from the base- 


ment stocks to the first floor. These 
stock baskets have large numbers 


painted on their sides which are noted 
on the house orders. This immediately 
identifies each basket and avoids the 
possibility of it being overlooked in the 
packing room should there be several 
baskets on one house order. As a con- 
tainer is carried up to the main floor on 
the conveyor belt, it is placed in one of 
the open-ended bins on either side of the 
conveyor belt depending on whether it 
is to be packed for city delivery by com- 
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stops at a manufacturer’s display to 
explain the Link Belt V-belt to visitors. 


~ "FLUORESCENT 
FIXTURES 








Walter and 


Salesman 
Fred McMannis visit with Tom R. 


Schulmeyer 


Lyda, manufacturers’ representative. 
pany truck, crated for freight shipment. 
or wrapped for the customer’s will call 
desk. These open bins eliminate all un- 
necessary traffic, congestion and con- 
fusion on the packing and shipping 
room floor. 

The aisles in the basement are wide 
enough to allow the use of a power 
driven lift truck for handling cases and 
crates. For the other stock floors a 
special order picking truck has been 
designed by James H. Ruddell, vice- 
president and general manager. It con- 
sists of a tier of four 
mounted on wheels. 


strong trays 
On one end are 
slanted steps with hand rails extending 
in such a way that they act as a brake 


(Continued on page 126) 

















More Alemite “Cost-Cutters” 


TO HELP YOUR CUSTOMERS SAVE 
TIME, MONEY, LUBRICANTS, MACHINES 





} 


, 
Me 
















ALEMITE 
Hand Operated 
LubriKart 


A Complete, Portable 
Lubrication 
Department on Wheels 


Model 2426-A—Only 44” 
long x 21” wide x 371” 
high. Its big wheels make it roll easily on rough 
floors, highly maneuverable in cramped areas. Car- 
ries necessary lubricants and equipment to service 
machines without returning to oil room. 





















ALEMITE 
Electrically Operated LubriKart 


Just Plug in for High Pressure 
Lubrication 

Model 2428 — Only 5514” long 
x 21” wide x 39” high. Light in 
weight, easily rolled and han- 
dled in narrow spaces. Operates 
off any power socket. Carries 
necessary lubricants and equip- 
ment toservice machines plus 20 
ft., high-pressure lubricant hose 
mouated on spring return reel. 






AMOUS Alemite LubriKarts make transferring, 
F icctine and application of lubricants a quick, 
clean, easy job in big or little plants. They come 
equipped with oil cans, grease guns, pumps for filling 
gear housings and oil reservoirs, gun loaders for 
filling hand guns. 


Alemite LubriKarts handle general purpose grease, 
ball bearing grease, gear oil, spindle oil, hydraulic 
oils, compressor oils, etc. They are ideal for machine = j 
shops, bottling plants, laundries, textile mills, oil 'y 
rooms, food processing plants—in fact any type of 


poms ALEMITE 
Available now for immediate delivery. For com- aperant ‘ ‘ 


STEWART 


plete details, write today to Alemite, 1886 Diversey WARNER| Jene¢ cp Modern Lubrication 
Parkway, Chicago 14, Illinois, 8 














MILL SUPPLIES © AUGUST, 1947 








when a man’s weight tips the truck 
slightly. Fifteen of these trucks are 
now being used in various parts of the 


building. 


veniences that have been installed for 


Among the many other con- 


the employees are fluorescent lighting, 
a public address system, venetian blinds, 
ventilating fans and complete wash 
room facilities on each floor, including 
shower baths. 

The sales meeting room on the second 
floor is large enough to accommodate 
not only the sales force but the entire 


office 


tables can be used separately or joined 


group. Four well-constructed 
together for larger gatherings. Fluores- 
cent lighting fixtures equipped with 
square partitioned light baffles are in- 
stalled high enough to provide an ade- 
quate light without glare. A blackboard 
mounted on a frame on casters is avail- 
able for sales talks and factory dem- 
onstrations and can be used as a rack 
to hold a screen for the projection of 
slides or moving pictures. Large fans 
keep the air circulating and draw off 
smoke during business meetings. Ac- 
coustical tile on the ceiling makes it 
easier for the speaker to get his ideas 
across to his sales audience. 

It was back in the bicycle days of 
1894 that a group of men got together 
and founded the Central Rubber & Sup- 
ply Co. as a branch of the New York 
Belting and Packing Co. and began 
South 


Street, Indianapolis. Three years later. 


doing business at 13] Illinois 
following a severe business depression. 
Almus G. Ruddell, still enthusiastic and 
confident, took over the controlling in- 
“That 
first year’, Mr. Ruddell said, speaking 
at a Juncheon for the manufacturers’ 
and_ the 
Agents Association, “we did a total 
gross business of $38,000 resulting in a 
net loss of just over $1,000.” The fol- 
lowing year, things began to fall into 
shape and from then on the company 


terest and became president. 


representatives Purchasing 


has had almost continuous success. 
About the time that automobiles had 

become a major factor in the country, 

the company’s 


rubber business de- 


veloped into two major fields of activity. 


Rubber belting and hose expanded 
into a flourishing industrial supply 


department traveling eleven salesmen. 


Rubber | tires into an 
motive parts, equipment and supply de- 


partment traveling ten salesmen. Today 


grew auto- 


the business has been divided into nine 
major sales departments each with a 
department manager: General Indus- 
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The key inside men who see that things keep running smoothly are, first row: 
J. H. Ruddell, Bill Cochran, Omar C. Woods, Walter Schulmeyer, William 
Murphy, Frank Peters, Frank Calvin, Lee Pritchett; middie row: Maurice D. 
Fields, V. C. Helm, Joe Filcer, George Roesner, Robert Roe, J. P. Syers, Bob 


Hendrickson, Harold Kasserman, 


Walter 


Lindley, W. T. Ruddell, A. G. 


Ruddell, William E. Nees; back row: A. B. Tracy, J. L. Rich, Harold Ruddell, 
Phil Chambers, O. J. Steward, Mike Guthridge, James Sgroi, Fred Steinmeyer, 


Si Kramers, and Paul Baker. 





Central Rubber has an outside sales force of 25 men all of whom are pictured 
here except Bill White who was not present when the picture was taken. 


First row: 


Wilhite, Carl Richey; Middle row: 


L. K. Arford, June Hatton, Dean Malaska, Joe Edwards, Lloyd 
Bob Lindley, C. W. Schnicke, Milton 


Short, Bob Schuyler, Don Beisel, Al Ellig, E. J. Buchenberger, Lee Harper, 
Charlie Barrett and Jimmy Woods; Back row: Al Shepherd, Charlie Schnicke, 
Charlie Dabbs, Ray Kincaid, George Thompson, Frank Wilson, Jerry Sage 


and Ralph Morgan. 


trial. J. H. (Jim) Ruddell: Belting, 
Hose & Rubber, Wm. E. (Bill) Nees; 
Walter Schul- 
Charlie Barrett; 


Fluorescent Fixtures, 


meyer; Electrical. 


Transmission, Heating and Plumbing, 


Paul E. Baker; Cutting Tools, Frank 


Wilson; Grinding Wheels, S. D. (Si) 
Kramers; Equipment, A. B. (Art) 


Tracy; General Automotive and Parts, 


Warren T. Ruddell. 
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In addition to these major depart- 
ments, there are two expanded service 
departments. One of these is the equip- 
ment shop in the basement with. com- 


plete facilities for servicing and repair- 


ing air compressors, electrical tools. 
spray equipment. lift trucks, motor 
scooters and other mechanical items 


sold by the firm. The other service de- 


(Continued on page 134) 








We. 1425 XO Size 3” One of the most 
popular railroad locks ever made. Sturdy 
rust proof steel case with brass mechanism 
Features the patented key-actuated shackle 
ejection bar, which throws the shackle 
by direct key action against frost or batter 
bonds. These locks are usually furnished 
all alike to fit a standard key Locks are 
equipped with 10 inches of steel chain. 
Weight per dozen, 12 Ibs. Furnished 
without keys, order keys as needed 


HG Add this symbol for hot dipped gal- 
vanized finish. 


We. 12 OZ-XO Size 24%2"" Heavy bronze 
metal case and shackle combined with 
our standard bronze bolt and tumbler 
construction. With 10°’ chain. These locks 
are designed to be operated by any standard 
key. 10% Ibs. per dozen. Furnished without 
keys, order keys as needed 


We. 1441 Size 2%" A heavy-duty 
favorite for many years. Featuring a rust 
proof, steel case and heavy shackle, it 
contains the always dependable, all brass, 
secure lever mechanism. Two drilled barrel 
keys each. With key hole cover. Packed 4 
dozen to a box. Shipping weight, 10% 
Ibs. per dozen. These locks can be master 
keyed to your order 


Me. 1440 Same as No. 1441, but without 
chain. 


Wes. 1441 and 1440 can be master keyed 
on order 


Ne. 57 DC Size 2%". The rugged rust 
proof, steel case contains 5 heavy secure 
levers. All brass interior mechanism. Two 
drilled barrel, malleable steel keys and 
9 inches of chain come with each lock. 
They're packed one-half dozen to the box. 
Weight 7 Ibs. per dozen 


We. 57D Exactly same as above, but 
without chain 


We. 52 Same as 57D, except without 
key hole cover and with heavy flat 
steel keys. 


We. 52¢ Same as No. 52, but with 
9” chain. 


Wes. 57 DC, 57D, $2 and $2€ can be 
master keyed on order. 


The Slaymaker Pin Tumbler Padlocks 
We. 800 (Size 14"), and Ne. 900 (Size 
1%”), ate available in Master-Keyed sets 
for lockers and similar installations. 


Slaymaker We. 1600 (Size 2”) Pin Tumbler 
Key Retaining Padlock and Slaymaker 
We. K1S90 (Size 1%”) Disc Tumbler, 
Forged Bronze Padlock are ideally suited 
for industrial installations. 
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HELPFyL SALES HINT 
ON CASTERS 


,..a real PLUS 
in the Bassick line 


Bassick’s unique Position 
Lock offers you a real op- 
portunity to give a more 
complete, profitable service 
to 
... for it fills an important need on mobile equipment. 


your Caster customers 


All users of commercial or industrial casters are natural prospects 
for Bassick Position Locks because they go hand in hand with Bassick 
Casters. The casters move equipment smoothly . . . the Position Lock 
anchors it firmly at any desired spot . . . releases it easily and quickly 
at a touch of the toe. For materials handling or assembly line produc- 
tion systems the Bassick Position Lock offers a simple, positive, in- 
expensive method of holding units rigidly in a fixed position for un- 
lodding or working. 

Keep Bassick Position Locks in mind . . . promote them to every 
user of casters. Sizes for use with 4” to 8” casters. THE BASSICK 
COMPANY, Bridgeport 2, Conn. Division of Stewart-Warner Corpo- 
ration. Canadian Division: Stewart-Warner-Alemite Corporation, Ltd., 
Belleville, Ontario. 


Bassick 
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Making more kinds 
of Casters: °° 
Casters 


Making 
do more 
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acetylene. 








C. W. Farmer Organizes 
Welding Supplies, Inc. 


Welding Supplies. Inc., has been or- 


‘ganized by the C. W. Farmer Co., of 


Macon, Ga., as a manufacturing and 
distributing company for oxygen and 
Two plants have been con- 
and production — is 


structed oxygen 


scheduled to start in the near future, 





with acetylene delayed for a_ while 
because of the difficulties encountered 
in the delivery of machinery and equip- 
ment. 

The oxygen plant will have a capac- 
ity of 550,000 cu. ft. per month; the 
acetylene production is expected to 
reach 300,000 cu. ft. per month. The 
latter plant, by the way, will be one 
of the largest ever to be erected in the 
south. The plants are located at Fourth 
and Poplar Sts. 

Heretofore, the Farmer firm had been 
compelled to buy its oxygen in Savan- 
nah, its acetylene from Toccoa, in order 
to supply its customers; an average 
haul of approximately 350 miles. Un- 
der present production plans, the com- 
pany will be able to supply its own 
customers, and the surrounding com- 
munities as well, through established 
distributors. Estimated cost of plants 
and equipment, including cylinders, is 
about $150,000. 

The welding firm’s officers include: 
C, W. Farmer, president; L. H. Reavis, 
vice-president and general manager; 
J. H. Leigh, secretary and treasurer, 
and W. F. Thames and J. H. Hum- 


phreys, stockholders. 








The sales force of Miller & Stern 
Supply Co., San Francisco, line up 
for the cameraman at a recent an- 


nual get-together. Left to right 
they are R. L. Mann, sales man- 
ager; H. A. Powers, H. V. Tascher, 
H. E. Stout, salesmen; E. N. Stern, 
owner: A. O. Anderson, J. Clough, 
W. N. Miller, salesmen, and B. C. 
Mills, office manager. 


















IMPERIAL 
FITTING SERVICE CENTERS 


for Faster 
Sales and Service 


*% GLASS FRONT provides dramatic visi- 
bility! Calls the attention of your store 
customers to the completeness of your tube 
fitting line—and your ability to serve them. 
Every type and size of brass fitting, shut-off 
valve and drain cock is easy to see at a 
glance. 
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Simplifies stocking and order filling. Each 
part has its own plainly labeled, large in- 
dividual compartment with raising lid. s 
Numerical arrangement makes it easy for 
even the most inexperienced to fill orders 
quickly and accurately. Glass front permits 
quick visual checking of stock, 











Strongly built of steel, attractively finished Be 
in orange, black and white, these beautiful 
merchandisers will build your fitting busi- 
ness—make you tube fitting headquarters! 








5)"* x 75"* x 22"° 
PATENT 
atid gic No. 229-F. 224 compartments. Each 
wes compartment is plainly labeled to 
‘" show catalog number, size and illus- 
tration. Glass front makes every item 
visible. 





Here is another of the 
many fine Imperial mer- 
chandisers. Consists of 
3 steel shelf cabinets 
each having 21 drawers 
for stocking fittings 


“Sirens Ask for Catalog No. 350 


No. 231-F, 
112 compartments. 
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p THE IMPERIAL BRASS MFG. CO.” 

A 511 S$. Racine Ave., Chicago 7, lilinois 

n- 

, 

: IMPERIAL 

PIONEERS IN TUBE FITTINGS AND TUBE WORKING TOOLS 


Me 
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BOLTED ASSEMBLIES STAY 


permanently TIGHT 


BEALL helical SPRING WASHERS have “live action” 
and constantly exert tightening pressure over a long 
range. They compensate for ALL causes of looseness 
— including vibration, bolt stretch, rust, wear and 
breakdown of finish. 

IN STOCK in all Standard Sizes; Carbon Steel, Stain- 


less Steel, Everdur, Duronze and other metals. 


NATIONALLY ADVERTISED TO INDUSTRY 


BEALL TOOL DIVISION (Hubbard & Co.) 


130 Shamrock St., EAST ALTON, ILL. 
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Joe Walker, Buffalo Bolt Co., and 
Fred Scholl, Long Island Hard- 
ware Co., figure out the winners 
while J. 8B. Williams, Ames- 
Baldwin-Wyoming Co., and W. G. 
Knowles, Eaton Mfg. Co., look on 
at the Hardware Trade Association 
of New York golf tourney. 





"Ss. H. Waters, Wheeling Steel 


Corp., watches B. F. McCreary, 
Carroll McCreary Co., enter scores 
in the recent Hardware Trade 
Association of New York golf 
tourney. 





Earle Clapp, Yale & Towne hoist 
division; Edward W. Dugan, Thos. 
W. Kiley & Co., New York, and 
Jack Hansen, Hansen & Yorke 
Co., New York improve manufac- 
turer-distributor relations at the 
club. 

















SELF-LOCKING 





ooh 





COTTON LOOM 


What happens when the inaccessible fas- 
teners on the crankshaft assembly are 
loosened by the endless vibration built 
up by the distinct shock of the drive 
gears at pick and beat up? Mechanically, 
prestressed and positioned settings are 
changed, spilt-second, synchronized tim- 
ing is upset, and loose parts wear beyond 
repair. This means costly repairs and un- 
necessary down time. 

Production-wise, it means that uneven 
power delivery is causing such cloth de- 
fects as overshots, broken ends, pull-ins 
and mispicks. 

Here’s a suggestion to loom fixers. 
When repairs or adjustments make it 


The Red Elastic Collar protects prestressed 
or positioned settings against VIBRATION! 


necessary to remove an ordinary fas- 
tener, replace it with an ESNA Elastic 
Stop Nut. They’re immediately available 
from stock. 

ESNA Elastic Stop Nuts—with the 
self-locking, self-sealing and re-usable 
Red Elastic Collar—are easily adjusted 
or removed. They provide dependable 
protection against Vibration, Thread 
Corrosion, Thread Failure, and Liquid 
Seepage. ESNA engineers are now ready 
to study your fastener problems. Ad- 
dress: Elastic Stop Nut Corp. of Amer- 
ica, Union, N. J. Sales Engineers 


and Distributors are conveniently F NA 
located in many principal cities, 


TRADE MARK 


ELASTIC STOP NUTS 


INTERNAL ANCHOR x WING SPI INE CLINCH =f GANG CAP 
WRENCHING A> ws “4 to CHANNEL & 


PRODUCTS OF: ELASTIC STORE NUT CORPORATION OF AMERICA 
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AGAINST 


LOOSENING AND BREAKING 


' 
} 
i 


CRANKSHAFT ASSEMBLY 





LOOK FOR THE RED COLLAR 


THE SYMBOL OF SECURITY 


It is threadless and dependably 
elastic. Every bolt—regardless of 
commercial tolerances—impresses 
(does not cut) its full thread con- 
tact in the Red Elastic Collar to 
fully grip the bolt threads. In ad- 
dition, this threading action prop- 
erly seats the metal threads—and 
eliminates all axial play between 
the bolt and nut. 

All ESNA Elastic Stop Nuts—re- 
gardless of size or type—lock in 
position anywhere on a bolt or 
stud. Vibration, impact or stress re- 
versal cannot disturb prestressed 
or positioned settings. 











- 








* In ordering your supply of 


screw fastenings, always bear 
in mind the quality of your cus- 
tomers’ products. By stocking and 
selling Chicago Standard Screw 
Products, you supply your custom- 
ers with all the advantages of the 
highest quality fastenings. 
“Chicago” products are preci- 
sion-made irom the best materials, 
carefully tested and checked 
throughout production. To assure 
customer satisfaction through con- 
sistent, uniform perfection in fast- 
enings, order by quality . . . Order 
Chicago Standard Screw Products. 


These Fine Products are sold only 
thru Authorized Distributors 


1872 1947 


CMMEL UG 
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Socket Head Cap Screws 
Socket Set Screws 


Stripper Bolts 


Square Head Dog Point Set 
Screws 


Pipe Plugs 
Keys for “Safety Plus” 


Products 
. 


nolet 


Hexagon Head Cap Screws 


Square Head Cup Point Set 
Trews 


Headless Set Screws 

Fillister Head Cap Screws 

Flat Head Cap Screws 

Taper Pins 

Milled Studs 

Semi-Finished Hexagon 
Nuts 

Semi-Finished Hexagon 
Castellated Nuts 














New Packaging For 
Norton Co. Points 


One each of the Norton Company’s 
16 most popular sizes and shapes of 
mounted points are now packaged in a 
handy box-kit. Designated as the Norton 
#16 Mounted Point Assortment, the 
kit is particularly useful for tool and 
die makers who need a variety of shapes 
and sizes in a convenient container for 
use on the work-bench. 

Each point has its own individual 
location in the box, stamped with the 
number of the point to facilitate re- 
ordering. The points are made of fast. 
cool cutting 38 Alundum abrasive 
vitrified bonded and strongly cemented 
on steel spindles. 


Aro Opens 
Training School 


A technical school for training sales 
and service personnel of The Aro Equip- 
ment Corp. has been opened by the 
company at its general headquarters and 
plant at Bryan, Ohio. John Marquis is 
the instructor in charge, assisted by the 
executive personnel of the company. 

The school will train direct field rep- 
resentatives of the company and jobbers’ 
salesmen, with a program devoted to 
technical aspects of the company’s lines 
of lubricating equipment and air tools. 
The program includes lectures and in- 
struction in a typical classroom, as well 
as laboratory work where lubricating 
equipment and air tools are disassem- 
bled and tested. 


Hajoca Corp. 
Adds to Facilities 


The Hajoca Corp., of Philadelphia. 
Pa., distributors of plumbing, heating 
and industrial supplies, has received 
approval of the Office of the Housing 
Expediter for construction of an $84,000 
warehouse and office building in Jack- 
sonville, Fla. The new facilities will 
be located on East Bay St., between 
Florida Ave. and Lafayette St. 
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DISTRIBUTORS: 


INDUSTRY SPECIFIES 


BASS 


Replaceable Face Hammers 


Get your share of 
this lucrative market now ! 


THE BASA HAMMER with its resilient all purpose replaceable 
THE FAVORITE Basa face is booming in industry—and that’s not a joke, son. 
ee It’s a short cut to extra profits for you. Get your share now! 
Your customers are concentrating on better production 
methods, unfailing economical performance and higher effi- 
ciency. Healthy planning indeed...and Basa is being specified 
because it swings with the trend. 
Small wonder. Basa has proved time and again that it serves 
at least twice as long, that it leaves no marks, that it wears 





slowly and evenly right down to the hammer jaws and that 
it is rapidly replaced when the necessity arises. 


Want more particulars? Write today. 


GREENE, TWEED & CO.— NORTH WALES, PA. 


MORAN'S COUPLINGS ~ Mauufactincrs of 
The Dependable Round Belt Fastener \ 


There they are— pretty pictures 
that portray two sales winners for 
you. Only quality manufacture and 
wide acceptance can achieve such 
desirable perfection. But Favorite 
Reversible Ratchet Wrenches and 
Moran’s Couplings are not crea- 
tions for exhibit...They move fast 
for anyone handling them because 
industry needs them to do a better 
a Write now for particulars. 
They're winners you can cash in on 
—and further satisfy your industrial j j OREENE, TWEED & CO., North Wales, Pe. 
customers. GREENE, TWEED & CO., ¢ _iaggppeaasaatieaiae cmanmis 
North Wales, Pa. y NAME 
| TITLE 
| FIRM 
! ADDRESS 


; CITY 


——<— STATE 
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SA MNEE)- TOOL oF 


Reg. U.S. Pot OF 4 ' USES 


JACK OF ALL TRADES 
AND MASTER OF PLENTY 


It's quick, it's deft, it's conveniently 
small, yet the Handee Tool packs a terrific 
wallop! 

Handee is the original, single hand con- 
trolled, electrically driven tool—and it's 
the finest today. It can be used at the 
bench or carried right to the job. It 
reaches hard-to-get-at places on machin- 
ery, touches up perishable tools, grinds 
dies, chip breakers on broaches, re- 
moves burrs, etc. Runs at a cool 
25,000 r.p.m. AC or DC. 
Weighs 12 oz. 

Combined with its acces- 
sories and exclusive attach- 
ments, the Handee Tool per- 
forms more operations with 
greater accuracy than any 
other portable electric tool 


at any price. 


PRECISION ATTACHMENTS Fit 
Handee only. Offhand carving, rout- 
ing, shaping is exact as to depth of 
cut, accuracy of line. Indispensable to 
pattern shop. Set of 6, postpaid, $7.95. 


HANDEE KIT — Strong, compact steel 
carrying case holds the Handee Tool steel 
and a complete assortment of accessories. 
Postpaid, $27.50. Handee with 7 accessories 
only, $20.50. 


GRINDS, DRILLS, CUTS, SAWS, ROUTS, 
POLISHES, ENGRAVES, CARVES, SANDS, ETC. 


CHICAGO ACCESSORIES FIT ANY POWER TOOL 

























THE MOST COMPLETE LINE AVAILABLE 





OVER 


DISTRIBUTORS—This advertisement is appearing in leading industrial publica- 


500—ONE FOR EVERY JOB 


tions. Write for Catalog and Engineering Survey Forms helpful in solving your 
customers’ grinding problems. 


CHICAGO WHEEL & MFG. CO. 


1101 WEST MONROE STREET, DEPT. MB CHICAGO 7, ILLINOIS 
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4000 Attend 
Open House 
(Continued from page 126) 





partment is located on the fifth floor as 
a part of the belt manufacturing divi- 
sion where leather belting is produced 
from the tanned hides to the finished 
belts ready for installation on cus- 
tomers’ machines. Rubber transmission 
and conveyor belting is spliced and re- 
paired either in the fifth floor shop or 
out on the job with a complete line 
of portable electric belt vulcanizing 
The area served by 
the company’s various departments con- 
sists of all of central Indiana and a 
portion of Illinois, roughly the territory 
within an 80-miles radius of Indian- 


presses available. 


apolis. 

The company’s recent move from 118- 
120 South Meridian Street where it had 
been located since 1910, to 30 East 
Georgia Street has provided a modern, 
well-designed, seven-story building of 
reinforced concrete, 90 ft. wide by 190 
ft. deep. 

The other officers of the company, in 
addition to Mr. Almus G. Ruddell, and 
Mr. James H. Ruddell, are Warren. T. 
Ruddell, treasurer; and Frank M. 
Peters, secretary. Maurice D. Fields 
handles the company’s credit, and Fred 
L. Steinmeier is office manager. 





Keeping Stock 
On Wheels 


(Continued from page 93) 





Only the sample in the firm’s city sales 
room is priced, 

Dispersal of merchandise in the mod- 
fol- 
lows the usual pattern: heavier merchan- 


ern brick and concrete warehouse 
dise is stored on the first floor; smaller 
industrial lines are put on the second 
floor; light, bulky items are placed on 
the third floor. Naturally, the company 
makes every effort to put like items to- 
gether to facilitate order filling. 
Reversing the procedure, in filling 
orders, a regular schedule of intra-ware- 
house pick-ups from various depart- 


As the de- 


partments receive their copies of orders, 


ments has been worked out. 


orders are made up in wooden boxes of 
uniform size. When a department has 


completed its part of an order, the 
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WMleou Tne ca freecious — 
SPEED YOUR DIE MAKING 
SAVE MONEY TOO 





Write for New Booklet: 


COMPOSITE 
DIE SECTIONS 


Contains complete data on 
35 Standard Die Sections, 
from combinations of which 
thousands of die shapes can 
be made—also full informa- 
tion on Special Die Sections, 
and how to order. 


Get Your Copy — 
Write for it Coday. 


ADDRESS DEPT. MS-56 








W &D 567 





CC Composite Die Sections are 
| en available to your order. 
Shipment to your specifications can 
usually be made in five to ten days. 

On large dies or small for blank- 
ing, beading or trimming, these 
prefabricated die parts save steel, 
and a vast amount of time and 


trouble in the die shop. 


They are made of fine tool steel 
cutting edges in a selection of 
grades, electrically butt welded by 
a special process to non-hardenable 
mild steel bases. Accurate tempera- 
ture control assures uniformity of 


behavior in heat treatment. 


Further information is available 
from any Allegheny Ludlum field 
representative, or write us direct 
for engineering data (see details 


at left). 





ALLEGHENY 
LUDLUM 


STEEL CORPORATION 


Forging and Casting Division 
Detroit 20, Michigan 
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YES—BLESSED WAS THE 


SHORTAGE which proved belts SUPERIOR! 
PRODUCTION RECORDS PROVE Wicchigan tbrasive Belts 


with Backstand Idlers will 
more than merely DUPLICATE 
90% of the work you now do 
with set-up wheels! Belts will 
do it with 


QUALITY! SPEED! ECONOMY! 
Here’s Why: 


1. Grain changes, when neces- 
sary, made four times faster... 

2. Inventory of wheels, glue, 
cement and various grains 
eliminated... 

3. Number of grain sizes re- 
quired per job reduced... 

4. Specialized skill for gluing 
up wheels eliminated... 

5. Messing with glue, cement 
and odors removed from 
your shop to ours... 

6. Quality of work improved 
with less operator fatigue, 
greater speed... 

7. Idlers as well as belts, are in 
ample supply... 

Write immediately for new bul- 

letins describing Michigan 

Abrasive Belts and Michigan Lapping Belt polishing of electric irons 

Compounds. Our General Catalog before plating. (Dust Collector 

Price List on our complete line of conduit removed for clarity.) 

abrasives is yours for the asking. Dealers 

will be especially interested in the details et Rs 

of our sales plan. i taeare ie 











Manufacturers of COATED ABRASIVES and LAPPING COMPOUNDS 
1111 Bellevue Street Detroit 7, Michigan 
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checked-off order form is placed on top 
of the merchandise in the box. 

Using a three-tiered truck, a ware- 
house man calls regularly at each de- 
partment, picks up the boxes and deliv- 
ers the three level truck to the shipping 
room. There the various boxes are mar- 
ried-up (one order may call for items 
from more than one department). Then 
each married-up order is checked. The 
merchandise is laid out on a long 
counter, each order being divided from 
others by separators. Necessary wrap- 
ping is done and then the order is 
cleared. The outgoing merchandise is 
loaded onto four-post trucks which are 
pushed out to the loading platform to 
await loading on trucks which will make 
the deliveries. 

Though the merchandise has been on 
wheels virtually all the time it has been 
in motion, officials of the firm are far 
from satisfied with their present set up. 
In addition to the powered fork truck 
which will be bought in the near future, 
officials are seeking to persuade sup- 
pliers to ship merchandise on _ pallets. 
Such a step, of course, would greatly 
simplify unloading problems for when 
a truck pulled up to deliver merchandise 
all that would be necessary would be to 
use a hydraulic lift truck to tow the 
pallet into place for opening. checking 
and layout on the special tables. 





Ample Stock 
Plus Surveys 


(Continued from page 95) 





for seeing that customers’ orders are 
filled to exact requirements. Mr. Mil- 
ligan, who has been with the firm 25 
years, is proud of his department and 
is always seeking new ways of doing a 
job better. He is now working on a 
design for a reel rack to save time in 
measuring lengths. 

Mr. Almand says that one of the best 
methods for a salesman to cultivate cus- 
tomers and be of maximum service is 
to keep an eye on new plants being 
established, to survey requirements and 
advise on best sizes, quality and types. 
Keep a record of every machine in the 
plant, as well as belt uses, Mr. Almand 
advises, and give the customer a copy 
of the survey report which carries a 
complete description, the type, style, 
size and stock number of every belt in 
the plant. Such a report enables the 
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CONSERVING POWER FOR! 


STENT J-M POLICY 


Johns-Manville 
Packings 
DUSTRY SINCE 157 








Almost every én 


ee Y 


7] Monday thry Fri 
d 
CBS. 6 


You're “‘on the air’’ as an authorized 


Johns-Manville Packing Distributor! 


Five nights weekly, Bill Henry and the News... most 
popular news program on the air... brings the Johns- 
Manville name to radio’s largest weekly audience. 
Frequent announcements on packing, similar to the 
one shown above, are a regular part of this program. 


In addition, you’re backed by a “‘double-barrel” 
magazine campaign that features both you and the 
Johns-Manville packings you sell. You get direct 
mail pieces, other sales helps, and an attractive sign 
to identify you as the distributor your customers 
have heard and read so much about. 


All this is a part of J-M’s consistent policy to pro- 
vide “The right kind of backing to help wns any 
you sell packing.” For details, write Johns- 3 M 
Manville, Box 290, New York 16, N. Y. Bote: 
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if you use 











send for this Book 


THis New 28-pacE Book tells what you need to 
know about sling chains in general— Acco REc- 
ISTERED SLING CHAINS in particular. For exam- 
ple, on page 3 you'll find 7 points you should 
consider when ordering sling chains. The rest of 
the book gives you complete information that 
will help you select the right sling chain for 
your particular needs. 

Send to Bridgeport, Conn., 
for your copy of this new book- 
let. Ask for DH-1124-D. 





MEMBER 
THE NATIONAL SAFETY COUNCIL 


: co York, Pa., Chicago, Denver, Detroit, Los Angeles, New York, Philadelphia, 
Pittsburgh, Portland, Son Francisco, Bridgeport, Conn. 


AMERICAN CHAIN DIVISION 


—— AMERICAN CHAIN & CABLE 
bred ie In Business for Your Safety 
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customer to reorder without having to 
obtain the information from the plant 
superintendent. 

This same procedure applies to all 
the company’s industrial customers, 
and the same service is given. 

Joe W. Webster, southeastern sales 
representative of New York Belting & 
Packing Co., helps conduct the indus- 
trial surveys with Beck & Gregg. His 
independent surveys also are made 
available to the company. He works 
closely with Beck & Gregg’s seven city 
salesmen, and his services are available 
to other outside salesmen who travel 
the country areas. 

Mr. Almand says to build up sales 
by giving the customer the maximum of 
service. Keep a record of customer 
needs and know the condition of his 
belting so as to advise replacement and 
repairs before a production shutdown is 
caused by a broken belt. 





Know the 
Answers 


to quiz on page 104 





ANSWERS: 

1. (c) make possible closer tolerances 
in work dimensions. Smoother finishes 
can be achieved by other methods. 


2. (a) the speed of the wheel and (b) 
the speed of the work. 


3. (c) type of lubricant is a minor con- 
sidération, provided the machinist 
doesn’t use pure gin, internally. 


4. He was knocked unconscious. The 
nut crawled off the shaft, the wheel 
spun after it and hit him in the head. 


5. True. 


6. (c) loss in cutting efficiency.. Noth- 
ing is gained by low speed grinding of 
this type. 

7. (b) internal. The cylinder grinder 
can be adapted to the job but the in- 
ternal grinder was made expressly for 
that kind of work. 


8. The plain cylinder grinder normally 
is used for general production work; 
the universal grinder for a wide range 
of toolroom work and special jobs. 


9. The dry bearings heated the spindle, 
expanded the bushing, and cracked the 
wheel. 

10. (b) employs a running lubricant 
over the work. 
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CLE*FORGE “2. DRILLS 


TRADE MARK REG. U.S. PAT. OFF. 


fOr PRECISION DRILLING With CLE-FORGE High Speed Drills you get 


smooth, accurate holes at maximum speed with 
the least amount of “down” time. They are both 
at PRODUCTION SPEEDS _ (eorgedand milled, thereby incorporating into one 
tool both the toughness of the forged type and the 
accuracy of the milled type. For more than a 
quarter of a century CLE-FORGE High Speed 


Te L Drills have earned a reputation for producing 
Your ‘ Nat y <> more holes per grind. 
pisT#BuTOR 


“CLEVELAND 2 
DISTRIBUTORS EVERYWHERE 
ARE READY TO SERVE YOU 


irk, 
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BUDA Mode! 25-B-10 
low-type “Two-Speed” 
Hydraulic Jack. One of 
6 models, with heights 
(closed) of from 8” to 
28”, and lifts ranging 
from 4” to 22”. High 
and lowtypes both 
available in capacities 
of 25 and 50 tons. 












THIS BUDA JACK \S THE ONLY 
THING POWERFUL ENOUGH ‘To GET 
HIM UP IN THE MORNING./ 


BUDA Ball 
Bearing Journal 
Jacks, available 
in capacities 
of 15, 25, 35 
and 50 tons. 


15468 Commercial Avenue 
HARVEY (Chicago Suburb) ILLINOIS 


Looks like Jake is a pretty sound 
sleeper .. . but Maw’s got the right 
idea—nothing quite like a BUDA 
“Two-Speed” Hydraulic Jack for 
versatility and ease of lifting . . . the 
simple, positive hydraulic action in 
these Jacks does all the actual lifting. 
BUDA “Two-Speed” Hydraulics 

are available in high and .low models, 
in capacities of 25 and 50 tons. 

By simple control of lever bar, fast 
and slow speeds are obtained. 

Write for the illustrated catalog 
showing the complete line of BUDA 
Quality Jacks for every requirement. 













BUDA Standard 
Speed Jacks, for 
extra heavy-duty 
lifting jobs. 
Capacities of 15, 
25, 35, 50 and 
75 tons. 


BUDA Model 
2215-SB Auto- 
matic Lowering 
“All Purpose” 
Jack. Capacity 
15 tons. Hinged 
base, 5-foot 
chain. 








BUDA 
“CHORE BOY” 
... builtin 4 
and 1 ton capacities. 
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11. (a) locating and squaring up from 
the O. D. (b) locating from the O. D. 
and squaring up with the back face. 


12. (b) one-half the wheel diameter or 
larger. 


13. Belt driven or direct motor driven. 


14. (b) a finish grind. Rough grinds 
may run between .003 and .007 of an 
inch. 


15. Wear on the wheel is increased; 
lateral traverse is slowed; wheels must 
be “trued up” with greater frequency. 


16. His wheel wasn’t faced true and 
parallel with the axis of the spindle. 


17. His wheels will wear away too fast, 
inflating his replacement bill. 


18. In both horizontal and vertical de- 
signs, with both reciprocating and ro- 
tary tables. 


19. The horizontal grinder. 
20. Face-grinding machines. 


21. Receives the drill and guides the 
drill lip across the side of the wheel 
with the proper angle and swing motion. 


22. True. 


23. By the lap of the wheel cutting twice 
on the same portion of surface. 


24. No. Differences in color depend on 
the different colors of bond used in the 
mixture. The color is also affected some 
by kiln conditions. 


25. (a) long and curly. Chips that are 
spherical indicate excessive heat was 
generated in the grinding operation, 
and the 
metal was probably injured. A wheel 
that will cut without heat should be 
substituted. 


more power was necessary, 























“Miss Dwilp consented to come along 
to answer any technical questions you 
may have about our lines." 


























WRIGHT 
ELECTRIC HOIST 








e Here’s the first heavy-duty elec- 
tric hoist in the light-duty field. 
Rugged. Powerful. Fast. Safe. 
Efficient. A streamlined package 
of power in capacities of 250 lbs. 
to 2000 lbs.—redesigned through- 


out to take over material handling 





problems where minutes mean 
money. Write us at York for descrip- 
tive folder. Just ask for DH-1250. 


York, Pa., Chicago, Denver, Los Angeles, San Francisco, Portland, New York, Bridgeport, Conn. 


WRIGHT MANUFACTURING DIVISION 
AMERICAN CHAIN & CABLE 


In Business for Your Safety 
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... the line that has won 
acceptance by sheer merit 


PEG. us. OAT 
Seventy years of service to industry is behind the Jackson line. 
Every item bearing the Jackson name has been time-tested for 


ruggedness, dependability and all-round suitability for the purpose 
intended. 


Jackson Distributors are in a strategic position in handling the 
Jackson line because they have the advantages of completeness, 
ruggedness, utility and economy to offer their customers. Thus 
they can adequately meet all requirements. 


Jackson Distributors have everything needed for building a profit- 
able repeat business with the Jackson line. 


Est 1876 


JACKSON MANUFACTURING CO. 
HARRISBURG, PA. 






MILL SUPPLIES © AUGUST, 1947 

















Fred M. Burton and son A. G. 
Burton, of the Burton Saw & Sup- 
ply Co. 


Father And Son 
In Business Together 
The Burton Saw & Supply Co., of 


Eugene Ore., is owned and operated in a 
full partnership by Fred M. Burton and 
his son A. G. Burton. The elder Mr. 
Burton is 79, has been in the saw busi- 
ness for 55 years. and was the origi- 
nator of the Burton Saw Co, of Van- 
couver B. C. which was sold to Sim- 
onds. Later he was connected with R. 
Hoe & Co., until he established the 
present distributor firm in 1929, 

A. G. Burton, a graduate of the Uni- 
versity of Oregon, joined his father 
at the time the company was estab- 
lished. Though the concern handles a 
general line of industrial supplies, their 
specialty is loggers’ and saw mill equip- 
ment, lumbering being the principal 
industry in the Eugene territory. 


Vascaloy-Ramet 
Increase Representation 


H. B. Clark, general manager of The 
Vascaloy-Ramet Corp. North Chicago, 
Ill., manufacturers of VR carbide and 
Tantung tools, announces increased 
sales and service representation in the 
following areas: B. J. Naden to Cleve- 
land; J. M. Kinney to Toledo; Frank 
Scheffler to Kansas City; and Dean R. 
Cline to the Chicago area. 


Electric Tool Adds 
New Salesmen 


Two new salesmen have been added 
to the roster at the Electric Tool & 
Supply Co., Los Angeles: Howard Lang- 
hans, who is a specialist on hoists and 
cranes, and Jack Bedard, formerly in 
national sales work. Mr. Bedard will 
serve Los Angeles west end territory. 

















































UNBEATABL 


on the TOUGHEST SANDING JOBS 
= this SMOOTH Combination 








SIOUX RESIN BOND Abrasive Discs 


Cut faster with less effort. They're flexible, 
tough, long lasting, non-loading, give maxi- 
mum cutting action and remain cool. It’s the ideal disc for any 
and all sanding operations. 


Ball-bearing construction, heat treated 
alloy steel gears, permanent lubrication. 
Cyclone fan for increased ventilation and 
patented tool spindle lock for changing discs. 3 Models: 
No. 1250—9"’ High Speed Heavy Duty; No. 1267—7" 
High Speed Heavy Duty and No. 1265—7" Special. 
























No. 1267 SIOUX Heavy Duty Sand- 
er (illustrated) No load speed 4250 

R. P.M. Universal motor operates on 
A.C. or D.C. Overall length 15’’—weight 
13% lbs. A very popular model. 






Sold only through authorized SIOUX distributors 


N 
STANDARD THE ce iL. WORLD OVER 
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Whale EVERY BRAN 


CH PIPE 
OUTLET A SALES OPPORTUNITY 





me 


@ Regardless of how the branch pipe is to be attached — 
butt-welded, socket-welded or threaded—there is a sales 
opportunity for WeldOlet Fittings. 


These unique fittings are designed expressly for making 
branch pipe outlets. It is only necessary to cut a hole in the 
run pipe, weld the fitting securely in position over the hole and 
then attach the branch pipe. 


In addition to simplifying the job of making branch pipe out- 
lets, WeldOlet Fittings provide full pipe strength at the joint 
and improve flow conditions. 


With features like these, you can readily see how easy these 
fittings are to sell. Write today for the new WeldOlet Catalog 
and distribution policy. With WeldOlet Fittings in your line, 
you'll be able to increase your welding fitting sales volume. 


Forged Fittings Division 
BONNEY FORGE & TOOL WORKS ° 645 N. Meadow St., Allentown, Pa. 
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T- THREADED OUJLET- 
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Paul Robinet 


Paul Robinet 
Named By Farris 


Paul Robinet has been appointed 
sales manager of the Farris Engineering 
Corp., Palisades Park, N. J., manufac- 
turers of safety and relief valves. He 
will be in charge of formulating sales 
and promotional policies throughout the 
U. S. for the company. 

Mr. Robinet, a mechanical engineer- 
ing graduate of the University of South- 
ern California, was formerly with the 
Consolidate-Ashcroft-Hancock division 
of Manning, Maxwell and Moore, Inc. 


Mining Safety Device 
Acquires Edelblute 


The entire business of Edelblute Mfg. 
Co., ,Reynoldsville, Pa., has been pur- 
chased by Mining Safety Device Co., of 
Bowerston, Ohio, according to G. W. 
Merritt, general manager of the latter 
concern. T. H. Edelblute, former 
owner of the Edelblute Co., is now 
affliated with Mining Safety Device in 
an advisory capacity. 

The merger will in no way affect 
Edelblute’s “Anchor” products, which 
include car and locomotive rerailers 
and puller jacks. Hereafter they will 
be made and sold by Mining Safety 
Device Co. at Bowerston, along with 
their own line of box car door openers 
and mine car control equipment. 


Daly Travels 
Logging Camps 


John Daly has been appointed sales- 
man by the P. J. Hanns Co., of 
Eugene, Ore., mill supplies distributors. 
Mr. Daly will travel through the log- 
ging camps and lumber mills of south 
central Oregon. 














Gladyce M. Parmeley, secretary 
and assistant treasurer of W. C. Du 
Comb Co., Inc., Detroit, notes re- 
cent stock supply changes in com- 
pany’s permanent inventory record. 





Austin To 
Assist Bigelow 


Marion D. Austin has been appointed 
assistant to Lester D. Bigelow in the 
Chicago office to aid in supervision of 
the field organization of the Hewitt 
Rubber division, Hewitt-Robins, Inc. 
Mr. Austin, a graduate of the Univer- 
sity of Colorado, has spent 13 years in 
industrial rubber goods sales, the last 
three serving as a district manager in 
Indianapolis. Prior to that he worked 
out of Chicago as assistant manager on 
industrial rubber products. 

The Hewitt-Robins company also 
announced recently that Maltese Cross 
conveyor and elevator belting again is 
in production after being withheld from 
manufacture during the war because of 
government restrictions. The belting 
is offered in straight-ply, stepped-ply 
and shock-pad construction, and in a 
special construction suitable for han- 
dling hot materials. 








G. A. Burkhardt, (left), of Cleve- 
land Twist Drill Co., gets a kick 
out of the story told by E. J. 
Andress, manager of _ industrial 
supplies for Baldwin-Hall Co., 
Syracuse, N. Y. 











FORGE AND TOOL WORKS 


Bonney’s national advertising 
is. aimed at building sales 
and profits for jobbers and 
distributors of Bonney Tools. 


Cash in on this recognition by 
showing and talking Bonney 


Tools. 





ALLENTOWN + PENNSYLVANIA 
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MORE THAN 


THE LAKESIDE PRESS 


h. R. Donnelley & Sons Company 


350 EAST TWENTY-SECOND STREET - CHICAGO 16 
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Stuart E. Sinclair 


Sinclair Becomes 
Chief Metallurgist 


The Greenfield Tap and Die Corp., 
of Greenfield, Mass., has appointed 
Stuart E. Sinclair as chief metallurgist. 
His headquarters will be at the com- 
pany’s metallurgical laboratory in 
Greenfield. 

Mr. Sinclair was connected for a num- 
ber of years with the National Bureau 
of Standards as research metallurgist, 
with the Vanadium Corp. of America, 
and with the Geometric Tool Co. as 
metallurgist. He held the latter posi- 
tion until his appointment as chief 
metallurgist for all Greenfield plants, 
including the Geometric Tool Co. 


New Price Policy 
For Parker Co. 


* A new pricing policy on its fittings has 
been announced by The Parker Ap- 
pliance Company, Cleveland, Ohio. The 
change introduces quantity discounts on 
all of the company’s industrial lines of 
flared and flareless fittings for joining 
tubing. The new pricing arrangement 
replaces a previous flat pricing practice. 

The change will mean some reduction 
in price on many of the fittings, brass, 
steel, stainless steel, and aluminum, 
manufactured by the company, and is 
said to provide a simpler, sounder basis 
for dealing with the many machinery 
and equipment manufacturers who are 
its customers. 


Audre Joins 
Brand Tool 


Peter Audre has been appointed sales 
manager of the Brand Tool & Supply 
Co., Los Angeles. Mr. Audre was for- 
merly salesman for Machinery Sales 
Co., Los Angeles. 
























a 
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COMPLETE SELECTION... 


Whether your customers call for a small length of 1/32" diameter 
jack chain or many feet of 1-1/2"' dredge chain for heavy working loads 
. ++ you can accurately and profitably fill all orders when you handle 


McKay Engineered Chain. 









© Twist Link Coil Chain 
® Victor Breast Chains 


® McK-Allloy Chain* 
® Hi-test Chain* 








® Steel Loading Chain* 


® Passing Link Chain 











QUALITY CONTROLLED... 


® Proof Coil Chain* ® Sash Chain 
om ee te : aia You can be sure McKay Engineered Chain is always good, always 
— Shovel ” © Hesness Chelan dependable. From basic raw materials through every operation— 
Hoisting Chains* © Tie-Out Chains forming, welding, twisting, testing, inspecting, polishing or any other 
i o i . . . . 
7 Chain aie * required operations—each step is carried out by competent craftsmen 
® Victor Pattern © Wagon Chains using the most modern manufacturing equipment and methods. 
Coil Chain ® Breast Chains 


® Ohio Pattern Cow Ties 


® Sling Chains* 

















© Pump Chains ® Anchor Chain* 

® Log Chains* © Trace Cheins* MORE SALES... QUICKER wahidins 

© Well Chain ® Repair Links 

© Chain Hooks © Feed Chains Check the profit advantages of McKay Engineered Chain for agricul- 
® Stage Trace Chains © Heel Chains i i i i ; 

i an A : —o tural, automotive, industrial and marine uses. It’s easy to recommend 


*These cheins are always proof-tested 







the right chain for every job from McKay’s complete line of iron, steel 
and alloy chains. You sell more chain and pull more repeat business 
from satisfied customers when you handle McKay Engineered Chain. 









WELDING 


441 McKAY BUILDING - PITTSBURGH 22, PA. 


ELECTRODES 





COMMERCIAL CHAINS TIRE CHAINS 
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UMP NOTES by DEMIN 


Condensation Return Units 


The NEW top-quality line of Deming Condensation Return Units and Boiler Feed 
Pumps offers excellent sales opportunities for Deming Distributors. Practically all 
owners of steam boilers or steam operated machinery are your prospects. 






The units illustrated are a few of the various types in the complete line which offers 
wide selectivity within the range up to 100 pounds per square inch discharge pres- 
sures with a maximum of 40,000 square feet of radiation. 


Send for the new 24-page BULLETIN No. CR-1 which clearly illustrates and describes 
all units and includes Master Selection Tables, typical illustrations and specifications. 





UNITS WITH CENTRIFUGAL JET PUMPS 


ay oy for <= geod pressures than can be met 
by the standard centrifugal pumps. Practically 
proof i indi Operating speeds 


t vapor b g 
are 3500 RPM only. 


UNITS WITH CENTRIFUGAL PUMPS 
These units operate at 1750 RPM on low pres- 
sures and at 3500 RPM for higher pressures. 
Standard Deming Centrifugal Pumps used in 
these units provide trouble free service. 











UNITS WITH kKECIPROCATING PUMPS 
For conditions where discharge pressures may 
change but constant capacity is desired. Operate 
at 1750 RPM. Can handle water at higher tem- 
peratures with less submergence than any other 
types. 


THE DEMING COMPANY * 190 BROADWAY * SALEM, OHIO 


DEMING 


INDUSTRIAL PUMPS 
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UNITS WITH TURBO-FLO PUMPS 
Designed for 1750 RPM operation, relatively 
high pressures and small to medium capacit 
requirements, these units are equipped wit 
Deming TURBO-FLO pumps. 

















Stock details at M. J. Kelly Sup- 
ply Co., Syracuse, N. Y. are han- 
died by Francis O’Hara, with the 
company five years and ambitious 
to become a salesman. 





Remodeling Program 
At Eugene Mill Supply 


Eugene Mill Supply Co.. Eugene, 
Ore., has begun a complete remodeling 
program of its present quarters which 
will change the whole floor arrangement, 
relocate offices and the city counter, 
and provide a large display area. 

F. L. Hardisty, in announcing the 
company’s remodeling program, said he 
had gone through the special feature 
section “Layout and Display”, which ap- 
peared in the May Issue of Mill Sup- 
plies. One result, he said, is that under 
the new plan the company will gain 
1500 sq. ft. of space hitherto unused. 








For “his achievements as a re- 
search physicist in the realm of 
illumination,” Matthew Luckiesh, 
(above) of the General Electric 
Company, has been awarded the an- 
nual Gold Medal of the IIluminat- 
ing Engineering Society. Mr. Luck- 
iesh was recently honored, also, 
by the U. S. Navy and the Uni- 
versity of lowa, where he received 
his M. S. degree in 1910. 











This hose gives pneumatic tools the air 


There’s a lot of force exerted when compressed 
air surges through a hose—as in pneumatic tool 
operations, for example. 


For such service, you'll find rugged, long-lasting 
Hewitt Air Hose ‘giving the air’ to pneumatic 
tools and other types of equipment in steel mills, 
shipyards, metal-working plants and other in- 
dustrial operations. 


You see, this sturdy hose has an extremely tough 
cover that provides maximum protection against 
abrasion and impact. And it’s highly resistant 
to sun-checking and weathering, too! 


The strong carcass of Hewitt Air Hose is 
built of multiple braids of high-tensile tightly 
twisted cord bonded with skillfully blended 
rubber compounds. This assures high burst- 
resistance, and long service life. 


=e HEWITT RUBBER 


DIVISION 
HEWITT-ROBINS INCORPORATED 


INDUSTRIAL HOSE + BELTING + PACKING 


More than that, its flexibility and nonkinking 
characteristics make it especially easy to handle. 


Monarch brand is recommended where hot oil 
conditions are especially severe. Conservo brand 
is available for general service where moderate 
amounts of oil are encountered. 


So specify Hewitt Air Hose for your operations. 
Phone the Hewitt distributor listed in the classified 
section of your telephone directory. Or write to 
Hewitt Rubber Division, 240 Kensington Ave., 
Buffalo 5, N. Y. 


You can depend on your 

industrial supply specialist 

He’s always ready to serve you. And he knows 
your job... your operations . . . your problems. 
Call on him at any time for advice. He’ll recom- 
mend the exact Hewitt product especially designed 
to help improve the efficiency of your operations. 


Hewitt Air Hose 
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most powerful 
















backed by 
powerful. sales 








LOOK at this—an improved product... 
promoted by an extensive advertising 
and selling program .. . big demand... 
prompt delivery ... good profit margin 
—a “ground floor” opportunity for in- 
creased business. 


Here’s Where YOU Come in 


Every phase of this Ideal campaign is 
based on a policy of selling exclusively 
through wholesalers. Advertising, follow- 
ups, and factory co-operation are all 
planned to help the wholesaler’s sales- 
men get more orders. 


Sales-Making Features 


The Ideal Cleaner offers outstanding ad- 
vantages that your customers will readily 
recognize— versatility . . . lighter weight 
... perfect balance ... greater power. 
Write for New Bulletin BB-647 on In- 
dustrial Cleaners. 
IDEAL INDUSTRIES, Inc. 
Successor to Ideal Commutator Dresser Co. 
1000 Park Avenue Sycamore, Illinois 


DEAL) 


@ VACUUMS 

@ SPRAYS 

@ DRIES 
Extra Profits \\ 


on Attachments 


Blower nozzle, stand- j 
ard. Attachments for 


vacuum cleaning, 
spraying and drying 
\, are extra. } 
NO Sa =, 


HEAVY DUTY 


1% H.P. continuous-duty motor; 
comp te unit ighs only 142 
2. 


MEDIUM DUTY 


% H.P. cortinuous-duty motor; 
total weight, 94 lbs. 


I exons | 








wn Se, 
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C. A. Griffin 


Griffin, Strong 
Named by Lorenz 


C. A. Griffin was recently promoted 
to the position of general sales manager 
for the Lorenz Co., Klamath Falls, Ore.. 
distributor of wholesale hardware and 
allied lines, and J. C. Strong was made 
resident salesman with offices in Alturas, 
Calif. 

Mr. Griffin will supervise all sales ac- 
tivities and sales promotions for both the 
Klamath Falls plant and the Medford 
Branch. Mr. Strong, who for the past 
two years covered a portion of Klamath 
Falls and the immediately surrounding 
area, will cover a portion of south cen- 
tral Oregon and northern California, 
from the Nevada line to Burney, Calif. 


Thomson-Diggs Co. 
Names Seven Men 


Seven men, all company trained, 
were recently appointed to represent 
‘tthe Thomson-Diggs Co., of Sacramento, 
Calif. Harlan Clare will serve the 
Visalia territory; Allan Ford the Su- 
sansville area; Royce Gorman the Chico 
district; Clarence Geist will travel in 
Eureka; Clarence Quadro in Sacra- 
mento and Robert Vaux will serve 
Fresno, all in California. George Lar- 
kin goes out of the state to Ely, Nevada. 


Veterans 
Come Home 


All of the twelve servicemen who left 
Cameron & Barkley, mill supply dis- 
tributors at Jacksonville, Fla., after the 
outbreak of hostilities’ are now back 
with the company. Not only that, ten 
new employees have been taken on since 
V-J Day, bringing the grand total to 
51, including eight outside and ten 
inside salesman. 

Recent additions to the sales staff at 
Cameron & Barkley include Tom Horne, 
Hugh Kimbell and Dave McLean. 














_UMI | 


The right Tool serves like an extra hand. In 
shop and factory maintenance, on tough jobs 
in tight places, the proper ‘lool can save the 
day for your customers—make work go 
faster, easier, safer. That’s why New Britain 
packs so much utility into its amazing Sets: 


These Hand Tool assortments were matched 


Ulery 


Matched for Utility—Unmatched for Quality P 
HAND TOOL SETS 


by Mew Brilsin | 


by professional mechanics! New Britain offers 
a choice of more than 50 carefully selected 
Hand Tool Sets with variety in size and type 
to meet every need—precisely! Ask about the 
proven profits when you sell the New Britain 
Line! The New Britain Machine Co., New 


Britain, Conn. 


GREATER STRENGTH - BETTER FIT HANDMOOM 
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~ YOU GET 


More Sales Promotion 


Most Popular Product 


A Complete Line 


immediate Delivery 


Practical Packaging 


Steady Repeats 


Good Profit Margin 


WE FE Me TH TE HE Oe 





1000 Park Ave., Sycamore, Ill. 





John F. Lindsey 





Here’s a distributor deal that’s alive with 
possibilities—live market . . . live sales 
program ... and a live organization to 
back you up! It's the Ideal set-up for more 
sales and bigger profits on Live Centers. 


8 MILLION LATHES are new or replacement 
prospects. Thousands are now using Ideal 
Live Centers— proof of acceptance and 
promise of steady repeat business. 


TIMELY ADVERTISING in leading trade 
papers and direct mail, plus the assistance 
of Ideal field representatives, will help you , 
turn live leads into quick sales at a good 
profit. 

STOCK DELIVERY of Ideal Live Centers as- 
sures rapid turn-over on a complete line of 
sizes for every requirement—all neatly 
packaged for easy handling and shipment. 





Get complete information on Ideal Live 
Centers—how they cut costs and speed __ 
production—how the story is being told Lee Clement 
to production executives, superinten- 

dents, foremen, and purchasing agents Wysong & Miles Co. 


everywhere—and how you can cash in. | Is Veteran-Staffed 


Write now! 
The first problem encountered by 


Sold through ; | Ernest C. Remmey, vice-president and 
America’s Leading Wholesalers sales manager of the Wysong & Miles 


Mill Supply Co., Greensboro, N. C., 
more than a year ago, was the man- 
power shortage. During the war, his 


IDEAL INDUSTRIES, ine. brother, Richard C. Remmey, Jr.. car- 


Successor to Ideal Commutator Dresser Co. | ried on as general manager. 
Returning veterans, however, solved 
the problem and now Wysong & Miles 
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is veteran-staffed with former G.I.’s pre- 
paring for careers as industrial supply 
salesmen. The three veterans are: John 
Fred Lindsey, who spent 38 months in 
the Army after having been graduated 
from Rankin High School; J. P. Gup- 
ton, who was 19 months in the Army 
and who also had experience as a 
steamfitter at the Oak Ridge atomic 
energy plant, and Lee Clement, who 
had been in the Navy for five years. 


Raynham Rivet Co. 


Acquires Nelson 
a a ee Hop aboard the Star Bandwagon. Others are. They're going for those 
, : ; extra profits that naturally follow when pushing an extra big line... 

of Raynham, Mass., has taken over the the complete Star line. The Star line has a blade for every job a hack saw 
former Nelson Rivet Co.’s plant and or band saw can do. You'll tie up customers’ future blade business, too. 
equipment and will specialize in the They'll find Star blades packed with extras... extra smoothness, 
manufacture of small rivets, particu- extra speed, and extra long, economical cutting life . .. on whatever 
larly Tinner’s Tinned Rivets. The Nel- they cut, metals, plastics or other non-metallics . . . the cuttingest blades 
son company, of Taunton, Mass., for they ever saw! + You'll agree with other Star suppliers: 
many years a manufacturer of small “For extra profits — it’s Star's complete line.” 
iron rivets, are no longer in business. 

The Raynham company appointed 
Surpless, Dunn & Co., 74 Murray St., 
N. Y. 7, and 34 North Clinton St., Chi- 
cago 6, national sales representatives. 


Champion Names 
John W. Romig 


John W. Romig has been appointed 
assistant general manager covering 
sales, engineering and manufacturing ——— 
activities of the Champion Lamp Works, | \ mor  & aan: PR oe: 
Lynn, Mass. Prior to his present con- | R WIGM GREED «sn mam ons we eo eumenn 
nection, Mr. Romig was sales manager PEED 
of the technical products division of 
Corning Glass Works, Corning, N. Y. 

He is a graduate mechanical engi- 
neer, University of Illinois, and _ his 
previous business experience includes 
engineering, glass manufacturing and, 
during the war, regulation and liason 
work with the government 


CLEMSON 


CLEMSON BROS., Inc., Middletown, N.Y. 
Sold only through Wokhers of Aand and power hack sow blades 
recognized distributors ones, matt tuning Aas hea 


John W. Romig 
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TO OUR DISTRIBUTORS 


This advertisement is one of a 
series being run in publications 


reaching more than 100,000 file 
users each month 


including 
your own customers and prospects. 





users report AMERICAN SWISS 
hae SS 


Swiss-pattern files save as much 
LL — 


as 30h of filing costs on intricate 











or accurate filing jobs. 











Tool and die makers and machinists do faster, better filing 
with these precision tools because of their clean, sharp, 
accurately cut teeth, their long filing surface, their uniform 
hardness, and the wide range of selection that assures the 
right file for every job. 


Buy From Our Authorized Distributor 
American Swiss File & Tool Co., Elizabeth 1, N. J. 


ASK FOR THEM 


WWOUCiNI 


BY NAME 


WIhS Kt 





SWISS PATTERN FILES 
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Distributors’ 
Vigilance 


(Continued from page 87) 





sions are not made on this report alone. 
Once credit is extended by the credit 
department, it is the department’s re- 
sponsibility to collect. Percival Steel 
officials think there might be an ex- 
ception to such a policy where a sales- 
man is located in a distant territory 
and is made to assume credit and sales 
responsibilities. However, Percival Steel 
does not make this exception in the 
case of its own salesmen. 

The list of C.O.D. accounts at the 
Chamberlain Co., Los Angeles, is now 
longer than at any time in the history 
of the firm, according to Gordon F. 
Sondraker, vice-president. In normal 
times, Chamberlain’s credit manager 
spent about a half a day a week calling 
on overdue accounts but now he is out 
about half of his entire working time. 

Chamberlain Co., Mr. Sondraker 
said, classifies its overdue accounts into 
two categories. One is the normally 
well-managed business with production 
tie-ups. Unable to deliver his goods, the 
customer cannot collect to pay the dis- 
tributor. The usual 
finance the customer until he can over- 
come the bottlenecks. The other type 
is the concern, sometimes well estab- 
lished and perhaps quite large, which 


decision is to 


is easy-going and somewhat slipshod in 
business methods. Or it may be a small 
concern with inadequate capitalization 
and concerns of this type are placed 
immediately on a C.O.D. basis. 


Low Credit Losses 


Credit losses at Chamberlain Co. are 
normally low, an_ insignificant 
fraction of one percent annually, and 
these are written off at the end of the 
year. Nevertheless, the policy has been 
to set aside each year 10 percent of 
accounts receivable to cover doubtful 
collections. Salesmen are not affected 
by credit losses, retaining their com- 
missions regardless of credit losses. 
However, all salesmen are paid bonuses, 
over and above commissions, based on 
net profits of the company. If the net 
profit is cut down by credit losses, it 


very 


reduces the bonus. 
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CLEVELAN | The Cleveland Cap Sorew Company 
7p Lully 
FASTENERS i 


MADE BY THE ORIGINATORS OF THE KAUFMAN PROCESS FOR GREATER STRENGTH AND ACCURACY 


2917 EAST 79TH STREET © CLEVELAND 4, OHIO 


Warehouses: Chicago and Philadelphia 
Ask your Jobber for Cleveland Fasteners 3 | 
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Sales from VICTOR Belting are unlimited because 
there’s no question of acceptance no matter what 
industry you approach. VICTOR Belting has a 
name for unequalled performance .. . a name for 
efficiency and economy in elevating, conveying, and 
in power transmission that’s industry-wide. 

Yes, VICTOR Belting sells easily to most any type 
of industry—and there’s a type of VICTOR Belting 
preferred for any type of service. Backed by 
VICTOR, you’re handling America’s most 
complete textile belting line! 

Replacement business, repeat business are all 
yours, too. Once VICTOR Belting is used, it’s 
superiority is so obvious that users insist on 
VICTOR throughout from then on. Write for full 
details on the VICTOR Belting line—the line 
that pulls business toward you—today. 


THESE INDUSTRIES USE BELTING « SELL THEM VICTOR 
GRAIN & FEED - BOTTLING - PACKAGING 
CANNING - STONE PRODUCTS - BRICK & CLAY 
DAIRY PRODUCTS - CONFECTIONERY - BAKING 
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J. A. St. Clair, 
Atkins Sales Engineer 


John Alonzo St. Clair, sales engineer 
for E. C. Atkins & Co., Indianapolis, 
Ind., died on May 15th. Mr. St. Clair 
had been with the Atkins company in 
several important capacities since 1901, 
and the past several years was actively 
engaged as industrial and mill saw sales 
engineer. 

During the recent war he received 
national recognition in the form of the 
Achievement Award for his contribution 
to improve war production in several 
fields of ordnance. 

Mr. St. Clair is survived by his widow, 
three brothers and two sisters. 


Arthur B. Betz, 
Cleveland Industrialist 


The long, active career of Arthur B. 
Betz, Cleveland industrialist, was ended 
by his death May 29th at his home in 
Shaker Heights, Ohio. Mr. Betz, was 
in his 55th year in the steel warehouse 
business and had just completed 15 
years as owner and director of S.A.E. 
Steels, dealers in alloys and carbon 
bars. 

A native of Canton, O., he journeyed 
to Cleveland to become connected with 
Bassett & Presley, a steel warehouse 
and brokerage firm. When this company 
was sold, Mr. Betz organized and headed 
the Betz-Pierce Co., also a steel ware- 
house and brokerage concern, and there 
he remained until 1923 when he sold out 
his interest. Recently he organized Su- 
persteels, Inc., and Federal Gears, Inc. 

















Disston Flexible Back, Metal Cutting Band a 
are made in all standard widths from 4%" to 1"— 

a coils or joined ready for immediate use. Sizes 4" pm 
¥4" are supplied in 100-foot coils, packed in the handy 
Disston Cifety Reel. 


IN PUBLICATIONS 
READ BY YOUR 
CUSTOMERS 


This advertisement, with 
Your sawing operation may be different, but whatever it is there is a Disston saw that will do it 
better, faster and at less cost. If you cut big timbers, you will be particularly interested in the adaptations will be seen 
? 


DISSTON CHAIN SAW by your customers in the 


with Mercury Gasoline Engine 


August 25th issue of News- 
week, the August 15th issue 
of Modern Industry and the 


With a Disston Chain Saw you can cut through heavy timbers—hard or soft woods—in but a Rs! August issues of Mill and 
fraction of the time it takes with a cross-cut saw. It is sturdily built and can be taken anywhere, e 


for it is self-contained. Cuts in almost every tion, for it can be adjusted to 90 d h Bi ; i 
or left and 180 degrees ioe inverted bucking. os eonmudias vsnkioan i 2 Factory, and Purchasing. 


Supplied in 6 lengths: 24 to 84 inches. 11 h.p. Mercury Gasoline Engine; positive type, multiple 


Vis hot te Ee eae fan; aircraft type magneto; fuel filter; air ead HENRY DISSTON & SONS, INC. 


Disston Chain Saw—Pneumatic: fi hed in 3% and 5 h.p.; 2 and 3 foot I Jiat 

ae. Was atten ong ic: furnis' in nd 5 h.p.; 2 an oot capacities. Immediate 823 Tacony, Philadelphia 35 Pa., U.S.A. 
Branches: Boston, Chicago, Detroit, Memphis, New 
Orleans, Seattle, Portland, Ore., San Francisco, Van- 
couver, B.C. Canadian Factory: Toronto. Australian 
Factory: Sydney, N.S.W. 
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ROUT TOOL COSTS cuces 
case's 3-PLY THREAT 


Their known ability to meet the occasional 
*‘crisis jobs”’ is the best possible proof that they 
will whip tool costs on day-by-day routine ma- 
chining—Celfor Tools. 





Here is triple threat with a vengeance: a 
complete line of three great tools—Celfor Twist 
Drills; Celfor Reamers and Celfor Carbide 
Cutting Tools; each possessing those three in- 
gredients vital to victory— 


e Clark’s priceless 44-year experience 


e Clark’s engineering tradition of leadership 
in developing better tools 


e Clark’s enviable reputation for painstak- 
ing workmanship 


Send for the Celfor Catalog with its great Engineering 
Data Section—28 pages of concentrated usefulness. 


CELFOR TOOLS 


Division of CLARK EQUIPMENT COMPANY 
BUCHANAN. MICHIGAN 
OTHER PLANTS—BATTLE CREEK, JACKSON, BERRIEN SPRINGS, MICHIGAN 





Products of CLARK ¢ TRANSMISSIONS ¢ ELECTRIC STEEL CASTINGS 
AXLES FOR TRUCKS AND BUSES ¢ AXLE HOUSINGS « BLIND RIVETS 
INDUSTRIAL TRUCKS AND TRACTORS e HIGH-SPEED DRILLS AND REAMERS 
METAL SPOKE WHEELS e GEARS AND FORGINGS « RAILWAY TRUCKS 





Prices on CLARK products will not be advanced in excess of increased costs. 
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Reinhold von Kokeritz 
Durabla Co. Head 


Reinhold G. von Kokeritz, 81 founder 
and president of the Durabla Mfg. Co., 
114 Liberty St., and Canadian Durabla, 
Ltd., Toronto, manufacturers of engi- 
neering equipment, died at his home in 
Arrochar, S. I. 

Mr. von Kokeritz was born in Oslo, 
where he obtained B.A., B.S. and Ph.D. 
degrees at the University of Christiania. 
He came to this country in 1893 and set- 
tled in Arrochar two years later. 

Surviving are his wife, a son, three 
daughters, and a sister. 


C. F. Prentiss, 
Thomson-Diggs Official 


C. F. Prentiss, president of the Thom- 
son-Diggs Co., Sacramento, Calif., died 
at the age of 85. 

Mr. Prentiss had been in the hard- 
ware business for 56 years 46 of which 
he had served with the Thomson-Diggs 
Co. He was on the point of retiring from 
active participation in the company’s 
activities when he passed away. 


John Rich, 
Standard Supply Co. 


John Rich, general manager and 
buyer of industrial supplies for the 
Standard Supply Co., Chicago, died 
suddenly of a heart attack on May 20th. 

Mr. Rich was formerly associated with 
Crerar, Adams & Co., Chicago. He had 
Been with the Standard Supply Co. for 
the last seven years. 


John T. Swanson, 
American Saw & Mfg. Co. 


John T. Swanson, president of the 
American Saw & Mfg. Co., Springfield, 
Mass., died on Wednesday, May 7th. 


J. Carroll Kennedy, 
Valve Co. Executive 


J. Carroll Kennedy, vice-president of 
the Kennedy Valve Mfg. Co., of Elmira, 
New York, died on June 23. Mr. Ken- 
nedy was a son of the late Daniel 
Kennedy, who founded the firm in 
Brooklyn, N. Y., in 1878. 

He was graduated from Rensselaer 
Polytechnic Institute and had been the 
firm’s vice-president in charge of man- 
ufacturing for more than 20 years, 

Mr. Kennedy leaves a widow, his 
mother, a brother and three sisters. 

















To prevent damage and 
danger from overheated 
compressed air... 


BaG AFTERCOOLERS 


For processes where compressed air is used, a B & G Aftercooler is the sure 
way to protect against possible explosions and against oil and water dam- 
age to material and tools. é 

This safety device both coo/s and dries the air before it enters the pipe lines. 
To omit it is a standing invitation to equipment damage and personal injury. 

B & G Aftercoolers are of the highly efficient “air tube” design (the air 
passes through the tubes and the cooling water around them), effecting more 
efficient use of the cooling surface and reducing pressure drop. More com- 
pact units and smaller cooling water requirements are results of this design. 

These units have steel shells, giving greater strength against both pres- 
sure and rough handling. Their field of application is large and they can be 
easily sold with a satisfactory profit. 





Cross-section of B& G 
Aftercooler shows air 
tube construction and 
baffling for more effi- 
cient use of cooling 
water. ¢ 





B&G SERIES OC-1 HEAT EXCHANGER 
For heat exchange between liquids, this B & G 
unit has a wide range of applications. Sturdy, 
compact, easily cleaned. 





8 & G CENTRIFUGAL PUMPS 


Available with semi-open or enclosed impellers 
—motors flexible coupled or integral with 
pump. 








Send for descriptive 
literature 


and terms 
Dept. AD-35 
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Hydre-Fic PRODUCTS 


BELL & GOSSETT COMPANY 


Morton Grove, Ill. 
# Reg. U.S. Pat. Of. 


159 





HEIN-WERNER HYDRAULIC JACKS PROVIDE 





UP TO 100 TONS 


Industrial plants have found many time and labor-saving 
uses for Hein-Werner Hydraulic Jacks. For mainte- 
nance work, reconversion work or production line 
operations, these hydraulic jacks are great for pressing 
gears, pinions or bushings—or for helping shift heavy 
machinery, move heavy stock, or other load-lifting 
operations up to 100 tons. Every Hein-Werner Jack is 
tested at 14 times its rated capacity. 

Let an H-W Hydraulic Jack prove its ability to handle 
any number of tough jobs in your customer’s plant. Once 
they’ve tried one they’ll order more. Made in models 

of 114, 3, 5, 8, 12, 20, 30, 50 and 100 
toms capacity. 


Write us for details 





HEIN-WERNER CORPORATION - Waukesha, Wis. 
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Otto Frindt, 
Chicago Manufacturer 


Otto Frindt, properietor of the Kaalot 
Mfg. Co., Chicago, died on June 7th. 
Mr. Frindt founded the company in 
1912, manufacturing file handles, buck- 
skin fiber mallets and soldering copper 
handles. 

His son, Harvey Frindt, will continue 
to carry on the business. 











eral manager, Utilities Supply Co., 
Los Angeles, checks a point on “In- 
ventory Control” in the March is- 
sue of MILL SUPPLIES. 





4 
Institute Issues 
Compressed Air Handbook 


“Compressed Air Handbook,” a con- 
venient manual for users of com- 


7 . . . 
pressed air equipment, has just been 


published by the Compressed Air and 
Gas Institute. Issued in five independ- 
ently bound chapters, the new Hand- 
book describes the ways in which com- 
pressed air is being applied to serve 
man, to simplify his tasks and reduce 
the amount of effort he must expend on 
them. 

Chapter One is an account of the 
many uses of compressed air in our 
everyday work. Of particular interest 
are the photographs, profusely scattered 
throughout the text, which demonstrate 
the fields where compressors are used 
extensively, from agriculture through 
woolen mills. All compressed air and 
gas applications, of course, are not men- 
tioned, but the operating principles of 
those that are listed will suggest how to 
adapt them to uses in allied fields. 

Chapter Two discusses briefly repre- 
sentative types of compressor installa- 
tions. Again no attempt is made for a 











& 


WILLIAMS C CLAMPS 


aad 


There's a Williams “C” Clamp 
for every industrial require- 
ment... heavy, medium and 
light duty, or welding service. 
All are drop-forged and heat- 


treated... your guarantee of 


strength, dependability and 
long life. Williams “C” Clamps 
are sold by leading Industrial 
Distributors everywhere. 


J. H. WILLIAMS & CO. 
BUFFALO 7, N.Y. 
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The evidence points toward a bad tee. Maybe the leak 
is due to a sand hole or a cold check or a thin wall. 
Anyway, the repair is going to be a heck of a job. And 
who'll pay for the work? 

Such things don’t happen with “K”’ fittings. They’re 
precision-cast, precision-machined, minutely inspected. 

By selling “K” fittings to the trade, suppliers gain the 
good-will of their customers. 








CATALOG ON REQUEST 


HERE’S THE ‘‘K"’ LINE: 


@ Standard and Extra Heavy @ Standard and Extra Heavy 
Cast-Iron Screwed Fittings Companion Flanges 


@ Standard Flanged Cast Fittings @ Drainage Fittings 


PRECISION FITTINGS 


KUHNS BROTHERS CO. 


DAYTON 1, OHIO 


COMBINED MARKET FACILITIES at Malleable 
Iron Fittings Company, Branford, Conn., and 
Kuhns Bros, Co., Dayton, Ohio. 
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complete catalog of the many types of 
equipment made by each manufacturer, 
but sufficient helpful data is included to 
suggest how the reader may come by 
the required information. 

The third chapter, titled “Air Oper- 
ated Portable Tools and Rock Drills,” 
deals chiefly with explanations of 
various air tools, definitions, classifica- 
tions, information on tool applications 
and technical data; the whole well- 
illustrated with clear indoor and out- 
door shots of air operated tools at work. 

Chapter Four, “Engineering the 
Compressor Installation for Maximum 
Efficiency”, contains practical sugges- 
tions and data on the selection, installa- 
tion, operation and care of the com- 
pressed air plant. Various types of 
compressors and vacuum pumps are 
discussed, as well as compressor acces- 
sories. Much helpful information is 
included for the prospective or actual 
user of compressed air power. 

The fifth and concluding chapter of 
the new Handbook defines and illus- 
trates some common terms employed in 
the field under the general title, “Com- 
pressed Air Engineering Data and Test 
Procedure.” The chapter is really a 
kind of dictionary, except that where a 
term or subject may need clarification, 
such as term No. 125, “Actual Com- 
pressor Capacity,” the authors pause to 
give the reader the two forms of the 
approximate formula for calculating the 
actual quantity of air discharged 
through the nozzle; an explanation that 
runs to a full page. The latter half of 
the chapter includes a series of 31 
tables which describe how to compute 
air pressure losses due to friction, alti- 
tude and other causes. 











Vern Klaver, one of six veterans 
working with Schaberg- Dietrich 
Hardware Co., Lansing, Mich., fills 
an order for high speed drills in 
the truck worked up by Walter 
Dietrich, assistant sales manager. 














































stock records. 


Clip C oupon for Veelos catalog. The 


edition is limited but there’s a copy for you. 


HIS fact-packed catalog describes in detail 

14 distinct advantages of Veelos, the link 
V-belt. It shows Veelos in action on drives in 
a wide variety of industries. You will find easy- 
to-read instructions, applications, installations, 
engineering data. Send coupon for the book 
that will bring many benefits to your plant. 


MANHEIM MANUFACTURING & BELTING CO. 
608 MANBEL ST., MANHEIM, PA. 
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ve Belt Inventories Ended 


Four reels of Veelos re 
sizes of endless V-Belts. 
only trifling storage space.. 








r Less to Install 


de end- 

; oupled, me mies 

re quickly une tion saving 

bes om alled. installa sf installing 


Costs Fa 














run as hig 


place up to = endless belts. 


Veelos takes up 
. simplifies 








, == 14 Important Advantages (Page 2) 


fommmmen Four Reels replace up to 316 
Sizes of Endless V-Belts (Page 3) 


=ammenm Two Types Cover All Drive Re- 
quirements (Page 5) 


gemenm Special Applications (Page 5) 
mame Construction (Page 6) 
mame How to Measure (Pages 7 and 9) 


emame How to Couple and Uncouple 
(Page 8) 


a! eee ee How to Install (Page 9) 


ame Engineering Data: Selection and 
Length Tables, HP Ratings, etc. 
(Pages 10 and 11) 


Mw ma installation Photos of Veelos at 
Work in a Wide Variety of In- 
dustries (Pages 12 to 24) 





— 
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) MANHEIM MANUFACTURING & BELTING CO. 
608 MANBEL ST., MANHEIM, PA. 


Please send without obligation a 
copy of your new Veelos catalog. 


[ee a oe Title 


Company 


Address 


Veelos— Known as Veelinx outside the United States. 
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A. Leonard Mackey 


Cameron & Barkley 
Names Mackey 


A. Leonard Mackey has been pro- 
moted to the position of manager of the 
Charleston, S. C. branch of The Cam- 
eron & Berkley Co., industrial supplies 
distributors at Tampa, Fla. 

Mr. Mackey. who became associated 
with the company in November, 1933, 
has served in capacities from inventory 
control to department manager. 


| Congdon & Carpenter 
| Adds To Facilities 


The erection of a sizeable addition to 


| its present structure has been begun 
by the Congdon & Carpenter Co., dis- 


tributors located at 405 Promenade St., 

*Providence, R. I., according to an an- 
nouncement by G. M. Congdon, presi- 
dent. 

Established in 1790, the company has 
served New England industry with iron 
and steel products through six Ameri- 
can wars and the current building pro- 
gram follows its historic pattern of post- 
war expansion. 








Gene Gardulski, with Waterston’s, 
Detroit, checks on carborundum 
mounted wheels with the aid of 
the display board he built this year. 














You Get a Tougher Saw Blade 





with Teeth that Stay Sharp Longer 








-+- when You Get 


SIMONE Ss » 


NARROW BAND SAWS. 


Made from Special Simonds Steel 


Special steel from Simonds’ electric steel mills gives greater tough- 
ness to stand high cutting speeds. Rounded gullets distribute strains 
and resist breaking of blades. Special tooth-set keeps saw sharp 
and in service longer between filings. And when ordered welded, 
Simonds Narrow Bands are electrically butt-welded so the joint is as 
strong as the rest of the saw. 

These exclusive Simonds advantages mean bottom Band Saw costs 
on any job in any type of woodworking plant. Order Simonds 
Narrow Bands from your dealer, or from the nearest Simonds office. 
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SAW AND STEEL CO 


FITCHBURG, MASS. 


Other Divisions of SIMONDS SAW AND STEEL CO. 
making Quality Products for Industry 


furnace Steels 


27, Mass.; 1 


w: Eighth St., Los Angeles 14, Ca 


Sc., San Fra 
Portland 4 
Washington. 
St., Montr 





“BRANCH OFFICES: 1350 Columbia F 


27 S. Green St., we or 


cisco $, Calif; 311 S. wi 

Ore.; 31 W. Trent Ave., Sp k: 
Canadian Factory: $93 

ai 30, Que. 








SHELDON 


TRB S-56 PRECISION LATHE 





It Pays to Sell What they Want 


Today’s machine tool buyers are looking for, (1st) 
production capacity per dollar, (2nd) greater precision 
—tolerances are closer, (3rd) more convenience. 


Sheldon TRB-S56 Precision Lathes exactly meet these 
demands. (1st) They have sufficient capacity to handle 
the great bulk of lathe work—11}” swing, 12” hole thru 
spindle, 1” collet capacity, 35” between centers. (2nd) 
Spindle bearings are “Zero Precision” Taper Roller 
Bearings—can work to the very closest tolerances, will 


hold its extreme accuracy. (3rd) Comes with 4-speed 
V-belt underneath drive—has quick change gears, power 


cross feed and all standard quality features . . . is of the 
new lighter, faster, handier and less expensive type 
precision machine tools, in such great demand today, 
for tool rooms, small part and second-operation produc- 
tion and general maintenance work. 


Write for catalog showing Sheldon Precision Lathes, 
and Sheldon-Vernon Milling Machines and Shapers. 


SHELDON MACHINE CO. Inc. 


Manufacturers of Sheldon Precision Lathes * Milling Machines © Shapers 
4232 N. KNOX AVENUE « CHICAGO 41, ILLINOIS, U.S.A. 
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L. E. Knapp is nearing the quarter- 
century mark of service with A. V. 
Wiggins & Co., mostly as sales- 
man, 





29th Year 
For Lewis Co. 


The Lewis Supply Co. of Memphis, 
Tenn., celebrating its 29th successful 
year in the distribution of mill sup- 
taken advertisements in 
Tennessee newspapers to acknowl- 
edge the anniversary greetings sent by 
the firm’s many well-wishers. T. Wal- 
ker Lewis is president of the company, 
which specializes in mill and steam 
supplies, machinery and hardware. 


plies, has 


Seaman Acquires 
Youse Co. Assets 


S. A. Seaman, distributor of mill 
supplies. has acquired the assets of the 
mill supply division of E. S. Youse Co.. 
Inc. The acquisition does not involve 
in any way the Youse Co.’s activities in 
the automotive supply field. 

Hermann C. Heins will continue with 
the Seaman Co. in his present capacity 
as manager, and no changes in person- 
nel are contemplated. 








Wellman C. Daniels, owner of Belt- 
Rope Supply Co., Syracuse, N. Y. 
believes the need for creative sell- 
ing is growing daily. 




















For Longest and Best Seevice... 


UPSON-WALTON 
LAYRITE (PREFORMED) ROPE 


HEREVER installation 
and maintenance costs are 
high (and that is practically 
everywhere) U-W Layrite wire 
rope can help lower them. And 
in almost every case where 
wire rope is used, Layrite will do a better job. 


For rotary drilling lines...mining machine ropes...all 
kinds of earthmoving and excavating machinery...grab 
buckets, shaft hoists, cargo falls—the instances where 
Layrite does a better job are as broad as all industry. 


Because every single strand in a U-W Layrite rope 
is preformed to the shape it will take in the rope before 
it ever comes in contact with another strand, Layrite 
is a-permanent rope; it’s been constructed to hold its 
shape until the wires themselves wear out; it is safer 
and easier to handle . . . consequently it saves valuable 
time on the job in installation and saves expensive 
maintenance where shorter-lived rope would require 
re-rigging. 

For best service on any job, specify U-W Layrite Pre- 
formed, Perfection Grad. 


All Upson-Walton Products Available 
Through Your Local Upson-Walton Distributor 


Established 1871 


Copyright 1946—The Upson- Walton Company 


THE UPSON-WALTON COMPANY 


Manufacturers of Wire Rope. Wire Rope Fittings, Tackle Slocks 


MAIN OFFICES AND FACTORY: CLEVELAND 13, OHIO 


737 W. Van Buren Street 
Chicago 7 


114 Broad Street 
New York 4 


241 Oliver Building 


Pittsburgh 22 
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WORK GLOVES 
ror PLUS protection 


PROTECTION — HOOD Work Gloves protect 
vital hands against salt-water, slime, abrasion, 
acids, alkalies, chemicals, corrosives, solvents, 
stains and other irritants. 


DEXTERITY — Because of special curvature to fit 
natural hand-contours, dexterity is assured. 


LONG LIFE —Superior vulcanization makes them still-usable when others are worn out. 
Gauntlet Model is reinforced at thumb-crotch for extra wear. 


COMFORT —AIl HOOD Work Gloves are lined with fleecy cotton flannel for added 
comfort. Keep hands safe, clean and dry. 


TWO TYPES—HOOD WORK GLOVES are available in two types: “Gauntlet” and 
“ Knitwrist”. Specify “ Knitwrist” for hand-protection, “Gauntlet” for hand and lower 
arm protection. Order HOOD WORK GLOVES now. Since 1934, America’s SAFETY- 
PLUS Glove. 


HOOD RUBBER CO., WATERTOWN, MASS. 
A Division of the B. F. Goodrich Company 


-Heeb— 
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FOR STRENGTH 
APPEARANCE 
ECONOMY 


Mac.its Offer 
a 6o i 
of heat-treated, ao 


Screws for th 
of holding-do., toughest kind 


NN 


WH 


AMMOND COMPANY 


3 OHIO 


Srronc. Cartiste eH 


MAC-IT PARTS COMPANY tawcaster. ra 
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Cc. L. Mason 


Mason Succeeds 
C. F. Prentiss 


C. L. Mason, formerly general man- 
ager of the Thomson-Diggs Co., Sacra- 
mento, Calif., was elected president of 
the company at a recent meeting to 
succeed C. F. Prentiss who died on May 
20. Mr. Mason will retain the office 
of general manager. 


Bronx Hardware & Supply 
Promotes Abby Best 


Abby Best, formerly in the telephone 


| order sales division of the Bronx Hard- 


ware & Supply Co., Inc.. mill supply 
distributors located in New York City, 
has been promoted to outside salesman. 

Mr. Best, a former student of me- 
chanical engineering and }usiness ad- 
ministration at C.C.N.Y. and a First 
Army Ground 
background 
He has 


Lieutenant in the U. 5. 
Forces, has an extensive 
in all the mill supply field. 
been with Bronx Hardware for the last 


year-and-a-half. 








Ed Morgan, of Industrial Suppliers, 
Inc., LaGrange, Ga., demonstrates 
a new soldering iron to a customer. 
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THE NATION’S PIPE BUYERS 


Every month Spang ads reach the nation’s 
pipe buyers. It tells them about the advantages 
of Spang CW Pipe. Urges them to contact 
distributors who handle this popular Spang 
product. 


By reaching important buying influences a 
continuous demand is being built for Spang 









SPANG - CHALFANT 


CW Pipe. A demand that will build for your 
future and ours. 


Spang CW Pipe distributors can be sure that 
Spang will continue its efforts to build a strong 
market for its products and to maintain the 
high quality that has marked them for over 100 
years. That way both of us can make progress. 


This is one of a series 
of Spang ads which are 
appearing regularly in: 
Domestic Engineering, Mill 
and Factory, Heating, Pip- 
ing and Air Conditioning 
and Factory Management 
and Maintenance. Copies 
are available on request. 





DIVISION OF THE NATIONAL SUPPLY COMPANY 
EXECUTIVE OFFICES: PITTSBURGH, PA. 


District Sales Offices: Atlanta; Boston; Chicago; Denver; Detroit; Houston; Los Angeles; 


New York; Philadelphia; Pittsburgh; St. Louis; San Francisco; Tulsa 
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S rantey TOOLS, always produc. 
tion’s favorites for hurrying along a 
job, prove their earning power on 
factory cost sheets—and in your 
profit column. Here are two that 


are typical: 


Stanley Ball Pein Hammer — No. 310 — 
16 oz.-Octagon pattern-forged, pol- 
ished head—high grade steel, super- 
heat-treated — polished hickory 
handle securely wedged by “Ever- 
tite” process. Wide choice of sizes. 





Stanley Cold Chisel — No. 990 — Quar- 
ter octagon pattern —chrome vana- 
dium alloy steel, drop forged and 
tempered by special process to pro- 
duce a tough cutting edge. Sizes to 


match every requirement. 


Efficient and durable Stanley Tools add satisfaction to every 
sale—and add to your list of repeat customers in industry. 


STANLEY TOOLS, 146 Elm Street, New Britain, Connecticut. 


STANLEY 


Trade Mark 


THE TOOL BOX OF THE WORLD 
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That is a prize package being held 
by Richard Remmy, Jr., general 
manager of Wysong & Miles Mill 
Supply Co., Greensboro, N. C. 
Wrenches are still in big demand. 


Heller Heads 
Link-Belt Office 


C. R. (“Pete”) Heller, has been 
named Washington representative in 
charge of the newly re-established sales 
office of the Link-Belt Co. to be located 
at 11th and “H” Sts.. N. W. Washington 
1, D. C. Mr. Heller’s duties will be 
confined to work with Foreign Purchas- 
ing Commissions and with governmental 
and Armed Service bureaus, located in 
Washington. Industrial sales in the Dis- 
trict of Columbia will continue to be 
handled by the company’s office in Bal- 





timore. 

Mr. Heller was Chief of the Material 
Handling Equipment branch of the Gen- 
eral Industrial Equipment division of 
“the WPB. Later he became director 
of the Equipment division of the CPA, 
in charge of farm machinery, automo- 
tive, construction machinery, — ship- 
building, service equipment, general 
industrial 


equipment, transportation 


equipment, utilities, and machine tools. 








The latest wrinkle in telephone 
holders enables Harold Stilson, gen- 
eral manager, buyer and treasurer 
of Wm. F. McGraw & Co., Detroit, 
to use both hands for checking 
catalogs and papers. 
























In Davey 
Mobile Machine 
Shops... 

Round Hoists 
are Standard 
Equipment 

» «for maximum 
safety, speed and 
service... 


Outstanding among postwar mechanical 
developments is the Mobile Machine Shop, 
manufactured by the Davey Compressor Co., 
Kent, Ohio. 


The shop assembly contains all of the 
equipment ordinarily found only in large 
central repair and maintenance depots. Its 
truck mounting is made possible through 
employment of the Davey Heavy-Duty Power 
Take-off. Inserted in the truck’s drive shaft, 
this take-off transmits power of the truck 
engine to the operation of an air compressor, 
welding generator and power generator. It 
eliminates the need for separate engines— 
saves 75% of the space ordinarily required 
for the mounting of power equipment. 

Mobile Machine Shops were originally 
produced for overseas use as replacements 
for war-destroyed plant facilities. Today they 
are being widely employed by contractors, 
utilities, oil companies, mines, railroads, 


highway departments .. . saneue 










room and paint shop. 





Throughout the Davey plant at Kent, Ohio, 
Round Hoists are used to speed production . . . 
assembly lines, in the testing department, receiving 
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A Y3-ton Round Auto-Bloc Hoist is 
included in Mobile Machine Shop equip- 
ment. “We selected Auto-Blocs because 
they are unequalled for heavy-duty, high 
speed, safe lifting,” says Paul H. Davey, 
Mobile Machine Shop designer and 
Davey Compressor Company president. 
(Round All Steel Winches are also used 
in the Davey Machine Shop.) 


ROUND AUTO-BLOC 


a 
Since DRY Meune 1869 
t ° e 
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DAVID ROUND & SON 
Cleveland 5, Ohio 


A iat ies: The Cleveland Chain & Mfg. Co., 
Cleveland 3. Ohio > The Bridgeport Chain & Mfg Co., 
Bridgeport 1, Conn, + Seattle Chain & Mfg. Co., Seattle 
8, Washington + Round California Chain Corp., Ltd., 
So. San Francisco and Los Angeles 54, California ¢ 
Woodhouse Chain Works, Trenton 7, New Jersey. 
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ON THIS JOB, 25 cents would be the 
labor cost to replace a single stripped 
or broken bolt. A**TORKFLASH"’ measures 
the pull, eliminates stripping, creates 
sensible savings! A FLASH OF LIGHT 
tells the operator when to stop pulling. 


bs \ 


SELL WRENCHES THAT TELL WHEN TO STOP PULLING! 
VY Maintain Compression V Prevent Distortion 
V Prevent Gasket Blow-outs V Prevent Breakage of Parts 
VY Prevent Breakage of Bolts V Preserve Threads 
V Eliminate Leakage of Fuel, Power, Gases and Liquids 
( “arerateee on the many time and cost-saving advantages 
created by Blackhawk Torque Wrenches. Point out to 
your customers the expense of replacing stripped and broken 
bolts — and how Blackhawk Torque Wrenches can cut this 
cost. And when you’re talking Blackhawk Wrenches be sure 
to emphasize that only Blackhawk gives industry this exclusive 











Remember Blackhawk has a range of Torque Wrenches 

with sizes for measuring up to 1,000 foot-pounds. Also, 

Blackhawk makes the sockets, extensions and ratchet 
adaptors for use with these instruments. 












combination of time and cost saving features in wrenches... 
sturdy, thin socket walls for close-quarter work — clean, hot- 
broached sockets for long life and less nut wear — patented 
thumb-release LOCK-ON for safety — all the drives and 
sockets to serve the full range of nut and bolt sizes — and a 
complete assortment of handles and accessories that build up 
into scores of combinations for extra utility. Take advantage 
of these exclusive features. If you have the Blackhawk fran- 
chise, be sure you have a supply of the new Blackhawk 
Wrench Catalogs and the 46T Torque Wrench Bulletin. 
They tell the full story on Blackhawk Wrenches. 

A Product of BLACKHAWK MFG. CO., Dept. , MILWAUKEE 1, WISCONSIN 





WRENCH SPECIALISTS 
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Newcomers to the sales staff at 
the recently incorporated Hallidie 
Machinery Co. include Art. C. 
Evered, James C. Smith and 
“Duke” Wellington. 


Hallidie Co. Moves 
Into New Quarters 


The Hallidie Machinery Co., Seattle, 
Wash., which recently dropped its part- 
nership status to become a corpora- 
tion, has moved into its new quarters 
at 646 Holgate St., in Seattle. Presi- 
dent of the company is Thomas J. Ban- 
nan. Art C. Evered is vice-president 
and general manager and R. E. Astle, 
treasurer. Fred V. Wellington is the 
sales manager. 

The company has also undergone 
changes in its sales organization. Fred 
V. (“Duke”) Wellington, the new sales 
manager, associated formerly with the 
Western Gear Works in Seattle, will 
cover the Portland, Ore., sales area. 
Two new salesmen have also been 
added; James C. Smith, sales engineer 
formerly with the National Automatic 
Tool Co. and the Libbey Lathe Co., who 
will cover eastern Washington and 
some territory in Seattle, and W. C. 
Savage, associated previously with Boe- 
ing Aircraft, who will take on north- 
ern Washington. 
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“May | suggest that you carry your 
bag in the other hand for a while." 



















DIFFERENT 
FOUR FLUTE 


PUTNAM 


SINGLE 


END MILLS 
»--e- and ALL 


Aare? 


WHEN your customers call for four-flute single 
end mills in any standard size, you can depend on filling 
these orders promptly and completely with Putnam End 
Mills. In the Putnam line of over 800 end mill items are 
184 different end mills of this one type alone . . . in 
diameters ranging from ‘2 to 2” . . . in long, extra long 
and regular lengths . . . in right- or left-hand cuts. All are 
standard, catalog-priced Putnam End Mills. 

















In the many other types of end mills, the Putnam line is 
equally large and comprehensive. This completeness of 
line gives Putnam Distributors a distinct advantage over 
competition in the ability to supply their customers the 
correct types and sizes of end mills required . . . instantly 

. from fully-maintained stocks. It is one reason why 
leading mill supplies distributors prefer and SELL Putnam 
End Mills. 


Te 
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CHARLEVOIX AVENUE DETROIT 7, MICHIGAN 








Distributors daily are discovering new sales opportun- 
ities in the Wright-Austin line of steam specialties for 





the following common sense reasons: 


COMPLETE LINE—The Wright-Austin line of 
Steam Traps and Separators is most complete— 
one of the largest in the world—a type to fill 
every reasonable need of your customers. 


STEADY DEMAND—National advertising and 
the wide range of plants which use Wright- 
Austin products—steam power plants—heating 
systems—processing plants—create a steady 
year ‘round demand. 

GOOD PROFIT—You make a good margin of 
profit on every item among the several hundred 
in the Wright-Austin line. And volume sales 
reduce sales costs appreciably. 


QUICK TURNOVER—Because steam users 
throughout the world recognize the name 
“Wright-Austin’ as a symbol of reliable 
performance, stock items move readily with 
consistent regularity. 


. TOP QUALITY PRODUCTS—Customer satis- 
faction is proved by the constant, year after 
year, repeat orders. Customers appreciate the 
top quality of Wright-Austin products which 
provides the long, trouble-free service they 
expect and receive. 





Certain territories are open for the appoint- 
ment of new Distributors. Inquiries are in- 
vited from responsible organizations now 
selling allied lines. 











PRODUCTS FOR USE ON COMPRESSED AIR LINES—Separa- 
tors “T”, “S’’ ard “E”’, for use on compressed air lines, extract 
moisture and oil and provide clean, dry compressed air for air- 
operated equipment. Type ‘'S’’ Separator for pressures under 50 
psi, Type “E” from 50 to 250 psi and Type “'T” up to 600 psi. 


TYPE No. 23AC FLOAT TRAP 


This trap is especially designed for service in 
automatically draining the oily emulsion ex- 
tracted from compressed air lines by the sepa- 
rators shown here. 


Bulletins are available on all products shown. 















water level. For the protection of 
all types of small boilers. 


KLEERVU GAUGE GLASS PRO- 
TECTOR: Easily and quickly 
installed. Guards against the 
hazard of flying glass. Com- 
plete protection at small cost. 
Transparent. 





Nef 


Type serps 
“Whirlwind” 
Air Purifier 





Type “E” Separator 





Type “S” Separator 





TWO good Account-Openers 


BROWNIE LOW WATER SIGNAL: A simply con- 
structed, inexpensive whistle alarm that warns of low 
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NEW LINES 


akeu AW A Y 


DISTRIBUTORS 


Montgomery & Crawford, Inc., Spartan- 
burg, S. C., has been appointed an 
authorized dealer in the industrial 
machinery equipment of the Worth- 
ington Pump & Machinery Corp. 

Wiley-Hughes Supply Co., Inc., Trenton, 
N. J., has been named an authorized 
distributor for lines of the Carboloy 
Company, Inc. 

Moore Handley Hardware Co., Inc., 
Birmingham, Ala., has become an 
authorized distributor of the multi-V- 
drives manufactured by the Worth- 
ington Pump and Machinery Corp. 

Farquhar Machinery Co., Jacksonville, 
Fla., has added new lines which 
include Rust Oleum, Sight Feed gen- 
erator. Miller arc welders and the 
line of paint sprayers of Saylor-Beall. 
The company has been appointed dis- 
tributor for F. E. Meyers Co., serving 
dealers in Florida and Georgia; state 
distributor for the complete line of 
machine tools of the R. K. LeBlond 
Machine Co.; and exclusive repre- 
sentative for the line of surface pre- 
fision grinding tools of Reid Bros. 

Manufacturers Selling Co., Trenton, 
N. J., has been named an authorized 
distributor of the multi-V-drives 
manufactured by the Worthington 
Pump & Machinery Corp. 

Sioux Machinery & Supply Co., Sioux 
City, Iowa, has been appointed an 
authorized distributor of the standard 
tools, standard blanks, carbide tipped 

drills and diamond im- 

pregnated grinding wheel dressers of 

Carboloy Co., Inc. 

E. Dilworth Co., Memphis, Tenn., 

has been named authorized distributor 

of allspeed selectors and multi-V- 
drives of the Worthington Pump & 

Machinery Corp. 

James Supply Co., Quincy, Ill., has 
become distributor in the Quincy 
area of Alundum and Crystolon 
grinding wheels and diamond wheels 
of the Norton Co. 

Paramount Supply Co., Tacoma, Wash., 
recently added a number of new lines, 


masonry 


a 











CONSTRUCTION WORKERS 


Need Jacks To— 

@ Load and unload 
heavy equipment 

@ Brace and shove 
sections 

® Shove, lift and hold 
plates for welding 
or riveting 

@ Repair mobile 
equipment 

@ Tear down old 
structures 


CITIES 


Need Jacks To— 
@ Brace trenches 
@ Force pipe 


@ Remove street railway 


track 
@ Pull poles 
@ Hold cable reels 


@ Use as fire emergency 


equipment 
@ Repair trucks and 
equipment 


FOUNDRIES and 
FORGE SHOPS 


Need Jacks To— 

@ Move heavy die 
changes 

@ Move hammers and 
equipment 

@ Repair cranes 


DRILLERS 


Need Jacks To— 

@ Make and break 
tool joints 

@ Line up pumps, 

_ engines and other 

equipment 

®@ Hold cable reels 

@ Force pipe 

@ Brace and raise 
rigging 

® Repair mobile 
equipment 
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Watch that profit curve zoom 
upward when your salesmen 
start pushing Duff-Norton jack 
sales. Continuous—hard hitting 
advertising and sales promotion 
constantly keeps your customers 
informed of Duff-Norton’s com- 
plete line of Jacks—making it 
easy for them to choose the 
right jack for each application 
—and easy for your salesmen 


to pick up jack business on 


every call. 








It will pay you to get the 
complete facts on Duff- 
Norton Jacks. Write today 
for Bulletin 203-A and 
other jack sales prom>2- 
tional material. 






















[ 


DUFF-MORTON 
JACKS 


THE DUFF-NORTON MANUFACTURING CO. 


PITTSBURGH 30, PENNA. 
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When you sell Victor you're selling an all-inclusive line 
that makes firm friends as well as more money for you. 
Customers will like the fact that you can give them a 
blade for every job a band saw or hack saw can do, 
with the right hack saw frame to go with it. 


And just wait till they've experienced Victor's superior 
performance on whatever they’re cutting — metals, 

plastics and other non-metallics! You'll get their blade and 
hack saw frame business from then on. Their goodwill 

is based on best by test... and that means VOLUME. . 
increasing VOLUME ... more and more money for you. 





Sold only through recognized distributors 





BAND SAWS 
(Metal cutting, 


Skip-tooth) 


POWER BLADES 








VICTOR \3 


2 » 
‘ . Ax, 
Victor Saw Works, Inc., Middletown, N.Y. te 
Makers of Hand and Power Hack Saw Blades, ss 
Frames and Metal Cutting Band Saw Blades 3 
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including: Acme gear pump, Helicoid 
gage line, Viking, Marine Products 
Co., and Gross marine toilet pumps, 
hand and electric. They have also 
acquired the Permatex line and MRE 
ball-bearing pillow blocks. 






i — 








25 YEARS AGO 


John A. Camm, for the past eight 
years sales manager of the Kearney & 
Trecker Corp., Milwaukee manufacturer 
of milling machines, resigned to become 
president of The Western Iron Stores 
Co., 147 West Water St., Milwaukee. 
Other officers of the distributing firm 
are: C. F. Zimmerman, vice-president; 
R. M. Friend, treasurer; Paul Durant, 
secretary; Walter Eithier, assistant- 
secretary, and John W. Horne, super- 
visor. 

Walter H. Brown, sales manager for 
the Standard Supply & Equipment Co., 
Pittsburgh, was killed in an automobile 
accident in that city. Mr. Brown had 
been connected with industrial supply 
for 22 years, having started as an order 
clerk with the Pittsburgh Gage & 
Supply Co. 

Glen A. Granger, organizer and 
president of Manufacturers’ Tool & 
Supply Co., South Bend, Ind., broke 
ground for the construction of a new 
building to house the company at the 
corner of South Main and Calvert Sts., 
South Bend. The new building will be 
a one-story brick and concrete structure 
providing 14,500 sq. ft. 

J. A. Keefe and H. W. Spalding or- 
ganized the Spalding Sales Corp., to 
deal in belting, transmission and a 
number of specialties, at 35 South 
Clinton St., Chicago. 

J. C. Fulford, formerly with the 
Albany Hardware & Mill Supply Co., 
Albany, Ga., has organized the Georgia 
Mill Supply Co., to deal in mill, rail- 
road and mining supplies. 


10 YEARS AGO 


A. F. Ellfeldt, president of Ellfeldt 
Hardware & Machinists Supply Co., 























Back of this trade mark are 63 years 
of lubricant manufacturing experience 


Each of those 63 years of Keystone experience marks a 
definite forward step . . . a progressive series of develop- 
ments with a single objective—the production of the 
highest quality lubricants that science could devise. 
Today, Keystone Specialized Lubricants comprise a 
complete line of greases and oils for every application 
and for all operating conditions. 


VARIETY ... There are Keystone Lubricants in types 
and consistencies ranging from solid brick form to light 
penetrating oils. They include all densities of cup and 
pressure gun grease... many different viscosities of 
liquid greases . . . for every condition of speed, bearing 
pressure, temperature, moisture... and for all methods 
of application. 


SERVICE... Keystone quality and variety are supple- 
mented by Keystone Service, which includes a complete 
plant survey of all lubrication requirements, thus assur- 
ing the right lubricant for each job. This service is 
provided by the more than 300 Keystone Industrial 
Supply Distributors in the United States, Canada and 





Alaska, in cooperation with the Keystone Lubrication 
Engineering Staff. 


ENDORSEMENT... Keystone Specialized Lubricants 
are recommended by leading equipment manufacturers 
...endorsed by the Mutual Fire Prevention Bureau 
... and used for greater economy and efficiency in thou- 
sands of plants, of every size, in every field of industry. 


The Keystone Distributor near you will be glad to 
cooperate in making Keystone Specialized Lubricants 
available to your customers, 


All Keystone Specialized Lubricants 
are described and their specific 
applications covered in the new 
Keystone Application Guide, which 
also contains the handy, time-sav- 
ing Keystone Selectors of Bearing 
and Gear Lubricants. A copy will 
be sent to you free upon request. 


KEYSTONE LUBRICATING CO., Est. 1884 
21st, CLEARFIELD AND LIPPINCOTT STS., PHILA. 32, PA. 
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Faster Production and Lower Costs, that’s what 
your customers want these days. It’s the key to 
merchandising the Complete Line of Fast Selling 
Marquette Welding Equipment. Marquette “In- 
stant Arc” A.C. Welders are low in cost three 
ways ... Low Initial cost ... Low Operating 
cost...and Low Maintenance cost. Sell High 
Quality, dependable Marquette Welders for all 
Production and Maintenance jobs. Set yourself to 
make regular additional sales on Marquette 
Electrodes, Gas Rods, Oxy-Acetylene Welding 
and Cutting Equipment, Acetylene Generators, 
and all Welding Accessories. Take full advan- 
tage of Marquette’s extensive advertising by 
carrying full stocks. 


Magguee 


A.C.WELDERS 


Special transformer design de- 
livers “Instant Arc Striking” 
without extra high frequency or 
booster gadgets. Built-in Capaci- 
tor mode!s for High Power Fac- 
tor. Telnic Bronze plugs and 
sockets in high amperage heat 
stages double current carrying 
capacity. No “Magnetic Blow”. 
Sell the Best . . . Sell Marquette 
—go Forward with Marquette! 


MARQUETTE IS 100% DISTRIBUTOR MINDED 







EQUIPMENT 


A.C. ARC WELDERS - ELECTRODES 
GAS WELDING And CUTTING EQUIPMENT 


MARQUETTE MFG CO INC 
o ACETYLENE GENERATORS - ACCESSORIES 


MINNEAPOLIS 14 MINN 
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Kansas City, Mo., was visiting Germany 
on a three-month European tour. 

S. M. Regar Machinery Co., Tampa, 
Fla., purchased a new building and 
adjoining floor space to provide addi- 
tional room for contracting equipment. 

The Fort Wayne Pipe & Supply Co., 
Fort Wayne, Ind., occupied its new 
tore and warehouse at 101 East 
Columbia St. The previous location was 
at 225 East Columbia St. 

J. W. Minder, president, J. W. 
Minder Chain & Gear Co., Los Angeles. 
returned to his desk following a trip 
with his family to Alaska. 

John C. Pye, of Pye-Barker Supply 
Co., Atlanta, Ga., returned from Day- 
tona Beach, after a short vacation. 

A new 208-page catalog was pub- 
lished by the Sidney B. Roby Co., 
Rochester, N.Y., known as Mill Supply 
Catalog No. 28. 

The new fireproof warehouse for iron 
and steel products of the Schlafer 
Supply Co., Appleton, Wis., has been 
completed. K. M. Haugen, sales man- 
ager, returned from a fishing trip to 
\laska. 











Aug. 22-Sept. 6—Canadian National 
Exhibition, Toronto. 

Aug. 25-28—National Association of 
Power Engineers, Hotel Statler, Bos- 
ton. 

Aug. 25-Sept. 1—Pacific National 
Exhibition, Vancouver, B.C., Can- 
ada, 

Sept. 8-13—Instrument Society of 
America, conference and exhibit, 
Stevens Hotel, Chicago. 

Sept. 15-19—New England Water 
Works Association, Hotel Statler, 
Boston. 

Sept. 15-19—Track Supply Associa- 
tion, Stevens Hotel, Chicago. 

Sept. 17-26—National Machine Tool 
Builders’ Exhibit, Chicago. 

Sept. 17—Machine Tool Show, Chi- 
cago. 

Sept. 29-Oct. 4—National Business 
Shows, Grand Central Palace, New 
York, 

















DISTRIBUTORS 

















Developed to give you and your customers a 
donnie trouble-free product for every 
power transmission requirement ... and de- 
signed to sell fast and stay sold. Every Wood's 
Product gives long, efficient service . . . makes 
friends for you . . . assures a profitable repeat 
business. 


Backing this line—to make your sales efforts 
easier—is the experience of more than 88 years, 
the finest engineering facilities, an effective 
sales promotion activity and consistent business 
paper advertising. 

Some profitable territories are still available. 
Write for detailed information, today. 










T. B. 











WOOD'S PRODUCTS 
FOR POWER TRANSMISSION 
Pulleys ¢ Clutches « Hangers « Pillow 


Blocks « Couplings * Bearings * Collars 
V-Belt Sheaves and Complete Drives 


SONS COMPANY 
CHAMBERSBURG, PA. 














"TT BOSTON, MASE ONE 
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MEANS 


TRIPLEX sreeve™ 





Semi-finished, hot-pressed, square, 
hex, jam and castellated hex. 


Machine, stove, carriage, lag, plow, 
step and sink. 


In all popular sizes up to 1” diameter 
and 8” lengths. 


ia 4 


cy 





Triplex aims to lead the parade in holding 
power. There is no substitute for strength, 
where unfailing strength is needed. That 
applies to cap screws as well as all other 
Threaded Fasteners. If you don’t have our 
new catalog, shoot that letter in now, for 
a turn to TRIPLEX is a turn for the better. 


THE TRIPLEX SCREW COMPANY 
5307 GRANT AVENUE, CLEVELAND 5, OHIO 


THREADED 
FASTENERS 


SCREWS - BOLTS, NUTS AWG RIiVarts 
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Oct. 12-17—Brewing Equipment & 
Materials Exposition, Public Audi- 
torium, Cleveland. 

Oct. 13-16—American Hardware Man- 
ufacturers’ Association, semi-annual 
convention, Atlantic City. 

Oct. 13-16—National Wholesale Hard- 
ware Association, Atlantic City. 

Oct. 15-18—National Hardware Show, 
Grand Central Palace, New York. 
Oct. 23-25—Direct Mail Advertising 
Association, convention & exhibit, 

Hotel Carver, Cleveland. 

Oct. 30-Nov. 1—American Society of 
Tool Engineers, Statler Hotel, Bos- 
ton. 

Nov. 3-7—Section Internatienal Light- 
ing Exposition & Conference, Stev- 
ens Hotel, Chicago. 

Nov. 29-Dec. 7—National Farm Show, 
Coliseum, Chicago. 

Dec. 1-6—Chemical Industries Expo- 
sition, Grand Central Palace, New 
York, 


SALES HELPS 





GRINDING WHEELS—A 32-page con- 


venient, pocket-size catalog describes 
grinding wheels and components and 
includes tables of specifications for 
various applications. — Norton Co., 
W orcester 6, Mass. 


PERMANENT MAGNETS — A new 36- 
page booklet gives all general informa- 
tion on permanent magnets as well as 
technical data on characteristics, de- 
sign, properties and applications.— 
General Electric, Pittsfield, Mass. 


VALVES, FITTINGS—A new catalog 
contains complete descriptions of all 
standard corrosion-resistant valves and 
fittings, together with photographs and 
cross sections in halftone.—Alloy Steel 
Products Co., Linden, N. J. 


TRACK JACKS—A new descriptive bul- 
letin explains in detail operational data 





















here's a Ll VD hing 


on which you'll get plenty of calls! 
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B57 check your stock — 


Sy then call 











Corrugated Asbestos Roofing and Siding 

Asphalt Shingles & Roofings * Built-up Roofing 

Careyduct * Asbestos Wallboard & Sheathing 

THE PHILIP CAREY MANUFACTURING CoO., CINCINNATI 15, OHIO Roof Coatings & Cements « Pipeline Felt 
Asphalt Tile Flooring * Waterproofing Materials 

Expansion Joint - Asbestos Shingles & Siding 

In Canada: The Philip Carey Co., Ltd. Industrial Insulation * Rock Wool Insulation 

1557 MacKay Street, Montreal 1, P. Q. Miami-Carey Bathroom Cabinets & Accessories 
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6 sexs 


OF BEARINGS 


TIMES THE 


Desmond 
Hex Dressers 


Six-hole bearing blocks make 
this item easier to sell 


The Desmond Hex Dresser, with the 
six-hole hardened steel bearing blocks 
in the head, is the most durable me- the right tool for every job... and, 
chanical dresser made. Six sets of in turn, providing your customers with 
bearings multiply service life six times the means of getting better perform- 


and eliminate wear on the handle. ance and longer life from their grind- 
Made in five sizes. ing wheels. 
Desmond makes the only complete Stock Desmond Dressers and Cut- 


line of grinding wheel dressers on the _ters—cash in on the resulting, steady 
market. To you, this means selling repeat business. 


THE DESMOND-STEPHAN MFG. COMPANY e URBANA, OHIO 


the only complete line of grinding wheel 


DRESSERS & CUTTERS 


G~y = Mo 4 


BALL BEARING REVOLVING DIAMOND HAND TOOLS WHEEL TYPE SIMPLEX 
DRESSERS CUTTER TYPE DRESSERS AND NIBS DRESSERS STEEL-SLIDE VISES 





“yy 
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on the company’s line of track jacks. 
—Templeton, Kenly & Co., Chicago, 
Til. 


ROTARY FILES—An_ attractive _ illus- 
trated booklet lists different types of 
rotary files, including ball, oval, cylin- 
drical tree. cone, inverted cone and 
other shapes.—Grobet File Co., N. Y. 


SEPARATORS, PULLEYS — A six-page 
bulletin shows several different styles 
of permanent magnetic separators and 
pulleys, adaptable to different types of 
manufacturing operations.—The Homer 
Mig. Co., Inc., Lima, Ohio. 


DRILL PRESSES—-A 16-page illustrated 
catalog gives detailed specifications on 
the company’s complete drill press line. 
—Canedy-Otto Mfg. Co., Chicago 
Heights, Ill. 


ABRASIVE WHEELS — A new pocket- 
size 48-page handbook for industrial 
users of abrasive wheels explains their 
advantages. It includes a standard 
marking system chart and price list 
tables.—Chas. H. Besly & Co., Chicago. 


HAND TRUCKS —The company’s line of 
steel hand trucks is illustrated and de- 
scribed in a single-page, two-color bul- 
letin, with photographs of both single 
and double-handled models.—The Rap- 
ids-Standard Co. Inc., Grand Rapids 2, 
Mich. 


PLIERS, WRENCHES —A new bulletin de- 
scribes and illustrates all pliers, ad- 
justable wrenches and pipe wrenches 
now offered by the company.—Plomb 
Tool Co., Los Angeles 53. 


STAINLESS STEEL — The latest of a 
series of “industry booklets” portrays 
the role of stainless steel in the meat 
industry.—Allegheny Ludlum Steel 
Corp., Pittsburgh, Pa. 


BALANCED LIGHTING—What it is and 
why you need it, a new booklet which 
defines and illustrates the subject.— 
The Fostoria Pressed Steel Corp., Fos- 
toria, Ohio. 


SHAFT EQUIPMENT—A new 32-page il- 
lustrated catalog shows a complete line 
of flexible shaft equipment, including 
descriptions of new types and recom- 
mendations on models for various kinds 
of work.—Wyzenbeek & Staff, Inc., 
Chicago 22, Ill. 














In Rope too— A Sound Heart Contributes to Longer Life 
. 
re 


The quality of Wickwire Rope begins at the open 
hearth furnace where skilled metallurgists supervise 
the compounding of steel-making elements which give 
the finished product strength, stamina and toughness. 


Then, after the molten steel has taken form in ingot 





molds, the top of the steel block is discarded and only 


the sound heart of the ingot is used for rope wire. 


From bloom -to billet to rod -to wire -to finished 
rope, every step in the manufacture of Wickwire 
Rope is subject to our exacting controls. These con- 
trols, plus the service of distributors and Wickwire 
Rope engineers in all parts of the country, are your 
assurance of prompt service in solving your wire rope 
problems—are your assurance of quick delivery of the 
type of wire rope that will provide the utmost in per- 


formance, safety and long rope life. 


Wickwire Rope is available in all sizes and construc- 


tions, both regular lay and WISSCOLAY Preformed 


THIS 82-PAGE BOOK ON WIRE ROPE 
IS FREE—WRITE FOR YOUR COPY TODAY! 


Thousands of wire rope users have found that the in- 
formation packed in the pages of “Know Your Ropes” 
has made their work easier. It’s full 
of suggestions on proper selection, 
application and usage of wire rope. 
It’s easy-to-read and_ profusely 
illustrated. For your free copy, 
write—Wire Rope Sales Office, 
Wickwire Spencer Steel, Palmer, 


Massachusetts. 





WICKWIRE ROPE 


A PRODUCT OF WICKWIRE SPENCER STEEL DIVISION OF THE COLORADO FUEL AND IRON CORPORATION 


V/IRE ROPE SALES OFFICE AND PLANT—Palmer, Mass, EXECUTIVE OFFICE—500 Fifth Avenue, New York 18, N. Y. 


SALES OFFICES—A'tane (Tex.) « Boston « Buffalo » Chattanooga * Chicago*Denver + Detroit « Emlenton (Pa.) + Philadelphia * Tulsa+ Fort Worth + Houston » New York 
PACIFIC COAST—The California Wire Cloth Corporation, Oakland 6, California 


E SUBSIDIARIES 
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PROVIDENCE 5, 


| 










2 BRONZE SEATS: 
PRECISION-GROUND 
NON-CORRODING 












TRUE 
BALL JOINT: 
DROP-TIGHT 
LEAK-PROOF 








UNIONS 
‘THESE 
MAJOR 





4 ADVANTAGES 








EXTRA-HEAVY 
SHOULDERS: 
WITHSTAND 
STRAINS 
AND ABUSE 











MALLEABLE 
IRON BODY: 
PRACTICALLY 

INDESTRUCTIBLE 


Dart Unions close tight and stay tight. There’s 
no leaking . . . no jamming . . . no stretch- 
ing . . . because they have two bronze seats 
which form a true ball joint—all housed within a body of mallea- 
ble iron that is practically indestructible. These major advan- 
tages give longer life and greater economy. They enable Darts | 
to be uncoupled easily and used over and over again in different | 
locations. 






’ — 
Sell Darts—and you'll Ss S 
 ~p=_ —— 
* ge = = 
make satisfied customers. S = 
= = 


E. M. DART MFG. CO. 
RHODE ISLAND 





MILL SUPPLIES © AUGUST, 1947 





WUYER 


LOOKS AT 


Composite opinion of purchasing agents 
whe comprise the N.A.P.A. Business 
Survey Committee. 

Purchasing agents report high pro- 
duction and sales through June. The 





largest number of reports indicate a 
leveling off, substantially reducing the 
number ordinarily showing increases 
or decreases. A chart of current pur- 
chasing opinion might show a slight 
indication of volume 
but a more pronounced trend to. sta- 
hilized business at a generally high 


lower business 


level. 

Plant employee vacations, now rang- 
ing from one to three weeks will make 
production spotty and irregular. Pur- 
chasing agents must discount this sea- 
sonal condition, both in inventory con- 
trol and forward buying coverage, in 
order to maintain the near balance of 
raw materials and in-process invento- 
ries obtained after months of adjusting 
efforts. The first half of 1947 closes 
ofa much more firm and realistic. basis 
than the year began. 


Prices 


Little over-all change in prices is 
reported. The “downs” overbalance the 
“ups” by a small margin. Most impor- 
tant seems to be the increasing ten- 
dency to do a real selling job. More 
salesmen are out after business com- 
petitively. cutting down 
their abnormal backlogs for replace- 
ment demand are offering inducements 
for future firm coverage. Volume buyers 
may find attractive offers for future de- 
livery with price decline protection. 


Producers 


Inventories 


Industrial inventories continued to 
decline in June, though not to the 
noticeable extent reported in May. Ap- 
parently, many plants have reached or 


are approaching a balanced operating 








\ 


© They're COLUMBIAN NYLON 


be 


“CICLON”, which won both the . 
fleet and Class A prizes in the 
recent St. Petersburg-Havana race. 


ye 
uf 
ULLA 
4 


0 the sea, on land, or in the air— Columbian “Stabilized"* 
Nylon Rope is a star performer. Its superior qualities have been 
proved under extreme conditions in industry; on ships, aircraft 
and ranch. 


$757553 7227228 

4444 7h 
VL, 

ALAA Gf 

Z, 


Strong? At least 60% stronger than Manila depending on size! Appearance? Tops! Smooth — silky — made from the same 


quality filaments used in the finest stockings! 
Durable? it resists the factors that shorten ordinary rope life! . 


Columbian's “Stabilized” process makes yarns of nylon 
conform to the lay of the rope. Rope is easier to handle; to 
splice; and to knot. Columbian Nylon stays as it was made. This 
process is patented by Columbian. 


Flexible? Stays flexible wet or dry! Can be stored immediately! 


Waterproof? It's naturally waterproof! There is no perceptible 
increase in size or weight from water absorption. 


Resilient? Definitely! It stretches under stress, absorbs shocks, YES, WHEN YOU WANT NYLON ROPE. YOU WANT 


yet resumes normal length when force is removed. COLUMBIAN "STABILIZED’’ NYLON. THERE /S 
FINER ROPE. 


Cobssnbiit/f ROPE COMPANY 


320-50 GENESEE ST., AUBURN, N. Y. “THE CORDAGE CITY” 


NO 
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IT’S WHAT YOU CAN DELIVER 


OW rat counts, 
il 


BOWSER ROTARY HAND PUMPS 
SELL THREE WAYS 








1G. 3001—-BARREL PUMP 


Includes pump, spout, pail hook, bung 
attachment, woter deflector and %4” x 
40” pipe. 


MOUNTED 
ON SKID 
TANK 


FIG. 3002—FUELING UNIT 


Includes pump, bung attachment, water 
deflector, %" x 40” pipe, %” x 8’ oil 
resistant hose, vocuum breaker and 
aluminum nozzle. 





JOBBER INQUIRIES INVITED 


1. As a pump only. 2. As a 
barrel pump. 3. As arefueling 
unit with delivery hose. Han- 
dies petroleum: products, cut- 
bilel>MoliEee-lit-laloli Me -l-llbmlite-lal-| 
other liquids. Industrial plants, 
garages and farms need this 
pump of many uses now. 






PUMP ONLY 


For %”" |.P. con- 
nections. 10 
g-p.m. capacity. 


BOWSER porary 


HAND PUMPS ARE 
BETTER EIGHT WAYS 


- 10 Gal. per min. instead of 7. 

- Self-priming, high suction lift. 
Non-rusting aluminum rotor. 

- Self-adjusting carbon vanes. 

- Stainless steel vane springs. 

» Handles from naphtha to No. 50 oil. 

- Easy cranking handle. 

» A Bowser built pump. 





IMMEDIATE DELIVERY 
No waiting for these easy to 
sell Bowser Rotary Hand 





minimum in raw materials. Finished 
goods are piling up in some directions. 
Principal reasons given for continued 
inventory curtailment: 
1. Reduce high-cost investment. 
2. Expect lower prices. 
3. More materials currently in good 
supply. 
4. Expect to replace with better 
quality soon. 


Buying Policy 

Predominantly a policy of hand-to- 
mouth to 60 days’ coverage is reported. 
However, there is a little. and only 
a little, indication of longer-term 
buying. This may stem from too much 
curtailment of inventories—price pro- 
tection on future deliveries—fear of 
shortages after the summer lull is over. 


Commodity Changes 


Since the May report, copper has 
dropped to the present firm price of 
21144¢. Copper and brass mill prod- 
ucts have followed to that base, plus a 
change in extras to compensate for in- 
creased labor costs. Deliveries have 
improved. Others reported lower: fatty 
acids, bottles, cartons, cotton goods, 
glycerine, linseed oil, mercury, plati- 
num rubber, silver, soap, spices, tallow, 
vegetable oils. 

Lumber prices are off, particularly in 
lower grades; easier deliveries on all 
grades. Top grade hardwoods reported 
firm. Increases are reported in: am- 
monia, .bolts, calcium carbide, cement, 
cbal-tar products, corn products—fear 
of shortage on account of floods; meat, 
menthol, paper pulp, sulphur. In short 
supply: caustic soda, fractional horse- 
power motors, formaldehyde. fuel oil, 
pipe. sheet and strip steel. 


Employment 


Employment is off and the tendency 
to decline seems stronger than the 
slight drop in business activity reported 
for the month would warrant. Yet 70 
percent report no change. The com- 
ments run: seasonal; slight layoffs; 
nonproductive workers. Sharply off 
are: jewelry; woolen textiles. Slow 
industrial and home building are -re- 
ported; increased efficiency, with a 
bumper crop of college and high school 
graduates becoming available. 








DESIGNED AND BUILT BY THE MAKERS OF BOWSER 


GASOLINE PUMPS .. ... . iguid Control Equipment Since 1855 


BOWSER, INC. + E. CREIGHTON AVE. + FORT WAYNE 2, IND. | . 
| ported on an even keel at high levels. 


Canada 


General business in Canada is re- 
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Demand for MILWAUKEE Quality grows 


as users find cost saving benefits... 


@ Through the use of MILWAUKEE Power Driven 
Wire Brushes many production methods have been 
speeded up with top quality and lower cost results. 





You, as a distributor, have an immediate oppor- 
tunity to aid your customers as they combat the cost 
factor in their production. 


The numerous types and sizes of MILWAUKEE 
Power Driven Wire Brushes plus their excellent 
quality and uniformity make it possible for you to 
sell them for a wide variety of applications. 


Once you establish MILWAUKEE ability and 
dependability in a plant, you open a continued 
source of revenue. 








THE MILWAUKEE BRUSH MANUFACTURING CO. Brushes" Mainte 


Nance 
MILWAUKEE 8, WISCONSIN 


— 
WIRE WHEEL BRUSHES - WIRE CUP BRUSHES - WIRE SCRATCH BRUSHES 











LT: Key to Industrial Brush Problems 


FLUE BRUSHES - FLOOR BRUSHES - PUSH BROOMS - BENCH BRUSHES - FOUNORY BRUSHES 
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made in all sizes in both swivel 
and stationary types 

furnished with either semi-steel 
or rubber tread wheels 

assures maximum floor protection 
and reduces wear on equipment 
plus an appreciable increase in 
employee efficiency 




















A SAVING AT EVERY TURN 


DARNELL CORP LTD 60 WALKER ST. NEW ¢ 


LONG BEACH 4 CALIFORNIA 36 N CLINTON CHICA 


188 MILL SUPPLIES ¢ AUGUST, 1947 





Prices are higher, following recent de- 
control of nonferrous metals; other- 
wise they tend to level off or decrease. 
Inventories unchanged but policy is 
to reduce. Employment steady. Com- 
mitments are being based on availa- 
bility of supplies, with indications 
purchasing policy is being limited to 
coverage of production schedules. 








P. D. Parker 


G. E. Lamp Dept. 
Inaugurates Changes 


Major changes in the home office 
sales organization of General Electric 
Lamp Department include the discon- 
tinuance of the Eastern and Western 
sales divisions in favor of two newly 
created sales divisions. One of these 
is called General Sales Division; the 
other, Sales Operation Division. 

Several lamp department people have 
also been advanced to higher posts in 
the department’s sales setup. These 
include N. H. Boynton, who will join 
the staff of the Administration Divi- 
sion at Nela Park; P. D. Parker, who 
becomes general sales manager of the 
General Sales Division; Fred J. Borch, 
appointed manager of the newly cre- 
ated Sales Operation Division and D. A. 
Hopper, who will succeed Mr. Borch 
as manager of General Service Division. 


New Territory 
For Sandmeyer 


Charles H. Sandmeyer, formerly a 
tire specialty man, has been assigned 
to sell industrial supplies in the south- 
west Washington territory of Schwab- 
acher Hardware Co., Seattle, Wash. 
Mr. Sandmeyer’s new headquarters are 
located at Vancouver, Wash., just over 
the bridge from Portland, Ore. 
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USG HELPS YOU SELEC 


From the World’s Largest Family 





SUPERGAUGE ULTRAGAUGE 
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assemblies for highly corro- 
sive chemical application 
Diaphragm is easily re- 
moved for cleaning. 














., An instrument of test gauge accu- A superior quality gauge of top-most ac- ,* 
‘. racy, designed for many wears of curacy and durability, designed espe- 
‘, service in heavy-duty indus- cially for chemical and oil refinery _¢ 
‘, trial installations. Withstands applications. Furnished in 442”, + 
. excessive vibration and 6”, 8%", 12” and 16” dial sizes ,* 
“ pulsation and provides . .. from vacuum up to ¢* 
. a safe positive check 100,000 pounds per square ,¢ 
e on process control. inch pressures. Pd 
. 
. P 
% P 
* é 
‘, i 
. 
* f REFRIGERATION GAUGE 
ALL-PURPOSE PRESSURE GAUGE > “ 
: 3 Important features include: adjustable 
An economically priced pressure gauge ub pointer, broad easy-to-read lu 
manufactured to commercial accuracy. minous dial, removable screw check 
, It has a phosphor bronze bourdon Low side gauge has 1” and 1 Ib 
tube and a corrosion-resistant move- graduation and is protected to 200 
ment, It's smart in appearance and Ibs. overpressure. Also available 
i dependable in performance. with external calibrator and re- 
t ~ tarded movement 
U.S. WNBTRUMENTS Teli The Truth siananintntbdeieninaipgetebinniaenitashcnsauatents = 
PPT TTTITITIT Tt - — a 
HYDRAULIC GAUGE 
CHEMICAL GAUGE 6 out of 10 Manufacturers pene 
, = z ge t to give continuing 
3 Clean-Out Type peng? Ses 
\ ‘ P Buy us Gauges and accurate measurement of 
Designed for service in chem- hydraulic pressures. The ex- 
ical and processing plants for tra heavy-duty movement is 
use on heavy viscous fluids designed to withstand the 
that tend to clog. Supplied with severe shocks and rugged 
precious metal diaphragms and 3 . 


service required of gauges 
when installed on hy- 


BOILER GAUGE ; WELDING GAUGE 
For use on hot water heat- | This well designed gauge 
ing systems, Indicates on ' incorporates the safety blow- 
one dial: water temperature, + Out features in the low as 
head of water above gauge and | well as the high pressures. It is 
pressure in system. Rugged con- ' especially designed to withstand 
struction with easy-to-read dial. : rugged handling. It is a tough 

Available in round or square case. » gauge for a tough job. 


T GAUGES 
























draulic presses anc 
Diesel engines. 






























Get your copy of our 
New Folder describing 
many USG Products. 





€ of and. thn. Ves E cujflon PS Today! 


UNITED STATES GAUGE 


DIVISION OF AMERICAN MACHINE AND METALS, INC. 
SELLERSVILLE 26, PA. 


Without obligation or cost please send me a copy 
of your new helpful folder. 


Ms 


Compan vy. 
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the Cuneo Press, inc. 











@ ANNOUNCES 











WE ANNOUNCE THE TRANSFER OF THE 


PERSONNEL OF OUR CATALOG DEPARTMENT 
TO THE 
PRINTING PLANT OF OUR SUBSIDIARY COMPANY, 


The Wisconsin CUNEO PRESS nc. 


239 €GAST CHICAGO STREET 
MILWAUKEE, WISCONSIN 


THIS MOVE ENABLES US TO MANUFACTURE 
YOUR CATALOGS COMPLETELY UNDER ONE 
ROOF AND WILL MAKE FOR GREATER EFFICIENCY. 


AND ECONOMY IN THEIR PRODUCTION, 


| ae 


QUALITY 
PRINTING 


CATALOG 


CUNEO PRESS /... 


SINCE 1847 239 EAST CHICAGO STREET | 
MILWAUKEE, WISCONSIN 





pEPNAT MENT 


CHICAGO e¢ PHILADELPHIA e NEW YORK e SAN FRANCISCO 
A TT EE TSR LEIS NS ESO REE 
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Paul Peacock and James Lewis 
make a final check on supplies 
before sending them out to cus- 
tomers of Industrial Supplies, Inc., 
La Grange, Ga. 





Allis-Chalmers Leases 
Gadsden Works 
Lease of the Gadsden, Ala., Ord- 


| nance Works to the Allis-Chalmers Co., 


| Milwaukee, has been announced by the 


War Assets 
pany plans to manufacture tractors and 
mechanical cotton pickers in the new 
plant. 

The tractor to be manufactured is de- 


Administration. The com- 


scribed as a small, new type with the 
motor in the rear and flows in front. 


Williams Appointed 


Salesman 


* Pacific Pump & Supply Co., San 
Francisco, has appointed Carl Williams 


| salesman for the Sacramento Valley 
| territory. Mr. Williams was formerly 


with the Wholesale Builde 
of Cakland. 


rs Supply Co., 








Distributors will have to keep 
close watch on mass deliveries, 
according to M. M. Smith, presi- 
dent of Penn General Supply Co., 
Pittsburgh, Pa. 

















BOICE-CRANE 
BAND SAW 








YOU SHOULD HAVE 
BOICE-CRANE 


FRANCHISE / 


BD 





er 


BOICE-CRANE 
THICKNESS PLANER 






@ The steady, tremendous demand 


€ _ 


BOICE-CRANE 
SPINDLE SANDER 





¢The terrific number of leads 
from national advertising. 


e As the world's largest manufac- 
turers of certain equipment, 
Boice-Crane offers the lowest 
prices on a quality line. 


© The complete line includes many 
items not available in others. 





BOICE-CRANE 
SPINDLE SHAPER 





The recognized flexibility and 
sturdiness of Boice-Crane equip- 


ment. 


A few territories open. 


Write, phone or wire 






BOICE-CRANE 
COMPANY 


939 CENTRAL AVENUE, TOLEDO 6, OHIC 


BOICE-CRANE 
GAP-BED LATHE 
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BOICE-CRANE 
DRILL PRESS 





BOICE-CRANE 
TILTING-ARBOR SAW 





BOICE-CRANE 
SAW-JOINTER 





BOICE-CRANE 
SIX-INCH JOINTER 





BOICE-CRANE 
BELT SANDER 





aa 
ate Esa 


191 














PIA. 
gg 
. i 


~ 


evequveces: © 8He 
ae ere ere 





for every need 
® INDUSTRIAL © MARINE @© FARM © AUTOMOTIVE 


INTERNATIONAL 
CHAIN & MFG. CO. 


YORK, PENNA. 
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Lip Service Is 
No Match for Action 


(Continued from page 97) 





tic-handled screw-drivers which did not 
flash. Plastic-handled screw-drivers are 
familiar tools to Mr. Viergiver and his 
colleagues even though the firm does 
not handle any screw-drivers. However, 
the insulatory qualities of different plas- 
tics is another story. Instead of telling 
the customer all this and dismissing the 
request thusly, Mr. Viergiver wrote to 
him asking for more information. What 
sort of operation were the screw-drivers 
being used in? Assuming it was elec- 
trical work from the word flash, what 
was the dielectric factor involved which 
caused or was likely to cause flash. If 
the customer supplied this information, 
Mr. Viergiver could make specific in- 
quiries and get specific recommenda- 
tions about various plastic-handles. 

If, after obtaining the necessary in- 
formation, the customer secures the 
screw-drivers from another source, or 
wishes Erskine-Healy to secure them, 
is immaterial, Mr. Viergiver stated. 
What is important is that the customer 
feels that he can rely upon the firm for 
satisfactory and complete service at any 
time. Such an attitude on the part of 
the customer is a silent, but potent, 
factor in promoting sales of Erskine- 
Healy’s regular lines when there is no 
salesman around. 


Production Clinics 


This concept of service as something 
of actual assistance to the customer and 
not merely an advertising slogan, is 
carried out in another distinctive feature 
of Erskine-Healy’s promotion campaign 
—the production clinics. These clinics 
are designed as an aid to production 
men in the customers’ plants. Invita- 
tion lists are made out with the coopera- 
tion of Erskine-Healy salesmen. The 
list of customers is scanned to select 
those most likely to benefit by represen- 
tation at the clinic. This selection is 
based upon the type of product or prod- 
ucts which will be the theme of the 
clinic, and whether or not the customers’ 
operations are related to these products. 
For example, if grinding is to be the 
clinic theme, only those customers who 
have grinding operations, or those who 





DICK OFFERS 
3 KEYS 


TO SERVICE IN POWER 
TRANSMISSION EQUIPMENT 


Barry Steel Split Pulleys . . . V-Belt Drives 
. . . Balata Belting . . . as described in 
further detail below ... provide the 
means of meeting power transmission 
requirements in a way which will satisfy 
your customers’ needs economically and 
advantageously. This equipment which con- 
stitutes the Dick Line meets distributors 
needs also ... for volume and service. 
For here, from a single source of supply 
and with small, stock-carrying requirements, 
you can offer exclusive features in design 
and construction which are definitely sales 
features and yet provide your customers 
with equipment which, standardized as to 
sizes, can be installed without the necessity 
of costly changes to new existing power 
transmission drives. 


(1) Barry Steel Split Pulleys (2) Dick V-Belt Drives (3) Dick’s Balata Belting 


These specially designed and constructed pulleys Accurately machined and carefully balanced, This strong, durable belting, of uniform construc- 

2 . ¥ 7 Dick Cast Iron Sheaves can be depended on for tion throughout, provides a highly efficient means 
are light in weight, strong, highly efficient, ac- vibration-free pertormence with a micimum of of transmitting power for equipment drives, ele- 

' : belt wear. Dick V-Belts are designed for great vators and for conveyor applications. It can be 
curate and easy to install. They are of welded strength, high power transmission efficiency, long depended on for durability, as well as for a 
construction throughout, and carefully balanced life and minimum stretch. They meet the most minimum of either stretch or shrinkage. Its im- 

rigid requirements for dependability and econ- munity to water and steam recommend its use | 
for smooth performance. omy. for a wide range of applications. 


R. & J. DICK COMPANY, INC. 


PASSAIC, NEW JERSEY ~ San Francisco, Cal. + Chicago, Ill. + Seattle, Wash. 
















another dressing ! 


Low-priced imprint dressing is 
NO BARGAIN. It’s too sticky — 
often bad for the belt—puts extra 
load on engine or motor. Try 
DIXON’S and you'll never use 


SOLD BY SUPPLY HOUSES EVERYWHERE 








This is a typical advertisement appearing in 
the industrial consumer press to help you sell 
more Dixon’s Belt Dressing. 


Joseph DEXOWN Crucible Company 


























Jersey City 3, N. , ey Div. 71-0-7 












& 300 TWIN 
BENDS 


per hour! 


TAe 
Zadedad dd 
PROOUCT / 


With Two DI-ACRO BENDERS 


A difficult production problem of 
forming two bends in a long length 
of tubin was solved by “teaming 
up” two DI-ACRO Benders as illus- 
trated. This dual-forming arrange- 
ment saved installation of special 
machinery. Two accurately formed 
bends are obtained in one operation 
—without distortion of the tube and 
at a cost competitive to power 
operated equipment. More than 300 


Write for Catalog—"DIE-LESS DUPLICATING” 


€DI-ACRO is pronounced ""DIE-ACK-RO". 


Cacia ONEIL-IRWIN me6.co 


es3 


312 EIGHTH AVENUE 





pieces are completed per hour—600 
individual bends. 


“DIE-LESS DUPLICATING” Often 
Does it Quicker WITHOUT DIES 
Our steady advertising has created a 
broad market among your customers for 
DI-ACRO Benders, also Brakes and 
Shears, for duplicating without die 
expense. Send _ for 
catalog and complete 
dealer information. 







ee 
bie v 
MINNESOTA 


LAKE CITY, 
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would benefit from some knowledge of 
grinding processes and techniques, are 
invited. 

When these customers have been se- 
lected, each salesman is asked to name 
two production men from each of his 
customers on the list. These men are 
invited to attend the clinic. Although 
purchasing agents are not excluded, the 
clinics are attended chiefly by produc- 
tion men who can bring actual working 
problems for expert advice, analysis 
and possible solution. Since the pur- 
pose of the clinic is to aid production 
men with actual production hints, tech- 
niques and processes, no selling is un- 
dertaken during the clinics. Salesmen’s 
presence is required mainly to intro- 
duce their customers’ representatives to 
the experts provided by the distributor’s 
suppliers, and to other production men. 


Good Will Promotion 


Manufacturers have recognized the 
unique value of these clinics in promot- 
ing good will and product reliance and 
have been very cooperative in providing 
tools and machinery for demonstration 
purposes and trained personnel to stage 
demonstrations and answer questions. 
Engineers to study problems and ad- 
vise on production methods are also in 
attendance. 

The clinic is conducted in a special 
room at Erskine-Healy’s building and 
is usually an all-day event with cus- 
tomers’ production men coming and go- 
ing throughout the day. They are 
greeted and introduced around by off- 
cials and salesmen. Individual problems 
are discussed privately or with other 
production men participating in open 
exchange of ideas. The clinic is sel- 
dom devoted to a single product or a 
line. Usually a featured line is associ- 
ated with allied products and suppliers 
of allied products are in attendance also 
to lend their expert assistance in the 
solution of production problems. 


Grinders Featured 


For example, at a recent production 
clinic, bench and pedestal grinders were 
featured. Along with factory men from 
the manufacturer of the grinders were 
factory men from manufacturers of 
grinding wheels and coated abrasives. 
With such an array of engineering tal- 
ent to consult on grinding problems, 
production men were very appreciative. 
They report benefits derived from the 
visit in development of their own pro- 





















duction methods and appreciate the op- 
portunity to keep up with the latest 
product developments. 

Sometimes the clinic features one line 
and is confined to an evening. Talks, 
motion pictures, demonstrations and 
question and answer periods make up 
the program. This is done only when 
the subject of a clinic lends itself to 
such a presentation. 

Erskine-Healy, with an_ industrial 
sound department of its own, has such 
facilities as sound motion picture cam- 
era, microphones, loud speakers, etc. to 
use at such clinics. When not used for 
a clinic or meeting, the room is used 
as a display area for pedestal machinery 
and factory furniture. The room is 
equipped with adequate electrical out- 
lets to operate all sorts of equipment 
from movie camera to heavy grinders. 

Despite such evidence of what service 
means to his own organization, Mr. 
Erskine is wary about occasional lapses. 
It is an easy thing to use shortages as 
an excuse for not trying. The answer 
lies in constant vigilance against indif- 
ference to customers’ inquiries and in 
translating service into action. 


U. S. Rubber Co. 
Advances Carland 


Richard B. Carland has been ap- 
pointed sales promotion manager of the 
wire and cable department of United 
States Rubber Co., with headquarters 
in the company’s general offices, 1230 
Avenue of the Americas, New York. 

Mr. Carland was formerly in the 
sales promotion department of the 
company’s mechanical goods division. 
He has been engaged in advertising and 
promotion work since 1939. From 
February 1945, to February 1946, he 
had a leave of absence from the com- 
pany to serve in Egypt and Iran as 
field director for the American Red 
Cross. 








Washington Belting 
Names Burns 
John F. Burns, recently returned 


from the Navy, where he served as Lt.- 
Commander, is now in charge of the 


Yakima, Wash., territory for the Wash- | 


ington Belting & Rubber Co., Seattle. 









TO MILL SUPPLY SALESMEN: 


These ads, appearing in the industria! 





Mr. Burns was formerly an industrial 
engineer for Sears Roebuck. | 


consumer press, also run in “Mill Supplies” 
for your benefit. Look for No. 3 in this series. 





of a series of questions and answers 
designed to highlight the extensive and 
0 amazing uses of graphite—from pencils 
bd to atomic bombs. 


SOURCE AND PROPERTIES 
OF GRAPHITE 


QUES. Are all graphites—varying in type, 
purity and particle size — suitable for the 
same uses? 


ANS. Definitely not. In nearly every case, each ap- 
plication governs the selection of graphite in type, 
purity and particle size. Lubricants require the crys- 
talline types of highest purity. Electrical applica- 
tions usually require high purity. The lower purity 
grades of natural amorphous graphites find less ex- 
acting uses. 


QUES. What are the characteristics of graph- 
ite that make it one of mankind’s most 
useful industrial minerals? 


ANS. It is extremely lubricous or slippery, lustrous, 
oil-and-grease-free (unless processed with such), 
and withstands excessive heat, cold and pressures. 
It neither destroys nor is destroyed by contact with 
water, oil or any chemical. It is electrically conduc- 
tive, heat conductive, non-magnetic, non-fusible, 
non-toxic, non-odorous and does not permanently 
stain. It adheres tenaciously to almost all substances 
and has a low co-efficient of expansion. 


QUES. What was the first product made from 
graphite? 


ANS. Pencils, in 1554. 


QUES. Is graphite processed into all required 
forms and shapes that make it usable for 
innumerable manual, mechanical, chemical, 
and electrical applications? 


ANS. Graphite owes its remarkable versatility to its 
almost unlimited scope of form and formulation. It 
is available in a wide variety of microscopic pow- 
ders, large flakes, fluids, non-fluids, concentrates, 
bars, tubes, sheets, plates and specially processed 
shapes. 


QUES. In what products or processes is graph- 
ite now principally used? 


ANS. Lubricants + Pipe joint seals * Mechanical 
packings * Gaskets + Brake linings + Sand and 
metallic molds « Lustrous heat-resisting polishes + 
Protective coatings * Crucibles and refractories + 
Electronics « Electroplating + Electrodes * Dry 
batteries * Motor and generator brushes. 
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A few of thousands of widely 
used products containing 
Dixon's Graphites. Those 
starred are Dixon's products, 
many of them sold by supply 
houses everywhere. 





* Lubricating and 
Penetrating Oil 








* Graphite (pipe joint) 
Seal 


Now may we receive 
your questions on how 
graphite can help you? 


'S GRAPHITES 


JOSEPH DIXON CRUCIBLE COMPANY 











Jersey City 3, N. J. 


Div. 71-9-8 
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¢ Machinists Bench 
© Combination Pipe 
¢ Coachmakers 
¢ Woodworking 





© Solid Nut 
Continuous Sc 

e Quick Action 

¢ Lightning Grip 
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EASY to USE 


TU-MI-CO TUBULAR FRAME 
of special homogeneous grain 
structure steel is 25 to 50% 
lighter than solid frame—yet 
highly shock resistant. Less- 
ens fatigue. 

Hermetically sealed, low 
thermal conductivity, less ex- 
pansion. Triple plated —cop- 
per, nickel and chrome, buffed 
and polished—an attractive, 
high quality precision tool. 


TU-MI-CO PRODUCTS 


include a complete line of Microm- 
eters, Pedestal Indicators and Mi- 
crometers, Standards, Steel Squares, 
and other practical measuring in- 
struments. 


NATIONALLY ADVERTISED 
Write for Bulletin MS-S 


TUBULAR MICROMETER CO. 
ST. JAMES, MINNESOTA, U. S. A. 
Milwaukee Branch + Plankinton Bidg. 




















One of the features that could be relied on to draw a crowd at any time of 
the day at the Oakland Metal Congress was the “Electronic Blood Hound” 
made by Air Reduction, of New York. The device will duplicate a drawing 
or silhouette in metal sheet. The cutting is so accurate, no further machin- 
ing is necessary. 


Capacity Crowds at Metal Congress 


Resumption of the Western Metal 
Congress in Oakland, Calif., the first 
meeting of the postwar period, saw over- 
flow crowds fill both the Oakland Audi- 
torium and the Exposition Hall, just 
across the street. Represented in the 
exhibit were almost 200 firms, bringing 
to the west for the inspection of thou- 
sands of industrial buyers the latest 
developments in the metal-working in- 
dustries. The general too, 
showed unusual interest, the attendance 
on the first day running in excess of 
13,000. 

Technical sessions of the meeting 
were held in the Auditorium. No fewer 
than 31 papers and addresses were pre- 
sented by educators, scientists and re- 
search engineers. The American Weld- 
ing Society presented its own program 


public, 


of 15 papers, and the American Foun- 
drymen’s Association papers covered 
eight technical subjects. 

Industrial distributors from the Oak- 
land area took active part in the ex- 
hibit. Three exhibitors, the Geo. A. 
Kreplin Co., Haven Saw & Tool Co. 
and C. W. Marwedel, had their own 
booths, demonstrating various kinds of 
industrial equipment, supplies and tools. 
Other distributors held exhibits in co- 
operation with their suppliers. 

Though not everything shown was 
new, the latest methods of doing things, 
industry-wide, were stressed. Interest- 
ing features of postwar development, 
many of them unfamiliar to the indus- 
trial field, were presented and will un- 
doubtedly find their way to mill sup- 
ply houses in the near future. 





Fitler Co. Elects 
New Officers 


N. Myers Filter was elected chair- 
man of the board of directors at a 
recent meeting of the Edwin H. Fitler 
Co., Philadelphia, Pa., and Cooper 
Howell was named president of the 
company. Other officers elected in- 
cluded: Nathan Fitler, vice-president in 
charge of manufacturing; H. Hamscher, 
Jr., vice-president in charge of sales; 
Joseph Waldman, Jr., secretary; Dale 
R. Fitler, Jr., assistant secretary and 
Paul V. Jones, assistant sales manager. 


New Pneumatic Line 
For Skilsaw, Inc. 


Proceeding with its post-war plans of 
expansion and more complete service to 
its customers, Skilsaw, Inc., Chicago, 
has entered the pneumatic tool field 
with a new line of 28 models, including 
pneumatic hammers, drills, screwdriv- 
ers, nut runners and die grinders. All 
pneumatic tools will be produced in the 
company’s recently acquired manufac- 
turing facilities in Aurora, IIl., leaving 
the Chicago plant free to continue pro- 
duction of the electric Skiltool line. 
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Here are the quality couplings for 
every air hose service . . . strong, 
durable, efficient. Catalog 241-X de- 
scribes them in detail. 


"G J-BOSS" 

AIR HAMMER COUPLING 
Ground Joint, washerless construction. 
For heavy duty and hard wear. Com- 
pact and heavy types. Furnished with 
strong “Boss” Interlocking Clamp. For 
washer style, specify ‘Boss’ Air Ham- 
mer Couplings. 


“DIXON” 
AIR HAMMER COUPLING 


Washer style. Efficient, durable, inex- 
pensive. Compact and heavy types. 


Also available in ground joint design 
as “G J-Dixon”. 


“AIR KING" 
Quick-Acting, Universal Type 
HOSE COUPLING 


For indoor and outdoor service. Plain 
design, rugged construction. Hose ends; 
male and female pipe ends. Made 
with patented safety locking arrange- 
ment. Malleable iron or bronze. 


ad 


“DIX-LOCK" 
Quick-Acting 
AIR HOSE COUPLING 


Streamlined design—no projecting 
parts. Snap-lock action—quarter-turn 
against spring tension. Reverse 
quarter-turn to unlock. Hose ends; 
male and female pipe ends. Has re- 
newable sleeve and spring. 


Sold in Accordance With Our 
Established Distributor Policy. 


pe aeF,*! 


VALVE & COUPLING CO 


MANUFACTURERS OF The 2uallsy Line 
BOSS’ DIXON “KING” “AIR KING “DIX-LOCK 
HOSE COUPLINGS, NIPPLES, MENDERS, CLAMPS 


Main Office and Factory: PHILADELPHIA 22, PA. 


BRANCHES CHICAGO « BIRMINGHAM - LOS ANGELES - HOUSTON 
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H. K. PORTER, INC... . 


mean Mote... 


... in the future than ever before 


Reputation established through years 
of performance of a name identified 
product, is the only protection the 
buyer is going to have in a market 
flooded with new products, experiments 
and exploitation. 










We are proud of the name 





HAND POWER TOOLS FOR CUTTING, BOLTS, 
RODS, WIRE, CABLE, CHAIN, FLAT STOCK, ETC. 








SOMERVILLE, MASS. 












ast Potential Markets 

i LONG? 
a ERV; ICE l i F E > 
(MANY APPLICATIONS 


Fewer — ” a 


MA INTENAN 
~COSTg 


crieaiiaias 


BRUSH AND BROOM MANUFACTURING CO. 
CORNER BRUSH AND BROOM STREETS 


INDIANAPOLIS 7, INDIANA 





baal 


Est. 1890 





/ 
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74 FOLEY STREET 





Take Advantage of 
Growing Sales 
Opportunities 





THEY HAVE 
POWER—SPEED— 
DEPENDABILITY 


Industry is speeding up all over the country 
and with it the opportunities for selling 
ATLAS Car Movers keep step. They have 
power, speed, and efficiency—they are de- 
pendable—they are easy and simple to use. 
All this is due to the ‘compound leverage" 
principle of construction. We would like to 
explain the advantages of this particular 
construction and what it means to your selling. 
Ask for details. 


APPLETON -ATLAS CAR 


MOVER CORPORATION 
1533 No. 6th St. Milwaukee, Wis. 












For PRODUCTION 
MAINTENANCE 
REPAIR 


Soldering Paste 
Sodering Sticks 
Sodering Oil 
Sodering Flux 


Sodering Liquidis 
Sodering Syrup 
Sodering Acid 

© Solid Sal Ammoniac 
Our Check Charts will help your customers 
—show melting point of all soders — our 
Technical Staff will advise and consult with 
see on intricate and unusual problems. 
nvestigate! 








Stainless Steel Polish { 











Inc. 


LB. ALLEN CO., 


6731 BRYN MAWR AYE. 
CHICAGO 31, ILL 



















1947 NATIONAL 
HARDWARE SHOW 


october 
15, 16, 17, 18 
IN NEW YORK’S 
GRAND CENTRAL PALACE, 


“The hardware show-place of the world!” 




















PLAN NOW to join the buyers from the four corners of the earth who will pour 
into New York's Grand Central Palace, “The Hardware Showplace of the 
World,” in October ... MEET THE MANUFACTURERS of the newest and the 
best in hardware, factory and mill supplies . . . SEE, UNDER ONE ROOF, at 
one time, the latest developments and time-tested merchandise—all dis- 
played for your convenience by the manufacturer himself... 





GET THE FACTS about the hard goods picture for 1947 " . 
and 1948—the complete story on prices, products, Registr ation Coupons 


production, deliveries, and conditions in the industry Yee Se ate Gam by sociation te edvenes, Ft tn and silt this 
... FILL OUT AND MAIL the registration coupon at ae ee —=a—<_ 
the right. Your admission badge which will admit you Name... : pc ncassaaetoti 
to the exposition without further registration will be PWM cess cs scnsesens saNaseuee chudatmessa¥siesesreqaenxs 5 


Street 


Ge Siesiwaws ateuimeeter 5606 MEAEAN D4 cecierveceetes 


mailed you. 


pe TTT CTT TTT CUTER TIT CTC COLT ULE eee COr ere 


NATIONAL HARDWARE SHOW INC (Please check below the classification of your business) 
5 . } Retailer ] Wholesaler [_] Mfor's. Agent (_] Dept. Store Buyer 


[] Chain Store Buyer ] !mporter- Exporter (] Other 


331 MADISON AVENUE, NEW YORK 17, N. ¥. There is No Registration Fee MS-8 
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Pulls no punches! 


When you sell ‘Load Lifter’ 
Hoists, you know this rugged, 
heavy-duty electric hoist will 
back up every statement you 
make!’ You know ‘Load Lifters’ 
never pull punches when the 
going is rough and the loads are 
heavy. 


Your prospect may say his 
problem is different; but, forget 
that! No matter how tough his 
lifting job, how. long the hours, 
how difficult his working. condi- 
tions, the ‘Load Lifter’ will give 
him low-cost lifting with the 
minimum amount of attention 
and the least chance breakdown. 


If he asks you how this is 
possible, tell him about all the 
special features embodied in the 
‘Load Lifter’ Hoist which give it 
its rugged endurance. Then, add 
that no other hoist has all of 
them. You'll find them listed in 
Catalog No. 215. 


Use Catalog No. 215 to show 
him action photos of installa- 
tions where ‘Load Lifter’ Hoists 
are doing the same kind of lifting 
jobs as his. He'll soon see it’s the 
‘Load Lifter’ that’s different in 
the way it lifts and moves loads 
weighing from 500 to 40,000 Ibs. 


We'll gladly send you more copies of 
Catalog No. 215 to help you sell 
‘Load Lifters.’ 


mma LOAD LIFTER 
ile! Hoists 





MANNING,MAX WELL & MOORE, INC. 


MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit' and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 
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TOTAL 


10 TRICO OILERS SOLD 2600! 
You too, will find that the 
line of Automatic 
OILERS offers you unlimited 
sales opportunities. 


TRICO 


SELL TRICO OILERS 











ON EVERY CALL 
WRITE FOR CATALOG! 









REPEAT 


ORDERS 
HERE'S PROOF!! 


A mill supply representative sold ten TRICO 
OILERS to a plant as a trial. One month 
later he received a repeat order for 2000! 


PROFITS! 


and that's nof all... 


TRICO Automatic Oilers solved the 

customers lubrication problems so 

well that their own engineers per- 
ded a subsidiary to order 600. 





TRICO FUSE MFG. ine Milwaukee 12, Wis 





—!IRVING S¥ LIMITED—Montre 














For 


4 gr 


~\ 






Oniginality 


+ 


Look to XCELITE for 
heads-up tool devel- 
opments that keep 
them on your top sell- 
ing list! The tough, 
snug - gripping, fast - 
action XCELITE Nut 
Driver above — and 
the whole XCELITE 
line—are engineered 
from the shopman's 
point of view. 

Write us now for 
full details. Make 
sure your line in- 
cludes profit-building 
XCELITE tools! 


) PARK METALWARE CO., INC. 
Dept. F Orchard Park, New York 


Quality Tool, 


PREFERRED BY EXPERTS 
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Reduce COSTLY 
TAP BREAKAGE 


Advertised 

in Leading 
Machine Shop 

Magazines 


@ Square, straight tapping 
@ Does the job in half the time 
@ Anyone can operate it 


Die makers can be yo by for aos trying 
to dislodge b y hand 
tapping. Now the pM Tort Guide 
does the job in a fraction of the time with 
work always straight and true. Just fasten 
it to a post or bench, slip a Tap Adaptor 
into the spindle and the most inexperi- 
enced operator can handle it. Equipped 
with 7 Adaptors, ee | from 8-32 to 12" 

(takes care of 95% o tapping require- 
ments). Table size 6" x 104%", ope: 

Ae 


Taps not 0. 
Mi to — Trade Dis- 
count. yt, on request. 


BANESTRON MANUFACTURING co. 
424 South $ t. © 











Dabbotrowp TAP GUIDE 





Minneapolis 15, Minn. 





wh i a he 


-— 4 oe 








Arthur B. Olson 


New Catalog For 
Besly & Co. 


Arthur B. Olson, buyer of industrial 
supplies with Charles H. Besly & Co., 
Chicago, recently completed the com- 
pany’s latest catalog, a task that re- 
quired more than two years of the most 
minute checking. For Mr. Olson, who 
has been with the company for 42 years, 
has definite ideas on standardizing the 
arrangement of information necessary 
to make a catalog most useful and com- 
plete for buyers. 

“We always try to include packaging 
information,” he explained, “and a 
brief description of the use for which 
the item is best adapted.”, 


Ferree Appointed 
District Manager 


Mr. Dave S. Ferree was recently ap- 
pointed district manager of the new 
Philadelphia sales office of The Falk 
Corp. His territory includes the Penn- 
sylvania and Delaware areas formerly 
handled by Martell and Ferree and the 
York, Pennsylvania area which had 
been managed by the late John Ericson. 

The Philadelphia offices of the Mil- 
waukee plant are at 505 Race St. 








Interior of the Superior Sales Co.’s 
new Buffalo office at 136 Delaware 
Ave. Seated at desk is Fred Moore, 


Buffalo manager. Standing (left) 
is Charles Bogle, president, Su- 
perior Sales Co. and Jack Proven, 
vice-president and general sales 
manager, Sterling Tool Products 
Co., Chicago. 









KLEINS... 


choice of 
good workmen 


Among men who know good tools, there is no substi- 
tute for quality. That’s why wherever you find linemen 
or electricians—mechanics or radio repair men—you'll 
find Klein Pliers. 


Klein Pliers have the proper balance . . . just the 
right spring to the handles to prevent tired hands .. ; 
a fitted hinge that keeps jaws perfectly aligned... 


carefully matched knives that stay keen. 


The Klein line includes pliers for every purpose— 
your order for these quality tools will be filled as soon 


as possible. 


The Klein Pocket Tool 
Guide showing the Klein 
line and containing use- 
ful tool information will 
be mailed on request. 


Since 1857 


moms WO LIE EN 


10 BELMONT AVENUE CHICAGO 18 ILLI 
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Strand machines provide PORTABLE 
rotary power at CONSTANT speeds 
with dependable results and less oper- 
ator fatigue. Ruggedly built for years 
of steady use. Hundreds of attachments 
easily interchanged—125 types and 
sizes—vertical and horizontal models 
from % to 3 H.P. 


DISTRIBUTORS IN ALL PRINCIPAL CITIES 
Send for CATALOG showing complete line 


N. A. STRAND & CO. 


5014 NO. WOLCOTT AVE. 
CHICAGO AB, TEX. 








Dealer cooperation has been an impor- 
tant factor in the growth of our business. 
That's why we advertise TEMCO fur- 
naces nationally on a “See your dealer" 
basis and refer inquiries to 
cooperating supply houses. 
We intend to continue this 
policy. 












Shown here is the new model 
CEA. Inside dimensions 434 x 4% 
x 6 priced at $80.00 for 115 V. AC. 
This furnace operates continuously 
at 2000° F. and the stepless heat 
control permits any temperature to 
be selected and held automatically. 
Our complete line includes four 
models priced from $50.00 to 
$194.00 with muffle sizes up to 6” x 
5” x 10”. These furnaces are de- 
signed for heat treating and smail 
unit production in tool and die 
shops and industrial plants. 






















WRITE FOR COMPLETE 
JOBBER INFORMATION 






497 WEST LOCUST ST., DUBUQUE, IOWA 






THERMO ELECTRIC MFG. COMPANY 
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CLOVER COATED ABRASIVES—in all 
grains, grades, backings of paper and 
cloth, coatings, sizes and shapes—in 
rolls, sheets, belts and discs. Also resin- 
bonded fibre discs. 


CLOVER LAPPING AND GRINDING 
COMPOUNDS-—in twelve grades from 
microscopic fine to very coarse. 


When you concentrate on CLOVER 
Abrasives...you buy at lowest prices 
and sell at maximum profit. 

Selling abrasives is stable business. 
Sales are obtainable throughout in- 
dustry. Repeat business is enormous. 
Write for full information. 


FREE! 


Complete Handbook, 
without propaganda, 
on Coated Abrasives. 





CLOVER MFG. CO., Norwalk, Conn. 


CLOVER 


Ab iiite. 

































A. C. Straub (Carborundum), F. 
W. Anderson (Precision Grinding 
Wheel), R. S. Trimble (Simonds), 
H. J. Steeb (Diamond Saw), and 
R. D. Casey (Lamson & Sessions), 
were all on hand to welcome the 
members and guests. 





Entertainment Chairman’ Robert 
Trimble (Simonds), right, with 
A. C. Straub (Carborundum) and 
Herbert Greene (Simonds). 





Time out in the shade of an old 
oak tree for a smiling quintet of 


Keystoners. The group of con- 
tented sun-dodgers includes: J. J. 
McCann and J. H. Perkins (J. H. 
Williams), Cliff Cecil (Jas. Gleason 
& Co.) and Fred Scholl (Long 
Island Hardware). 





Here’s to you, was the toast of 
E. C. Bailey (Greenfield Tap & 
Die), W. H. Tuppeny (Maddock & 
Co.), Roy Reynolds (L. A. Bensen 
& Co.), Jack Perkins (J. H. Wil- 
liams) and H. M. Easton (National 
Twist Drill & Tool). 











The Sports Committee, snapped in 
repose: Howard Easton (National 
Twist Drill & Tool) and Robert 
Brown (Ace Drill Corp.). 


The Keystoners Hold 
Tenth Annual Party 


Tue rent annual meeting of The 
Keystoners, manufacturers representa- 
tives who call on distributors in the 
eastern area, was held recently at the 
Manufacturers Golf & Country Club, in 
Oreland, Pa. Features of the outing in- 
cluded all-day golf and a soft-ball game, 
The Keystoners opposing some of their 
guests. Luncheon and dinner completed 
the program, with well-known profes- 
sional performers on hand to entertain 
throughout the evening. 

J. J. McCann (J. H. Williams) and 
John J. Mathe (Parker Kalon) umpired 
the soft-ball game, which The Keyston- 
ers lost. 


MILL SUPPLIES © AUGUST, 1947 








z. railroad customers will ap- 
preciate the weather-resistance, 
durability and long life of Whit- 
lock Waterflex Manila. 


It’s a quality rope, scientifically 
laid and treated by the Water- 
flex Process for the best in lubri- 
cation and waterproofing. For 
general railroad utility use pro- 
vide your customers with Whit- 
lock Waterflex. 


WAITLOCK CORDAGE 
(COMPANY 
46 SOUTH STREET - NEW YORK 5,N.Y. 
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Each Forsberg Blade that carries the 
famous WHALE BRAND mark of quality 
is scientifically heat treated to add the 
toughness that gives these Blades their fine 
performance. They’re gauged and checked 
throughout every step of their manufacture 
and given a stiff bending pounds test be- 
fore you get them for sale. The popular 
HY-FLEX Blade, shown above, meets to- 
day’s demand for a medium priced blade 
which is extremely flexible, yet has the guts 
for solid service. 





Here’s a Whale of a Blade of a special 
analysis molybdenum, high speed steel, 
that gives unusual cutting service. Can be 
used at the same cutting speeds as tungsten 
and deliver practically equal performance. 
If you want to promise outstanding results 
on stubborn cutting jobs, offer Whale 
Brand HY-FLEX and MO-HY Blades and 
you'll deliver it. 


© MFO. CO., BRIDGEPORT, CONN., U.S.A. 
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| keenly alert to the greater need for rust pro- 


















*PRECISION BRAND 


SHIM STOCK 


CONVENIENT TO USE 


4 IN 1 ASSORTMENT 
BRASS or STEEL —> 


a Contains an assortment in most 
popular sizes of Precision Brand 
Shim Stock. 4 separate thick- 
nesses 6x50” each. Total 1200 
squore inches. Put up in easel 
type display dispensers cello- 
phone wrapped. 


gh 
wie 


¢ WASTE 
¢ BOTHER 






ied 
t SHIM PACKETS 
BRASS or STEEL 
Flat Stock—Total 6 Pieces. Each 33/¢7x6” 
—120 sq. in. 2 pieces each .001, .002, 
-003. 48 packets to the box. 


SINGLE ROLLS 
BRASS or STEEL 
Single rolls 6”x100” 
each. 600 sq. in. to 
the carton. All popu- © 

lar thicknesses. 
Cellophane wrapped— 
moisture-proof. 


SHIM STEEL 
HEAVY SIZES 


6”x100" and 12”x120" in 200 Ib. 
test corrugated paper cartons. Thick- 
nesses up to .031”. Complete range. 


. GONSU LT YOUR JOBBER 
PACKAGE GOODS DIVISION” 
PRECISION STEEL WAREHOUSE, 


4425 WEST KINZIE STREET . 


INCORPORATED 


CHICAGO 24, ILLINOIS 









OF EXTRA BUSINESS PRODUCED 
BY FLOOD OF INQUIRIES FOR 


RUST-OLEUM 


the Modern, Positive Rust Preventive 


Requests for facts are pouring in—many 
from your own territory. Industrial buyers are 


tection. Give your men this fast-selling item. 


ctly Over 
ing or sand blasting ' 


Factories, contractors, public works and 
utilities need it urgently. RUST-OLEUM offers ® 
a selective dealer policy. Discounts are attrac- 


seek 

— Paint, sale aantg remove 
; ~ ey a rust, incorpor 

inthe film—spread, we AY 


Protective fij San unbroken 
tive—better than on the average industrial © feoy to pasa a 
e 
item. RUST-OLEUM is a real premium-profit colors met @ full range ai 


ately, 
© Covers up to twice th 


line. For faster t ve d bi ofits sell 
r faster turnover and bigger profits ordiean to * os 


RUST-OLEUM. Write today for full details. 
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M. L. Brigante, Jr. 


Brigante Returns 
To Burhans & Black 


M. L. Brigante, Jr.. is back at Bur- 
hans & Black, Inc., Syracuse, N. Y., 
following 31 months of service with the 
Army in the European Theater. Mr. 
Brigante, who is assistant secretary of 
the firm and secretary of the executive 
committee, is in charge of the industrial 
supply department of the 
firm. He has been with 
Black for 174% years. 


Syracuse 
Burhans & 


Rheem Names 
Henry C. L. Johnson 


Henry C. L. Johnson has been ap- 
pointed advertising manager of Rheem 
Mfg. Co. 

For the past ten years, except while 
serving as an officer in the Navy, Mr. 
Johnson has been with Sylvania Electric 
Products, Inc. At the time he left that 
company he was advertising manager 
of their radio, electronics and interna- 
tional divisions. 

Mr. Johnson will make his headquar- 
ters in the New York office of Rheem. 


mr) 
% ’ 


Martin Kempf, now stock foreman 
in charge of the wholesale ware- 
house at Saginaw Hardware Co., 
Mich., started there 46 years ago 
at the age of 13. 














SAFETY FACTORS 


That Mean More Pipe 


Business For You 





Naylor Pipe incorporates safety factors not found in any other 
light-weight pipe. When strains are put on the line, Naylor’s 
exclusive Spiralweld structure acts as a continuous expansion 
joint, moving minutely to shorten or lengthen the pipe. This 
factor of “give” insures closer conformity to topographical 
conditions without any sacrifice of strength. It absorbs shock 
loads and vibration often destructive to a weld on a rigid 
structure. It cushions expansion and contraction under vary- 
ing changes of pressure, temperature and ground stress. And 
it protects both pipe and coupling medium. 


These are some of the reasons why it will pay you to recom- 






mend Naylor Pipe, particularly on applications where 
light weight and safety are required. 

Sizes from 4” to 30” in diameter 
with all types of fittings and con- 
nections. Write for Naylor Cata- 
log, No. 44. 


NAYLOR PIPE COMPANY 


1253 East 92nd Street ey Chicage 19, Illinois 
New York Office: 350 Madison Avenve « New York 17, N. Y. 

















NEW LOW 
PRICES ON 





WILLEY'S 


SOLID 
CARBIDE 
DRILLS 


Performance such as you never 
had before! Ground from solid 
Willey's Metal with highly pol- 
ished flutes, they are faster, 
require less grinding and hold 
their size better than any drills 
you ever used. 


They are extremely tough, and 
can be operated from 50 to 60 





WRITE FOR FOLDER 


1/16" to 1/2" diameters. Standard Wire 
Sizes, from No. 22 to No. 53, (.1570" to 
0595"). 





Lists ell sizes and prices. Jobbers Lengths, 


per cent faster than regular 
drills. They provide more pro- 
duction—and befter production 
—in drilling alloy steel, cast 
iron, brass, bronze, aluminum, 
magnesium alloys, plastics and 
other non-metallic materials. 








WILLEY’S CARBIDE TOOL CO. 


1342 W. Vernor ighwill 


Detroit‘!|, .Michigan 

















A Modern Catalog 


@ INCREASES Your Selling Efficiency 
e@ Sells More at Lower Sales Costs 





Tools Made of HIGH 
SPEED STEEL, are priced 
in red. 


¢ Nationally Advertised 
Lines are tied-in with 
manufacturers advertis- 
ing by use of their trade- 
marks. 


¢ Action illustrations dem- 
onstrate the use of many 
products. 


¢ Every Catalog is Printed 
from New Plates. 


WEINBERG & MCREE, Inc. 


610 W. VAN BUREN ST. 








CHICAGO 7, ILL. 
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em “time” 


Sell ’ 


You have a ‘Budgit’ Hoist pros- 
pect! You could tell him about 
the mechanical excellencies of the 
3udgit’. It would not be wrong 
to point out that we were the 
pioneers and are still first with 
portable electric hoists. 

But we suggest you sell him 
‘Budgit’ 


Hoist is such a time-saver that it 


“time.” Tell him the 


gives him a production rate of 
seventy-or-more minutes in 
every hour. 

Show him that increased pro- 
duction means more profit to him 
and that the workers are happier 
because ‘Budgit’ Hoists make the 
job so much easier and rid them 
of the fear of rupture, strain and 
over-fatigue. 

Suppose the prospect asks for 
evidence that ‘Budgits’ save time 
and money! Tell him of the many 
thousands of installations that 
have proved this —in war, for 
production; in peace, for profit! 
Sell “time” and you will sell 
‘Budgits’. 


Keep well supplied with 
copies of Bulletin No. 
371. They help sell 
*“Budgit® Portable Elec- 
trie Hoists. 


‘BUDGIT 
Hotsts 


MANNING, MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of 'Shaw-Box' Cranes, ‘Budgit': and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 
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Gloria Harding, credit manager at 
Brand Tool & Supply Co., Los 
Angeles, doubles at the city sales 
counter. 





Machine Toolmen 
Less Productive 


A productivity study just completed 
in the machine tool industry shows 
that between 1939 and 1945 the num- 
ber of man-hours required to produce 
a single machine tool increased, on the 
average, almost four percent. The 
study was made by the U. S. Bureau of 
Labor Statistics, based on reports ob- 
tained directly from industrial equip- 
ment builders. 

Equipment being studied includes 
ball and roller bearings, Diesel and 
gas engines, portable and stationary 
compressors, power transmission equip- 
ment and others. 

These are the first studies based on 
direct reports from individual plants. 
In the past, BLS reports on man-hour 
requirements have been based on pro- 
duction data obtained from other gov- 
ernment agencies and man-hour and 
wage information prepared by BLS. 





Larry Sheip is one of the veteran 
salesmen on the staff of Chapin- 
Owen Co., of Rochester, New York. 








Le te Pumps. This Quality-Control at Barnes assures a perfect 







A PERFECT BILL OF HEALTH 
for EVERY BARNES PUMP 








a Her: another power- 

mre ful selling point of Barnes 

: Pumps. Each Barnes 

Streamluxe Automatic Centrifugal Pump, from the 

largest to the smallest, is factory tested by actual oper- 

ation as it comes from the assembly line and before it 

is shipped. Each pump is rigidly tested for capacities 

i at various heads and for perfection of engine per- ye 

os formance. All in all, 42 different inspections at various we 
stages of manufacture, guard the quality of Barnes 





pump and perfect pumping performance. Sell the Best 
— Sell Barnes! 








TritivV/ Le ese 7 
Paneer wt “ pas ri 






















j i § 
"a 
os 
Each Barnes Pump ak 
is actually put to ‘= 
work and tested be- be 










fore it is shipped. 
Barnes Pumps are 
perfect and ready for 
perfect pumping : 4 
when your custom- 
ers get them. 





BARNES MANUFACTURING CO. Ulunshield, Ofeo 


SO OS OS OO SS OO Oe eee 
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HEINRICH 


HANDNIB 


@ Here’s a tool with four 
uses and four-fold selling 
power. Here’s a tool that 
has become known as the 
“Handy Man of the Shop.” 
It’s a real time and labor 
saver. You see, it’s easy to 
cut irregular shapes with a 
Heinrich No. 4 Handnib. 
Double crank construction 
does the trick . . . speeds up 
cutting of templates and trial 
blanks. It’s rugged . . . takes 
3/16” flat stock with ease, 
round stock to 3/8”. May be 
clamped in a vise or mounted 
on a bench. 


SEND FOR FOLDER 


A postcard or letter today 
will bring you full details 
on all Handnib models and 
Distributor proposition. See 
for yourself the profit pos- 
sibilities they offer. 


NATIONAL MACHINE TOOL CO. 


DEPT. 167H > RACINE, WISCONSIN 
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BEARING TYPE 














VALLEY crinpers 


Accuracy and Performance 
Records already established 


In the 27 years that Valley Grinders have been used by 
many of the country’s largest industrials, they have estab- 
lished fine records where accuracy and performance 
count. These grinders are all powered by Valley Motors 
and every unit is built to a single high standard of quality. 
This means complete satisfaction in service which builds 
a post-war reputation for these efficient, low-cost tools. 





Valley Electric Corp. 


4221 FOREST PARK BLVD. ¢ ST. LOUIS 8, MO. 





























SUPER 


= a | TRIND INDUSTRIAL 


Oras «ARC WELDERS 


A Range of Models for Every Welding Job! 


“JOB TESTED” TRINDL WELDERS, outstanding in the welding 
field because of the Simplified Operation and Ruggedness of Design 
and Construction, are unbeatable for practical efficient low cost 
operation. TRINDL WELDERS, preferred for general industrial, farm 
and automotive production, construction, maintenance and repair, are 
available in a range of models for every type of shop or welding job. 

Foes DEPENDABLE TRINDL WELDERS, WELDING 
:. SUPPLIES AND ACCESSORIES ARE AVAILABLE 
> TO SAVE YOU BOTH — TIME AND MONEY... 
:, Write, wire or phone today for particulars and catalogs 


» JOBBER AND DISTRIBUTOR INQUIRIES INVITED 
Write for Selected Distributor Plan, 


TRINDL PRODUCTS LTD., 17 E. 23rd St., AY, Chicago 16, Ul. 
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J. C. (“Tom”) Hurley 


Aro Appoints 
J. C. Hurley 


J.C. (Tom) Hurley has been named 
manager in charge of original equip- 
ment sales for The Aro Equipment 
Corp., Bryan, Ohio. Mr. Hurley will 
have his headquarters at 908 Stephen- 
son Bldg., Detroit. 

He is well-known in the automotive 
and farm implement industries and has 
a wide experience in all phases of lu- 
bricating equipment problems. 


Weatherhead Co. 
Advances Robers 

Gene P. Robers, advertising and sales 
promotion manager of The Weather- 
head Co., Cleveland, Ohio, has been pro- 
moted to sales manager of the Replace- 
ment Parts Division. Mr. Robers’ new 
duties, in addition to his duties as ad- 


vertising and sales promotion manager, 


will place him in charge of all ‘indus- 


trial, aviation and automotive replace- 
ment sales with headquarters in Cleve- 


land. 





Edward P. Joyce (right), of Winter 
Bros. Co., explains the merits of 
his company’s products to John P. 
Tierney, buyer at Penn General 
Supply Co., Pittsburgh, Pa. 











The Circus Is Just oe 
of Your Markets tor 
COFFING HOISTS 





That’s Hubert Castle, Cole Brothers Circus star, 
up there on the wire. Like other wire artists, he 
knows the value of efficient, dependable equip- 
ment below—his life depends upon it. That’s why 
he uses Coffing Hoist equipment for raising, tight- 
ening and holding his rigging. 


The circus is but one of scores of industries 
where Coffing fills vital needs for efficient, safe, 
and easy to use hoist equipment. The same quali- 
ties that make Coffing Hoists preferred by this 
performer open the door to an amazing variety of 
sales opportunities for YOU—in virtually a/J/ in- 
dustrial markets. 


When you handle Coffing, you offer a complete 
line . . . with each hoist a “specialist” in its field. 
You sell important savings in time, manpower and 
money on all types of hoist jobs. You sell the 
plus values of safety and dependability under all 
conditions. These are the qualities to make sales 
and profits for you. 

















































Above: Hubert Castle, 
star wire performer of 
Cole Brothers Circus. 


Left: Coffing Hoist 
equipment used by 
Castle: at left is 
Midget Puller, 500 lb. 
cap.; center, Safety 
Pull Ratchet Lever 
Hoist, ¥% ton cap.; with 
Castle shown tighten- 
ing a bounding wire 
with a 1% ton cap. 
Coffing Safety-Pull 
Ratchet Lever Hoist. 





COFFING HOISTS MAK 
SALES FOR YOU IN AL 
THESE MARKETS 


Construction 
Mining 

Utilities 
Railroads 
Trucking 
Automotive 
Agricultural 
Metal Producing 
Metal Working 
Chemical Processing 
Food Processing 
Textile 


Lumber 





Municipal, State and 
Federal Governments. 








noisTcCa 


COFFING HOIST COMPANY 





ee eo 





e@ ELECTRIC HOISTS 


MILL SUPPLIES © AUGUST, 1947 


THE COMPLETE COFFING LINE Yucluded 


© RATCHET LEVER HOISTS #e@ LOAD BINDERS oe SPUR GEAR HOISTS 
@ DIFFERENTIAL HOISTS 












eTROLLEYVS 








209 





Yes, there 1S”: thing NV mx 


in Screw Drivers... 








Pull out the blade of the new Vaco Reversible, turn it around, and you have a 
Phillips instead of a regular screw driver. It's ideal for any type of work where a 
multi-purpose medium size screw driver is called for. Saves hours of time lost hunt- 


ing for tools . . . soon pays for itself. 


This feature, plus the new Vaco Ambery! slo-burning handle, is available at reason- 
able cost and without any sacrifice of Vaco quality. Ambery! handles continue to 


be break and shock proof .. . Vaco screw driver blades are of highest quality 







chrome vanadium steel. 


173 types AND Sizes 


——, 


promotion ITEM! 
-_ ..——, 


Ye Size 

tle tool. It’s on 
in promotion vi 
imprinted i” 


useful lit 
nexpensive 


nome * 
i Yee is Ambery! handle. 
rf 


Build good will with - 
1 give-ow way - 
aaa lot ” ate 
gold, silver of other 
Write for information. 


PRODUCTS co 





317 EAST ONTARIO ST. 
CHICAGO 11, ILLINOIS 



























“A GIANT IN 
YOUR HAND” 


Seymour Smitx 


(snap-lock 


PLIER-WRENCH 


ServesAs 

Ye od 

A WRENCH 
A-HAND VISE 
A CLAMP 


NEW MULTI-USE TOOL for 
HOME—FACTORY—FARM 
WELDER—REPAIR SHOP 


Tremendous gripping and holding 
power—locks when closed for hold- 
ing pieces for drilling, welding. 
scribing. grinding. etc. Easily and 
quickly unlocked. Used also without 
locking as a plier. Thousands of 
uses wherever mechanics werk. No. 
1607, 7” size; No. 1610, 10” size. 


Full details on request. 
SEYMOUR, SMITH & Lew INC, 
OAKVILLE, CONN.., 
Sales Rep.: JOHN H. ionmanees 6 on: Inc. 
10S Duane St., New York 8, N. Y. 











Simple to the nth degree. Just 2 moving gears—one 
within the other. Both self supported. Positive in 
action. Smooth, even flow with no pulsation. Handles 
any clean liquid regardless of viscosity. Low speed. 
Full, fast delivery. Long life. Complete line of models 
and sizes with pressures ranging from 5 to 500 psi. 


—— depending on style of pump. 
: If it is your job to see that liquids are moved, 
ae see Viking for the answer. Write today for 





the folder that will help you, 47SMM. 


VIKING PUMP COMPANY 


CEDAR FALLS, lIOWA 
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RUBYFLUID 
LIQUID & PASTE 
SOLDERING FLUX 





Rubyfluid is the fast acting, easy 
to use soldering flux so many prefer. 
It properly conditions the metal for 
a neat strong union. Produces no 
objectionable or harmful fumes. Sell 
this “tested by use" soldering flux. 


For stainless steel, sell 
Ruby's Stainless Stee! 
Flux—perfected for that 
metal. 


Write for Information 


RUBY CHEMICAL 
co. 
76 MeDOWELL ST. 
COLUMBUS 8, OHIO 

















\——— Rubyfluid —/ 




















Bob Flaws spoke on carbide tipped 
tools during his company’s sales 
meeting at Triplex Supply Co. 


Triplex Supply Salesmen 
Study Cutting Tools 


John Pauly, president of the Triplex 
Supply Co., Milwaukee, Wis. has 
always endeavored to equip his sales- 
men with a good, basic working 
knowledge of the products they are 
asked to sell. Mr. Pauly decided. a 
while ago, that the subject of twist 
drills, reamers, counter sinks and car- 
bide-tipped tools requires a fund of 
technical knowledge not often possessed 
by distributor salesmen, including many 
of his own. So, recently, he invited 
representatives from Chicago-Latrobe 
Twist Drill Works to come to his plant 
and conduct their own sales meeting. 

The entire evening was given over to 
acquainting his salesmen with the his- 
tory, manufacture and types of tools 
produced by the company, together with 
discussion of typical problems en- 
countered in the cutting tool field. High- 
lights of the meeting were a_ buffet 
supper for the entire sales organization; 
a talk by Bob Flaws, district repre- 
sentative of the Chicago-Latrobe com- 
pany on the importance of precision 
controls in tool manufacture; E. Philbin 
de Got’s discussion of the various types 
of cutting tools manufactured by his 
company and carried in stock by the 
Triplex Supply Co.; and a question and 
answer session, led by Howard Stitt, 
manufacturer’s field service engineer. 








J. O. Baldwin is one of the “old- 
timers” at the Murray Co., Dallas, 
and office director for the firm. 








On the spot for supplies 7 





Get‘em fast 
by Air Express 


You get supplies and equipment the fastest possible way when 
you specify Air Express. This speedy service makes hay out of 
shipping time—delivers you what’s needed in hours instead of days. 
Your shipment travels at speeds up to five miles a minute by Air 
Express. Because Air Express goes on all flights of all Scheduled 
Airlines, no time is lost waiting for loads to accumulate. Regular 
use of Air Express keeps your business running in high gear — 
helps give customers better service. Frequent flights to and from 
points overseas make foreign shipping problems simple, too. 


Specify Air Express-its Good Business 


@ Low rates — special pick-up and delivery in principal U.S. towns and 
cities at no extra cost. @ Moves on all flights of all Scheduled Airlines, 

@ Air-rail between 22,000 off-airline offices. 

® Direct air service to and from scores of foreign countries. 

Just phone your local Air Express Division, Railway Express Agency, 
for fast shipping action . .. Write today for Schedule of Domestic and 
International Rates. Address Air Express, 230 Park Ave., New York 17. 
Or ask for it at any Airline or Railway Express Office. Air Express 
Division, Railway Express Agency, representing the Airlines of the U.S. 









GETS THERE F1RST- 


Fastest delivery —at low rates 


Engine parts (36 lbs.) picked up at Portland, 
Ore., factory late on 10th. Delivered to Los 
Angeles consignee 821 miles away, 9 AM on 
llth in time. Air Express charge — $8.84! 
Other weights, any distance, similarly inex- 


pensive and fasal 
1927 — 20TH YEAR OF GETTING THERE First! ~1947 


MILL SUPPLIES © AUGUST, 1947 211 








mers 
Your custo 
waste saved them. 
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LAMINATED SHIM COMPANY 


INCORPORATED 


58 Union Street ° 





Glenbrook, Conn. 





CMe? 
PADDLE PUMP 


@ Designed for 
1750 R.P.M. 

@ Elastic impel- 
ler usually 
outlasts bronze 

case 













@ Quiet operation 
reversi 


@ Requires no pack- 
ing or stuffing box 





Handles alcohol, syrups, lubricat- 
ing oil. pean’? butter. chemicals 
Idea! coolant, circula.ing or iransferring pump, 
With only one moving part—the "rock rubber"’ 
paddie—there are no complicated gadgets 
to get out of order. This is more resistant to 
wear than ordinary rubber, metal or leather. 
Main casing is bronze, with high-lead bronze 
for endplate bearings .. . polished stainless 
steel shaf{i:. . . double squeegee rotary seal 


protects each bearing from pump leakage, 
eliminates need for stuffing box. Handles most 
all liquids except carbon tetrachloride, gaso- 
line, benzine or fuel oils. 


Write for Specifications 
JEROME SIMER COMPANY 


2 NSON BLVLI 
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COLLIS 
COLLET EQUIPMENT 
for 

DRILLING 
REAMING 
TAPPING 











This is your quality sign for Collet 
Equipment. Help your customers 
to save time and equipment—sup- 
ply taper products which have 
been made by men skilled in this 
type of manufacture. You can 
supply the proper unit from the 
very complete COLLIS line . 
drill sockets and sleeves . . . lathe 
centers . . . chuck arbors . . . 
drill drifts. Large quantities are 
being used daily and more are 
being demanded—get your share 
of this business. 


THE COLLIS COMPANY 


CLINTON, IOWA 











DURBIN-DURCO 
MANUFACTURERS + CERTIFIED PRODUCTS 


LOAD BINDERS 
Drop Forged « Malleable-iron ° Steel 


Hect Treated 
DROP-FORGED DESIGN 2 as 


Durbin-Boomer F-1—2 swivels, %, % or 4. chain 
Durbin-Boomer F-2—2 swivels, %, 4% or %’ chain 





MIDGET No. 1—1 swivel, 4’ chain 
DELTA No. 1—1 swivel, 5< or . chain 


. 1—2 swivels, % or 44” chain 
1—2 swivels, %, % or %’ 
2—2 swivels, %, 4 or %’ 


: q ee SA 


WIRE STRETCHERS 
Dy STEEL CONSTRUCTION 


LONE STAR 








. 3—3 Pulleys, plain bearings, %" rope 
No. 33—3 Pulleys, roller bearings, 3%" rope 
No. 4—4 Pulleys, plain bearings, %’ rope 
No. 44—4 Pulleys, roller bearings, 3%" 
No. 88—4 Pulleys, roller bearings, 44’ rope 


Combination 
JIFFY CLAMP 


WOVEN WIRE 
FENCE 
STRETCHER 





No. WWH 200 With Hoist and Clamp 
No. WW-202 Wire Clamp Without Hoist 
Hoist has 4 sheaves — Roller bearings — Drop- 
forged hooks and 24 ft. }4-inch rope. 
Stretcher Clamp has 40-inch channel iron. Longer 
channel iron on request at small extra cost. 


ALL-STEEL ROLLER BEARING HOISTS 





























Size | Cap. | Ship. Wt. 

No. ene Lhe Los. Construction 
12 4” | 2000 6 lbs. |Drop Forged Hook 
13 %" | 1000 | 2% lbs. | Malleable Hook 

Shipped with or without rope. 
No. W-1 

DURBIN-WHITESEL 

ONE MAN, WORM 
GEAR WOVEN 


WIRE STRETCHER 
WITH 48” CLAMP 
Pulls10,000 pounds. 
Stretches wire past 
the’ post. No extra 
posts to set. 


ce 


FARM SLIP HOOKS 





WIRE GRIPS 
For barbed or smooth wire 


Sizes 4” to 4” 
FARM GRAB HOOKS 
Sizes 34” to 1” 


Write for Catalog 


6611 Olive Street Road « $t. Levis 5, Mo. 
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R. M. Sterling, with four years in 

the AAF behind him, returned to 

handle inside sales at The Henry 
Walke Co., Charlotte, N. C. 





Honeywell 
Names Binger 


James H. Binger was elected assistant 
vice-president of the Minneapolis-Honey- 
well Regulator Co. at a recent meeting 
of the board of directors. In his new 
duties, Mr. Binger will devote most 
of his attention to the sales department 
and will assist Thomas McDonald, vice- 
president in charge of sales. 

A graduate of the University of Min- 
nesota law school, Mr. Binger had 
been secretary of the company since 
1945. He joined Honeywell in 1943 
to assist in legal and contractual work. 


Cragin & Co. 
Names Morhinway 


H. G. Morhinway has been added to 
the sales staff at Cragin & Co., Seattle, 
Wash. Mr. Morhinway, formerly asso- 
ciated with the C. & H. Supply Co. of 
Seattle, will serve the Gray’s Harbor 
area. 








hernia ae 
John E. Kandler, president of John 
E. Kardler Co., Kalamazoo, is well 
satisfied with the appearance and 
convenience of his newly installed 
small tool racks. 









internal wrenching 
self-locking nut by 
ALLEN 


fowere on 


ee 


Comparison of 
ALLENUT, used 
with Allen Sock- 
et Head Cap 
Screw, and con- 
ventional bole 
and nut. Note 
how internal 
wrenching prin- 
ciple contributes 
to designing that 
saves space and 
material. Clear- 
ance for open 
end or box type 
wrenches not 
required. 








Fase cha baci het Ss att aw ood - se Figete waneouper cer! 


This new internal- wrenching nut HOLDS with a weld-like grip, — se/f- 
locking in non-hardened metals. Knurled flutes are drawn down into 
counterbored hole as the screw is tightened in the nut. Yet easily re- 
moved without damage to nut or containing parts by turning screw. 


Using ALLENUTS with Allen Socket Head Cap Screws, the positive 
internal wrenching action of Allen Hex Keys drives fast, firm set-ups in 
the harder metals. 12-point (double-hex) Allenut socket gives 30° of 
wrenching swing — as compared with a normal 60° — to speed up as- 
sembly in cramped quarters. 


The ALLENUT sets up flush to achieve streamlined surfaces. It facilitates 
more compact designs with resulting economies in space, weight and 
material. Adds immensely to the finished appearance of any job... 
Precision-made of special-alloy steel to Allen standards; threads tapped 
to a Class 3 fit. 


Developed as a companion product to your ALLEN Line of Hex-Socket 
Screws, — profitable accessory to Socket Head Cap Screws. Exclusively 
an Allen Distributor item. Ask for specification and price-sheet. 


THE ALLEN MANUFACTURING COMPANY 


HARTFORD, * ALLEN te «CONNECTICUT, U.S.A. 


NEW YORK - DETROIT - CHICAGO - LOS ANGELES 
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again for- - 
IMMEDIATE DELIVERY 


theo KEYLESS 


SELF-TIGHTENING 


| DRILL CHUCKS 


| E'RE happy to announce that we 

have caught up with the big de- 

mand for these chucks and can, once 

more, make prompt shipments. This will 

| be good news to the thousands of shop- 

| men who know from experience the big 

| time-and-energy-saving advantages of 

|the “keyless” feature. Drilling action 

| does the tightening—the heavier the 

| load, the tighter they hold. There's no 

drill slipping, no damaged shanks, no 

, | retightening. Yet they are easily re- 

Soden BaICO | leased by hand. Because no strength is 

has stood for superb needed, Ettco chucks are particularly 

ESICO quality andover-all | suited for women operators. When it MADE IN 5 SIZES 
SOLDERING reniemeer ts | comes to holding drills tight, rigid and FOR No. O TO 

IRONS name ESICO on_ | true, Ettco chucks are unsurpassed. When 5" DRILLS 
Designed for your soldering tools | it comes to quality and workmanship , 


tough, long- is definite assurance | 
coten Gee an leak, eulaner- there are no better chucks made. 
service. Widely rupted service. Spe- 


in i - a 
seiet plents cify ESICO — the 


sep ; oe gr Bo | ETTC O TOOL CO. 600 Johnson Ave., Brooklyn 6, N. Y. 


SPOT SOLDERING ~~ 


MACHINE Information 
On the Esico Line 











‘Here's an Item in 
\a Class by Itself 


“BELT- 
SAVER” 
Pulley used 
on bucket 
elevator 
Used asa 

tail pulley on 
leaves operator's belt 
bands free for work. | 


ESICO 


SOLDERING IRON 
CONTROLS 


conveyor 





Distributors selling 
“BELT-SAVER” Pul- 
leys know by ac- 
tual experience that PULLEYS 
they are rendering 
an outstanding serv- 








Positive TIP control pre- 
vents over-heating — tip 
cannot fall below solder- 
ing temperature. The only 
practical method of 
troliing heat in the tip—an 
usive ESICO feature! 


ESICO 





SOLDER POTS | ice to their customers. By replacing ordinary pulleys with 
| “BELT-SAVER” on conveyors and bucket elevators carrying ~y 
| hard or abrasive materials, conveyor belt life has been AO) : 
| tremendously increased. Case after case is on record and a 
open to complete, careful investigation showing actual, 
Rugged construction: proved belt life increases of from 25 to 40%. Continued BEARINGS 


for continuous | Bon-st0p repeat orders from distributors prove that “BELT SAVER” 
B snes easily and is in a class by itself. Full details on request. 








SPROUT WALDRON & CO. 





so MUNCY, PA. 
ELECTRIC SOLDERING IRON C0., Inc. Manufacturing Engineers Since 1866 


2747 W. Elm St., Deep River, Conn. 


fae) kA ase) ©) 
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president of 


Edward Bernstein, 
Sterling Supply Co., Detroit, an- 
swers one more phone call after 
clearing his desk for the night. 
That worried look turned to a smile 
when he hung up—he had sold his 
automobile. 





Tracy To 
Georgia Supply 


John G. Tracy has been added to the 
sales staff of Georgia Supply Co., Jack- 
sonville, as an outside salesman. Mr. 
Tracy, who returned recently from mili- 
tary service, has been with the company 
for a number of years. He will cover 


southeast Georgia and north Florida. 


Fred W. Sparks 
To Buda Company 

Fred W. Sparks has joined The Buda 
Co. as district representative to handle 
the Ohio territory for the manufactur- 
er’s engine division. 

Mr. Sparks has had considerable ex- 
perience in engine and equipment busi- 
He has been with The Cummins 
Engine Co., Euclid Road Machinery 
Co., the Chambers Corp. and the Au- 
burn Auto Co., in its sales department. 


ness, 





Aisle view in the tool stock section 
back of the main counter at the 


General Tool Co., Portland, Ore. 








Can you sell--- 


small concerns. ..where 1-5 ton loads... are big headaches ? 








The sale’s a cinch! 


wih HANDIWINCH 


Wuerever men work, there 
are dozens of jobs like this one. 
Loading jobs, lifting jobs, pull- 
ing jobs—too big for unaided 
muscle power; too small for mo- 
torized equipment. So here’s 
how one man puts the motor on 
the truck. 1. He carries the 
HANDIWINCH to the truck (it’s 
only 17’x16"x17) weighs 95 lbs.). 





2. Bolts HANDIWINCH to truck 
body (it sets up anywhere). 3. 
Makes a ramp out of planks. 4. 
Fastens wire rope to motor; hauls 
motor aboard. HANDIWINCH is 
all steel... powered with cut 
gears...handles loads up to 
10,000 lbs.! Stoutest, handiest 
winch ever built. Sells for $75, 
f.o.b. your mill supply house. 


merican Hoist 


and DERRICK COMPANY 


SAINT PAUL 1, MINNESOTA 
Plant No. 2, South Kearny, New Jersey 





Chicago « Pittsburgh «+ San Francisco + New Orleans « New York 
Locomotive Crones ¢ Hoists « Derricks « Revolver Cranes + Blocks and Sheaves + Ditchers 
Marine Deck Machinery « Car Pullers + Pile Drivers * Cane Crones © Crosby Clips 
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LIGHT DUTY “Cc” CLAMPS 


OC cm? GO Be DE BO" 
OP Om ON OY On 



















- Opening i : Weight Obv aly m 
Inches | Inches | Thread | Per Dozen are saleable wai s where 
2% 1% | “~exl4 | 4% Ibs. Y, “We loads ntyst be in by hand. 
3 1% 76x14 | 5% Ibs. ALAA Vi 
4 2 hex 14 7 i. Theré are plates’ ‘an factories, 
5 2% *Ax 11 9 Ibs. wocahngpes, stot Hs, and service 
BL PENS | gegen | menses ns 











s i of the 


These Champion Clamps have wedge-shaped bodies of special alu- day’s work buth“tiie 
minum alloy for rugged strength at all points of greatest stress. scattered. In same wan 
Popular sizes. Sliding cross handles and heavy button tips. Screws a not pay a 


precision cut. Used on assembly operations, in patter, wood- 
working, welding, and machine shops. Write for prices. W hetg these Renditions exist, 


you shogld be afile to sell ‘Budgit’ 


MATS) Rhea | Chain Blocks td nea 


SPRINGFIELD, OHIO 










lifting ¢ juipmeftt. One man lifts, 
carries (and hangs up a 2-ton 
capaci ‘BY git. Before 


Z 4 ‘Budgitsf that was not possible. 
Your competitor; are finding that JOHNSON oe e 

MUSIC SPRING WIRE rounds out their line of YS 4 This light wight i is an impor- 
products for every manufacturer's use. A high “ tant eb buf) even more vital is 
quality product essential for re- Pr 4 the eas as with ‘Budgit’ 
ae 74 a eeeere. Hoists. ‘Ti ef shui friction bearings 
Available now in full range of —~ aye X 
sizes . . . conveniently é ( P throughow the working parts 
packaged in '/, Ib., 2 Ib. és "7 5; ; (including the automatic load 


and | Ib. units. ml ee i brake) operating in grease in a 
Your nearest John- 










pom or ee ie sealed housing—and the modern 
vou prompt service. /aiimiian * 3 design enable the operator to lift 


much easier and quicker. 


All of which means time and 
money saved for the owner. Find 
the spot — and the sale is made. 


How is your supply of Bulletin No. 
367? If you need more, write us. 
They can help you in your selling. 


‘BUDGIT’ 
Chain Blocks 


MANNING,MAXWELL & MOORE, INC. 





MAXWELL 
al 


ile 





JOHNSON 


STEEL AND WHERE COeMrnee. tc MUSKEGON, MICHIGAN 


S Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
WORCESTER 1, MASS. ‘Load Lifter’ Hoists and other lifting speciolti ies. 


Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 


AO) :| Gin ©) a (@)) Marat 4.10), Man @ a || 16 Ou Oh Wat) (C46 nO) (0), 118) 
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Bill Yoest fills small tool orders at 
Penn General Supply Co., Pitts- 
burgh, where he has worked for 
more than seven years. 





Vockrodt Named By 
Alloy Steel Products 


E. H. Vockrodt, or 3757 Wilshire 
Blvd., Los Angeles 5, California, has 
been appointed Pacific Coast representa- 
tive by Alloy Steel Products Co., of 
Linden, New Jersey, manufacturers of 
corrosion-resisting valves and fittings. 

Mr. Vockrodt, who served on active 
duty with the AAF, was formerly man- 
ager of sales for Ducommun Metals & 
Supply Co. and earlier with the Crane 
Co., calling on major oil accounts. 


New Salesmen 
For Minder 


J. E. Strom, and W. P. (“Bud”) Bas- 
sett were recently appointed salesmen 
for the J. W. Minder Chain & Gear Co. 
branch at Portland, Ore. 

Mr. Strom, formerly in the transmis- 
sion machinery business, and in the 
Service for five years, will cover the 
Eugene and Roseburg, Ore., territory. 
Mr. Bassett, transferred from the Los 
Angeles office after three years in the 
service, will become city and south- 
west Washington territorial salesman. 








Jack Gilbert, salesman with Utility 
& Industrial Supply Co., Jackson, 
Mich., arranges a display of mill- 
ing machines, shapers and drills. 

















Bower Tapered _ Roller 






Bearings have a reputation 
for superior performance 





that means customer satis- 





faction and repeat business! 





There is no sales resist- 
ance when you point out the Bower -_1.two ZONE 
CONTACT for perfect alignment. 2, EXTRA DEEP OIL 


GROOVE for ample lubrication. 3. ROUNDED FLANGE 
SHOULDERS to prevent noise and chipping and mirror 
smooth SUPER FINISH eliminating run-in period. 


Check your Bower stocks today and call your nearest 
Ahlberg branch. Through its branches all over the country 
Ahlberg All-Bearing Service offers you 
experience, engineering service, and 
bearings for every type of bearing ap- 
plication, as well as exclusive dis- 
tribution of Bower—the roller bearings 


that means business. 





AHLBERG ,, uv. 


SE A e 1 N G ¢ 3026 WEST 47TH STREET 























CHICAGO 32, ILLINOIS 
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~WHITNEY~’ 


FOR EVERY NEED 


@ WHITNEY Punches are built for hard ser- 
vice—individual characteristics make them 


SOLD ONLY THROUGH DISTRIBUTORS most adaptable for a certain kind of work. 
Each type is in a variety of sizes. They are 
time savers and users like the good looking 


THE COLUMBIAN VISE & MFG. CO, || 22222 Sian 
9025 BESSEMER AVE. - CLEVELAND 4, OHIO us give you complete details. 


THE WORLD'S LARGEST MAKERS OF VISES W. A. Whitney Mfg. Co. 
636 Race St. Rockford, Ill. 


MASTER COST-SAVING a IMMEDIATE DELIVERY | eacr saLes. 7 . 


+p 



































to every company 

e 
Re handling box cars! 
BIG-3 for Generation, a Ne ete | 
Hand Tools for operating ier. all Tool Operation and The Monarch One Man 
Gas or Electric Concrete ee Master Vibrotors and BIG-3 Concrete Vibration Car Door Opener fills a 
(Catalog No. 689 (Catalog No. 683) (Catalog No. 687) long-felt need for saving 
labor, reducing acci- 
dents, speeding loading 
and unloading sched- 
ules. The Proctor and 
Gamble Company, Cin- 
cinnati, says: “We have 
established your car door 
opener in our safety 
manual, which means 
that we will order these 
General Purpose openers for our plants 
Floodlights and mills all over the 

Portable Gas-Electric **Power-Blow'’ Electric country.” 
Generator Plants. Sizes 500 to 17000 Hammer and Spode 
Watts (Catalog No. 594) (Catalog No. 688) @ Reasonably priced for 
uantity sales, generous 
a. Sales = 
*"Turn-A-Trowel””’ tion literature and cu 
for trowelling , ceed Write us to 
concrete ay. 
Sizes 48°" or 34"' Only $22.50 Each 
F.0.8. Bowerston 
(Catalog 
Ne. 685] | MINING SAFETY DEVICE CO. 
DEPT. MS-8 Bowerstown, Ohio 
Gas or Electric 
Bock-Fill Tampers Vibratory Concrete Finishing Screed. Sizes 6’ to 36’ 
(Catalog No. 699) (Catalog No. 596) 








DAYTON 1, OHIO 








Send for illustrated catalog on any item to 
® MASTER VIBRATOR COMPANY 
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New 


Products 
(Continued from page 101) 








plies a vise-like grip on flat or round 
objects up to 1” diameter or width, 
and once applied it “stays put.” A 
slight twist of the large finger-tip knob 
is said to exert tremendous pressure. 
It will carry up to 150 Amps. continu- 
ously and 200 Amps. intermittently. 
Solderless lug accommodates #2 wire 
minimum; #0 wire maximum, and 
swivels around the clamp, permitting 
wire or cable to hang in a natural posi- 
tion.—T rico Fuse Mjg. Co., Milwaukee 
12, Wis——Mitt Supptiies, August 
1947. 








Pipe Bender 


LIGHT IN WEIGHT and simple in use, 
a new portable hydraulic pipe bender 
features electric welded parts through- 
out, heavily reinforced. Two sizes are 
available; the 24-in. unit, with 34, 1, 
1144 and 14% in-dies, and the 30-in. unit, 
with 144, 2, 21% and 3-in. dies. Com- 
plete with jack and dies, the 24-in. 
unit weighs 100 lbs. The 30-in. unit, 
complete, weighs 150 lbs. Dies and 
ram extensions for 180-deg. bends can 
be furnished.—Electric Cord Co., New 
York 7, N. Y.—Mui Supptirs, August 
1947. 





Selectors 


Two NEW HIGHER horsepower models, 
designated as “D” and “E”, have been 
added to the manufacturg’s line of 
Allspeed selectors, supplementing the 
lighter models “A” and “C”, and de- 
signed for instantaneous, stepless pre- 
cision control on heavy industrial ma- 
chinery. Model “D” delivers 2-5 
horsepower, has a speed range from 











The RELTOOL Line Includes: 


®@ “SHOCKLESS” and Standard Center 
Drills (Regular and Bell Type) 

® END-MILLS, Single- and Double-End 
Types, Large and Small Diameters 

® Center Reamers 

® Tool Bits 

® Circular Saws 

® Slitting Saws 

® Screw Slotting Saws 


® Formed Tooth Saws 

® Side Chip Clearance Saws 

® Jewelers’ Saws 

® Rotary Shears and Special Saws 
Made to Order 

® Cut-off Blades 

® Lathe Mandrels 

® Keyseat Cutters 

® End Mill Holders 


RELIABLE METAL CUTTING TOOLS 


Ree 


710 WEST MICHIGAN STREET 


e MILWAUKEE 3, WISCONSIN 
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Make them 


crane conscious! 


Unless you show the manufac- 
turer or shop owner the need for 
small cranes placed in strategic 
spots around his shop where men 
are wasting time waiting for the 
big crane to be free to lift and 
move loads in their department, 
you'll sell few ‘Budgit’ Crane 
Assemblies. 


Once you’ve proved to him the 
need, you can show him how 
time is saved, production in- 
creased. He may say he has no 
one skilled enough to build a 
crane. That’s your chance to tell 
him how easy it is to build a 
top-running push type or geared 
type bridge crane or an under- 
hung bridge crane, jib cranes, too, 
with a ‘Budgit’ Crane Assembly. 
Tell him how one man, using no 
other tool than a wrench, in one 
hour’s time can build him a 
crane if he follows the simple 
rules enclosed with each ‘Budgit’ 
Crane Assembly. Be sure to ex- 
plain how he buys the I-Beam 
locally to save transportation 
costs. 

Use your copy of Bulletin No. 
374 and show him installation 
photos of ‘Budgit’ Bridge Cranes 
built from these ‘Budgit’ Crane 
Assemblies. 


Write for copies of Bulletin 
No. 374. They help you sell. 


BUDGIT 


Crane ‘Assemblies 


MANNING, MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’: and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments, 
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ESSEX 


LUBRICATING 
DEVICES 


Supply Equipment 
best suited for 
the job... 


The ESSEX line of Lubricating De- 
vices contains types that meet any 
service demand. Plant men have 
relied on ESSEX when the going 
was pretty tough and these same 
units are still very much in demand 
to keep machines producing effi- 
ciently and profitably. ESSEX has 
more than 30 years’ experience to 
recommend it—stock the ESSEX 
line—supply the units that. are 
needed promptly—it's the line of 
“tangible returns.” 





OSs 





A profitable tool for any industrial 
plant equipped for air. 














“Pilot” Glass Body 
Sight Feed Oil Cup 


Figure 95 Auto- 
matic Grease Cup 


sight feed 
cators 


plain lubricators 
hand oil pumps 
plural oilers air cocks, etc. 


ESSEX BRASS CORPORATION 


3000 FRANKLIN STREET Est. 1901 DETROIT 7, MICH. 


lubri- grease cups 
oil gauges 
water gauges 


oiling devices 

















Diamond 








The Tools of 
Good Craftsmen 


Made of the finest steel obtainable . . . elec- 
trically tempered . . . diamond point tested for 
hardness ... well finished and individually num- 
bered for easy reference in re-ording. 


SOLD BY LEADING JOBBERS 


DASCO 
Forged Mand (ool 


DAMASCUS STEEL PRODUCTS CORP., ROCKFORD, ILLINOIS 
MILL SUPPLIES ¢ AUGUST, 1947 




















360 to 2880 rpm, using a 1725 rpm in- | 
put—a ratio of 8 to 1. Model “E” de- 
livers 2.7 to 7.5 hp, has a speed range 
of 410 to 2460 rpm, using a 1725 rpm 


input—a ratio of 6 to 1. The new 
drives incorporate tandem belt design 
as well as other exclusive features, in- 


cluding automatic and positive belt ten- | 
sioning, compactness, universal adapta- | 


W orth- 


bility and easy maintenance.— 


ington Pump & Machinery Corp., 
Harrison, N. J .- 
1947. 


Mitt Suppties, August 





Reseating Tool 


ALUMINUM-OXIDE ABRASIVE DISCS 
mounted on both sides of a wafer-thin 
steel body are employed in a new sim- 
plified pivot valve reseating tool. The 
tool is operated by means of a brace 
equipped with screw-driver bit. No 
special guides or jigs are required, nor 
is it necessary to dismantle the bon- 
net and stem assembly. One side of 
the tool has a coarse abrasive dise for 
rapid grinding away of seat defects. 
On the other side, a finer disc is said 
to give a mirror-like finish to the valve 
seat. The new tool is available in 
eight sizes for valves from %%-in. to 
3-in. inclusive.—-Grace Products Co., 
Birmingham, Ala.—Mu.1. Suppuies, Au- 
gust 1947, 





Heater 


\ REMARKABLE COMPACT ALL-STEEL 
TURBINE is the driving force of a new 
revolving unit heater. The turbine ex- 
haust passes into the heater section 
where it is used to heat the air. The 
turbine-driven fan then delivers the 
air through the revolving discharge out- 
lets to the working level below. Con- 
densate is returned to the boiler 
through an open return system. The 





ALLIGATOR 


STEEL BELT LACING 


OR use on leather, rubber, balata, stitched canvas or 
solid woven belting, giving a smooth, flexible joint 
excellent for general service, high speed and heavy duty. 
Efficient separable hinge lacing of extreme strength. 
Protects ends of fabric belts. Operates successfully with 
an idler or on serpentine drives. 


TRADE MARES 860. U.S. Pat, OPnicE 


























List Prices per Box of Alligator Belt Lacing 
Monel and Belt 

Size | Steel Everdur Contents Thickness 
00 {$1.40 $5.50 6 sets for 6” belts Up to 1/16” 

1 1.60 6.00 6 sets for 6" belts | 1/16" to 3/32” 

5 1.80 6.50 6 sets for 6° belts | 3/32" to 1/8” 
15 1.90 6.75 4 sets for 12" belts | 1/8" to 5/32” 
20 | 2.00 8.00 4 sets for 12" belts | 5/32" to 3/16” 
25D | 2.50 9.75 4 sets for 12" belts | 3/16" to 7/32" 
25F | 2.50 6 sets for 8" belts | 3/16" to 7/32" 
25G| 5.00 8 sets for 12" belts | 3/16" to 7/32" 
27K | 2.65 11.50 4 sets for 12" belts | 1/4” to 9/32" 
27L | 5.30 8 sets for 12" belts | 1/4" to 9/32” 
35M} 2.30 4setsfor 8" belts | 9/32" to 5/16” 
35N | 3.40 15.00 4 sets for 12” belts | 9/32" to 5/16" 
45U | 4.50 19.50 4 sets for 12" belts | 5/16” to 3/8” 
SSW] 5.20 29.00 4 sets for 12" belts | 3/8" to 7/16" 
65X | 6.00 36.00 4 sets for 12" belts | 7/16" to 1/2” 
75 | 8.80 57.00 4 sets for 12” belts | 1/2’ to 5/8” 































STN 


JUST A HAMMER 
TO APPLY IT 


ECONOMY PACKAGES 
FOR THE SMALL USER 


In five sizes packed 10 pack- 
gues of a single size to a carton. 
sees = contains one set 

EF ,- complete with gauge 
and hinge ins for a 12-inch 
belt. Easily broken to length for 
narrower belts. Avoids the ne- 
omy of “breaking” a standard 

















Size List per 
No. Carton 
15-E $4.75 
20-E $5.00 
25-E $6.25 
27-E $6.65 
35-E $8.50 





_, Bulletin A-60 gives complete 


teil 





For belts wider than 12 inches always use continuous 
lengths for best results—Furnished to order in any length 
for any width of belt. 


Corrugated pins supplied regularly with Nos. 00, 1 and 5S 
Alligator tape fasteners. These pins are also used with the 
larger size fasteners for conveyor and elevator belt service. 
Sectional steel rocker hinge pins supplied regularly with 
Nos. 15 to 75, inclusive, for transmission service. Rawhide 
hinge pins supplied with Nos. 00 to 45, inclusive, only upon 
request. 


|FLEXCO| HD 


AEG US Oat Orrce 


BELT FASTENERS and RIP PLATES 
for Conveyor and Elevator Belts 








The Compression Principle. Scientific design and construction of 
Flexco HD Belt Fasteners provides the maximum application of the 
principle of compression to the belt ends and is by far the most 
successful method of eee joining heavy duty conveyor 


and bucket belts. 


Notice that the plates are cupped to receive the nuts and bolt 
heads. The finished tight butt joint is leak-proof, practically flush 
with the belt and will operate satisfactorily through trippers and 


take-up pulleys. 


The Rip Plate is on outgrowth of the Flexco HD Fastener. It is 
longer, for a better grip on irregular tears, while the center bolt 
keeps the fastener from bulging. Used only for repairing length- 
wise rips. Not to be used to repair breaks or tears across belt width. 

















Thickness Price 
of Belts Min. we. box of 10 
/ | Size No. for which Pulley| Per | Sets Steel 
suitable Diam. Box Fasteners 
1 1/4" to7/16"| 1211 Ibs.) $ 6.00 
m | 1-1/4 | 5/16" to 1/2" 14” }1.8lbs.| 6.50 
£ | 1-1/2 3/8" to 9/16"| 18 |2.31bs.| 7.00 
: 2 1/2"to3/4" | 30°13 Ibs.| 8.00 
ti | 2-1/2 | 11/16" tol” 42" 16 lbs.| i2.00 
3 7/8 andup | 48" |6.6lbs.| 13. 
ag| RPI 1/4” to 1/2” 1.8 lbs.} 10.40 
= 2 RP2 3/8” to 9/4" 4 lbs.| . 12.30 























ALLIGATOR 
V-BELT FASTENERS 


Alligator V-Belt Fasteners make possible the use of open 
end or non-endless V-belts on installations where replace- 
ment of endless V-Belts requires dismantling o/ line shafting 
or machinery. They are to be used only for joining specially 
constructed V-belts having cross-woven fabric or ‘duck ten- 
sile’’ center. They are not to be used to shorten or repair 
the conventional endless V-belts of cord center construction 
for such belts do not have the ‘‘carcass’’ to hold the fastener 
gad make a sufficiently strong joint. 













































on Alligator lacing. 





ALLIGATOR BELT CUTTER 


Will cut any belt (except. metal 
stitched) up to 1/2 inch thick by 
8 inches in width. Used in a 
horizontal position on bench or 
up-ended on floor. 








View above shows how the belt 
ends are compressed. 

Flexco Fasteners are also made 
of Monel (acid- — Ever- 
dur (non-sparking Promal 
(abrasion resisting). 

Flexco Tools should be used in 
the ogg of these fasten- 
ers. Bulletin F-100 gives com- 
plete information. 








Wt. per 
For Belt * | box, 
ion | Size | Box of 10} Ibs. 





B B437 ry 00 0.6 
Cc C625 15.00 1.4 
D D750 19.00 2.5 


Allig ater V-Belt tools should be 




















HERE'S 
UU LAY IA) 


FOR YOU IN THE 


METAL CUTTING 





The tiny pressure re- 
ducing valves built by 

CASH-ACME are easy to 
maintain on the job. All 
working parts of these 
bronze valves are renew- 
able without even taking 


a valve off the line 


| j : 
| A) 
| 
Bulletin No. 144 
(\ Type A-31 available on request ; 


0, (3 way) 

(\ . STOCK ...CATALOGUE..-SELL 

seer CASH-ACME = Products 
a een ~ adhd 














SAWMASTER 


6662 EAST WABASH AVE 


se mth DECATUR ILLINOIS PORTABLE 
“4 7 ——— POWER HACK SAW 


MATERIALS 3% Wherever there is metal cut- 











ting you will find immediate inter- 


HANDLING est in the SAWMASTER. The rea- 
EQUIPMENT son is that you have low price for 


the exceptional in quality of design 
and construction. Then, there is 


the ability of a SAWMASTER to 


A top quality line of hoists and trolleys 
that will cut materials handling costs in 





a 





any plant. Sell Conco units with full | do jobs quickly and to make ac- 
confidence of long-life and quality per- | 

formance. Conco has been a leading | curate, clean cuts. Costs are cut 
name in the materials handling equip- | as the SAWMASTER performs. 
ment field for a quarter of a century. | lade li d bili dd 
Write for full information on this profit- | Long blade life an portability a 
able line. to your sales advantages. Shown 


is our 6"x6" capacity unit with 14" 
blade length and 5" blade stroke. 
We also make two 4x4" models. 


DISTRIBUTORS 


Investigate now! Make sure you have 
all the details on the SAWMASTER 
line! Our present distributors every- 
where are realizing excellent volume 
of sales and profits! WRITE! 





{ 


: Differential Hoist. ‘ | MILLER-KNUTH 


oppete Electric Capacities one-half, 1-Beam Trolley in Spur Gear Hoist. 








ois! Capacities and one-ton. A fast- four models, plain High speed, high 
250-, 500- and 1000- selling low-cost or geared et. in quality. ia caperi- M A N U FA C T UJ R | N G C 0 
ibs.: hook. bolt or hoist, with a large capacities from 4 ties ranging from ” 
trolley suspension. market. through 10 tons. 4 through % tons. 


WMachine “Jools 
2814 N. TWENTIETH ST. 
Omaha 10, Nebraska 
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advantages claimed are elimination of 
back pressure, packing and traps.— 
L. J. Wing Mfg. Co., New York 11, 
N. Y.—Miuu Surptirs, August 1947, 








Nib Type Taps 


THE DIFFICULTY OF TAPPING PIPE COU- 
PLINGS where fairly long shank taps 
are normally used is reduced consid- 
erably by new nib type “M-11” taps 
coupled to hollow shanks. The new 
tools can be used, also, for tapping 
through several parts at a time and 
will allow the tapped parts to load up 
on the long shank. The nib taps are 
made of balt-chrome high speed steel, 
with a stub shank, splined to fit the 
hollow shank.—Detroit Tap & Tool 
Co., Detroit 11.—Mitt Suppwies, Au- 
gust 1947, 








Air Registers 


DEVELOPED TO CONTROL AIR DISTRIBU- 
TION on commercial and institutional 
air conditioning installations are new 
type grilles and registers. Offered in 
26 standard sizes, the grilles and regis- 
ters are said to make possible com- 
plete, efficient control of air delivery in 
three ways--control of direction, con- 
trol of throw, and control of air drop. 
The multi-shutter damper also affords 
positive volume control.—Tuttle & 
Bailey, Inc., New Britain, Conn.—MILu 
Surriies, August 1947. 
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SOCKET 
SCREW 
PRODUCTS 





Inspect and examine "Blue Devil" socket screws by any method 
you choose and you'll find them a precision-made product. They 
meet dimension specifications in every detail . . . threads are 
an accurate class 3 fit. 


BEST MATERIALS are used in the manufacture of "Blue 
Devil" socket screw products. Special alloy steel, made to exact- 
ing specifications for size and content—scientific heat treatment 
by the latest proved methods 


BEST WORKMANSHIP Every employee, every machine in 
the Safety Socket Screw Company plant is geared to the manu- 
facture of "Blue Devil" socket screw products exclusively. As 
specialists in the manufacture of socket screws they have acquired 
the skill and manufacturing knowledge that makes "Blue Devil” 
socket screw products the best obtainable. 


There is a style of "Blue Devil" socket screw for every applica- 
tion—there is a size for every requirement: 


Safety Socket Screw Company 


4438 N. KNOX AVENUE a CHICAGO, ILLINOIS 
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SOCKET HEAD CAP SCREWS «+ SOCKET SET SCREWS + SOCKET SCREW KEYS ¢ SOCKET HEAD 
STRIPPER BOLTS «+ SOCKET PIPE PLUGS + SOCKET SCREWS ¢ DARDELET THREAD 
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Ytew-Seal™ 


T. M. Reg. U.S. Pat. Off 


PROFIT-MAKING 


MPS 


INDUSTRIAL USER 

















¢ For industrial 
equipment 


© For air, oil and 
coolant lines 


¢ For cars and 
trucks 









¢ For maintenance 
work 






¢ For many pur- 
poses every day 






You'll find an unlim- 
ited demand for this 
outstanding hose 
clamp, suitable for 
most every purpose. 
They'll want it because 
it's fast and easy to 
install. They'll want it 
because once in place 
it can be forgotten... 
because it reduces 
maintenance costs. 
Write for prices and 
free sample. Here's a 
real volume-building 
money maker. 




















PATENTED — U.S. Pat. Nos. 
2,386,629; 2,395,273. Other Pats. Pend. 





AIRCRAFT STANDARD 
PARTS CO., INC. 


1708-19th Ave., Rockford, Ill. 
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& JOB-TESTED 
, | 95 Yea 









OHLEN-BISHOP 
— BLADES—CHOICE 
— OF WOODWORKERS 


ae 


Carpenters and wood craftsmen have been 
selecting and using Ohlen-Bishop fine saws 
for almosi a century. 


Today. more than ever. you can profit by 
stocking the Ohlen-Bishop line. Our new 
plant, to be completed this fall, will bring 
still finer saws. New, modern equipment for 
processing and tempering fine steels: precision 
grinding machines to provide closer accuracy: 
and many other improvements new to the 
saw-making trade are being installed. 


CIRCULAR SAWS 
No. 10 Jointer, C-6 Rip, 
C-5 Cut-off 


Plan now for competitive markets ahead— 
get set with the Ohlen-Bishop line. 







BAND SAW BLADES 
le" to 1%" widths 

















SIMPLY TURN IT OVER and 

this DUAL PURPOSE UNIT 

handles LARGE and SMALL 
NGO NC] 







These portable, sturdy, easy to handle two-in- 
one conveyors reduce the number and type of 
conveyor you require. "SET LOW", the chan- 
nel side rails form a protective guard for 
small packages and "SET HIGH", the eleva- 
tion of the rollers permit the conveying of 
packages larger than the width of the con- 
veyor. These time- and money-saving units 
are available in a number of different widths 
and are equipped with ball bearing rollers. 
Write for full details. 


Harry J. FERGUSON Co. 


WHEEL «+ PORTABLE BELT © BELT 
Le bem Senaas @cr 2 Oe See gee! be meek & 


135 WEST AVE., JENKINTOWN, PA. 
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Uses 


Indexing Attachment 


Straight, cylindrical and tapered work 
can be ground between centers with a 
new grinding and indexing attachment 
which adapts surface grinders to that 
kind of work. The indexing spring chuck 
will hold work 1-in. in diameter or less. 
The index plate readily is locked or 
released by a spring plunger. The motor 





is completely enclosed and the ball bear- | 
ings in the index head and indexing 
spring chuck are permanently lubricated | 
and sealed. The attachment centers | 
swing 6-in. diameter and take work 514- | 
in. in length. Maximum grinding angle | 
is 45 degrees.--Brown & Sharpe Mfg. | 
Co., Providence 1, R. 1.—Mutt Supp .its, | 
August 1947, 








Hand Trucks 


A NEW LINE OF HAND TRUCKS features 
a “thrust-absorber” principle which 
carries the load directly from the nose 
plate to the frame. Made of 16-gauge 
l-in. O. D. “furniture grade” steel 
tubing, the line includes 19 different 
models of varying size and capacity and 
features a de luxe type especially de- 











fied Centrifugal Pumps. 


In every way they give better pumping performance 
on the tough jobs —and the easy ones. Their modern 
streamlined design and construction makes them the 
kind of pumps you want to recommend and sell. 


* High Capacity at high suction lift. 


* High Efficiency at high pressures and at 
slow speeds. 


* Non-Recirculating—no priming gadgets. 





* Life-Time Seal—wearing surfaces are al- 
most diamond-hard. 


* Fewer Working Parts because of simple 
design. 


* Non-Clogging—streamlined design. 


* Performance of each pump is certified. 


CARVER 


i certife f 


centrifugal 
pumps 


[7 


If you want to sell pumps that prime lightning fast, 
that handle oceans of water at exceptionally high effi- 
ciency, and stand up easily under toughest operating 
conditions . . . the pumps you want are CARVER Certi- 






Get the facts 
about this out- 
standing line of 
pumps. Wire or 
write today to 
Carver Pump 
Co., Muscatine, 
Iowa. 
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This Modern Miracle in Food Belting 








Can Solve Your 
Food Conveying Problem 


Here it is! A fully pliable plastic 
coated belting that is impervious to 
oils, greases, acids, alkalis and mois- 
ture—Plas-Tex belting. Now you can 
convey hot or cold, wet or dry sub- 
stances of every nature—month after al A g Rk | S$ 
month on this remarkable belting—it 


won't pick up or give off odors—it for FLOATS and 


will _ —_ we acid 9s “este 
times longer than uncovered belting. 
Famous "BUFFALO" Quality MANY OTHER PRODUCTS 


Beneath the protective plastic coating is time @ HARRIS has been supplying Industry 
honored Buffalo solid woven cotton carcass, for more than 60 years with tanks, coils, 
proved in use for over half a century. Join bends, expansion joints, kettles, dippers, 
the hundreds of leading food processors evaporators, heaters, coolers, chemical 
already enjoying the benefits of Plas-Tex apparatus, and FLOATS in Stainless steel, 
belting in their plants. copper, steel, monel, nickei, aluminum, 
Write for sample and the name of your nearest and everdur and they always give com- 
supplier. plete satisfaction. Let our engineering 

Dept. B staff consult with your customers on their 

problems—no charge. ... sales volume 


BUFFALO WEAVING & BELTING COMPANY is always good. 
Chicago Buffalo 7, N. Y New-York ARTHUR HARRIS COMPANY 


Serving Industry ter Over veces 210-218 N. Aberdeen St., Chicago 7, Il 


BUFFALO 
CASTERS 


can you ask for 


as to 
the quality of the product—the 
responsibility and dependability of 
the firm, than the 
Century of Continual Activity 


of this Company in the manufacture of 


BOLTS 
NUTS — SCREWS AND WASHERS? 


They are obtainable through your 
Jobber and Mill Supply House. 


and demand by name (Clark) © Ball Bearing Swivel 
a ey ® Double Ball Race 
e Non Binding Type 


High pressure lubricating fittings in 

wheels and hangers. Grease retaining 

chambers. Large balls in upper, outer 

races take load as well as side thrust and 

both races are protected from dust and 

water by overlapping lips. — : one 

( : of several casters of improved design 

MILLDALE LARK RRosfoiT (0 CONN. @ manufactured by Buffalo Caster. Write 

e for catalog. 
| Buffalo Caster & Wheel Corp. 


182-6 Breckenridge St., Buffalo, N. Y. 
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boxes, bottle cases, and for spots where 
the going is rough. Equipped with semi- 
pneumatic wheels, the deluxe model 
has a capacity of 750 Ibs., is 51-in. high 
and weighs 40 lbs—The Ace Co., 
Ocala, Fla—Miut Suppwies, August 
1947. 





FOR MORE SALES ON 
HYDRAULIC JACKS, wnt 


signed for easy handling of crates, | 














En gineers 4 


— | es We PACTORY 
Floating Holders | ee See 


, A READY MEANS FOR ALIGNING DRILLS, 
| reamers and similar tools with the 
| work is claimed for a complete line of 
all-steel precision floating holders. Of 
conventional design, they are now avail- 
able in shank diameters of 5%, 34, 1 


and 114-in. The cutting tool is held | _ 
Hil. in the head of the holder, either di- e 
_— rectly or by means of a bushing, and is Cash (ei 4 You on SIMPLEX 
clamped by a hardened steel set screw. 
+ * 
Market-Wide Promotion 


One hinged-shoe bushing blank is fur- 
nished with each floating holder.— 
Barnaby Mfg. & Tool Co., Bridgeport 
) 8, Conn.—Miv Suppties, August 1947. Now is the time to cash in on the big, market-wide campaign 
for Simplex Hydraulic Jacks and Jennys. Here’s promotion 
aimed at your best customers in major markets; advertising 
that’s certain to lift jack and jenny sales to new highs, plus a 
Free Trial offer to put many new customers on your list. 














Remember that Simplex gives 
you a complete line of Hydrau- 
lic Jacks and Jennys that meets 
every customer need. Each 
model is newly designed to 


Simplex-Jenny Center Hole 
Hydraulic Pullers 


eo232aenQea aa 


a 











Screw Driver 


RECOMMENDED FOR USE in manufactur- 
ing plants and home workshops alike 
is a new “Can't Slip” screwdriver. Used 
with standard slotted screws, the driver 
has a sleeve that fits snuggly over the 
bit and screw head, preventing the bit 


Jacks 
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include 11 major features such 
as Neoprene non-deteriorating 
pressure and packing seals, pres- 
sure tested bases, a safety factor 
of 50% over rated capacity, plus 
many other advantages. 


Immediate Delivery 
Eight models of Simplex Hydraulic 
Jacks are available in 3, 5, 8, 12, 20, 
30, 50 and 100-ton capacities. The 








Patented center 
hole action 
makes easy work 
of such tough 
jobs as pulling 
wheels, gears, 
pistons, valves, 
propellers. Can 
also be used as 
a conventional 


jack 





Simplex-Jenny Center Hole Hydraulic Puller line includes 30, 50, 80 
and 100-ton capacities. Immediate delivery on most models. 


WRITE TODAY—Find out how much Simplex can do for you. Ask 
for complete information: prices, discounts and sales helps. 


TEMPLETON, KENLY & CO. 


1036 Central Avenue Chicago 44, Illinois 
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HALLQWELL 


“SOCKET WRENCH” 
KIT 








Vd 'NMOLNIWNAET 
"OD 1334S 0355340 GUVONWS 





Interchangeable 6 and 12 pt. 
hex sockets to fit most all hex 
nuts and bolts from +4 to !/." 
are contained in convenient, 
handy tread-grip, hollow, red 
plastic handle. Sockets are of 
high-grade steel . . . handles 
are non-conductors of electric- 
ity, light in weight and corro- 
sion-resistant. Kits — +75, 
medium and +100, large — 
have swivel head with square 
drive to enable you to apply 
greater leverage and reach 
difficult places. 


Obtainable at Industrial Dis- 
tributors and Hardware Deal- 
ers throughout the country. If 
there is no Supplier near you, 
or he is sold out, send us his 
name, along with yours, and 
you will be taken care of 
promptly. 

An ideal gift, premium or prize 

Over 44 Years in Business 


Kits Pat's Pend. 


STANDARD PRESSED STEEL CO. 
JENKINTOWN PA 80% BD 





















SX | Why SMOOTH-ON 


SALES Repeat 


With mechanics and maintenance men there is no 
substitute for Smooth-On No. 1 Iron Repair 
Cement. For more than 50 years Smooth-On has 
been their repair standby. They rely on it regularly 
for stopping leaks, sealing cracks, tightening loose 
parts. 























Month after month the uses and advantages of 
Smooth-On are advertised in publications reaching 
many thousands of readers in varied industries. As 
a result of this advertising literally thousands of 
Smooth-On Handbooks are distributed each month 
to present and potential Smooth-On users. 


Aren’t these sound reasons why mill supply 
houses should always keep well stocked with 
Smooth-On No. 1? Reasons, too, for reminding cus- 
tomers to keep a supply of Smooth-On always handy 
for emergency as well as routine repairs? 


Check your stock of Smooth-On No. 1 and 
Smooth-On Repair Handbooks now. 


SMOOTH-ON MFG. CO., Dept. 25H 


570 Communipaw Ave. Jersey City, 4, N. J. 














POWER HACK SAWS 


CUT 
CUTTING 
COSTS 


Keller Power Hack Saws are 
built in several models, 
priced from $75.00 to 
$365.00 complete with mo- 
tors. All models are engi- 
neered to handle the maxi- 
mum quantity of stock, 
within their capacity, at any 
desired angle of cut. 
Choose a model to suit 
your needs. Write to Dept. 
S-7 for new catalogue, 
prices and complete speci- MODEL 3-8 
fications. 


Sales Service Pachins “‘hool A 





2363 UNIVERSITY AVE ST. PAUL 4, MINNESOTA 
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from slipping out of the slot. The bit 
is of hardened steel, the handle of 
plastic. The spring steel retaining ring 
and spring keeps the sleeve in proper 
position, or slides back on the shank 
for regrinding the bit—C. N. Craley 
Co., Shillington, Pa.—Mi.t Supp wigs, 
August, 1947. 





= 





Soldering Tool 

LATEST AID FOR MECHANICAL CRAFTS- 
MEN is a cordless, quick-heat, pencil- 
type soldering tool, designed for intri- 
cate work. Reported to be ideal for 
tight spots and for extremely delicate 
mechanical operations, the tool is 
placed in operation by simply screwing 
the heater receptacle into any size 
“Kwikheat” electric soldering iron and 
“plugging-in”. The cordless forged 
tellurium copper alloy tip holds ap- 
proximately 680-deg. temperature for 
nearly one minute and reheats in ap- 
proximately 20 seconds by re-inserting 
into the heater-receptacle, much in the 
manner of a desk _pen-set.—Sound 
Equipment Corp., Glendale, Calif.— 
Mitt Suppries, August 1947, 





Drum Truck 

DESIGNED TO FIT standard metal drums, 
a new drum truck is equipped with 
a 1%-ton automobile hydraulic jack 
for easy transport. The truck features 
reinforced lift hooks, and drums can 
be stored two or more deep under the 
drum-height shelving. Other features 
include smooth operation and ease in 
handling, transporting and_ stacking 
drums.-——Allied Welding & Mfg. Co., 
Orlando, Fla.—Miti Suppiirs, August 
1947. 














STRAT BASES 


=~ ... for Motors from 


116 to 25 H. P. 





A Good Line to Stock that 
will Promptly Solve a 
Major Problem for Many 
of Your Customers 


The AUTOMATIC has rapidly won the favor of distributors 
everywhere. It is easy to sell, affords a good margin of profit 
and gives complete satisfaction wherever sold. 


HERE IS WHY IT'S EASY TO SELL! 


@ It is compact, mountable in any position and universally adaptable 
to limitless applications. 


@ |t's reasonably priced and contributes materially to lowering the over- 
all cost of installing a drive. 
@ Short center, high ratio drives so often desired, but which have had 


to be avoided heretofore, are not only possible but extremely practical 
where AUTOMATICS are used. 


@ It insures delivery of maximum power at all times with a minimum of 
attention. 


@ It eliminates shut-downs and reduces the cost of maintenance all 
around. Unsolicited tests, conducted by one of the country's leadina 
authorities on ies transmission, provide ample reasons why more 


than 10,000 AUTOMATICS are performing so exceptionally well in 


all types of applications in a wide variety of industries. 
@ It's easy to install. No calculations are necessary. The proper size 
is —€ bolted to the motor and both are secured in place as a unit. 


Plants which initially make one to two installations are quickly convinced. 
Reconversion programs soon follow. Numerous manufacturers of all 
kinds and types of belts recognize AUTOMATICS as a boon to their 
industry. 


Sold thru selected distributors. Get the latest facts on this sales and 
profit opportunity! 


AUTOMATIC MOTOR BASE CO. 


PO BOX 2186 PATERSON, N. J. 
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Marsh advertising confines itself to 
unadulterated facts, but what a punch 
these facts pack! The present campaign 
is Citing examples of the preference ac- 
corded Marsh Gauges by manufactur- 
ers who use them as original equip- 
ment, and there could be no higher 
testimonial than this to Marsh quality 
and stamina. 


These advertisements reach your 
customers each month through a long 
list of publications. It pays to tie in 
with this forceful campaign by push- 
ing the most acceptable of pressure 
gauges, dial thermometers and heating 
specialties. Marsh products are telling 
their own story of excellence in thou- 
sands of applications. We are record- 
ing that story in print... to help you 
make sales and profits. 


JAS. P. MARSH CORPORATION 
2041 Southport Ave., Chicago 14, Ill. 


———, 





the gauge 
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Blower and Cleaner 
SAID TO RESIST CORROSION, require les~ 
maintenance and offer Fonger life be- 
cause of its hard, baked enamel finish. 





a new stream-lined blower and cleaner 
Underwriters’ 
laboratories. The one hp. sealed ball- 


has been approved by 


hearing motor has a two-speed switch 
The 


machine blows, vacuums or sprays, de- 


which can be set to suit the job. 


pending on the nature of the work. 
Holub Industries, Inc., Sycamore, IIl.- 
Mitt Surpries, August 1947, 


Safety Gauntlet 


\ UNIQUE SAFETY GAUNTLET-CUFF is 
~aid to afford big savings to users of 
new gauntlet-style, industrial gloves. 
The gauntlet-cuff is a separate’ piece.- 
C. Walker Jones, Philadelphia, Pa. 


Mint Supriires, August 1947. 








KEEP GLUE AT CORRECT 
APPLICATION TEMPERATURE 
... AUTOMATICALLY . . . with 


HOLD-HEET 


ELECTRIC 
GLUE POTS 


amen 















e Glue never 
too hot — 
never too 
cold. 


e No gummy glue from underheating— 
no spoiled glue from overheating. 





© Simple — no adjustments. Thermostatic 
control. 


©@ No water jacket to boil dry. 


@ Rugged steel body. Guaranteed heat- 
ing element. 


® 1 to 8-quart capacity models available. 


Write for complete specifications and prices 


RUSSELL ELECTRIC COMPANY 
340 W. Huron Street + Chicago, Illinois 
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ComPARE with other markers 
and you will know why American 
Lumber Crayons sell on their 
merits. 


A product of 112 years of crayon 
manufacturing, American Lumber 
Crayons have won favor for fore- 


Send for 
FREE Industrial Crayon Guide. 
Dept. ML-24 
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Four-Jaw Chucks 


RUGGED, ACCURATELY BUILT 8-in. me- 
dium duty and 6-in. heavy duty four- 
jaw independent chucks, recommended 
for use in small lathes, have been 
added to the manufacturer's line. The 
bodies are semi-steel castings, the face 
and outer edge surfaces are ground and 
run true. The jaws are steel, the steps 
hardened and ground. Both chucks are 
furnished with wrench.—L-W Chuck 
Co., Toledo, Ohio.—Mit1. Supp irs, 
August 1947. 





Rod Parter 


EXTREMELY SMALL DIAMETER RODS in 
various materials can be cut off rapidly 
to very close tolerances in length, 
squareness and concentricity by a new 
rod parter. Offered in two sizes with 
capacities of %%-in. and %%-in. cold 
rolled steel bars, the new tool is re- 
ported particularly useful for accurate 
cutting or “parting-off” round materials 
on a production basis without distor- 
tion. The machine can be used also for 
many types of plastics, fibre, rubber, 
wood and bi-metals as well as copper, 
brass, and other materials.—O’Neil- 
Irwin Mfg. Co., Lake City, Minn.— 
Mitt Supptigs, August 1947. 








The Ammco 7’ Shaper is a real 
money saver... yet there isn’t a 
big machine that surpasses it in 
accuracy. Compact in design for 
home or small plant use, low in 
price, the Ammco 7” Shaper will 
amaze you with the variety and 
quality of work it turns out. Its 


GIVE YOUR 
CUSTOMERS 
THE BEST! 


The AMMCO Shaper 
SAVES ON 


1. TIME 2. LABOR 
3. FLOOR SPACE 4. ELECTRICITY 
5. SET-UP EXPENSE 


operating expense is remarkably 
low. The Ammco Shaper is the 
perfect shaper for 7” stroke or 
less . . . it comes in bench or port- 
able cabinet models. Write today 
for specifications and low prices. 
Address DEPT. MSP-87 


AMMCO TODLS, INC. 


COMMONWEALTH 
AVENUE 





NORTH CHICAGO 
ILLINOIS 


SKILL 1S BUILT INTO EVERY AMMCO PRODUCT 





CLAYTON & LAMBERT MFG. CO. 


1716 DIXIE HIGHWAY 


° LOUISVILLE 10, KY. 
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in FACTORY och month 


full page, color advertisements of the 


SIMONDS SAW AND STEEL COMPANY say 


“Order Simonds Cutting Tools from 







your Industrial Supply Distributor” 
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Scores OF MANUFACTURERS use regular advertisements in FACTORY 
to promote the sale of their products through mill supply houses and 
distributors ... 

Because FACTORY’s readers (48,000 buying-important men of the plant 
operating group) are responsible for practically all plant operations and 
policies, they depend heavily upon the job help they find in both editorials 
and advertisements. 

Logically, these men. are your best customers in industry: they are the 
men who recommend, specify and buy industrial machinery, equipment 
and supplies . .. and they are “preconditioned” to contact their local dis- 
tributors on all supply problems, 


We'll be happy to send you a free, 
sample issue of FACTORY. It will 
interest you to see the large per- 

centage of ads that direct readers’ 
attention to local sales outlets ... 
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FACTORY 


MANAGEMENT AND MAINTENANC] 
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NEW YORK 


OUTPUT DISTRIBUTED THROUGH THE JOBBING TRADE EXCLUSIVELY 











You are missing a chance at a broad and profitable 
market if you do not sell WELDIT products. The welding 
field offers untold sales opportunities. Thousands of 
shops and industrials—large and small—use welding 
equipment. They are all interested in economical methods. 
They need WELDIT products. You sell the original equipment 
—then accessories, replacement parts, supplies of all kinds. 
Maintenance alone offers a constant source of income. 
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ef us give you the 
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DETROIT 6, MICH. 
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@ built for just one thing—keeping freight 
cars in service. They get those cars back on 
the line with a minimum of time loss. Easy 
to handle, safe to use, minimum of main- 
tenance and repair needed. BADGER Car 
Movers spell ‘‘good business.”” 


ADVANCE CAR MOVER CO. 


APPLETON, WISCONSIN 

















MILLED 
MACHINE 
Ability of many plants throughout industry 


STUDS 
. ar 
\ 
to use Ottemiller quality and completeness 


CAP SCREWS f 7 
COUPLING 
BOLTS 
PRODUCTS L 
A highly attractive repeat 
as a basis for standardizing has resulted in a 
profitable repeat order business for many dis- 


SET SCREWS 
SCREW 
business-building line 
tributors. The precision of Ottemiller screw 


machine products is a big factor in speeding 
assemblies and assuring strength and per- 
manency wherever they are used for holding 
purposes, 


WM. H. (Qttomi! Vo i co. 





YORK, PENNA 
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INDEX TO ADVERTISERS 


This advertisers’ index is included as a 
convenience and is in no way a part of the 
advertising contract. Although every care has 
been taken fo index accurately, some errors 
may fave occurred and no allowance will be 
made for them. 
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SE Skee awedaes-cdcrcevaccs 45 
Aluminum Industries, Inc........... 36 
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American Chain & Cable Co., Inc. 
138, 141, Back Cover 
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American Hoist & Derrick Co....... 215 
American Pulley Company, The..... 65 
American Saw & Mfg. Co............ 20 
American Screw Company.......... 43 
American Swiss File & Tool Co...... 154 
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BG WE, SR sc eeceresccccaccces 49 
Armstrong-Blum Mfg. Co........... 48 
Armstrong Bros. Tool Co............ 69 
Arnolt Motor Division Arnolt Corpo- 
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Aro Equipment Corporation, The.... 67 
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Raybestos-Manhattan, Inc........ 54 
Atkins & Company, E. C............ 41 
Automatic Motor Base Co........... 229 
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Se Sere 207 
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Bethlehem Steel Co............5005- 76 
Black Manufacturing Co., The...... 8 
Black & Decker Mfg. Co., The...... 115 
Blackhawk Manufacturing Co....... 172 
Boice-Crane Company.............. 191 
Bonney Forge & Tool Works...:.144, 145 
Boston Woven Hose & Rubber Co. 37 
Ps Wi 26660063 40.0640 .6% 00008 186 
Bradford Machine Tool Company.... 27 
Brown & Sharpe Mfg. Co........... 56 
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Carey Company, Philip............. 181 
Carver Pump Company............. 225 
Cash Valve Mfa. Co., A. W.......... 222 


Century Electric Company.......... 73 
Chain Belt Company, Baldwin-Duck- 
 . 2. _ aerate 


Chicago Screw Co...........eeceees 132 
Chicago Wheel & Mfg. Co........... 134 
Chisholm-Moore Hoist Corp........ 52 
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Clark Eauipment Companv......... 158 
Clayton & Lambert Mfg. Co........ 231 
Oe ae eee 153 
Cleveland Cap Screw Co............ 155 
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Clover Manufacturing Cc.......... 202 
0 re 209 
Bh re 212 
Columbia Steel Company............ 51 
Columbian Rope Company.......... 185 
Columbian Vise & Mfg. Co.......... 218 
Commercial Credit Company Releh-acace 55 


Committee on Steel Pipe Research of 
the American Iron & Pipe Institute 38 


Conco Engineering Works.......... 222 
Cuneo Press, inc., TRE.........s000. 190 
Cushman Chuck Company.......... 64 
Dahiotrom Mig. Co. ...cccocccccccece 200 
Damascus Stee! Products Corp...... 220 
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BROACH SAW 


Here is a radically different hacksaw blade 
with special appeal to your customers and cer- 
tain to gain a higher percentage of repeat 
orders for you. 


Each tooth from the starting to the 
finishing end of the Super-Sterling 
Broach Saw Blade is progressively lar- 
ger in pitch and height. Thus each 
tooth becomes a separate cutting tool. 
This patented feature produces a mill- 
ing action and eliminates chattering 
and sticking in cut. 


Switch to SUPER - STERLING, the line com- 
plete in all types and standard specifications 
of hacksaw and metal cutting band saw blades 
—the line with real selling points. Your inquiry 
will bring full information. 


The Complete Line.....PLUS 


DIAMOND SAW WORKS, ix 


BUFFALO, NEW YORK 








... with an ARNOLT 


ROL-R-LIFT 


PATENT PENDING 





LIFTS...MOVES 


5 rows 


All your customers need this | 
new time and labor saver | 
for moving or lifting heavy | 
equipment, machinery, | 
etc. Enables one manto | 
do the work of many — 
easier and faster. Sold | 
only through wholesalers | 
and Mill Suppliers and | 
backed by a strong 
sales promotion and | 
advertising program. | 
5 ton size $15.95; || 
ton size $6.95. Order | 
a supply today for 
IMMEDIATE DE- 
LIVERY. 


























THE ONLY 
LIFTING BAR 
with a 
ROLLER 








MAKER OF ARNOLT UTILITY CLUTCH 





PIPE AND BOLT 


THREADERS 


Distinctive 
Features 
Give Force to 
Your Selling 


Fast 
Lightweight 


Simple to operate 


Cap. %4” to 2” Pipe 





Attractively priced 
ai 
This is a good item 
for Distributors . . 

our descriptive circu- 
lars give all facts- 
send for them. 


VERMETTE 


A COMPLETE portable combining rugged construction with 
precision performance, yet so simple in design the price is 
within the range of all users. This is a practical, trouble-free, 
dependable Threader that is guaranteed absolutely. We will 
give your customers the benefit of our many years of experi- 
ence on their problems. 


MACHINE CO. 


411 COSTLIN 
HAMMOND, 


ST. 
IND. 




















THE BELT WAX. THAT HELPS 
INDUSTRY OPERATE EFFICIENTLY 


@ Sales are in your favor when you 
sell CANTOL BELT WAX. Anytime 
you help industry to increase produc- 
tion without increasing costs you can 
bet you're in solid—that’s what hap- 
pens when you introduce CANTOL 
Belt Wax to your flat belt drive cus- 
tomers. CANTOL is good for all types 
of belts and is a preservative as well 
as a belt dressing—plant men 
save on belt costs by the regular 
use of CANTOL Belt Wax. Send 
for our circulars which give inter- 
esting data. 











e We urge users to buy from their Distributor « 








| CANTOL WAX COMPANY [Wo Ana 


A 
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McKay Company 

Medart Company, The 
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PULLING 
> ie ae | 


MAKES IT EASY 


To PULL and REPLACE 
CLOSE FITTING PARTS 





Bearings, pinions, collars, sprockets, gears, pulleys, sheaves, 
shafts, sleeves, wheels and other “'tuffies’’ are quickly and 
safely removed and installed with OTC PULLERS, attachments 
and Special Tools. They speed up maintenance and repair 
jobs, avoid parts damage, shorten ‘down time’’ on machine 
tools. Approved by all Leading Bearing Manufacturers. 


OTC INDUSTRIAL MAINTENANCE SET NO. PE-20—shown be- 
low—provides complete heavy duty pulling equipment 
for handling large factory, mill, utility, mine and R. R. 
equipment. Other Sets of smaller capacities to meet all 
needs. 
YOUR CUSTOMERS know about OTC 
Continuously advertised to Industrial Plants 


This sign 
identifies 


OWATONNA TOOL COMPANY _ 5, Reliable 
312 CEDAR ST. * OWATONNA, MINN. 





ER ai» 
pit 3. ne 


' grea ts.) 
Lh 7 oamaag. 





MILL SUPPLIES © AUGUST, 1947 











A complete line from a single 
source ...easier to sell ...greater 
dependability...enables you to 
give better and quicker service 
to your customer. Three reasons 
that add up to more profit for 
you. Medart’s outstanding ad- 
vertising campaign in leading 
trade journals means a greater 
Medart market for you! 








V-belts and 
V-sheaves 


No. 46-G 
Gears and 
Sprockets 


All Other Power 
Transmission 
Equipment 


Not just catalogs... but informa- 
tive, helpful power transmission 
equipment guides. Minimize 


complicated engineering compu- 
tations...excellent for your refer- 
ence files. Write for yours today! 





















“HIM THAT HAS, GITS!" 


P All of which means that the Dealer who stocks the 
famous Fitler line is the one who gets the business. 


In customer relations it is the resale that counts. 


Don't speculate on untried, unbranded bargains—always be 
sure with Fitler’s proven quality. 


Look for the patented blue and yellow yarn trademark on 
all Fitler Brand pure Manila Rope. 


THE EDWIN H. FITLER CO. 


PHILADELPHIA 24, PA. 
Manufacturers of quality rope since 1804 


NEW YORK ° CHICAGO . LOS ANGELES ° PORTLAND 











“PIONEER” 
STEEL SHAFT HANGERS 


a 


en 
——_— 
Thousands upon thousands of 
these “Pioneer” Steel Shaft Hang- 
ers are in daily use—and have 
been ever since 1914. They are 
unbreakable — their superior 
strength and rigidity make them 
dependable. They are one-third 
lighter than the old style cast-iron hangers, and therefore cost 
less f.0.b. ceiling—and that’s what counts. 






Cut costs of handling, hauling and millwrighting by using 
“Pioneer” Steel Shaft Hangers, made by the manufacturers of the 
famous “Hallowell” Ready-Made Shop Equipment uf Steel and 
“Unbrako” Screw Products. 


Over 44 Years in Business 


STANDARD PRESSED STEEL Co. 


JENKINTOWN, PENNA. Box 519 
—— BRANCHES —— 
BOSTON « CHICAGO + DETROIT « INDIANAPOLIS + ST. LOUIS * SAN FRANCISCO 
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THE LINE THAT GIVES 


3 


YOU 


OFT IN SALES ! 


UL) ae y LAC x 


WELDING and CUTTING EQUIPMENT 


—_— helps you build a substantial volume of profitable 
new business by making 3 sales grow where only | grew 
before. Through this one source of supply you not only 
meet your customers’ increasing needs for welding equip- 
ment, but you sell them cutting accessories, and the safety 
equipment they need as well. Sales helps and engineering 
service are available to assist you in selling at all times. 
Increase your profits by tieing in with the fastest growing 
line in the field today. Get acquainted by writing for free 
new page catalog today! 








Welding & Cutting Torches Goggles and Spectacles Deluxe Portable Truck 





Welding Cable 











Welding or Cutting Outfits 


Face Shields 


101 Utility Truck 


THE BURDOX LINE INCLUDES 


Welding & Cutting Outfits e Brazing Rods ° 
Tools * Regulators and Torches * 
Generators °* 


Lead Burning Outfits ° 


Weld Cleaning 
Cutting Machines .* 


Pressures Gauges °* Acetylene 


Hose and Hose Connections * Manifolds * Electrode Holders °¢ Protec- 
tive Clothing * Applicator Bars * Wedges and Wedge Bars °* Cylinder Trucks ° Lenses 
¢ Fluxes * Goggles * Welding Rods Teee Shields * Cable ¢ Lighters * Soldering and 
Brazing Outfits © Helmets. 


The BURDETT Oxygen Co. (Established 1924) 3328 Lakeside Ave., Cleveland, 0. 


The BURDETT OXYGEN CO. + 3328 Lakeside Ave., Cleveland 14, Ohio ; 

Send free copy of new BURDOX Catalog to | 
TERE ees, Se ee ! 
YOUR WAME............... ; 
ADDRESS............ | 
ae ae STATE | 
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The Publisher's Page 


. . +. where the views expressed are his own 





Cost of Distribution 


T TOOK the President and only twenty-nine percent of 
| Congress, (total both houses), to make the fellow who 

wrote about death and taxes look good! Who was the 
guy that said, “he'd rather be right than President”? 

Remember, back in the early thirties. the famous state- 
ment:—*“taxes are taken from the sweat of men who toil”? 
Well, keep on sweating brother the take is still on. How- 
ever, you Can stop worrying about what will be done about 
taxes—if that is any satisfaction. 

All of which reminds me of a letter dated July 7th. 
“Dear Arch:—If we even remotely undertook the chore of 
emphasizing boners made by the manufacturing fraternity, 


to folks like yourself, we wouldn't have much time to do 
any work and neither would you. 

“It just happens that the enclosed is about as good an 
example of slap-dash procedure as we have encountered in 
some little time and we thought it might interest you. 

“You will note to begin with that the gentleman by the 
name of Mr. R. H. F— is replying under date of June 28th 
in connection with cancellation requested under date of May 
9th and April 2Ist. Further, the letter absolutely avoids 
saying anything specific. If this weren’t enough, the com- 
pany name isn’t identified at all and we haven’t the slightest 
idea who Mr. R. H. F— works for—besides we don’t give a 
d : 

“The only thing we do regret is that one of our girls spent 
three hours trying to catch up with the thing before deciding 
it was hopeless. 

“We believe the current manufacturer’s slogan included 
something about reducing the cost of distribution.” Note:— 
Mr. R. H. F—, carries the title of District Manager. That 
makes him important but I never heard of him either. 1 still 
think this matter of education is a two way street and again 
suggest the Marketing Methods Committee consider it. 


The A.S.M.M.A. has added a new Committee, this year, 
known as the Film Committee. 

The idea of a moving picture, to record the movement of 
industrial products from manufacturer to distributor and on 
to the industrial user, was originated by Mitt Suppties. 
The project has been given a lot of thought and study for a 
number of nionths and it has been a matter of costs, only, 
that has delayed our going ahead. 

It would have been intpossible for Mitt Supp.irs to do the 
complete job that should be done. The cost of the film, we 
envisioned, would run somewhere between twenty-five and 
fifty thousands of dollars. 

Thus it was necessary to lower our sights to that part of the 
job that covered the distributor’s operations only. There it 
stood at the time of the Convention. Then some members 
of the Marketing Methods Committee thought well of the 
idea. 

The new Film Committee is the result. Maybe, now, 
the complete job can be done. If the distributor associa- 
tions, National and Southern, also get behind it, there will 
be no question of it. 

There never was a better time, than now, to picturize the 
importance and efficiency of industria] distribution at work. 
Nor can anyone question the importance of its being done 
now! 


ARCH MORRIS 
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gf The STARRETT reputation for quality and and nonferrous metal, wood, plastics, fibre and other 
re accuracy also applies to hacksaws and band materials .. . for all standard band saw machines. 


al saws. Saws made by the “World’s Greatest 


USE THESE STARRETT SALES HELPS 


Starrett Hacksaw and Band 
@ Saw Booklet and Starrett 


Toolmakers” can be counted upon to equal or exceed 
the performance of other brands, saw for saw and job 


for job. And the STARRETT line is truly complete — 


Cutting Chart will help you 
, ‘ P Z sell more hacksaws and band 
including hacksaws in all sizes and types for hand and 


saws. Have you’ enough 


copies? 





power metal cutting and band saws for cutting ferrous 


VISIT THE STARRETT EXHIBIT * BOOTH 200 * MACHINE TOOL SHOW 


THE L. S. STARRETT CO. - ATHOL - MASSACHUSETTS - U.S.A. 
World’s Greatest Toolmakers 
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INDIVIDUAL TESTS 
PROVE STRENGTH 


WILKES-BARRE, PA.—American Chain & 
Cable has a program which permits mill 
supply houses to sell warranted Acco Reg- 
istered Wire Rope Slings from easy-to-read 
charts and drawings to every sling user in the 
territory. Under the Acco plan you sell 
safety because Acco Registered Wire Rope 
Slings are proof-tested-at a load double the 
rated capacity before they leave the factory. 

Acco ‘“‘Make-Your-Own”’ Slings, in pop- 
ular lengths and diameters of Strand-Laid 
and Cable-Laid, can be carried in your ware- 
house. A nominal investment in slings will 
enable you to deliver from stock a large 
percentage of the demand you have from 
railroads, industrial plants, public service 
companies, contractors, and others. 


BUILD VOLUME SALES 


Wire rope slings are big business today. 
Acco Registered Wire Rope Slings can get 
a big volume of sling business for you. 
They’re easy to stock and handle. Each 
sling bears an identification tag with its de- 
scription and registry number. They’re com- 
plete when you receive them and you sell a 
unit of merchandise requiring no shop labor. 
The margin of profit is good. Turnover 
is rapid. Salesmen are really interested in 
selling them for two reasons: (1) slings add 
to their sales, (2) slings lead to other sales by 
getting the salesman into the customer’s shop. 
Write the nearest Acco district office 
today for full information on 
Acco Registered Wire Rope 
Slings. 


MEMBER 


THE NATIONAL SAFETY COUNCIL 


BPs 
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Sling is proof-tested to double its rated capacity. 
Individual tests prove strength—assure safe slings. 


Inspector reads load on dial as ACCO Registered Wire Rope 





Strand-Laid Sling with thimble loop at both ends. 





co Wilkes-Barre, Po., Atlanta, Chicago, Denver, Houston, Los Angeles, New York, Philadelphia, Pittsburgh, San Francisco, Portland, Seattle, Tacoma, Bridgeport, Conn. 


WIRE ROPE SLING DEPARTMENT 
AMERICAN CHAIN & CABLE 


‘AC 
ay, In Business for Your Safety 
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